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At the recent annual convention of the Lumbermen’s Association of Texas, report of which will 
fatcher be found in this issue, an outstanding address was that by Charles R. Black, vice president J. W. 
smphis, Black Lumber Co., Corning, Ark., on the arresting subject, “Men, Money and Monkeys.” The first 
part of Mr. Black's talk was devoted to a general discussion of the chaotic political and economic 
, 11, 12 conditions the world over, and particularly as they are affecting the political, economic, educa- 
ills. 8” a sci : a ert . ‘ sin 
y. For tional, religious and business institutions of this country. Becoming more specific, Mr. Black said: 
ork 
,; We have been discussing the Monkey Business in a general majority of people actually learn and believe that the Golden 
way, and on a rather broad basis, but | want to change a little Rule is the best standard to transact business by and live by, 
8” gun, now and talk to you about a combination for producing monkeys and then do it. 
r edger, from a SPECIALTY standpoint. A combination which has been You can do economic planning from now on to Doomsday; 
NY, in business so long and has succeeded so well that it has you can formulate all the Codes that the finite mind can devise; 
oo become expert, and is recognized as a Monkey Producing you can fly all the Blue Eagles that General Johnson ever 
Specialist. This combination is LUMBERMEN AND MONEY. dreamed of; you can organize RFCs, CWAs, PWAs and ERFs 
j Just take a few politicians and a good deal of money and mix until you run out of letters; all the brain trusters, money experts, 
is well and you turn out a fair specimen of monkeys, but take economists, budget directors and political wizards can spin 
YCLE just a little money and a lot of lumbermen and shake well, and __ theories, introduce experiments and sing their lullabys until a 
Electric, you turn out the prize specimen of all monkeys. You know drowsy nation is wafted into a deathlike slumber—but not all 
06. nail most of us lumbermen have hung by our tails and have thrown of this, with history's tragic warnings, will bring a lasting, a well 
. cocoanuts at each other while the steel and other substitute balanced economic order until moral and spiritual order is 
; manufacturers have taken sixty to seventy-five percent of our established. I realize that some of you, and possibly most of 
— lumber business. Some of us have sat on our tails and chat- you, will think I am a dreamer. I am talking about something 
tered and made faces at our neighboring lumbermen, while intangible, something visionary, a reformation of human nature, 
rs outsiders have slipped in and taken business right out from a thing impossible; but I submit that out of these five or ten 
sities our towns. Some of us have used regular monkey philosophy thousand years of human endeavor, with all of man’s brain and 
and concluded there were too many monkeys in the lumber _ skill and ingenuity there has failed to come economic stability, 
other lot y : ’ ' : : : 
ton or 35 business and all we had to do was to cut prices and haul our and no Millennium is yet in sight. 
4 — building material seventy-five or one hundred miles and starve se kk * 
coal and out a dozen or two monkeys. That was a brilliant idea, but it : 
nstration : 4 + te tee chen Minch Genie Mot te GG hl Possibly some of you are wondering what I mean by moral 
a ‘ti — P - ' , nia a h le “e z on and spiritual balance. I mean simply that the moral and spir- 
>. Evans, M ~ ” Rovcon y OF fricks tumbermen have learned im "us itual side of man must be developed and cultivated above the 
onkey Cusiness. ee ae sa monkey stage. I mean simply that men must give an account 
rs of their conduct in business; their attitude toward their cus- 
<n I could tell you a lot more, but why bother you? I know you tomers and competitors, and actually regard honesty, fair deal- 
| & CO. are wondering what I have in mind, and what this chatter 1S ing, unselfishness, and human sympathy as genuine assets to 
e in good all about, and what the moral to the story is. It’s just this— their business. It means that when we make a creditable finan- 
ra, Ohie. I have just one thought I want to leave with you: Neither this cial statement, that deception, sharp practices, misrepresenta- 
nor any other country can ever reach a satisfactory and lasting _ tions, half-truths, and all monkey business must be charged off 
economic balance without first reaching a moral and spiritual before it is acceptable at face value. It means a revolt against 
balance. The time must first come when a majority of the the popular idea of “getting while the getting is good,” by fair 
er people will do right because it’s right to do right; when a means or foul; but above all, get it. It means [Turn to page 36] 
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Sell Him the Fence... and 
He’ll Buy the Tools 


WHEN a man buys lawn fence, 


you can be pretty sure he’s thinking of a beautiful 
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lawn and a garden. Every lawn fence sale leads 
to additional sales of garden tools. When you sell - ee 

a customer a fence, sell him one he’ll be proud of Pittsburgh 
—a fence that will give him many years of pro- Flower Fence 


Strong, trim and unusually easy to 
put up... Easily erected simply by 
pushing the pickets into the ground. 


tection for his lawn and garden and be a credit 


to your store. Sell him Pittsburgh Lawn Fence Electric-welded like the lawn fence. 
Every gardener will want to protect 
—there is no better fence made. From its rust- his flower beds. Sell him Pittsburgh 


Flower Fence. 
resisting copper-bearing steel core to its heavy 


coating of zinc, it is the product of skilled crafts- 
men and a company with more than 35 years’ ex- 


perience in making wire products. 


Pittsburgh Steel Company 


737 Union Trust Bldg. * Pittsburgh, Penna. 


Pittsburgh Lawn Fence 
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How Constructive Promotion Work 


Broadens Market for Lumber 


SPLENDID example of intelligent 
A lumber promotion is being demon- 

strated by Southern Hardwood Pro- 
ducers (Inc.), the recently organized as- 
sociation of hardwood manufacturers, 
which bids fair, if properly supported, to 
recapture a large part of one of the most 
important markets for hardwood _ that 
gradually has been slipping away during 
the past few years. This has been done 
not by attacking any other industry, com- 
plaining of the use of some other material, 
or crying because something else was be- 
ing substituted for wood. Rather, it has 
been accomplished through constructive, 
helpful promotion—actually working with 
engineers and designers in their shops 
and laboratories, helping them to solve 
their problems and demonstrating the ac- 
tual utility of wood and its ability to fully 
meet the demands made upon it under 
stress of the use to which it is to be sub- 
jected. 

Of course, this is not the only example 
of constructive promotion work of a simi- 
lar nature in the lumber industry, but it 
is outstanding in its effectiveness, and one 
that could be followed with profit to the 
entire industry. This promotianal ac- 
tivity that has produced actual results in 
the way of orders on the files and dollars 
in the tills of hardwood manufacturers, 
obtained with a meager expenditure of 
money, should convince hardwood pro- 
ducers that this organization deserves and 
should have their enthusiastic support— 
both moral and financial. Promotion costs 
money and while it is possible to obtain 
results through a limited effort, much 
greater and more satisfactory results may 
be assured through a well-rounded pro- 
gram that utilizes all of the agencies cal- 
culated to give real assistance in extend- 
ing and maintaining the markets for lum- 
ber and forest products. 

Another example of constructive lum- 
ber promotion that is being translated into 
actual orders is indicated in a report com- 
ing to the AMERICAN LUMBERMAN that 
one of the important railroad systems dur- 
ing the past year has bought more car 
roofing than it had bought in the previous 
ten years. In addition, executives of this 
system have ordered that in future any 
of its cars brought into the shops for re- 
pairs that are not already so equipped 
must have their roofs lined with wood 
before again being placed in service. 
Other railroads are having their cars 
completely lined or roofs lined with wood 
through having been persistently re- 
minded of damage to freight in transit 
through condensation from non-insulated 
metal roofs. This helpful promotion of 
lumber has been done largely by one in- 
dividual lumberman working as an active 
member of the National Association of 
Commission Lumber Salesmen—an or- 


ganization that is striving both to enlarge 
the markets for wood and to raise the 
standards of lumber salesmanship. 

Now, here’s another part of the picture 
that should command the earnest atten- 
tion of the lumber industry. Ostensibly 
because of inability to secure a sufficient 
quantity of the needed lumber, a great 
Fruit Express company is reported as 
preparing to build with steel, lined with 
wood, a large number of refrigerator cars 
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which ordinarily would be built completely 
of wood. It doesn’t seem possible that 
the lumber industry is unable to supply 
a sufficient quantity of the kind and grades 
of lumber needed for this purpose. There 
probably is another reason for the loss of 
this particular market for seven million 
feet of lumber in a single order. This 
amount of lumber of itself is not particu- 
larly important when compared to the to- 
tal annual production, but it does present 
a problem of grave implications and one 
that may have far-reaching results. The 
National Lumber Manufacturers’ Asso- 
ciation and its affiliated organizations no 
doubt will take full cognizance of this 
situation and act to save this market. 


Sound Counsel, Wise Action, Feature 
“Lumber Week” in Chicago 


ETAIL lumber dealers from nineteen 

States spent three days in Chicago 

during the past week giving inten- 
sive study to the numerous problems with 
which they are confronted, on the proper 
solution of which depends to a large ex- 
tent not alone the future prosperity, but 
perhaps the very life of that important 
branch of the lumber industry. The 
changing trend of business economics ; 
the development of new methods of mer- 


chandising and of new materials and 
equipment; the increasing tendency 


towards greater control of business by 
Government; the constant swing towards 
socialism in legislation affecting business ; 
the growing realization of the responsi- 
bility that rests upon business and indus- 
try individually and collectively not only 
to protect their own interests but to main- 
tain higher standards of service to the 
public; all helped to make this annual 
meeting of the National Retail Lumber 
Dealers’ Association not a convention but, 
as so aptly stated by the president, a meet- 
ing of the directors of a great business 
organization to discuss and to endeavor to 
find a solution of as many of these impor- 
tant problems as possible. 

It is conceded generally that the country 
must look to the building industry for 
final and complete recovery from the 
years of unemployment and business de- 
pression; and, as the most important cog 
in that industry, upon the retail dealer 
necessarily must fall a major share of the 
responsibility for keeping the wheels of 
the building industry in motion. As the 
building authority in his community the 
retail lumber dealer must take the lead in 
making his people home-owning con- 
scious, and he must be equipped to give 
the prospective builder helpful advice in 
planning his home, in arranging for financ- 
ing, in working with contractor and arch- 
itect; and, above all, if he meets his re- 
sponsibility, he must see that proper ma- 
terials are used and that the home-owner 
gets full value received for his expendi- 
ture. He can best and most adequately 


measure up to these responsibilities when 
he is least harassed by unethical and un- 
fair business competition, by unnecessary 
governmental restrictions, by undesirable 
socialistic legislation and by many other 
problems that rise to plague the present- 
day business man. 

It is in the solution of these problems 
that associated effort becomes most worth 
while, and it is this that makes such gath- 
erings as the one held in Chicago this 
week of real value to the industry. There 
are intra-industry questions of serious 
import that can be answered only through 
associated effort, and certainly matters of 
legislation affecting the industry can not 
be satisfactorily handled if attempted al- 
together in an individualistic, haphazard 
way—although in legislative matters the 
voice of the individual should be heard 
and his opinions made known to those in 
whose hands the making of laws is placed. 

Nothing can be accomplished, either, 
by simply berating Government or de- 
partments of Government for laws pro- 
posed that may be inimical to the inter- 
ests of business. Selfish interest will 
make little progress, but if legitimate busi- 
ness is to be protected it must be done 
in a way that at the same time does no 
injury to the public—upon which business 
must depend. 

The AMERICAN LUMBERMAN believes 
that the broad-minded, forward-thinking 
members of the lumber industry in all its 
branches fully realize this and that it is 
in that spirit that these vital problems are 
being considered. In this respect this 
will have been a notable week ; for, follow- 
ing the annual meeting of the retailers’ 
organization, is being held the annual 
convention of the National Lumber 
Manufacturers’ Association — another 
strictly business meeting assembled for 
the purpose of endeavoring, in co-opera- 
tion, to develop a program that will help 
to assure the well-being of one of the 
country’s great industries, and that will at 
the same time be of invaluable assistance 
to the public. 
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Equalizes Rate to River Points 


Wasuincton, D. C., April 20—The Inter- 
state Commerce Commission has granted au- 
thority, on conditions, to establish and main- 
tain a 68-cent rate over routes in conjunction 
with the Burlington Railroad on lumber, 
shingles, and other forest products, in carloads, 
from points along the north and south Pacific 
coasts and from intermediate territory to points 
on and adjacent to the Mississippi River, with- 
out observing the long and short haul provi- 
sion of section 4 of the Interstate Commerce 
Act. The particular points to which the 68- 
cent rate will apply are Dubuque, Clinton, Bet- 
tendorf and Davenport, Iowa, and Rock Island, 
Moline, East Moline, East Dubuque, Fulton, 
Galena Junction, Savanna and Thomson, III. 
This action was taken to equalize rates over 
this routing with those in effect over other more 
direct routes. 


Builds 25 Cottages for Workers 
at Busy Box Plant 


SHAMROCK, FLaA., April 20.—Several hundred 
men and women have been hired by the Shollar 
Crate & Box Co., here, which will have a 
capacity of 10,000 fruit and vegetable crates 
daily. The Putnam Lumber Co. recently com- 
pleted twenty-five additional cottages for the 
crate mill workers. 








Repairing Tornado Damage 


Keeps Greensboro Busy 


Greensporo, N. C., April 20.—The lumber 
industry in this city is booming, due to repair- 
ing and rebuilding of hundreds of homes and 
business houses and industrial plants damaged 
or destroyed by the twisting tornado of April 2 
that caused a monetary loss of nearly $3,000,- 
000. All of the lumber plants in the city, as 
well as others in this section, are busy filling 
orders for lumber and other building materials 
for the many building projects now under way. 
Carpenters, masons and other artisans, who 
have been working only at intervals for the past 
six years, are all now at work. 


Grays Harbor Plant, Idle Five 


Years, to Resume 


ABERDEEN, WasH., April 18—Operation of 
Donovan mill No. 1, idle for more than five 
years except during a brief period in 1933, will 
be resumed by the Donovan Lumber Co. early 
in May. Crews are now at work making ex- 
tensive repairs to the plant. The mill closed 
in the fall of 1930. It was repaired and placed 
in operation in the fall of 1933, but, after six 
weeks, labor difficulties forced it to suspend, and 
no effort was made subsequently to resume. De- 
cision to reopen the plant next month is based 
on an anticipated increase in lumber business 
this summer and fall. 





Merger of Wisconsin Retail 
Yards Is Effected 


Green Bay, Wis., April 20—A merger of 
the four retail lumber yards, comprising the 
Denmark Lumber Co. (Inc.) with yards at 
Bellevue (R. No. 3, Green Bay), Wis.; Den- 
mark, Wis.; Maribel, Wis.; and Francis Creek, 
Wis.; and the retail yard of the De Pere Lum- 
ber & Fuel Co., West De Pere, Wis., and the 
sash and door, planing mill, and Green Bay 
lumber yard of the Standard Lumber & Mill- 
work Co., Green Bay, Wis., has been consum- 
mated. 

The new directorate of Standard Lumber 
Yards (Inc.) will be the same directorate as 
that of the Denmark Lumber Co. (Inc.), 
namely: Henry F. Wittig, Green Bay, Wis.; 
Elmer E. Meyer, Green Bay, Wis.; A. C. Wil- 
cox, Green Bay, Wis.; George De Broux, Den- 
a. Wis.; and John O. Jorgensen, Denmark, 

is. 
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No changes in managerial staffs are contem- 
plated, and Henry F. Wittig will continue as 
general manager of the central and city yard 
of Green Bay, Wis., and Elmer E. Meyer will 
continue as secretary and supervisor of the 
yards outside of the city of Green Bay. 

Buying will be centralized at the Green Bay 
(Wis.) main office. Complete lines of lumber, 
coal, fuel and building materials are handled at 
the yards at West De Pere, Bellevue, Denmark, 
Maribel and Francis Creek. Lumber, sash, 
doors, special and stock millwork and building 
materials, outside of plaster and cement, will 
continue to be handled at the Green Bay yard. 
No coal or fuel is handled at the latter yard. 


Jacksonville Refuses To Permit 
Wood Shingles 


JACKSONVILLE, Fia., April 20.—Despite the 
efforts of lumbermen, including Frank L. Hack- 
ett, James Prestidge and Lester Foley, to con- 
vince members of the city council that wood 
shingles as now made available are not extreme 
fire hazards, the city council voted down a pro- 
posed city ordinance that would have legalized 
their use. The local insurers’ association sub- 
mitted to the council a resolution declaring that 
the wood shingle would increase the fire hazard, 
and that a boost in insurance rates would fol- 
low the adoption of the ordinance. With this 
association and the fire chief opposing the ordi- 
nance, the lumbermen were unable to secure its 
adoption. 


15 
2,623,209 Fires in 149 Cities 


Wasuincron, D, C., April 20.—A report on 
fires in 149 cities, made by National Board of 
Fire Underwriters, has been analyzed by a na- 
tidnal industrial association with the following 
results as to distribution of fires by type of 
building and number of each type: 
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Reinforced concrete ... 11,759 688 5.85 
i... re ee 10,055 201 2.00 
lee 44,901 287 0.64 
Concrete block ........ 53,278 284 0.53 
Brick and stone ....... 496,489 15,043 3.03 
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Total buildings ...... 2,623,209 
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It was remarked that out of a total of 
2,623,209 buildings, 1,945,001 were of lumber 
construction. In 25 of these cities the propor- 
tion of ‘frame buildings to those of other types 
was 10 to 1. In these cities there were only 
1.28 fires per hundred buildings of all kinds. 
There were 10 cities in which the number of 
frame buildings was less than the number of 
those of brick and stone and in those cities 
the percentage of fires to the total number of 
buildings was 2.54, 


New Forestry Bill to Make Good on Gov- 


ernment’s Promised Co-operation 


Wasurncron, D. C., April 22.—Senator Mc- 
Nary of Oregon has introduced a_ sustained- 
yield forestry bill, advocated by the joint com- 
mittee of public and private foresters and forest 
owners which was set up in connection with the 
Lumber Code during the NRA period. The 
bill proposes to carry forward the public’s part 
of the tentative co-operative agreement en- 
tered into between the forest industries and 
the Government through the joint committee. 

The original understanding was that the for- 
est industries represented in the Lumber Code 
were to undertake certain forest practices for 
the protection of mature timber from fire, in- 
sects and disease, and for the care and protec- 
tion of young growth during logging, for re- 
stocking forest lands after logging, and for a 
wider application of selective logging and sus- 
tained timber production. 

For their part, the Government authorities 
were to undertake measures for extended co- 
operation in the control of fire and other haz- 
ards, for the administration and enlargement 
of public forests, for improvements in forest 
taxation systems, for forest research, for long- 
term forest credits, and other public assistance 
necessary to support the undertakings to which 
the industries pledged themselves. 


Industry Is Doing Its Part 


The private part of this program—that deal- 
ing with forest practices—was promptly put 
into effect by the Lumber Code Authority, and 
this constructive work was in full swing when 
the Lumber Code control of industry passed 
out under the decision of the Supreme Court 
in May, 1935. 

Up to that time the Federal Government, 
while acting energetically in behalf of forestry 
advancement in general, had done little in ful- 
filling the legisative requirements of the pact. 
However, the National Lumber Manufacturers’ 
Association urged all of its regional affiliates 
to carry on as if the Code were still in ex- 
istence, and it took over the former head of 
the Code Authority’s department of forest con- 
servation; and seven regional lumber asso- 
ciations, representing 75 percent of the national 


lumber production, undertook to continue their 
conservation work. 


Provides for Co-operative Units 


The joint committee has undertaken to meet 
the present situation in Senator McNary’s bill, 
which is entitled “a bill to promote sustained- 
yield forest management.” This bill carries 
provisions for broadening and strengthening the 
legislative basis for Federal, State and private 
co-operation in forest protection, #hcluding 
flood control. It also provides for the con- 
tinued study and action on forest taxation, and 
authorizes appropriations to provide the essen- 
tial foundation of security from natural losses 
and hazards. Sustained yield is directly pro- 
moted by authorization for the Department of 
Agriculture to set up sustained-yield units, com- 
prising both national forest and private lands. 


Contains Only Essentials of Program 


The national survey of forestry resources 
which has been going on for several years 
is included in this bill, because of the importance 
of adequate and current stock taking and fact 
finding as a basis for sound planning. The 
bill provides for the further extension of the 
national forests, including the present bases for 
land exchange and land donation, and a mod- 
erate program of forest purchase during the 
next ten years. Specific provision is made 
for the encouragement of continuous produc- 
tion and sustained-yield operations by com- 
mercial forest owners. This bill is a logical 
extension of the national forest policy relat- 
ing to private ownership inaugurated under 
the Clarke-McNary bill of 1923 and various 
other supplementary and complementary bills 
which have since become law. 

The joint committee states that the McNary 
bill has been pared down to the most neces- 
sary items, and that other meritorious pro- 
posals have been omitted in order to con- 
centrate upon outstanding needs. “The com- 
mittee feels,” it says, “that it would -be a 
grave mistake to fail to enact into permanent 
forest legislation these concrete results of the 
past three years of co-operative effort by the 
the public and the forest-using industries.” 
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Progressive Merchandising Policies Mark 


77-Year-Old Firm's Program 


After 77 years of successful operation 
at the same place in the same town, 
E. Kent & Co., of Clinton, IIl., celebrated 
their entry into the 78th year of operation 
on April 5 of this year. The firm has 
long since become traditional in DeWitt 
County, but its record, far from being 
one of stagnation in the paths of old- 
established policies has been one of fore- 
sight, intelligent management, and ability 
to change its merchandising methods with 
the demands of the times. The firm as 
it gathers momentum for its march on 
the century mark is under the active and 
aggressive management of the grandson 
of the founder, Emmett Kent, who in 
1859 left a bookkeeper’s desk in Chicago 
to found a lumber yard in Clinton. The 
present manager is just as able and ready 
to alter his policies and methods as were 
his parental predecessors, and therein lies 
a story at the beginning of this 78th year 
of Kent. 

Until about three years ago the com- 
pany was essentially a lumber and coal 
concern, although it had taken on insula 
tion, and in addition was stocking sand, 
gravel, cement and lime. At that time, 
sensing the ultimate advantages of carrv- 
ing a full line of building materials, it 
was decided to add a new line, learn how 
to sell it, develop it into a profit item, and 
then take on others in the same manner. 
This policy was adopted with the realiza- 
tion that eventual changes would have to 
be made in the physical appearance of 
the plant if the expansion program 
proved to be successful. Kent, after a 
survey of various items and of retail con- 
cerns in his own town, concluded that 
paint should be his first addition, and 
in accordance therewith he purchased a 
supply of ready-mixed paint and an 
assortment of brushes. 


PAINT SELLS LUMBER AND 
LUMBER SELLS PAINT 


“We went after the paint business 
‘hammer and tongs’ as soon as our order 
arrived,” said Kent, “advertising it ex- 
tensively, and getting people over here 
to look at it. It didn’t take us long to 
learn the fine points of selling it; and 
we soon found that paint was selling 
lumber, and that lumber was selling paint. 
When the paint business was established 
and showing a tidy profit despite the de- 
pression I looked the town over again, 
and saw a condition worth studying in 
the local hardware store. Bad times and 
little or no new building had resulted in 
our hardware man practically dropping 
his line of builders’ hardware. That left 
Clinton without a real stock of builders’ 
hardware, and without any genuine sell- 
ing effort behind what there was. I put 


in a limited supply, and began to sell 
it off with small lumber orders. In a 
short time I felt sure that 1 had some- 
thing, and that I was the logical man to 
handle the builders’ hardware in town, so 
I took on a full line. That also has 
helped lumber, and lumber has helped it. 
Weatherstripping, wallboard, and compo- 
sition roofing and flooring came next. 
“Well, it looked as if the time had 
come to doll this place up, and make it 
look as nice as any of the places in town, 
and if you like, I’ll show you through, and 
explain what we did and why we did it.” 
At this point the AMERICAN LUMBER- 
MAN reporter interrupted Mr. Kent to 
ask a question about the oil burner on 





display, wishing to get the whole story of 
his expansion before we went into the 
alteration phase of the program. 

“That is something of an accident,” 


remarked Kent. “I had the idea of oil 
burners in the back of my mind for some 
time in the future, but did not intend to 
take them on as early as this. However, 
when we were planning our remodeling 
we decided that we would never be able 
to keep the place clean with several piles 
of coal just outside the door, and with 
our yard men daily tracking in coal dust. 
Another point was that a coal pile in the 
yard marks the place definitely as a coal 
yard, and one of our chief ideas in im- 
proving our showroom and office was 
to create in the minds of the town people 
the idea that ours is a high-class retail 
store, merchandising on the same plane 
as the department store up-town, and 
inviting the same kind of shopping and 
inspection. The coal business had to go. 
That meant that in the future I would 
have to pay full retail prices for coal for 
my own use, and that fact in turn brought 
up the question of an oil burner. 


“Instead of buying one oil burner, I 
bought several, taking a chance that some 
of my old coal customers would take the 
extra ones. They did, and now I am in 
the oil burner business, and like it. It is 
a good line for me, particularly with my 
contact with coal users as a working basis 
in selling this kind of heat. The next 
thing on my program is a stock of glass 
and some cutting and glazing equipment. 
I am just about ready for it. 

“Now then, before we go through here, 
let me say that my object was not to 
spend money, and we didn’t spend an 
awful lot. I had two primary ideas. The 
first, which I hope is apparent, was to 
provide an attractive showroom and 





Beauty and effi- 
ciency are charac- 
teristic of the mod- 
ern show room of 
E. Kent & Co., Clin- 
ton, Ill., here shown; 
and described in 
next column 





office. The second, closely related to the 
first, was to use as many of the products 
I have for sale as I could, and still be 
consistent with harmony and good taste.” 

That Kent was successful in his first 
objective is readily apparent from the 
accompanying photographs showing 
views of the main room. That he met 
success in the second objective is patent 
from the description that follows. On 
coming through the main entrance, which 
is located approximately at the point 
from which the photograph showing the 
fireplace was taken, a visitor is immedi- 
ately struck with the harmony in color 
tone, and the very homelike atmosphere 
that prevails. This latter was achieved 
deliberately with the idea of giving visit- 
ing prospects as close an approximation 
of how the same materials would look 
in their own homes as is possible in a 
commercial room. An important element 
in imparting “hominess” to the room is 
the absence from the walls of everything 
but two framed photographs, one of the 
present Kent’s father, over the mantel. 
and the other of his grandfather, which 
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hangs on the opposite wall of the room. 

The building contains three rooms ; the 
showroom, shown on opposite page; 
lavatory, entrance to which is seen in 
the opposite view and the manager’s 
office, one wall of which forms the rear 
of the paint shelves. The floor in the 
showroom is E. L. Bruce Co. oak par- 
quet, with linoleum strips from the main 
entrance to the display cases and from 
the side door across the entire front of 
the cases. The walls are covered with 
grooved Celotex Plank, the pieces ranging 
in width from six to 18 inches. The ceil- 
ing is three-tone Celotex Tile in standard 
16-inch by 32-inch rectangles. The ceil- 





Showing east end of 
show room of E. 
Kent & Co., Clinton, 
Ill., which is fully de- 
scribed in this col- 


umn. Note the an- 

tique chair, with 

back made of steers’ 
horns 





ing is insulated with Johns-Manville 
Rock Wool Batts. All of the trim, 
together with the display cases and shelv- 
ing is in natural finish golden oak. 

A modern fireplace in the east end of 
the room is equipped with a Heatilator 
unit. The mantel is natural finish knotty 
pine, and the chimney above is covered 
with the same material. A wrought iron 
frame with a metal screen rests on the 
red brick hearth. The shelves are neatly 
stocked with builders’ hardware and 
paint. In the display cases is an attrac- 
tive grouping of brackets, finish hard- 
ware, and paint brushes. The rear wall, 
behind the bookkeeper’s desk, contains a 
chromium plate mirror and a modernistic 
clock with the face set flush with the wall. 
Light is supplied by a modernistic dome 
fixture located in the center of the ceiling. 
The antique chair shown in the left-hand 
view is made of eight pairs of perfectly 
matched steer horns. All that is known 
about the chair is that it was made about 
90 years ago by an Omaha fire engine 
company. In another corner is an ancient 
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but highly serviceable black walnut desk, 
with two golden oak office chairs. The 
only other furnishings are two easels, one 
displaying paint color panels, and the 
other, weatherstripping. 

The bookkeeper’s desk, of black wal- 
nut, is the identical one that was installed 
on the day -the company began to do 
business 77 years ago. That part of the 
office in which accounts and records are 
kept is equipped with new adding and 
billing machines and a new typewriter. 
With none too much room available, the 
problem of housing the typewriter and 
providing a table for it was solved in 
an ingenious way. A section of the dis- 





play case nearest the wall in the left- 


hand view was converted into a dis- 
appearing desk. By opening the panel 
in the case, and exerting a slight effort, 
a system of springs and weights produces 
the typewriter, adequately supported and 
in position to be operated. The panel 
adjacent to it is used for storing station- 
ery and forms. 

The private office already referred to 
has a short strip, narrow-width oak floor. 
The walls are in natural finish knotty 
pine, and the ceiling is plywood. The 
trim is golden oak, and the wardrobe is 
a red cedar lined chest. The window 
is an Andersen unit, complete with storm 
sash and screen. The window is equipped 
also with a new type Venetian blind, 
manufactured by Huttig. It is distinctive 
in that the blinds are removable for clean- 
ing or painting. A single blind or all of 
them can be removed as rapidly as the 
hand can withdraw them from their 
nesting. 

The lavatory floor is asphalt tile. The 
walls up to shoulder height are Johns- 
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Manville Decorative Tile Board in a rich 
maroon. Above is J-M Flexboard in 
tan, and separating both is a narrow 
chromium band. A Kohler stool and 
lavatory is installed, together with a 
modernistic medicine case by Huttig. The 
ceiling is Celotex, and two chromium 
brackets. hold the electric lights. The 
door is oak, with six panels. 


“OPEN HOUSE" BRINGS MANY 
VISITORS TO YARD 


Green shades on the double-hung win- 
dows, and gaily colored awnings on all 
the windows lend a cheerful aspect. From 
April 1 to April 3 Kent was holding open 
house. On the first day 113 visitors 
arrived, from whom 28 genuine, sure-to- 
buy prospects were culled. On _ the 
counter for the period of the open house 
were six registration books, each carry- 
ing the name of one of the local churches. 
Prior to the open house dates the 
churches were visited and told that for 
each visitor registering in these books 
Kent would give the church five cents. 
Several churches called their entire mem- 
berships on the telephone, advising them 
to visit the Kent establishment. Despite 
very bad weather, the crowd on the 
second day was dense. It was at this 
time that the new fireplace was doing 
double duty as a heating unit and as a 
most convincing advertisement for its 
own merits. Bad weather was thus con- 
verted into an asset, because several very 
promising fireplace leads were developed. 

Kent makes use of every medium for 
publicity that is available, carrying adver- 
tising in the local newspaper, using the 
movie screen, and making periodic mail- 
ings of attractive literature. About two 
weeks before his grand opening he had 
concluded his campaign for roofing. It 
was successful, resulting in a large 
number of prospects, which Kent believes 
will be augmented when the weather 
changes. 


Starts Making Veneer Panels 


MELLEN, Wis., April 20.—A veneer panel fac- 
tory has been opened here as a subsidiary to the 
Kiel Wooden Ware Co.’s plant. Veneer for 
the manufacturing of the panels is being fur- 
nished by the local veneer plant, and trucked 
to the new panel department, three blocks 
away. Several pieces of new machinery have 
been installed at the panel plant. The panels 
being manufactured are made from three sheets 
of veneer, as large as 48x96 inches of different 
ply material. Inferior grades are used in the 
center, and expensive veneers are glued to the 
centerpieces as faces. Birch, oak, maple and 
ash wood will be used. The local veneer plant 
is a branch of the Kiel company, which has 
its main offices at Kiel, Wis. A. F. Zimmer- 
mann is superintendent of the local branch, 
which has been located in Mellen for thirty 
years, 
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In River Rouge, Mich., which you probably know is a part 
of metropolitan Detroit, there is a lumber company that is com- 
pleting seventy years of continuous service. The Dwight Lum- 
ber Co. was founded in River Rouge in 1866; and while it is 
not now located on its original site, it has moved but a few 
blocks from the spot first occupied seventy years ago. 

This powerful company does extensive retailing and has a 
staff of salesmen covering Greater Detroit. It handles a gen- 
eral line of building materials; minus, however, some of the 
collateral lines usually carried in smaller yards that depend 
upon pick-up sales to the neighborhood shopper. It has no sale 
or display rooms, for it needs too much operating space to 
permit locating within or at the edge of a shopping district. 

Some idea of the physical size of the plant may be gotten 
from the fact that it occupies about twenty-five acres of 
ground. The'numerous buildings have 146,567 square feet of 
floor space. The planing mill, which was built in 1924, meas- 
ures 100 by 250 feet. 

The size of this mill will tell you that the company has a 
big trade in special millwork. In fact, from the very begin- 
ning this planing-mill trade has been an important part of the 
business. The company, I believe, is departmentized for pur- 
poses of accurate accounting; but the trade is divided into 
two general classes. There is retailing, which accounts for 
25 percent of the sales; and industrial trade including this 
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special millwork that is sold over a wide area, which accounts 
for the remaining 75 percent. The mill makes no stock mill- 
work, even for the company’s retail department. All stock 
doors and windows sold out of the yard are purchased. But 
with this exception the company buys nothing it can make; 
and it seems able to make anything if it is fabricated of wood. 


WHERE LABOR TURNOVER IS SMALL 


The Dwight company has an extraordinary record for long 
employment. James J. Murdoch, the manager, has been with 
the company for 55 years. The Realm did not meet Mr. Mur- 
doch but did talk with him from the office over the telephone. 
We went to the plant on Saturday; and the Dwight com- 
pany has been reducing the Saturday business to the minimum 
and would close all day save that other Detroit lumbermen are 
not quite willing. So the retail department keeps open Satur- 
day morning, and some of the workers in the mill come down 
when there is a rush of orders that must be ready for Monday 
morning delivery. It looked to us as if the mill was very busy 
that Saturday morning; but we were told that, compared with 
the first five days of the week, it was practically shut down. 
Mr. Murdoch does not come to the office on Saturday. 

While we believe Mr. Murdoch has the record for length 
of employment, there are others not so far behind him. Fif- 
teen men have been employed by the company for 35 years or 
longer; and of these fifteen, six have been with the company 
for 45 years or longer. One is in his fiftieth year. J. Faye 
Creith, the superintendent, tells us that to the best of his knowl- 
edge no man who ever worked for the company for any 
length of time found it necessary to apply for relief during the 
depression. Mr. Creith should know pretty well; for the labor 
turnover has been so small that he is able to keep track of 
former employees. There may be exceptions among those who 
stopped working for the company years ago; but, if so, he does 
not know about them. During the depression the company 
cheerfully spent large sums out of its reserves to keep the men 
employed. It did, however, find it necessary during the worst 
of the dip to stagger employment in order to keep all the men 
on the rolls. 


A STAFF OF RETAIL SALESMEN 


Mr. Creith, who has been superintendent for many years, 
reached into a desk drawer and got out a copy of the AMERICAN 
LUMBERMAN for March 21, 1908, and showed us a write-up 
of the Yellow Poplar Lumber Co., of Coal Grove, Ohio. This 
was a write-up of possibly 100 pages, illustrated with several 
hundred pictures of that company’s vast holdings and opera- 
tions. Mr. Creith was at that time employed by the Yellow 
Poplar people. 

A visitor to the Dwight plant is more aware of the mill and 





This millwork truck of the Dwight company never fails to attract 

attention; it is made weather-proof by a tarpaulin; can accommo- 

date extra-long pieces by means of supporting cross-bars lashed 
to the top rails 
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A Metropolitan Retailing and 
Millwork Company 


Seventy Years of Continuous Service-- 
“The Wood You Love To Touch”-- 
Traditions of Long Employment 


the industrial trade than he is of the retail business; for the 
latter is handled by salesmen who do their selling largely away 
from the plant. The present mill, built a dozen years ago to 
take the place of an earlier one destroyed by fire, is a modern 





This is a fine example of the beautiful cabinet work that is produced 
in the millwork plant of the Dwight Lumber Co., River Rouge, Mich. 





building with tremendous ranges of windows to let in the maxi- 
mum of light. It is clean; for a double blower system carries 
off all sawdust and planer chips, and no cuttings are ever al- 
lowed to accumulate. This cleanliness not only reduces the 
fire hazard but also the possibility of accident. It helps in the 
production of the fine finish of which the company is so proud 
and which it advertises as “The Wood You Love to Touch.” 

Near the mill is the long battery of dry kilns. The storage 
sheds are heated. The company carries one of the largest stocks 
of hardwoods in the middle West; and of course it handles 
about every kind used in cabinet work or interior trim. 

One of the handsomest pieces of equipment the Realm has 
seen recently is a special truck for delivering. millwork. We 
call your attention to the picture shown herewith. The body 
is tight, front, sides and bottom; and it has a heavy fitted tar- 
paulin that ties tightly over the top and rear, making the 
interior proof against the weather. This cover is so designed 
that it does not obscure the lettering on the sides of the body. 
At the time we saw the machine it had a cross bar lashed to 
the top rods at the rear; and a stick of spruce probably forty 
feet long was resting on top. Mr. Creith said it was to be 
used as a mast for a sail boat. Detroit has quite a group of 
enthusiastic amateur sailors who are continually building or 
altering their craft. The company carries spruce in all sizes 
and lengths ; something which can hardly be called a specialty, 
since there are few commercial woods or sizes that the com- 
pany does not carry. This millwork truck is an effective ad- 
vertisement, for it never fails to attract attention, even here 
in the capital of motordom. But it has also proved so efficient 
as a delivery unit that at the time of our call the plans were 
completed to add another similar truck to the fleet. 


ENCOURAGING THE AMATEUR CRAFTSMAN 


We happened by chance to come upon signs of another hobby 
that is popular among Detroit people. These were a couple 
of work-bench tops, finished and ready for delivery. These 
tops were made of hardwood 2x4’s, laid on edge and fastened 
by heavy dowels and glue. The hobby, of course, is amateur 
cabinet work. To encourage this hobby the Detroit News has 
a big shop in its building. (A story in regard to this appeared 
in the AMERICAN LUMBERMAN of March 14, page 35.) These 
bench tops were for that shop; and we understand the News 
buys most or perhaps all such equipment and its stock of lum- 
ber, which it re-sells to craftsmen, from the Dwight people. 

No doubt the largest volume of work done in the mill con- 
sists of special interior trim; for large buildings and for private 
homes. We show herewith a few interiors designed and manu- 
factured by the company. Many of these homes that are built 
in Detroit are supplied entire, so far as lumber is concerned, 





The good craftsmanship of the Dwight workers is apparent in this 
paneled interior, in which full advantage is taken of the beauty 
of grain in the wood 


AMERICAN LUMBERMAN 19 





by the mill and the retail department. But many that are built 
elsewhere, and some, we presume, in Detroit, have the trim 
handled by the Dwight people on a wholesale basis through 
local retailers. 

As the Realm walked about the big mill on this Saturday 
morning we saw the usual items in process of manufac- 
ture or completed and ready for shipment; special doors, win- 
dows, mantels and the like. But there were plenty of unusual 
articles. We noted, for instance, some long, triangular pieces 
whose use we could not guess. They were laminated and 
tapered from one end to the other. They were made on special 
order for a local airplane company; no doubt for use in wing 
structure. There was a long mahogany bar top; as beautiful 
a piece of woodwork as a person is likely to see. Mr. Creith 
tells us that while work of this kind is taken when offered, on 
the theory that the company has a certain obligation to turn 
out fine woodwork when ordered for legal purposes, the offi- 
cers of the company have moral scruples about the liquor 
traffic and never have solicited tap-room trim. 


GENERAL OFFICES IN THE MILL 


The shop makes something of a specialty of embossed and 
machine-carved moldings. The embossing, as you no doubt 
know, is done by rolling the stick under heat and pressure. 
The carving is done by an ingenious combination of stickers. 

A great amount of engineering skill has gone into the lay- 
out of the yard, warehouses and mill. Stock is routed from the 
sidings through kilns, dry sheds and mill to make for minimum 
handling ; finished trim is loaded inside the mill itself. 

Rather recently the offices have been moved to the second 
floor of the mill building. Mr. Creith tells us that this has been 
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a real improvement; bringing administration into close con- 
tact with production. As we get it, this is not a matter of 
keeping workmen under the eye of the office; for the men are 
high-grade and conscientious workmen, as are the foremen. 
But it keeps the progress of jobs under supervision and makes 
the opportunity to shift men and materials to the end of keep- 
ing orders moving evenly. 

The Dwight company co-operates with local retailing organi- 
zations. At the time of our call a building show was planned 
and has since been held; a co-operative undertaking to 
advertise the matter of house construction and repair. There 
is also an arrangement whereby customers, including con- 
tractors, who do not keep their agreements about meeting 
payments, are reported to a central credit agency. Mr. Creith 
takes pride in the fact that of the contractors who work regu- 
larly with the Dwight company, no one has been reported for 
delinquency of payment. This, of course, is part of the careful 
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planning for high standards which marks every part of the 
company’s efforts. It has selected these contractors for their 
reliability as well as for the quality of their building skill. 

One of the pleasant incidents of our call was a luncheon at 
Henry Ford’s inn at Dearborn; a beautiful building that is 
of special interest to a builder or architect. In addition to the 
Georgian architecture, it has some of the finest knotty-pine 
paneling this department has ever seen. Mr. Ford’s trail is 
much in evidence hereabouts. He has a great plant in River 
Rouge, and in Dearborn is the famous “village” ; a museum of 
Americana that so far as we know is not matched elsewhere. 

The officers of the Dwight Lumber Co. are L. D. Hoyt, 
president ; James J. Murdoch, manager ; John C. Witherspoon, 
secretary and treasurer; John C. Lodge, first vice president; 
Jos. B. Sherrard, second vice president; and Joseph B. Lodge, 
third vice president. The president is a woman who is not 
active in the immediate management of the business. 








Some Practical Aspects of Farm 
Buildings Are Discussed 


By An Ohio Dealer Who Has Ideas -- Air Cir- 
culation, Without Drafts, Is Important Factor 


Quincy, Onto, April 20.— Through 
the efforts of Maurice Albaugh, manager 
of the Quincy Lumber Co., there is anew 
accent on living for live stock and poultry 
in this district. Time has marched on 
through countless generations with little 
improvement in the living quarters of 





This type of sturdy rack for hens’ nests is 
made in the Quincy Lumber Co. yard 


cattle and chickens. Progressive lumber- 
men, however, have literally scented sales 
opportunity in this previous neglect; and, 
after studying the problem, have decided 
that barns and poultry houses need ven- 
tilators which, as dealers, they should sell. 
Mr. Albaugh is an example of the dealers 
who have taken up the idea seriously. His 
work in that field is here discussed. 

The old ventilating method of merely 
cutting a hole in the roof of a building is 
ineffective, the Ohio lumberman has 
found. Some of the moisture will be re- 
moved in this way, but heat escapes with 
it. The problem to be solved by all ven- 
tilation installations is to take out the foul 
air and moisture without loss of needed 
heat in winter. It is Mr. Albaugh’s be- 


lief that animals do not enjoy excrement 
odors any more than do humans, and that 
something can be done to relieve them. 
Study and experiment have shown how. 

Ventilation in poultry houses, he says, 
is especially important because moisture 
resulting from the breathing of the hens 
condenses on the ceiling and walls, and 
keeps the air too damp for the good health 
of the fowls. The only way to insure 
success in a ventilating system, Mr. Al- 
baugh finds, is to study the principles 
involved and adapt the equipment to the 
individual condition. One of the accom- 
panying pictures shows three brooder 
houses of the type being sold by the 
Quincy Lumber Co. On one of them 
may be seen two intakes, that are so ar- 
ranged as to supply fresh air without 
creating a draft. The outlet is a sheet- 
metal stack which starts eight inches from 
the floor, and the top may be glimpsed 
above the roof. Mr. Albaugh said that 
there is nothing mysterious about ventila- 
tion for farm buildings, but that it is little 
understood. His yard has found that it 
is possible to spend large amounts of 
money for such equipment, and get no 
beneficial results. He now has several 





Lined up for inspec- 
tion by customers 
and ready to haul to 
a buyer's farm, these 
brooder houses 
make a fine addition 
to other merchan- 
dise handled by the 
Quincy (Ohio) Lum- 
ber Co. 
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Here is a hen coop built of glass boxes. 
Looks serviceable, doesn't it? 


systems in operation that are giving ex- 
cellent satisfaction, and sell for $10 per 
installation for 400 square feet of floor. 

The brooder houses pictured measure 
10x12 feet and, being portable, can be 
hauled around on a truck. Their selling 
price is $70. Ifa buyer wants a brooder 
with a double floor the extra layer will 
be added for $5. Insulation will be in- 
cluded for $7.50, a steel roof for $10, and 
a ventilating system for $10. 

Mr. Albaugh said that the test of the 
installation of ventilators is whether the 
odors are removed. If the air is pure one 
can be confident that the system is good, 
while if the smells remain it is not work- 
ing. No ventilating system will func- 
tion effectively in an empty building. 
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An unusual type of combination esti- 
mate form and contract, used over a 
period of 15 years, has proved one of 
the greatest assets of the roofing de- 
partment at the Valley Lumber Co., 
Fresno, Calif. Designed by a company 
man, the form has been changed from 
time to time until it is now considered 
practically perfect. The form is repro- 
duced herewith, considerably reduced. 
The original measures 1334 inches in 
width and 734 inch from top to bottom. 

In the first part of the form is given 
the following information: Name and 
address of owner, name and address of 
architect, name and address of general 
contractor, location of job, description 
of building, approximate number of 
squares required, approximate date 
work will be ready, and the price the 
company proposes to charge for labor, 
materials and tools. 

Below this are given definite speci- 
fications. Then comes the contract 
section. This states when payment is 
to be made, and sets a date by which 
time the proposal must be accepted or 
rejected. The actual contract part 
reads, to promote ready acceptance: 
“When this proposal is accepted, then 
this shall become a contract between 
the Valley Lumber Co. and (name of 
customer).” Below are spaces for sig- 
nature of customer and date of accept- 
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COMBINATION FORM 
IS REAL HELP 


ance. The company’s signature appears 
nearby. 

The right-hand half of the form gives 
very complete details on costs. At the 
top are spaces for listing quantities of 
every material and supply used, even 
down to fuel. The lower division gives 
this data: Freight, cartage, labor, lia- 
bility insurance, board and lodging, 
transportation, tools, superintendence, 
maintenance and permit. 

The form is made out in triplicate, 
one copy for the customer and one for 
the permanent contract file, the third 
being left in the estimate form book for 
reference while the job is under way. 

In the firm’s ledger, a detailed record 
of actual costs is kept, which is com- 
pared with the estimate after the work 
is completed. This comparison has 
proved invaluable in showing the firm 
where its profit is. If the greatest 
profit is made on a certain type of 
work, that is what the company goes 
after. If some jobs have been figured 
too closely, the estimators take warn- 
ing and in the future allow more mar- 
gin on this type of work. If certain 
jobs are showing a very long profit, 
but their number is limited, the depart- 
ment knows that it will be more profit- 
able to reduce the margin a little and 
get more volume by coming closer to 
competitive rates. 

“The combination estimate form and 
contract feature is also very valuable 
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Serves Dual Purpose for Origi- 
nator -- Valuable as a Protective 
Measure -- Sets Time Limit 


as a protective measure,” says office 
manager L. L. Walker. “By setting a 
time limit within which the customer 
must accept or reject the proposal, we 
encourage quick action. And we pro- 
tect ourselves against getting all ready 
to go ahead with the job and then find- 
ing that the customer has changed his 
mind. It is sometimes difficult to get 
a person to sign a separate contract in 
what looks like a completely official 
form, but getting him to sign the com- 
bination form is usually an easy matter. 

“Of course, we always take pains to 
explain that this is a contract, because 
we don’t want misunderstandings, but 
even so the problem of closing is 
greatly simplified. The cost compari- 
son made possible is certainly invalu- 
able in getting a uniformly good profit 
for our work.” 


KEEPING TRUNKS and bags away from 
dust and dirt but in a convenient place 
is a problem. When a trip looms, how 
proud is the housewife who with mini- 
mum effort can produce the required 
baggage. A trunk room in the cellar or 
basement makes this easy. A small dry 
space is all that is necessary. It should be 
completely enclosed to prevent dust and 
ashes from settling. Shelves may be built 
for small bags and a platform, raised from 
the floor, for trunks and large pieces. 





VALLEY LUMBER COMPANY 


MAIN OFFICE, FRESNO, CALIF. 


Roofing Proposa 
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We propose to furnish labor, material and tools to complete reef on the above building according to the following specifications for the mum of $. 








Owner. Ain ———_——|Sers. Neo. 60 Asb. Bese ___ 
Architect. Address ——_———_——__|Sers. No. 50 Ash. W P. Felt 

General Contractor. pen ———_—____—_|Sgrs. 14-lb. Asb. Rig. Felt 

Lecation of Job —______—|Ls. Large Caps 

Description of Building Lbs. Cap Nails 

pena or —aeiadia iee 

Approximate Date Work Will Be Ready 














\Gels. Ashestile, Fluid 
\Lbs. Asbestile, Mixed. 























































































































Gels. Cone. Primer. 
Specifications 3 follows: 
Sers 
Fuel. 
—_——— Total Weight. 
Freight 
Cartage 
Labor. 
Licbility Insurence 
——.----—eend and Lalaing 
ABOVE WORK TO BE PERFORMED IN A NEAT AND WORKMANLIKE MANNER r 
Tools 
Payment to be made within__ days after letion of contract. " 
This proposal subject to ” within ___days. e 
When this proposal is accepted, then this shall become «@ contract between the Permit 
Valley Lumber Company and. 
Accepted. 
= VALLEY LUMBER COMPANY ; —— 
| 
Date of Accep | | t 
R.P.Ne = 












































M anager Resfing Department. 
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Dealer Employs Color Expert to 
Advise Paint Buyers 

Selling paint and just having paint for 
sale are two different things in the opin- 
ion of H. E. Lauterbach, well-known 
lumber retailer in Bartonville, a suburb 
of Peoria, Ill. Recently a representative 
of the AMERICAN LUMBERMAN, passing 
through Bartonville, was attracted by the 
window display of paint and stopped at 
the Lauterbach yard. Mr. Lauterbach 
explained that he would be able to spend 
very little time talking, because he was 
snowed under with residence plans on 
which contractors were clamoring for 
material prices. About ten plans were in 
the office at the time. With a vacancy 
of 2 percent in Peoria, and not one vacant 
residence unit in Bartonville, activity in 
the near future seems assured. 

Shortly, we were able to get to the 
object of our stop, in the meantime 
having become further impressed by the 
exceptionally large stock of paint of all 





Front of H. E. Lau- 

terbach yard at Bar- 

tonville, Ill. An at- 

tractive display of 

paint, in which the 

yard specializes, was 
in the window 





kinds in the showroom. In answer to a 
question regarding the size of the stock 
Mr. Lauterbach stated that he was carry- 
ing only what he regarded as necessary 
to meet the requirements of his cus- 
tomers. There is no other concern sell- 
ing paint in Bartonville; and one gets the 
impression that it would not be profitable 
for anyone else to enter that field. 
Jetween selling paint and having it for 
sale, Mr. Lauterbach prefers the former 
without qualification. Paint and its ad- 
vantages are advertised extensively by 
mail and in the local newspaper, and 
prominent in these advertisements are 
the facilities of the company for advising 
as to the right kind and color of paint 
for particular applications and conditions. 
Mr. Lauterbach, a lumberman, decided 
some time ago that selling paint is a busi- 
ness in itself; and having found a young 
woman who is a color expert, he em- 


ployed her, primarily as a paint sales- 
woman and secondarily as an office clerk. 
She has established herself to the extent 
that most of the local public prefers to 
consult her before deciding on paint pur- 
chases. The result is a large stock, which 
turns over rapidly, and is one of the most 
satisfactory and profitable lines carried. 





Planning the Small Home for 
Future Additions 


In the Idea Circulator of the Mountain 
States Lumber Dealers’ Association an 
unnamed lumber retailer presents some 
good ideas concerning homes for the 
growing family, in part as follows: 


A young married couple of my acquaintance 
looked all over town for suitable living quarters, 
and finally took a furnished apartment that does 
not suit them, but was the best they could find. 
The young husband, like many others, doesn’t 
have much money, but has a fairly good job and 
prospects. I propose to see him as soon as he 
gets back and comes out of the daze, and intend 
to put forth my best efforts to convince him of 





the wisdom of buying a lot and building a 
home. 


I shall try to sell him on the idea of building 
a small house that contains only what he needs 
now, and that he can pay for easily; but of 
such design that additional rooms can be built 
on, as part of the plan, so that when he has 
paid for the original house, he can start build- 
ing his additions. 


I shall show him designs that tell just what 
to build at first, and where and how the suc- 
ceeding additions will be made, so that he can 
see from the beginning what the house will 
look like when finally completed, and two or 
three children are living in it. I shall explain 
that if he decides to remove from here before 
he makes any additions to the house he will 
find it easier to sell than a larger one would be, 
because one can usually find a young couple 
willing to try to pay for a small house rather 
than to rent, or to go in debt for a big one. 


I’ll admit that there is nothing new or 
startling about this idea, but I believe it has 
heretofore been considered only in an _ inci- 
dental, casual way, and that if it were taken 
up and promoted by the retail lumbermen, it 
would attract a great deal of attention. 


Dealer Gets Them to "Build 
With the Bonus'—Now 


The AMERICAN LUMBERMAN’S cam- 
paign to get veterans to “Build With the 
Bonus” met an immediate response from 
E. B. Panhallegon of the Builders Lum- 
ber Co., Decatur, Ill. However, in deter- 
mining to follow through, Mr. Panhal- 
legon reasoned that “a bird in the hand 
is worth two in the bush,” and sought a 
way to sell the veteran now rather than 
to get his promise to act when the bonus 
actually is paid in July. Too many things 
can happen in the meantime. Accord- 
ingly, he set about to find a way to get 
orders, do the work, and collect the 
money at once. He found the way, and 
as a result has already sold four jobs, 
and has them under way, with the money 
on deposit ready for him when he com- 
pletes the work. 

The system is very simple. He used 
the daily newspapers to advertise just 
enough of what he could do to arouse 
interest. The prospects were then sold, 
and arrangements were made at a local 
bank to discount veterans’ promissory 
notes. The security for these notes is the 
bonus collectible in July. The net result 
is business for Mr. Panhallegon now, im- 
provements in the veterans’ homes with- 
out delay, and the best possible security 
for the banks. The company has one 
full-time salesman now, will add another, 
and then change its policy of intermittent 
newspaper advertising to one based on an 
annual contract. The AMERICAN LUM- 
BERMAN'S “monthly cost” theme has been 
used in past advertising with sufficiently 
gratifying results to warrant its continua- 
tion. 

Local banks being solidly favorable to 
Title 1 of the National Housing Act, the 
company is getting a lot of business on 
that basis. To take care of increased 
activity, a room on the upper floor of the 
office has been remodeled into a well- 
appointed conference room, and extensive 
improvements for display purposes are 
now under way. This is all part of a 
new policy of the company to institute 
new business on its own initiative, sell 
the entire bill of material, then let the 
work to contractors for actual construc- 
tion. Four complete jobs of this kind 
have been handled up to date. 

The co-operative spirit of Decatur deal- 
ers was said by Mr. Panhallegon to be a 
great aid to the entire building industry 
in the city. Recently, the dealers had a 
co-operative exhibit at the Better Homes 
Show, inquiries from which were dealt 
out among the participating concerns. 
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At present, the dealers have a co-opera- 
tive exhibit in a vacant store in the 
shopping district. The display was de- 
signed and arranged by T. J. Shawl, dis- 





Better’ Business 


Banoor, Micu., April 20.—‘What’s 
all this you have been doing?” The query 
was addressed to M. L. Bosier, manager 
of the Bangor Lumber Co., by the retail 
editor of the AMERICAN LUMBERMAN, 
concerning its recently remodeled and en 
larged office and display room. : 

“Well,” responded Mr. Bosier, “we 
have taken out a couple of partitions and 
increased our floor space about 100 per- 
cent. We laid a new floor; finished the 
walls with Celotex plank, and the ceiling 
with Celotex tile board. We also have 
put in an additional plate glass show win- 
dow. 

“We have always handled nails, some 
builders’ hardware and a full line of 
paints, but heretofore these have been 
stored out of sight, so that few customers 
knew we stocked these lines unless we 
told them so. Now we have them all 
prominently displayed. 

“This year, too, we also have taken on 
the Norge line of kitchen equipment, in- 
cluding electric refrigerators, washing 
machines, ironers and gas ranges. 

“We are very enthusiastic over the im- 
provements, and are sure that our busi- 
ness will be better because we have done 
these things.” 

Incidentally, this progressive firm’s in- 
terest in the AMERICAN LUMBERMAN, as 
a regular subscriber, dates back some 
eight years—a period sufficiently long to 
cement a mutually agreeable relationship. 
With improved merchandising facilities, 
the firm and its alert manager are now in 
better position to serve the community 
than ever before. 
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Goods Displayed and Price 
Marked in Modern Way 


On this page is reproduced a photo- 
graph of a very striking retail store lay- 
out—that of the Long-Bell Lumber Co. 
at Enid, Okla. It affords an idea of the 
surprising variety of goods carried by 
some of these lineyard units, and the up- 
todate, department-store atmosphere that 





a a 





characterizes such establishments. This 
Long-Bell location is temporary, as the 
company’s yard and store at Enid were 
completely destroyed by fire Feb. 24. The 
present location will be occupied until the 
company’s new store and yard are com- 
pleted in September of this year. In the 
present temporary location are carried 
the various lines that were handled in the 
old store, such as paint, wallpaper, hard- 
ware, electric and plumbing fixtures etc. 

An especially interesting feature of the 
store, shown in the photograph, is the 
model home, a portion of which may be 
seen at the extreme rear of the store. In 
this model home are shown different wall 











At the Frank Curran Lumber Co. yard, Santa Ana, Calif., the firm name 
is stenciled on much of the lumber sent out. 
letters about six inches high which read “Curran Lumber.” “This is one 
of the best forms of advertising,” asserts Frank Curran. “It takes only a 
little time to stencil the name on some of the lumber going into each 
load, when it is put on at the time of loading. It serves to identify us to 
customers and public—to remind carpenters and others working around 
the place where it is used that we are still in business; and is an all-around 
good ad.” In addition, Mr. Curran feels that this is a merchandising aid, 
showing the public that the firm is proud of its lumber. He thinks that 
if it were not too expensive it would be a good idea to stencil the name 


on every piece; but marking only enough of the stock sent out on each 
order to identify the source is not costly. 


The stencils have cut-out 
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finishes, insulation materials, built-in cab- 
inets, modern lighting and plumbing fix- 
tures etc. The house is so built that when 
the new store is finished it can be taken 
down and set up there. 

While hardly a matter of news at this 
late date, it is worth recording that just 
three weeks after the fire the present store 
was opened in its leased quarters, and the 
event was marked by the wonderful rec- 





Showing the varied lines 
of merchandise handled 
in the Long-Bell Lumber 
Co.'s store at Enid, 
Okla. The company's 
new store building, now 
under construction, will 
be ready for occupancy 
in September 





ord of putting approximately 12,000 peo- 
ple through the store in one day and eve- 
ning. 


What Buyers Want in Small 
Homes, and Why 
JACKSONVILLE, FLA., April 20.—Here 
are some suggestions by Mark Hyde, of 
the Ace Lumber Co., this city, concern- 
ing the most desirable arrangement of 
small homes, which seem to be worth 
passing along, in view of the special in- 
terest in that type of house now being 
manifested throughout the country. Mr. 
Hyde’s ideas, as expressed in an inter- 
view given the Times Union, follow: 


The small home owner’s cook is his wife, 
Mr. Hyde explained. The kitchen in which she 
must prepare 1,000 meals a year should be made 
a thing of beauty and arranged so that it faces 
on the front. The meal can then be prepared 
and served in 40 steps as against the 400 or 
more necessary in the huge kitchens of other 
days. 

The dining room is disappearing, for two 
reasons. First, payrolls are growing smaller 
and so must houses. Second, there is the trend 
to the plan of having rooms open into rooms 
without the use of doors. 

Living rooms are just what their name im- 
plies, a comfortable club for every occasion. 
They should average 12 feet wide by 18 feet 
long for the small home. Ample windows should 
be provided with lights on all four walls, and 
ceiling lights. 

Nine out of ten home owners want a fire- 
place. The old fireplaces were clumsy affairs. 
The new one with fresh air circulation and 
freedom from drafts and smoke is justified lux- 
ury. The fireplace should be located so that 
chairs may be drawn with comfort about it and 
not interfere with people crossing the room. 

Living out of doors is becoming so popular 
that it is a good practice to have a porch large 
enough for a reading table and four comfortable 
chairs. 

Make the dinette an alcove at right angles 
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to the long axis of the living room. This plan 
has the advantage of permitting the use of a 
folding screen between the two parts to give 
privacy. The dinette should also be on the east 
side of the house if possible, in order to start 
the day with breakfast in the warm sunlight. 


Adds Home Building Service 


Montcomery, AtaA., April 20.—The 
Vesuvius Lumber Co., 45-year-old con- 
cern of this city, has enlarged its facilities 
to include all building materials, and in 
addition has inaugurated a home-building 
service, announces David L. Whetstone, 
founder and president. The concern of- 
fers to assume the entire responsibility 
for home building jobs, including the la- 
bor. Mr. Whetstone, in co-operation 
with manufacturers whose products he 
handles, ran a double-page advertisement 
in the newspaper to announce his ex- 
panded service. He expects to feature 
FHA terms and the fact that building 
materials in general are the cheapest in 
10 years. He expects an unprecedented 
revival of home building. This concern 
is making a special appeal to veterans to 
use their bonuses to “Build a bridge from 
tenancy to home ownership.” 





Dealers to Build Model House 


Orrawa, Onrt., April 20—To demonstrate 
the beauty and economy of wood construction, 
lumber dealers of Ottawa plan to build a model 
home, practically entirely of wood and wood 
products, on a prominent lot, having secured 
civic approval of the project, notwithstanding 
restrictions on the exclusive use of wood in 
house building. At a recent meeting of the 
board of control, a delegation from the Ottawa 
Retail Lumber Dealers’ Association sought per- 
mission to proceed with the erection of ‘this 
model house on Lakeside Park property, its 
plea being secondéd by representatives of the 
carpenters’ union. 





Residence Construction Costs 


Following are index numbers of construction 
costs, compiled by E. H. Boeckh & Associates 


(Inc.), Cincinnati, Ohio, covering residences, 
frame and brick: 

1926-1929 1934 1935 Apr. 

Area Ave. Avge. Avg. 1936 

Atlanta— Frame. 82.7 70.6 68.4 69.3 

Brick.. 87.0 76.8 72.4 76.6 

Baltimore— Frame.107.2 83.8 80.0 81.9 

Brick..112.0 89.1 85.5 87.1 

Boston— Frame.116.3 94.4 91.2 90.0 

Brick..120.3 101.1 97.6 96.9 

Chicago— Frame.109.2 93.4 91.5 97.6 

Brick..114.2 99.2 97.9 103.1 

Cincinnati— Frame.100.5 87.6 86.4 83.5 

Brick..105.0 93.1 92.3 89.8 

Cleveland— Frame.107.2 89.6 87.6 94.7 

Brick..113.4 97.0 94.5 102.1 

Dallas— Frame.112.8 86.2 82.8 81.9 

Brick..115.8 91.6 88.9 87.7 

Detroit— Frame.103.3 82.5 78.1 79.1 

Brick..108.4 86.6 83.4 86.7 

Minneapolis— Frame. 92.8 87.0 82.7 82.9 

Brick.. 98.2 94.0 88.6 86.8 

New Orleans— Frame. 93.3 76.5 76.2 73.6 

Brick.. 96.3 81.5 81.3 79.2 

New York— Frame.133.3 98.3 92.2 96.9 

Brick..138.4 104.5 92.5 101.9 

Philadelphia— Frame.100.3 84.8 85.4 88.9 

Brick..107.6 91.0 91.9 96.3 

Pittsburgh— Frame.113.3 83.7 84.1 96.6 

Brick..118.8 91.1 90.5 105.1 

St. Leuls— Frame.118.6 97.6 91.6 92.1 

Brick..121.1 105.5 99.7 100.3 

San Francisco— Frame. 87.7 85.0 84.1 85.9 

Brick.. 93.7 93.2 91.6 94.0 

Seattle— Frame. 84.5 78.2 81.1 79.5 

Brick.. 92.2 86.5 88.6 86.2 
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North Carolina Surveys Its 
Wood Consumption 


Cuartotte, N. C., April 20.—Fifty wood 
manufacturing concerns and lumber dealers op- 
erating in High Point, Greensboro, Winston- 
Salem, Asheboro and Thomasville, N. C., get 
69 percent or 53 million feet of their supply 
from North Carolina, it was brought out in a 
recent survey made by the forestry department 
of the Soil Erosion Service. Concerns surveyed 
include furniture, veneer and panel, casket and 
novelty manufacturers, as well as lumber deal- 
ers. The survey sought to determine the kinds 
and amounts of wood used in various local in- 
dustries, and how much might be supplied from 
local sources, according to Charles H. Flory, 
chief forester. It was found that twenty-five 
different species are being used, twenty of which 
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may be grown locally, according to Mr. Flory. 
These woods go into the manufacture of twen- 
ty-five separate products, including all kinds of 
furniture, radio cabinets, sash and doors, ve- 
neers, caskets, shuttles and flooring. 


To Build Cabinets for Electric 


Refrigerators 


EvaNsvVILLe, Inp., April 20.—The plant of 
the Sunbeam Electric Manufacturing Co. here 
is to be expanded, and in future will build the 
boxes for the Coldspot refrigerators, the units 
for which it has been manufacturing since 
1931. It is announced that the company will 
take over the building now occupied by the 
Hoosier Lamp & Stamping Co. and that from 
300 to 500 additional workers will be employed 
in the manufacture of the boxes. 





Firm Brings Contractor, Banker, 
Home Owner, Architect Together 


Adopting the slogan: “Build and Fix 

. in ’36,” the Joseph Lumber Co., Chi- 
cago, launched an advertising campaign 
April 12 in the daily newspapers to 
acquaint the public with its new service 
for people building new homes or modern- 
izing present ones. The 30-year-old 
company is now serving as a connecting 
link between the property owner, archi- 
tect, contractor, and banker. It is believed 
that by centralizing all of these factors 
and doing away with the gauntlet that a 
builder usually has to run before work 
can start, the building industry will be 
stimulated into real activity. 


Joseph E. Shaffron, who has been 
placed in charge of the lumber concern’s 
home owners’ and contractors’ service 
bureau, reported that several hundred in- 
quiries for information were received 
within three days from appearance of the 
first large advertisement, and about 
$2,000 in repair work had been traced to 
it. He said that approximately 50 per- 
cent of the individuals seeking additional 
information about the firm’s service were 
interested in construction of new homes, 
while the remainder had improvements 
to present dwellings in mind. 


Probably the feature of the entire plan 
of the Joseph Lumber Co., appreciated 
as much as any other, is the sponsoring of 
approved contractors by the company. 
About thirty such men are on the lists of 
the concern, and each measures up to 
standards of reliability, competence, de- 
pendability and trustworthiness set by the 
firm. All of these contractors have been 
selected upon their merits and record, and 
subscribe to the code practiced by the 
company since it started. The contrac- 
tors are classified in the offices of the 
Joseph Lumber Co. into home builders, 
modernization experts, and specialists in 
smaller jobs, such as putting on siding, 
building garages, etc. The contractors 
sometimes work with their men, but in 
many cases are out looking for more work 


while competent helpers do the job in 
hand. It is the belief of this Chicago 
concern that the building industry has 
lagged far behind all other businesses in 
merchandising its products, and that the 
lumber dealer should have the same rela- 
tion to good contractors that an automo- 
bile manufacturer has to his agents. 
This entails advertising, which backs up 
the contracting business, such as the 
Joseph company has inaugurated. Custo- 
mers realize the value of having an “ap- 
proved contractor” on their job because 
he is endorsed by a substantial and 
reputable company. 


No Charge for Service 


Securing reliable contractors for cus- 
tomers is only a part of the service 
rendered, however, for aid is given from 
the planning of a job to its completion. 
Anyone who owns a lot and desires to 
build may choose from a variety of de- 
signs for homes on file in the office; or 
the company will recommend a licensed 
architect to perfect the customer’s ideas 
and make blueprints. After this has been 
done, and an approved contractor ad- 
vised, arrangements are made for a loan. 
The type of residence recommended is 
based upon the person’s income, and the 
monthly payments, about the same as 
rent, include principal, interest, taxes and 
insurance. The financing is done through 
banks and other lending institutions co- 
operating with the FHA. The Joseph 
Lumber Co. makes no extra charge for 
this service, but considers itself the con- 
necting link between customer, architect, 
contractor and banker. 

This enterprising Chicago concern pre- 
dicts a sharp increase in building this 
year. In the first ten days of April the 
firm looked after the financing of eight 
new homes. Inquiries for information on 
the home owners’ service plan have been 
received from points as far as 200 miles 
outside Chicago, and every effort is made 
to accommodate even such distant clients. 
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AMERICAN LUMBERMAN 


Sources of Information About the 


CO-OPERATIVE MOVEMENT 


Following a vigorous and illuminating address delivered by 
E. W. Dobson, vice president of the J. F. Anderson Lumber 
Co., at the annual convention of the Wisconsin Retail Lum- 
bermen’s Association, dealer organizations and individual 
dealers throughout the country have become tremendously 
interested in the implications of this widespread co-operative 
movement and how it may affect not only the retail lumber 
and building material dealers but retail dealers in -practically 
all other lines. Mr. Dobson’s address and bulletins sent out 
by the various associations to their members have dealt prin- 
cipally with the activity of the Methodist Church in connec- 
tion with the co-operative movement. Investigation develops, 
however, that the Methodist Church is not the prime mover, 
although many members of that organization are manifesting 


A publication known as the “Co-opera- 
tive League,” with headquarters at 167 
West 12th Street, New York City, the 
purpose of which is to promote co-opera- 
tive organizations. It lists affiliated co- 
operative wholesalers as follows: 


Central Co-operative Wholesale, Su- 
perior, Wis.; 130 affiliated retail stores. 

Consumers’ Co-operatives Associated, 
Amarillo, Tex.; 60 affiliated retail as- 
sociations. 

Consumers’ Co-operative Association, 
North Kansas City, Mo.; 270 affiliated 
retail associations, 100,000 individual 
members. 

Consumers’ Co-operatives Services 
(Inc.), 433 West 21st St., New York; 11 
cateteria type restaurants operated as a 
chain. 

Co-operative Distributors (Inc.), 30 
Irving Place, New York; serves 50 at- 
fillated consumers’ ciubs, non-profit or- 
ganizations, co-operative associations. 


Eastern Co-operative Wholesale, 112 
East lyth St., New York; 21 affiliated re- 
tail associations. 


Eastern States Farmers’ Exchange, 
Springtield, Mass.; more than 1,000 local 
outlets; 56,200 individual members. 


Farm Bureau Services, 221 North Cedar 
St., Lansing, Mich.; 113 attiliated retail 
associations, 


Farmers’ Union Central Exchange, 
Minnesota Building, St. Paul, Minn.; 211 
affiliated retail associations, 


Franklin Co-operative Creamery As- 
sociation, 2108 Washington Ave., North, 
Minneapolis, Minn.; 13 affiliated retail 
associations, 

Grange Co-operative Wholesale, 3123 
Western Ave., Seattle, Wasn.; 57 af- 
filiated retail associations, 

Indiana Farm Bureau Co-operative As- 
sociation, 504 Farm Bureau Building, In- 
dianapolis, Ind.; 89 affiliated retail as- 
sociations. 

Midland Co-operative Wholesale, 
Broadway and Johnson Sts., Minneapolis, 
Minn.; 115 affiliated retail associations. 

Farm Bureau Mutual Automobile In- 
surance Co., 620 East Broad St., Co- 
lumbus, Ohio; State offices in seven other 
States, 160,000 individual members. 

Ohio Farm Bureau Service Co., 620 
East Broad St., Columbus, Ohio; 76 
county farm bureau co-operative as- 
sociations. 


Pacific Supply Co-operative, Walla 
Walla, Wash.; 46 affiliated retail associa- 
tions. 

Another co-operative publication, the 
“Consumers’ Defender,” published 
monthly by Co-operative Distributors 
(Iinc.), 30 Irving Place, New York City, 
is the official organ of 45 local consum- 
ers’ clubs located in 13 States and has 
some connection with 32 affiliated co- 
operative and non-profit organizations. 
The subscription price is $1 a year. 

Nation’s Business in its April issue 
published an article by Charles H. Jans- 
sen, former chairman of the National 


Food & Grocery Distributors’ NRA Code, 
on the tremendous growth of co-opera- 
tives. 

The Consumers’ Advisory Council, at- 
tention Mr. Hamilton, Washington, D. C., 
is endeavoring to promote co-operatives. 


“Producer - Consumer,” published at 
Amarilio, Tex., states it is endeavoring 
to build up co-operative farm organiza- 
tions and in an editorial says that “social 
units that are going to act together and 
make sacrifices for the community’s 
good, is a thing that will not spring up 
full fledged but will have to grow.” At 
the head of one of its pages is the state- 
ment, “The perfect team of the future 
will be, first, God and Nature; second, 
the farmer; and third, his co-operative.” 
This publication is very friendly to the 
consumers’ co-operative associations and 
publishes a good deal of news about the 
consumers. There is a Co-operative 
Consumers’ Wholesale operating at Ama- 
rillo, Tex., which has 60 affiliated retail 
stores handling petroleum _ products, 
automobile accessories and farm sup- 
plies. 


“Co-operatives Here and Abroad” is a 
booklet by Hugh J. Hughes, former di- 
rector of markets of Minnesota, pub- 
lished by Northern States Co-operative 
League, Minneapolis, Minn., and used a 
great deal by co-operatives for promo- 
tion purposes. 


“The Co-operative Builder,” published 
at Superior, Wis., is the official organ 
for a number of co-operative associa- 
tions. Its April 4 issue carries a story 
that the National Co-operatives (Inc.) 
held a meeting in Chicago on March 18 
and voted to establish a full time office 
and manager. 


The “Midland Co-operator,” published 
at Woodville, Wis., has an article on 
E. W. Dobson, vice president of the J. F. 
Anderson Lumber Co., addressing dealers 
at the Wisconsin Retail Lumbermen’s 
Association, in which it says that he 
fears co-operation. 


“Parmer’s Union Herald,” published at 
South St. Paul, Minn., is strong for co- 
operatives, and has some live stuff in it. 


“The Eastern States Co-operator,” 
published at Springfield, Mass., is a live 
publication. It contains a great deal of 
material about co-operative stores. They 
have a membership of 62,000 farmers 
and its business last year amounted to 
over $14,000,000. 

“The Hoosier Farmer,” published at 
Spencer, Ind., is printing a great deal 
about credit unions, self-help through 
mutual aid and co-operative associations 
of all kinds. 


“The Michigan Farm News,” published 
at Lansing, Mich., is serving 300 farmer 
elevators and merchandising associa- 
tions. They are endeavoring to mer- 
chandise seeds, feeds, fertilizers, fence, 
roofing, farm machinery, oil, gasoline 


a deep interest in and are encouraging the movement. All 
churches connected with the Federal Council of the Churches 
of Christ in America, through its department of research and 
education, are being kept advised of developments in connec- 
tion with the movement. Departments of the Government 
also are active in supplying information and material. This 
effort to extend co-operative merchandising into all lines of 
retailing is receiving the earnest attention not only of retail 
lumber dealers’ associations, but of the retail coal industry 
and other lines that will be similarly affected. Because of 
the widespread interest in this movement, the AMERICAN 
LUMBERMAN has compiled a list of sources of information, 
which it trusts will be of value to its readers in following 
the progress of the movement. This list follows: 


and other supplies, and did a business of 
$6,000,000 in 1935. 


E. R. Bowen, 167 West 12th Street, 
New York, secretary of the Consumers’ 
Co-operative Movement, has published a 
book called “America’s Answer,” that is 
advertised by all of these other publica- 
tions. It is a history and treatise of the 
co-operative movement showing how the 
co-operative clubs can be started. 


Anyone wishing to get information on 
the various kinds of books and the dif- 
ferent appeals that are being made for 
support of the co-operative movement 
should write to the Co-operative Pub- 
lishing Co., Box 1000, Superior, Wis., and 
a list of about a hundred books dealing 
with this subject will be supplied. 


The Federal Council of the Churches 
of Christ in America is furnishing ma- 
terial and encouraging the co-operative 
movement. It has an information bul- 
letin published Sept. 7, 1935, Vol. 14, 
No. 27, that gives a good deal of in- 
formation on this whole subject. The 
address is 105 Bast 22nd St., New York. 


The Board of Education of the Meth- 
odist Church has published some bul- 
letins on the co-operative movement. 
M. A. Morrill, secretary of the depart- 
ment of publicity of the Board of Edu- 
cation of the Methodist Church at 740 
Rush St., Chicago, Ill., is the man to 
contact. Among other things that they 
distribute is “America’s Capacity to Pro- 
duce and America’s Capacity to Con- 
sume,” published by the Brookings In- 
stitute. 

The United States Department of 
Labor, Washington, D. C., Bureau of 
Labor Statistics, has a bulletin No. 598, 
on “Organization and Management of 
Consumers’ Co-operative Associations 
and Clubs,” furnishing model by-laws 
and other information as to how or- 
ganization may be effected. 


The Farm Credit Administration, 
Washington, D. C., credit union section, 
has been getting out some interesting 
material on co-operative thrift and loan 
associations. 


There is an organization known as the 
“Recreation Co-operative (Inc.)” of 
Delaware, Ohio, that is publishing a 
quantity of literature on the co-opera- 
tive movement largely directed to 
churches. 


There was introduced into the House 
of Representatives Jan. 31 this year by 
Congressman Scott, a bill—HR-10799—to 
“Establish a Consumer Administration 
and Co-operative Bank,” the purpose be- 
ing “to assist consumers to form and 
operate co-operative institutions.” 


An interesting article by Paul Mallon 
in the Chicago Daily News on April 9 
says that the Brain Trusters are very 
much concerned about what is going to 
happen to the United States by reason 
of their advocacy of co-operative asso- 
ciations. 
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Datias, Tex., April 20.—En peeled logs. The Red Mills Co., 
route to Waco, to attend the an- of Gladewater, Tex., is supplying ] 
nual convention of the Lumber- the logs and other material being cor 
aks Aeeetioen of tama. & used in construction of the build- e 
representative of the AMERICAN Red alia “ts Bell, se of the * 
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and while in this city visited the sag Ply ow that is of out- — 
grounds of the Texas Centennial re wae eee oe the 
Exposition, to be held this sum- Sanding interest to tis one that tie 

2 cee ae will contain the great exhibit of ; 
mer. “ os . ogg th the Ford Motor Co. An accom- on 
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work being rushed on the numer- ee See a 2 ae bet 
ous buildings to assure their com- delivering lumber to be used in stil 
— ns oe = a constructing the Ford building. In wh 
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particular interest to the lumber . This Ford truck is one of twelve elit 
ag ag eg hd: operated hy the George W, Owens | Mi 
model home, which is being con- umber Co. of Hate. Most of ma 

» V ng con- the trucks owned by this company 
structed under the supervision of are of the type shown in this pic- ant 
a committee from the Southern ture. but several one-half ton ref 

Pine Association, acting jointly 1 : 

i As ation, trucks are operated for the deliv- tha 
= the architects and fair offi- Framing the Southern Pine Association model home that will embody "Fifteen ery of small loads and for quick use 
aed , ; Points of Good Construction"; built throughout of southern pine pick-ups. George R. Spurgin . 

This home, to be built entirely sales manager of the George W. an 
of southern pine, will be a prac- , : : a, : : ' 
tical demonstration of the use of _ Will embody the famous Southern ings being erected around a large » enna ae ne on said they find _ 
that wood in building homes and Pine “Fifteen Points of Good Con- patio, During the exposition, this enone poe true a ,t0 tio 
struction.” group of buildings will be utilized oe = ag well pleased with dif 
Another building of interest is to show the operations of the ‘© Setvice the trucks give them. are 
, a permanent home for the northern Texas Rangers, the idea being to 
Home of Texas Rangers, built of Ses - T - me 
led | Material b wi lied division of the famous Texas demonstrate to the public just how oe 
‘ote ne rer og ap Rangers, being constructed on the the Rangers function in protecting SS a Cee lumber for the be 
by Red Mills Co., Gladewater, Tex., exposition grounds. This home lives and property within the Ford exhibit building. Lumber sup- cot 
whose president, |. C. Bell, shown in will consist of offices and living State borders. The entire group  Plied by Geo. W. Owens Lumber Co., SVs 
picture, is overseeing the construction quarters for the Rangers, and of buildings, which will cost Dallas, which finds the Ford trucks ne 
work stables for their horses, the build- $20,000, is constructed of Texas economical in operation tio 
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° : cent * the Mobile & Ohio railroads, set up a “Box Car Ht . 7 
Tornado-Stricken Mississippi City “with some 130 box cars fitted up. with Possibilities for Rayon Studied sp 
City Actively Rebuilding electric lights, running water, steps and doors. by Visiting Chemist mM 
; ; cee Not only residences have to be rebuilt but lis 
Tureto, Miss., April 20.—Work of rebuilding also the new $300,000 high school, practically Vancouver, B. C., April 18—Timber indus- a 
this city, whose best residential sections were every church in the city, and the only hospital, tries in Germany have made unparalleled prog- - 
almost completely wigte om by the goons be - of or, — —" or badly ress under Adolf Hitler, according to Dr. C. A. fe 
pril 5, has begun—with lumber and material damaged. ork is also to begin soon on a Schenck, internationally respected as the father 

dealers playing an important part in the oper- new $300,000 hospital, for which $260,000 was of modern forestry, at the Canadian Forest Ba- Wi 
ations. Some 700 houses were blown down by contributed by the Commonwealth Fund of New F , Meee — v cw ; deste pl: 
the storm, and others were damaged. As soon York, and the rest by citizens of Tupelo. _— the Termi S Cir ¢ lah. V seated “ f 
as insurance claims were paid, the work of Taking a leading part in rebuilding the city dinner at the erminal City Club, Vancouver, ° 
repairing the damaged houses began first, and is the building supply concern of Leake & Good- B. C. With Dr. Schenck was Dr. H. Muller- th 
now new building is getting under way. lett, one of the largest in Mississippi. As the Clemm of Berlin, wood-products chemist, who pe 
Hundreds of TVA and CCC workers helped tornado spared the downtown section, this 5S accompanying him on his tour. One of their It 
to clear away the debris and made speedy re- company’s extensive offices, showrooms and purposes is to look into possibilities in British 1 
building possible. plant were only slightly damaged. Plate glass Columbia for manufacture of alpha-cellulose at 

Until the new homes can be erected, the Red windows in front were broken and an electric pulp, now being used in Germany for high- Ir 

' ; » P. 

Cross, with the co-operation of the Frisco and sign was blown down. grade rayon. pt 
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Problems of Estimating 


Millwork 


Estimating the cost of millwork, ac- 
cording to C. R. Lyon, of the G. S. Lyon 
& Sons Lumber & Mfg. Co., Decatur, IIl., 
is a process that is not reducible to a 
scientific basis. It is true that estimating 
the cost of cuetom-built millwork special- 
ties may be predicated to a large degree 
on the known costs of similar work done 
before. Granting this, however, there 
still remain many uncontrollable factors 
which defeat the possibility of arriving 
with exactness at a predetermined cost. 


“There is a lot that can be done to 
eliminate most of the free guessing,” said 
Mr. Lyon, “and this is principally a 
matter of keeping complete cost records 
and blueprints of former work as check 
references for our estimators. We do 
that, but with this data available and in 
use we can give a millwork specification 
and plan to four reliable estimators in 
our office, and get some surprising varia- 
tions. One of the chief factors in these 
differences is that no two millwork jobs 
are ever exactly alike, and the cost of 
mechanical operations in the mill has to 
be an estimate and nothing more. It is 
conceivable, of course, that a cost-record 
system might be worked down to a fine- 
ness that would give more exact informa- 
tion than we have available, but a good 
many years in this business has taught 
me among other things that there is a 
limit in breakdown cost records beyond 
which you can not go. It gets to be a 
matter of the cost of obtaining and keep- 
ing the cost records being so great that 
you couldn’t possibly operate at a profit. 
The cost of the cost department would be 
too great to allow us to figure on a com- 
petitive basis. 


COST ACCOUNTING THAT 
COSTS TOO MUCH 


“We've studied this matter of costs in 
great detail, and have arrived at what 
we believe is a fine line between feasible 
cost records and those which we couldn’t 
afford to keep. 


“We have standard procedure for all 
special millwork jobs. When a job comes 
in we make up shop details and a material 
list, and charge out all the material to 
a machine at once. At the same time we 
make out a cost ticket in triplicate. The 
first copy accompanies the job all the 
way through the shop, on to the delivery 
platform. On this ticket appears the name 
of every man who handled any part of 
the job, together with the operation he 
performed, and the time spent thereon. 
It also includes trucking expense. The 
duplicate of this ticket is in file in our 
front office. On it is posted daily the 
progress-stage of the job. This enables 


Discussed 


us to answer inquiries from the contrac- 
tors and architects with no delay, and to 
give them precise information. The trip- 
licate of the ticket goes to the cost de- 
partment, which takes off the daily costs 
under the several accounts we have set 
up for such work. We never destroy 
these records. We also carry a complete 
plan file of all of the jobs we have done. 
Not only is the plan file an important 
adjunct to the cost-record file, the two 
together forming our reference record, but 
the data have proved to be invaluable on 
alteration work and ‘fire rebuilds.’ 


THE PROGENY OF “OLD 
MAN OVERHEAD" 


“Our cost records are thus as complete 
as economy will permit us to carry them. 
Our overhead item includes nails, glue, 
taxes, general office cost, building repairs 
etc. We also enter under overhead the 
spoilage, as well as breakdowns and other 
delays. These elements are simply not 
predictable. Spoilage, more than any 
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other item, is a gamble. Spoilage on one 
job may run away from us, not because 
the job is difficult, but because of a hu- 
man element involved. The weather, a 
bad cold, trouble or sickness at home, 
pure temperament, and what-not, are all 
involved. Truck costs form another over- 
head item, and we keep our truck main- 
tenance and operation costs with a high 
degree of accuracy. We know the per- 
mile cost of every truck we have, and are 
pretty generally able to tell exactly when 
we should get rid of a truck and replace 
it with a new one. But, with all this, no 
one can predict the unloading conditions 
at a job; weather and traffic conditions 
which may tie up and slow the trucks: 
costly detours which may bob up; acci- 
dents, and, finally, motor and tire trouble 
despite all reasonable precautions. 

“T’m setting up no complaints. This is 
a great business, and I am glad I am in 
it. I am merely indicating what we have 
found we can do on cost records, and 
what we have no way of determining. 
We lose a little money now and then, 
but we make it up for the same reason 
that we lost it; sometimes we get the 
breaks, and sometimes we don’t. After 
all, we stay in business, get enough work, 
and feel sure that we have the answer to 
the cost record and estimating problem as 
nearly as it can be obtained.” 


Model of Sawmill Town Is Shown 


Mrinpven, La., April 20.—The accompanying 
illustration shows the very attractive display of 
the Welori Lumber Corporation, which was a 
feature of the Webster Parish Day celebration 
here, on April 4. The display depicted in 


40,000 feet per day and a payroll of around 
$8,000 per month. The display was complete 


with models of the town, sawmill, homes, com- 
missary and public library. ; 
At the Webster Parish Day celebration each 





Display portraying in miniature the plant of the Welori Lumber Co., at Couchwood, La., a feature of 
the Webster Parish Day celebration in Minden, La., on April 4. It shows the sawmill, town, homes, 
commissary, post-office and public library 


miniature the plant of the Welori company, 
which is located at Couchwood, an active little 
sawmill town thirteen miles north of Minden 
on the L. & A. R. R. The Welori Lumber 
Corporation, a unit of Weaver Bros., is oper- 
ated by F. W. Looney, vice president and gen- 
eral manager. The mill has a capacity of 


community in the parish presented a slogan 
representing its distinctive spirit, that of Couch- 
wood being “Build.” This display was sug- 
gested by Miss Tynie Spencer, Webster Parish 
home demonstration agent, and was designed 
by Mrs. F. W. Looney, the talented wife of 
Welori’s general manager. 
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Here and There on the Building “Front” 


Building Forges Ahead in the 
Chicago Suburban Area 


A most striking increase in new building in 
the Chicago suburban area occurred in March, 
which produced permits for new building 
amounting to the outstanding total of $2,732,671, 
according to survey by the Straus Securities 
Corporation. ; 

This affords some interesting comparisons— 
a gain over March, 1935, which had a total of 
$1,067,550, of 156 percent; and a gain over 
February of this year, with $513,290, of 432 
percent, Carrying the comparisons further, 
March was the best month since July, 1931, 
which had a total of $3,819,310. . 

The importance to the building industry of 
construction in the Chicago suburban region 1s 
demonstrated forcibly by the fact that construc- 
tion in Chicago itself during March amounted 
to $1,937,118, while in the suburban region in 
the 54 towns surveyed, representing a much 
smaller population, the total was $2,732,621. 


Clarifies FHA Regulations on 


Low-Cost Homes 


WasurncTon, D. C., April 20.—To clear up 
a misconception of the insurability of loans on 
low-priced houses ($2,000 or less) Arthur 
Walsh, assistant Federal Housing administra- 
tor, has announced that revised administrative 
rules to be issued shortly will not require that 
mortgaged property be located within the cor- 
porate limits of any town or village. ; 

Such homes are insurable, under the provi- 
sions of Title II of the National Housing Act, 
he pointed out. He directed attention to the 
Federal Housing Administration’s Circular No. 
2 on Property Standards to illustrate that the 
requirements listed do not exclude construction 
of low-cost homes because of lack of heating 
facilities, when they are not required; lack of 
special lighting facilities such as electricity or 
lack of municipal water or sewage disposal sys- 
tems, under certain conditions. 

The circular further states acceptance of 
drawings and specifications will be made in the 
simplest form which will permit processing, and 
that no undue or burdensome demands should 
be imposed upon borrowers. 


Chicago Will Stage Big Home 
Show Next Month 


Complete transformation of the Chicago Coli- 
seum into a community garden setting, with a 
specially constructed and furnished model house 
as the centerpiece, is being planned for the 
National Home Show of Chicago, to be staged 
from May 16 to 24, according to Juhn A. Servas, 
managing director of the exposition, which is 
being held under the auspices of The Chicago 
Real Estate Board. Both the Federal Housing 
Administration and the National Association of 
Real Estate Boards are co-operating in the stag- 
ing of the show. 

Every detail of the model house, Mr. Servas 
explained, will be carefully studied to fulfill 
the requirements of an average priced home and 
still incorporate all the comforts and refinement 
and beauty of the more costly types. An area 
the size of an average city lot will be devoted 
to this feature. . 

Beyond this, at each terminal, there will also 
be other homes built to represent both palatial 
and cottage types. Each of these houses will 
have its individual type of garden and land- 
scaping. Every kind of garden will be shown, 
including formal, informal, naturalistic, rock and 
water gardens. 

Two carloads of decorative equipment fur- 
nished by the Federal Housing Administration 
will add to the decorative splendor of the scene, 
This equipment will include the famous “talking 
towers” that tell in a dramatic manner the story 
of better housing. 





Surrounding the gardens and model homes 
there will be a complete exposition of all mate- 
rials and accessories that will aid the pros- 
pective home owner in the selection and choice 
of materials and equipment. Leaders in every 
branch of the building industry will have repre- 
sentation. 


Home-building Drive Brings 
Definite Results 


CLEVELAND, Onto, April 20.—The present 
building revival in Cleveland can be credited in 
part to a unique home-building drive recently 
carried on by seventeen well-known materials 
and equipment firms, together with construc- 
tion and real estate organizations, through the 
medium of the Cleveland Press. The Federal 
Housing Administration and a number of FHA- 
authorized banks are co-operating. 

At intervals an attractive Home Building 
page has appeared in the above newspaper, pre- 
senting sketch and plans of a beautiful small 
home. Full details are given as tothe low 
cost of building, and the prospective home- 
builder is told just how to get things started. 
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“THE WAR has been over for years, but for me it's 
just ending. Ever since I got back I've been wanting 
to build a home of my own—but there has always been 
that constant struggle to keep the wolf from the door. 
Now my chance to live is at hand, and I'm going to 
invest my bonus money wisely.” 


Yes, pardner, that’s smart thinking. Your bonus 
money will go a long way toward helping you build 
that home and it will be a sound investment, too. 


Remember—Uncle Sam stands back of you as an in- 
terested silent partner. Under The Federal Housing 
Administration Insured Mortgage Plan— 

You May Borrow Up to $16,000. 
You May Take Up to 20 Years to Pay. 
And You May Pay for Your Home Like Rent. 


Act Now! 


— MAIL THIS COUPON -——-— 


THE CLEVELAND PRESS 
Home Service Bureau: 










I am interested in knowing how to finance and build 
a NEW HOME. I WILL APPRECIATE FULL 
INFORMATION AND FREE BOOKLET, “HOW 
YOU CAN OWN YOUR HOME.” 








I own a Lot....... 0 I Have Some Cash....... Oo 

De Fee GO Dis cedverscccisssnvcsacntesd o 
{ I Can Afford Monthly Payments of............-- Oo 

! I Am Interested in a Home Costing About....... a) 
FERED cncvenccccensotecccccecesenceccosedeeoec+ss 





This advertisement, featuring the "Build With the 
Bonus” idea, formed an important part of the 
Cleveland home-building drive 


The homes presented in the series are espe- 
cially selected for their moderate cost, beauty 
of design and excellence of material, equip- 
ment and decoration. They range in price from 
$4,500 to $20,000. The home builder is told 
that he must have a clear lot and some cash 
as down-payment. The balance of principal 
and interest on the FHA loan can be paid off 
from income, in monthly installments. 

To each of those responding a letter explain- 
ing further procedure is sent. Two representa- 
tives contact those interested, and in co-opera- 
tion with architects, builders, and lumber and 
material dealers sponsoring the drive, a plan 
is worked out to meet the needs of each indi- 
vidual. All participants in the drive gave their 
preliminary advice and services without charge 
or obligation. 

Each insertion has resulted in over 200 in- 
quiries. Most of the “prospects” have some 
cash or a clear lot. The majority say that they 
can afford monthly payments between $45 and 
$70. Interest seems to center in homes cost- 
ing $5,000 to $8,000. 

The movement has already resulted in the 
construction of a number of new homes, and 
negotiations for others are under way. The 
project is highly significant, as it demonstrates 
that a joint enterprise of this type, backed by 
a prominent group representing all who in any 
way participate in building, and designed to 
create public interest and confidence, can get 
substantial results. 


March Construction Contracts 


Show Good Gains 


March construction records, despite the se- 
vere winter and floods, showed a total value 40 
percent higher than for February and about 62 
percent ahead of the March 1935 volume. Ac- 
cording to figures of F. W. Dodge Corporation 
covering the 37 eastern States, March construc- 
tion contracts totaled $199,028,300 as compared 
with $142,050,200 for February and only $122,- 
940,500 for March 1935. 

Increases in construction were shown for 
residential and non-residential building as well 
as for heavy engineering types. Gains over last 
year were well distributed geographically, with 
each of the 13 major districts east of the 
Rockies participating, except the New Orleans 
territory (Mississippi and Louisiana). In- 
creases in construction as compared with Feb- 
ruary 1936 totals were shown for each district 
except New England, where flood conditions 
were severe, and in the New Orleans Territory. 

For the first quarter of 1936 total contracts 
for all classes of construction in the 37 States 
as a whole amounted to $545,871,300, as against 
only $297,761,500 for the corresponding quarter 
of 1935. 

First-quarter contract totals by classes—(37 
Eastern States) : Percent 

1936 1935 Increase 
Residential ...$123,885,600 $ 71,236,400 75 
Non-residential. 234,551,000 108,047,800 118 


Public Works & 
Utilities - 187,434,700 118,477,300 60 





ceccccces $545,871,300 $297,761,500 83 


Launch Program for Building 
250,000 Homes in 1936 


Wasuincton, D. C., April 20.—Plans have 
just been completed to co-ordinate the activities 
of more than 100,000 members of trade asso- 
ciations to stimulate the construction of more 
than 250,000 homes throughout the country in 
the current year of 1936. The newly organ- 
ized National Housing Advisory Council is 
behind the program. It represents trade asso- 
ciations covering every branch of the durable 
goods and building industries, as well as allied 
industries. The selling activities of everyone 
engaged in building, equipping and servicing of 
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homes: will be co-ordinated, according to plans. 


Members of the executive committee of the 
council are Ernest T. Trigg, National Paint, 
Varnish and Lacquer Association; Frank 
Carnahan, National Retail Lumber Dealers As- 
sociation; V. G. Iden, American Institute of 
Steel Construction; Dr, Wilson Compton, Na- 
tional Lumber Manufacturers Association; 
Harry A. Tuke, Concrete Reinforcing Steel 
Institute; W. J. Donald, National Electrical 
Manufacturers’ Association; M. J. McMillan, 
Portland Cement Association; Russell G. 
Creviston, Plumbing and Heating Industries 
Bureau; Waverly W. Taylor, National Asso- 
ciation of Real Estate Boards; H. J. Payne, 
Associated Business Papers, (Inc.). 


The program will be projected with the fol- 
lowing purposes in mind, according to council 
officials : 

(1) To unify the building industry for sell- 
ing a nation-wide market. 


(2) To encourage and develop the most 
effective selling and advertising activities on 
the part of all members of the building in- 
dustry in order to insure that a substantial 
share of the buyers’ dollars shall be spent 
for housing or for products related to 
housing. 


(3) Through co-operation with members 
of the building industry to do everything 
possible to insure that the machinery now 
available in the form of existing govern- 
mental agencies and business associations 
and their established channels of production 
shall operate smoothly and efficiently to sell 
the housing market. 


(4) To advise and to co-operate with the 
Federal Housing Administration, and other 
agencies whose concern is with a long-range, 
privately-financed home building program. 





Buffalo Home Show Attracts 
70,000 Visitors 


BuFFao, N. Y., April 20.—The annual Na- 
tional Home Show held here from April 13 to 
18, in the 106th Field Artillery Armory, drew 
an attendance of nearly 70,000 persons, despite 
unfavorable weather. It is estimated that busi; 
ness done at the show amounted to approxi- 
mately $2,500,000. The building outlook for 
this spring is much improved as result of the 
show. 

A chief attraction was a Cape Cod Colonial 
home, material for which was furnished by 
about forty different lumber concerns of Buf- 
falo and the Tonawandas. The first floor plan 
included a dining room and kitchen at the left 
of the vestibule entrance; a living room at the 
right, with two bedrooms, linen closet and hath 
at the rear. It is estimated that 50,000 persons 
went through the home. 

The lumber industry was well represented at 
the show. As one entered the hall, he came 
upon an exhibit of the Southern Pine Associa+ 
tion, New Orleans, La., which displayed two 
models. This exhibit was sponsored by the Buf- 
falo group of the National Association of Com- 
mission Lumber Salesmen, whose members ex- 
plained the merits incorporated in these two 
models by using grade-marked southern pine. 
In charge of the exhibit were W. A. Hukill, 
chairman of the Buffalo group. and A. F. 
Andrle, regional director of the National asso- 
ciation. 

One of the models showed a frame house 
with the “fifteen points of correct construction” 
incorporated therein; among which were an- 
choring the sills to the foundation; laying the 
sheathing and all sub-floors diagonallv, extra 
strength in the bridging between the joists etc., 
all with the idea of making the construction 
more rigid. 

_ Lumber firms which had attractive exhihits 
included the Bennett Homes & Lumber Co.; 
Bison Lumber Co.: Dohn-Fischer & Co.: T. 
Sullivan & Co.; Whitmer-Jackson Co., and the 
L. N. Whissel Lumber Corporation, which had 
a display of Johns-Manville products. The 
Celotex Co. also had a display of its products, 


AMERICAN LUMBERMAN 


May Be the Birth 


KANKAKEE, ILL., April 20.—The spirits of 
residents of this small city were high the day 
a representative of the AMERICAN J]LUMBERMAN 
called. On every hand people were talking 
about building and remodeling this spring and 
summer. The corners of lumber dealers’ mouths 
were turning up, and the fox terriers seemed 
even gayer than usual. It was sort of a spring 
tonic—far more agreeable than sulphur and mo- 
lasses—just to imbibe the cheerfulness prevalent. 

Tracking down this optimism, the writer soon 
learned that G. W. Boyd, general manager of 
the Kankakee Pure Milk Co., was at the root 
of the better feeling. It was found that back 
in 1921 and 1922 the building industry here 
was in the same lethargy that it has been the 
past few years. At that imme a _ contractor 
named Fred H. Burkett “sold” Mr. Boyd the 
idea of constructing two houses, which proved 
to be like the proverbial acorn. The music of 
saws and hammers didn’t stop for many months 
as dozens of residences, commercial garages, 
hotels, theaters and several other structures 
came into existence. Mr. Boyd’s “snowball” 
ended up in an avalanche, to the benefit of 
dealers in building materials; carpenters, 
masons, and all other tradesmen connected with 
construction. After things had quieted down 
somewhat it was estimated that the two houses 
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of Building Boom 


coal room and laundry facilities. The houses 
will each have a combination living-dining room, 
21x11 feet; two bedrooms, each with a closet, 
kitchen, bathroom and hall. The bath and 
kitchen plumbing fixtures will all be modern 
in styling. A garage, 10x18 feet, conforming 
with the appearance of the house, will be built 
on every lot. When construction has been com- 
pleted, the grounds around each home will be 
landscaped, seeded and shrubs planted. Mr. 
Boyd will sell these modern residences with 
their large lots for less than $3,000. 

Interviewed as to why he is investing his 
money in the building industry, Mr. Boyd said: 

“I am convinced that’ now is the time to 
build. Never have I known the business out- 
look to be brighter than now, and all that is 
needed to start the ball to rolling is a vision 
of action. A real need exists for new homes 
of the best quality of workmanship and mate- 
rials, and selling at a price within the reach 
of every citizen. It is my sincere hope that 
construction of these homes will bring about 
the realization of the ambition of many people 
to have a high class modern home of their 
own.” 

Mr. Boyd was at one time president of the 
local Chamber of Commerce, and has been a 
civic leader for 40 years. His program con- 





All one can see now is two holes in the ground, but in about four months there will be seven modern 
bungalows on this plat. It is expected that the building industry of Kankakee, Ill., will receive strong 
impetus from the program 


which Mr. Boyd was induced to erect had 
launched three or four million dollars’ worth 
of building. 

With these memories in mind, it was little 
wonder that Kankakeeans were cheerful, for 
they liken the present house shortage to the 
one existing in 1921 which encouraged the milk 
dealer to start the ball rolling. He had just 
entered the house-building field again! 


Whether or not Mr. Boyd can launch a 
building program three times as extensive as 
the former one is unknown, but the fact is that 
construction has started on seven bungaiows 
on his property on North Fifth Avenue. [ach 
had been staked out on a 50x150 foot lot, and 
excavating for the second one was nearly fir- 
ished at the time the writer visited the scene. 
The contract for building the block of resi- 
dences was let to Mr. Burkett (which may be 
a further good omen), and specifications call 
for the houses to be finished by Aug. 1. No 
trouble is anticipated in selling the completed 
homes, since there is a dearth of dwellings. 
They will be sold on the monthly-payment plan, 
it was said. 


Mr. Boyd has seen to it that the row of 
houses will be architecturally different outside, 
although each will be 22x26 feet on the ground, 
and contain the same number of rooms. Some 
will have porches, others will not; and they 
won't be painted alike. The lumber used will 
all be No. 1 quality and, with other building 
materials, will be purchased locally. Yellow 
pine sheathing and four-inch redwood beveled 
siding will go on the exterior, while red cedar 
shingles will cover the roof. The inside walls 
will be plastered, and the yellow pine floors will 
be stained and varnished. A full basement be- 
neath each house will contain a good furnace, 


stitutes the largest residential building project 
in Kankakee in many years. 


Insurance Company's Survey 
Shows Building Boom 


Minneapouis, April 20.—Zooming sales of 
residential building lots in the first three 
months of 1936, both to speculative builders 
and individual home planners, are revealed in 
a survey of 68 American cities, and offer the 
best proof that the predicted home building 
boom is actually here. Speculative builders 
are buying residential lots in blocks in many 
central, middle-western and western cities, 
while suburban additions, dormant for years, 
are perking into activity, according to the sur- 
vey, which was made by Northwestern Na- 
tional Life Insurance Co. of Minneapolis. The 
report summarizes data gathered from real 
estate boards, realtors, and abstract companies 
in the various cities covered. 

Of the 68 cities reporting, 50 show definite 
increases in the sale of residential lots for the 
first quarter of this year. The least improve- 
ment was found in New England and the East, 
although Boston, Brooklyn, and Philadelphia 
show considerable suburban activity, and Wash- 
ington reports speculative builders keeping 
brokers busy locating residential sites. 

Every one of the 20 southern cities reporting 
in the survey showed marked increase in resi- 
dential lot sales, but with striking uniformity, 
sales of home sites in the South so far this 
year are being made chiefly to individual pur- 
chasers, who expect to build their own homes. 
Little speculative activity is noted as yet, with 
the exception of Atlanta, Miami, Birmingham, 
and Savannah. 
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RETAILERS OF NATION CONFER 


Relation of Dealer to Federal Housing Agencies and to Sources of Supply, and 
How His Business Is Affected by Present and Proposed Legislation, and Threat- 
ened by Growing Consumer Co-operative Movement--Are Among Chief Topics 


With the purpose of discussing pertinent 
problems in the lumber industry, representatives 
of State and regional groups, comprising the 
National Retail Lumber Dealers’ Association, 
met April 21-22 in the Blackstone Hotel, Chi- 
cago. George W. LaPointe, Jr., president of 
the association, welcomed the delegates in his 
opening remarks, and asked those present to 
introduce themselves and give their affiliations. 
It was found that nineteen States were repre- 
sented. Mr. LaPointe paid tribute to the co- 
operation he had received from the executive 
committee, and said the association hoped to sell 
the idea of working together to 23,000 lumber 
dealers in the United States. He announced 
that the meeting would not consist of a lot of 
speeches, but would be informal in nature, with 
everyone urged to present his views on the 
timely topics discussed. 


Appreciate Shingle Bureau Efforts 


The aim of the association has been to make 
more business for retail lumber dealers, perfect 
distribution methods, and simplify and preserve 
the FHA program, Mr. LaPointe stated; the 
Lumber Code had at least one merit in that it 
brought the industry together into an united 
group. The Red Cedar Shingle Bureau was 
given as an example of an organization which 
has co-operated for the benefit of its manu- 
facturer members and retail dealers alike. The 
speaker said that retail dealers had expressed 
their appreciation of the association’s work, 
and urged it to continue the effort to maintain 
high standards regardless of the unethical prac- 
tices of some wholesalers and retailers. 


To Study Consumer Co-operation 


After a brief discussion of the consumers’ co- 
operative movement, which is gaining impetus, 
a motion was made to turn over to the legisla- 
tive committee the matter of making an analysis 
of its aims, and reporting later in the session. 
It was the opinion of Mr. LaPointe and every- 
one present that the all-sweeping movement 
would endanger the country’s business structure, 
and consequently must be considered seriously. 
Copies of a speech made by Wever Dobson at 
the last convention of the Wisconsin Retail 
Lumbermen’s Association were distributed, to 
familiarize the lumbermen with the co-operative 
program and its inplications. 

Frank Carnahan, secretary, reported on the 
work of the association during the past year. 
Among the projects he listed were: Securing 
the extension of Title I of the National Hous- 
ing Act for one year; establishment of a Na- 
tional Housing Advisory Council which has as 
an aim the building of 200,000 houses in 1936; 
and aiding in the stimulation of an orderly pro- 
gram of home-building. Mr. Carnahan believes 
that FHA administrators will work together 
better in the future than they formerly did. The 
work which the secretary has done in the in- 
terests of the nation’s lumber dealers in con- 
nection with national legislation was praised 
by Mr. LaPointe and members of the associa- 
tion’s legislative committee. 

Short discussions were held on the Healy 
Bill, which among other provisions sets up a 
Government contract board to work with the 
Department of Labor; Scott Bill, that provides 
for the creation of a co-operative commission 
in the Government to promote the consumers’ 
co-operative movement; and the Wagener Hous- 
ing Bill, which would create a permanent U. S. 
Housing Authority. Further consideration of 
these measures was planned for later in the 
meeting. It was stated that Congress has one 
big objective in mind, and that is to put to work 
the men connected with the building industry. 

The following committees were appointed by 


Mr. LaPointe at the first morning’s session: 

Ways and Means—J. A. Scroggs, chairman; 
Orville H. Greene, Don Campbell, Roger S. 
Finkbine, Carl Blackstock, R. S. Grier, and 
F. D. Prescott. 

Nominating—C. E. Alter, chairman; D. S. 
Montgomery, C. I. Cheyney, Carl Blackstock 
and Harold Van Natta. 

Resolutions—P. S. Collier, chairman; Find- 
ley M. Torrence, Fred H. Ludwig, Fred R. 
Stair and Phil Runion. 

By-laws—O. C. Lance, chairman; J. F. 
Martin, L. P. Lewin and W. C. Bell. 





Cement Opposes Basing-Point Law 


George Ryder, of the Cement Institute, was 
present at one of the sessions, and spoke briefly 
of the very satisfactory manner in which his 
organization has been able to co-operate with 
the lumber dealers’ representatives in Wash- 
ington in the solution of their mutual problems. 
He added that one thing of interest to lumber 
dealers was the opinion of a number of cement 
manufacturers who were invited by the Senate 





G. W. LaPOINTE, JR., 
Menomonie, Wis.; 
President 


PAUL S. COLLIER, 
Rochester, N. Y.; 
Resolutions Chairman 


Interstate Commerce Committee to express 
their views about anti-basing point legislation. 
The conference was held prior to hearings on 
certain bills designed to legislate uniform mill 
prices. All of the producers were against such 
laws, and so expressed themselves. 

W. W. Woodbridge, manager Red Cedar 
Shingle Bureau, reaffirmed his bureau’s policy 
on distribution, and called attention again to the 
use of the “Certigrade” seal on all the products 
of the Red Cedar Shingle Bureau as a further 
protection for lumber dealers. The meeting ac- 
cepted the Bureau’s offer to supply an enter- 
taining speaker for State and regional conven- 
tions next year. It was explained that the Bu- 
reau’s selection of the speaker was predicated 


_ solely on his ability to entertain. 


Numerous reports of committees appointed to 
study problems concerning the distribution of 
various classes of materials were submitted. 
These were received with marked attention. 

The high point in the morning of the second 
day’s session of the association was the talk 
given by W. D. Flanders who is in charge of 
the Administration of Title II at Washington, 
D. C. Clyde Powell, assistant to Mr. Flanders, 
made the trip to Chicago, also, to help answer 
questions asked by the dealers during the dis- 
cussion following the address. Mr. Flanders 


said that the program of his office was to 
“stimulate building of new houses at low cost.” 
Changes have been made in the original set-up 
recently liberalizing the requirements for in- 
sured loans to encourage the construction of 
low-cost homes and plans have been drawn for 
dwellings costing as little as $1,200 exclusive 
of the lot and improvements. Property stand- 
ards are based on the locality, and are not na- 
tional in scope since conditions vary in different 
sections of the country. Mr. Flanders made a 
strong point of the fact that it is no longer 
necessary that the property be in a town in 
order to secure finances to build upon it, but 
may be in a residential suburb. The National 
Housing Act does not provide for the insurance 
of mortgages on farm homes. 


A Three-Fold Building Program 


The program on low-cost house-building was 
announced as three-fold: industrial, suburban, 
and summer cottages or similar quarters in use 
only part of the year. The first pertains to 
housing facilities provided by large factories for 
employees, the next to suburban developments, 
and the last to small residences without heating 
equipment or electricity which are occupied sea- 
sonally. It was stated with emphasis that to 
secure financing even the small places must 
have water and sewer facilities of some type. 
Plans of the structure it is one’s wish to build 
must be submitted with his application for a 
loan, but need not be more than rough drawings 
correctly labeled with dimensions. A full list 
of specifications is not demanded. 


Mr. Flanders reported that a new simplified 
underwriting procedure is going into effect 
throughout the United States at present, and 
it is possible to return the form to applicant in 
about five days. Men are being sent in pairs 
from Washington to key cities in the nation to 
acquaint chief underwriters with latest methods, 
it was stated. Mr. Powell said that there are 
about 6,200 approved lending institutions in the 
U. S. that are active in soliciting and handling 
FHA mortgages. 

Several of the association members reported 
after the talk as to the functioning of the 
FHA in their regions. M. Lockhart of 
Jackson, Miss., said that there are 187 houses 
being erected in that city, financed under the 
NHA and that a three-day building clinic in 
Meridian, Miss., launched $600,000 worth of 
construction. Representatives of other sections 
of the country also reported heavier building 
programs. 


Changes Made in By-Laws 


One of the more important by-laws submitted 
by the by-laws committee concerned the re- 
districting of the country for association pur- 
poses. The change provides for eight districts 
instead of seven as before. The new section 
was formed by removing Ohio, lower Michigan 
and Indiana from the New England group, and 
removing Illinois, Wisconsin and Chicago from 
other alignments and putting the six groups 
together. The only other changes were: adding 
Nebraska to the Fourth district, and including 
just Minnesota, North and South Dakota and 
Towa in No. 3. 


Important Resolutions Adopted 


At the closing session of the conference a 
number of resolutions were passed representing 
the concensus of the members with regard to 
pertinent issues and problems of a national 
character. Perhaps the most significant was 
a decision to change the name of the organ- 
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ization to “National Lumber Dealers Associa- 
tion,” omitting from the old name the word 
“Retail.” The reason advanced for the change 
was that lumber dealers are not retailers in the 
popularly accepted sense of the word, and that 
their advertised identity as such led to con- 
fusion in dealings with the Government during 
Code days, and is not desirable now in customer 
relations. It was pointed out that most of 
the sales made by association members are 
t6. industries, contractors and owners in lots 
far greatef.in size than those usually recog- 
tized as refajl quantities. It is, however, pro- 
posed that all members conduct strictly resale 
businesses to consumers as evidenced by‘ an- 
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other resolution flatly condemning the accept- 
ance of wholesalers’ discounts by lumber deal- 
ers. 

Another important resolution protested against 
Federal purchasing policies and present bidding 
systems, and asked that bids be accepted only 
from companies located in the district in which 
the job is located, and that bids from companies 
whose previous shipments have been found to 
be below specifications be refused. The deci- 
sion of 70 percent of the asphalt product manu- 
facturers to publish both prices and conditions 
of sale to various classes of buyers was com- 
mended, but opposition was registered against 
the practice of selling to local, State and Fed- 


31 


eral governments at prices more advantageous 
than those granted to other agencies. It was 
resolved that manufacturers of all materials be 
urged to mark their products with grade, qual- 
ity, measurement, weight and any other grade 
or class information possible, and that all prod- 
ucts show the identity of the producer. 

In connection with distribution practices con- 
cerning stock and other millwork, as well as 
other woodwork in general, it was resolved to 
seek conferences with sash and door, and 
kindred associations in an effort to reach an 
equitable agreement. A motion was passed 
whereby an appropriation will be set up to pro- 

(Continued on Page 48) 


To Broaden Lumber Markets Is Aim of 


Manufacturers’ Conference in Chicago 


With the nearest approach to complete cov- 
erage of the lumber industry that it has ever 
known, the National Lumber Manufacturers’ 
Association convened in its thirty-fourth annual 
meeting in Chicago, April 23. The latest addi- 
tion to the association, which is a federation of 
associations of lumber manufacturers, is the 
Douglas Fir Plywood Association, this making 
fourteen regional or species associations of lum- 
ber manufacturers now within the National 
organization. The membership of the federated 
associations produces about 70 percent of the 
lumber going into national markets. 

The keynote of this annual meeting was ag- 
gressive lumber trade promotion, the first ses- 
sion being a joint meeting of the trade promo- 
tion and advisory committees, with Chairman 
George W. Dulany, Jr., presiding. Meeting 
with the manufacturers were representatives of 
the National Retail Lumber Dealers’ Associa- 
tion, the National-American Wholesale Lumber 
Association, and the National Association of 
Commission Lumber Salesmen. Presiding at 
the sessions was John W. Watzek, Jr., of Chi- 
cago, president, while that part of the program 
particularly relating to trade promotion was 
conducted by George W. Dulany, Jr. 

During the first day there was held also a 
joint meeting of standing committees, including 
governmental relations, conservation, economic 
and industry planning, taxation, tariffs and for- 
eign markets, with Chairman C. C. Sheppard 
presiding. 

At the first general meeting, held Thursday 
afternoon, following an address by the president, 
in which he reviewed activities of the associa- 
tion during the past year and discussed briefly 
the outlook for the future, Wilson Compton, 
secretary-manager, presented his report, entitled 
“Lumber Looks Ahead.” Declaring that “this 
meeting is an experiment,’ Mr. Compton said 
that for the first time the combined promotion 
and research programs of the National Lumber 
Manufacturers Association, American Forest 
Products Industries, and the Timber Engineer- 
ing Co. were being put fully and frankly before 
the National board of directors and the regional 
associations. 


Balanced Budget Is Attained 


With reference to finances, he made the en- 
couraging report that a balance between rev- 
nue and expenditure has now been reached and 
that during the past five months the association 
has operated within its own income for the first 
time in over three years. 

With reference to governmental action and 
legislation, Mr. Compton said that as a full re- 
port is being made to the standing committees, 
he would mention only a few outstanding facts. 
These were as follows: 

1. NRA, as heretofore known has been 


quashed. But its spirit goes marching on 
Within the agencies of Government. With 


Note: A report of the remaining sessions 
of this Convention will appear in next issue 
of the American Lumberman.—Editor. 





the slightest provocation or encouragement 
it will emerge again in some form. Mean- 
while Congress, under Administration stimu- 
lus, is continuing to seek indirect control 
through the leverage of Government con- 


tracts. 
2. Pending tax legislation includes new 
provisions to force distribution of profits 


even by companies whose capital has been 
severely impaired, and renewal of the old 
proposal to tax stockholders on distributions 
out of surpluses accumulated before 1913. 
The latter has been tried eight times in Con- 
gress in the last twenty years. It has been 
rejected each time but has bobbed up again. 
It is still vital to a great number of the 
older lumber companies. 


3. The obliteration of NRA has returned 
industry co-operation to full liability under 
the anti-trust laws. Recently before the 
Federal Court in the suit against the Sugar 
Institute has been one of the most important 
trade association cases in the last fifteen 
years. As you know, we joined with a few 
others, amicus curiae, in intervening in this 
case on appeal before the U. S. Supreme 
Court. The decision rendered last month is 
encouraging and constructive. It leaves the 
way open for essential association activities. 
At the same time it prohibits a type of ac- 
tivities which no industry ought to engage 
in anyway, which have therefore tended to 
bring industrial and trade associations into 
dubious repute. 


4. Pending legislation on prices and mar- 
keting involves severe restrictions of selling 
on delivered prices, use of estimated weights, 
basing points, freight absorptions. These 
bills, if enacted, would force localized distri- 
bution, would discourage, if not destroy, na- 
tion-wide distribution of the products of any 
factory and in our industry would force the 
establishment of innumerable secondary dis- 
tributing facilities. Present distribution and 
the maintenance of proper channels of trade 
are complicated enough in the lumber trade. 
This pending legislation would further com- 
plicate them. It would undoubtedly restrict 
the competition of those who can compete and 
foster the competition of those who cannot. 
The least that should now be said is that 
Congress ought not try to force a reconstruc- 
tion of tthe distribution system without 
knowing much more fully than it knows now 
what are the likely national consequences. 


5. On forestry there has been no im- 
portant legislation. But an excellent meas- 
ure to encourage sustained yield forestry has 
just been introduced in the Senate and in 
due time will have consideration. In the past 
year there has been completed by Chief 
Forester Silcox a substantial reorganization 
of the U. S. Forest Service. Undoubtedly 
there now exists a more constructive spirit 
than heretofore of co-operation between pub- 
lic and industry agencies. A large part of 
the progress in this direction is, I believe, 


attributable to the skill and interest of the 
chairman of the Joint Committee on Forest 
Conservation, Major D. T. Mason and his 
associates. 

The remainder of the secretary’s report, 
which was presented in printed form and dis- 
tributed, dealt with the importance of more 
active and widely extended research and pro- 
motion activities and told somewhat in detail 
of the work already accomplished and the pro- 
gram contemplated. 

Reporting the completion of a strong national 
federation of lumber industry associations, Mr. 
Compton said that while the National associa- 
tion is essentially an organization of industry 
information, industry representation and in- 
dustry defense, “our big problem is not being 
solved and will not be solved by defensive ac- 
tivity, important as that may be.” 

Reporting that the underlying membership of 
the association includes now about 1,500 lumber 
companies and discussing the opportunity for 
trade extension, Mr. Compton said: 

Our industry needs more research. Either 
we will advance our position in the com- 
petitive material markets or else we will 
lose ground. The history during the last 25 
years of the gradual and relentless en- 
croachments on lumber markets by competi- 
tive materials is well known. Many of these 
substitutions are due to the inherent supe- 
riorities for particular purposes, but many 
others are due to failures on the part of 
our own industry and to our lack of under- 
standing, willingness and organization with 
which to take the actions which would have 
maintained, and which still to a large extent 
may yet maintain, these slipping markets and 
uses of lumber and timber products. 


Lumber Gains in Competitive Fields 


The interesting statement was made that dur- 
ing the past three years the lumber industry 
has come closer to holding its own in compe- 
tition with the array of other materials than 
at any time in the last quarter-century. Mr. 
Compton declared that the principal and the 
only really important purpose of this meeting 
was how to secure nationwide interest and co- 
operation in a concerted program, both re- 
gional and national, for the broadening and 
strengthening of lumber markets and uses. Say- 
ing, “we must know where we are before we 
will know where to go,” Mr. Compton then 
gave a comprehensive report of the activities 
of the three related industry agencies—the Na- 
tional Lumber Manufacturers’ Association, the 
American Forest Products Industries, and the 
Timber Engineering Co. 

Following the report by the secretary-man- 
ager, George W. Dulany, Jr., chairman of the 
committee on trade promotion, presented an 
illuminating address on “Will Lumbermen 
Modernize the Lumber Business?” This was 
followed by a discussion on aggressive lumber 
trade promotion, participated in by members 
of all branches of the industry. 
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Care Grrarpeau, Mo., April 20.—District 
meetings, to be held in a series at scattered 
points, more closely to co-ordinate the functions 
of retail lumbermen in association activities, 
are planned by the Southeast Missouri Retail 
Lumber Dealers’ Association. President Charles 
E. Kiefner, of Perryville, who heads the Kief- 
ner Lumber Co., following his re-election for 
the 19th consecutive year as president, at the 
organization’s meeting here April 9, appointed 
a committee to make plans for these meetings. 

On this committee were named Fred Stock, 
of Poplar Bluff; Frank Davis, of Kennett; A. 
M. Jackson, of Sikeston; Theodore Guesing, of 
Farmington, and Leon Herrick, of Festus. Mr. 
Herrick, of the Crawford Lumber Co., also was 
named as a member, from this district, of the 
board of directors of the Missouri Retail Lum- 
ber Dealers’ Association. 

The tentative plan is to scatter the series of 
meetings out through the district served by the 
local organization between now and April, 1937, 
when the annual district meeting will again be 
held in Cape Girardeau. Enlistment of all the 
retail lumbermen in the territory is sought, and 
when the next annual is held 100 percent attend- 
ance and participation is desired. 


Officers Are Re-elected 


All officers were re-elected. They are, be- 
sides President Kiefner: 


Vice-president—J. Lanier Byrd, James L. 
Byrd Lumber Co., Charleston. 
Secretary—W. T. Nethery, 

Lumber Co., Hayti, Mo. 
Treasurer—O, T. Pfefferkorn, Chaffee Lum- 
ber Co., Chaffee. 


East Arkansas 


Mr. Nethery was re-elected for the 11th con- 
secutive year. All old members of the board 
of directors also were re-elected and Gilbert 
Stacy of the East Arkansas Lumber Co., Little 
Rock, was added to the list. The other mem- 
bers are: 

Robert Henderson, Jackson Lumber Co., 
Jackson; F. M. Robinson, Robinson Lumber 
Co., St. Louis; L. T. Metz, Metz Lumber Co., 
Poplar Bluff; C. A. Himmelberger, Southeast 
Missouri Lumber Co., Cape Girardeau, and 
Leon Herrick, Crawford Lumber Co., Festus. 


This year the dealers did not engage in a 
round-table discussion of their problems, but 
addresses by lumber executives brought out that 
“the retail lumber dealer can not go along on 
tradition any more. Experiences don’t work so 
well—experiments seem to be the mode.” W. 
C. Chamberlain, president of the Arkansas-Mis- 
souri Lumber Co., Little Rock, made that as- 
sertion, appealing to dealers to adopt proper 
cost and profit accounting ; to think less of com- 
petition and more of “our own business”; to 
get all yard employees to “think and plan sci- 
entifically.” He urged budgetary control of each 


yard. 
Should Handle Quality Goods 


Buying of quality merchandise was insisted 
on by the speakers. Charles A. Stuck, of C. A. 
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Southeast Missouri Retailers 
Keep Step With Progress 


Traditions” Abandoned as “New School” of Material 
Merchants Arises -- Mutual Responsibilities of Dealers 
and Manufacturers -- Success Factors Include Co-opera- 


tion, Information, Contact 


Stuck & Sons, Jonesboro, Ark., declared that, 
“It is high time to begin adding more engineer- 
ing to our data; find out all about the products 
we are selling, and be able to talk intelligently 
about them to our prospects.” He told of a 
successful employees’ school he has been con- 
ducting, which inspired a co-operative attitude 
to the extent that employees asked for addi- 
tional training. “Truck drivers became sales- 
men,” he said. 

The rise of a new school of leaders in the 
retail lumber industry—dealers who have given 
up ruthless practices, such as territory encroach- 
ment and price cutting—was pointed to by E. E. 
Woods, of Kansas City, secretary of the South- 
western Lumbermen’s Association, who talked 
on “Old Fashioned Ethics.” “Most troubles 
originate among lumber dealers themselves, and 
proper lumber association affiliation should 
remedy this,” he said. 

That dealers have a responsibility to the man- 
ufacturer—just as the manufacturer has to the 
dealer in the matter of profit—to deal fairly 
with products, was emphasized by J. D. Mc- 
Carthy, secretary of the Illinois Lumber and 
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Material Dealers’ Association. He listed the 
importance of association functions to the re- 
tailer as follows: Co-operation among dealers, 
10 percent; information regarding own and re- 
lated industries, 10 percent; contact with com- 
petitors, 20 percent; legislative protection, 20 
percent, and distribution, 40 percent. 

The distribution question was discussed at 
length by all speakers; and, while unfair prac- 
tices were condemned, it was emphasized that 
the margin of profit is determined by solution 
of dealers’ problems to enable them to sell the 
most materials at the best price. 


Hear Taxation Discussed 


About 200 dealers and their wives attended 
the closing session at the Hotel Marquette, at 
which State Senator George A. Rozier, of Per- 
ryville, was the speaker. He discussed taxes, 
declaring that unless the cost, not of govern- 
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ment, but of governmental “children, such as 
bureaus and commissions,” is reduced, we are 
headed for certain disaster. 





Chain-Store Bill Permits Regu- 


lation of Distribution 


New York, April 20.—Secretary W. W. 
Schupner, of the National-American Wholesale 
Lumber Association, has called atttention of 
the members of that organization to the fact 
that the Patman Bill, HR-8442, now before 
Congress, contains considerable dynamite for 
the lumber wholesaler. He suggests that every 
wholesaler not only study the bill and commu- 
nicate his views as to its provisions to his 
senators and congressmen, but also ask his mill 
connections to oppose the bill because “if en- 
acted it will mean greater confusion along 
many lines which will affect producers as well 
as distributors.” In his comment, Mr. Schupner 
said: 

Unless carefully studied, one may get the 
impression that this bill is intended to im- 
prove the situation for wholesalers, but if it 
is passed it will create a more complex situa- 
tion. Read it carefully and see what it im- 
plies. It is difficult to understand some of 
its provisions. In Section 2al it regards a 
wholesaler as one who sells retailers only 
and it appears to regard all sales to con- 
sumers as retail business. A “consumer” is 
not defined and this billcould be interpreted 
to mean that all sales to the United States 
Government are. retail. A “wholesaler- 
retailer” would be a wholesaler on resales 
to retailers regardless of the percentage of 
such sales and it is possible that even the 
corner druggist could, under this bill, be 
legalized as a lumber wholesaler if he could 
pick up an order from a retailer. Co-opera- 
tive buying is certainly encouraged under 
section 2f. There is a lot more in the bill 
which means interference with business and 
there is no telling what the Federal Trade 
Commission could do. 

On its face, this bill purports to be directed 
against the chain stores, but it goes far afield 
and gives almost unlimited power to the Federal 
Trade Commission to regulate distribution. 
Commenting further on the bill, Mr. Schupner 
said: 

If chain-store situations need attention, 
the effort to correct them will, if this law is 
enacted, do more, in your secretary’s opinion, 
to create confusion in other fields and in 
wholesale lumber distribution than any other 
proposed law. 





Germany Won't Buy 


Tacoma, Wasu., April 20.—No increase in 
export of West Coast lumber to Germany can 
be expected this year, Richard Forchheimer, 
representing a large importing firm of Frank- 
furt, Germany, told members of the Tacoma 
Lumbermen’s Club at a meeting here. In fact, 
he said, the movement of lumber may be less, 
because of a ruling of the German government 
that lumber is a non-essential. among products 
that Germany normally imports. 
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To begin with, it should be in- 
teresting to know that Texas is 
the largest consuming State of 
southern pine in all the Union, 
and I know of none where a more 
friendly and co-operative feeling 
exists between lumber manufac- 
turers and retailers. 


Business Headed for 
Recovery 


Last year registered notable 
improvement over 1934 in practi- 
cally all iines of business. These 
gains have continued, although 
somewhat modified, over the past 
three months, despite unprece- 
dented weather handicaps in Jan- 
uary and February. The outlook 
for the second quarter of 1936 is 
generally the best of any similar 
period since 1930, and in many 
cases the best since 1929 and 
other pre-depression years. That 
business is headed determinedly 
for recovery and its normal pros- 
perity levels can not be ques- 
tioned. Improvement has been 
too general and the gains have 
been too pronounced for one to 
see in the background and in the 
outlook other than sound and 
sustained progress. 

Building, which suffered a tem- 
porary setback in January and 
February because of unusually 
severe weather, has gathered 
momentum in March and April, 
and the spring and summer 
months should find residential 
building proceeding on a large 
scale throughout the country. 
Close to a billion dollars, it is 
conservatively estimated, will be 
expended on new homes during 
1936, which will be about double 
the 1935 volume and the best 
record since 1930, when some 
$1,100,000,000 were put into resi- 
dential construction. Moderniza- 
tion and repair work during 1936 
will probably amount to not less 
than $2,500,000,000. 


Lumber Industry Particularly 
Favored 


The lumber industry, in the 
opinion of economic authorities, 
is particularly favored. Many 
southern pine mills already are 
booked to capacity, and sales 
managers are predicting an in- 
crease in new business during 
the second quarter of this year of 
some 33% percent over the like 
period of last year. Similar con- 
ditions prevail in western pine 
and fir. All classes of trade are 
expanding. Southern pine stocks, 
on March 31 this year, were esti- 
mated at 1,580,000,000 feet. This 
is a decline of 3 percent from 
Jan. 1, about 50,000,000 feet; a 
decline of 16 percent from March 
31, 1935; and a decline of 54 per- 
cent from Jan. 1, 1931, when 
Stocks were at their peak and 





amounted to some three and a 
half billion feet. As the Babson 
Statistical Organization very 
aptly remarked: “The lumber in- 
dustry has cleared its decks for 
action. As we see the picture, 
1936 should be the best year 
for lumber since pre-depression 
years.” The industry, both from 
Viewpoint of the mill and the 
deaier, is in an unusually strong 
Position statistically, and au- 
thorities in and out of the indus- 
try are unanimous in the belief 





WHAT’S AHEAD, 


for Producer 
and Dealer? 
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that 1936 will prepare 
the stage for rapid 
recovery and a recap- 
ture of normal levels. 

What do these en- 
couraging signs mean 
to you as_ lumber 
merchants? They 
present a new oppor- 
tunity for service to 
your community and 
for profits. They 
also involve competitive situa- 
tions that will be keener than in 
any previous period of construc- 
tion. The farsighted lumber dealer 
will recognize that not only his 


welfare, but in many cases, his 
salvation, depend upon quality 
products, of a character best 


fitted to meet the kind of compe- 
tition that now faces lumber. The 
vanguard in this struggle for 
market supremacy has been evi- 
dent during the past two years 
under the building program of 
the Federal Government. The 
magnitude of this market found 
competing materials waging a 
determined fight to’ establish 
themselves. Complaints were 
registered against much of, the 
lumber delivered to these jobs, 
and it was not until the lumber 
industry convinced the Govern- 
ment departments that good lum- 
ber was available, and that its 
receipt could be assured through 
the specification of the official 
grade-mark, that we were able to 
secure our proper share of Gov- 
ernment business. 


Advantages of Grade- 
Marked Stock 


It would seem that grade-marked 
southern pine should rank high 
in this territory, because many of 
the subscriber mills to the South- 
ern Pine Association who believe 
in it ship the bulk of their out- 
put to dealers in the State of 
Texas. Grade-marked stock pro- 
vides the means for a more stable 
and higher type of retail business 
than is possible under conditions 
where price is considered the 
only factor and nondescript lum- 
ber, of questionable quality, is 
offered to the building trade. 
The distribution of lumber should 
be through the retailer, and this 
principle is recognized by sub- 
scribers to the Southern Pine As- 
sociation. Our association has 
always fostered this policy and 
will continue to do so. Co-oper- 
ation between manufacturers who 
ship grade-marked lumber and 
their retail distributors could ac- 
complish much in eliminating di- 
rect mill shipments. 


Co-operation of Manufacturers 
and Dealers 


On this subject of co-operation 
between members of manufactur- 
ers’ associations, I wonder if you 
have ever given much thought to 
the problems we have in com- 
mon and to the debts we owe one 
another? The manufacturer who 
is a member of the association 
representing his industry spends 
time and money in activities that 
are of direct benefit to the retail 
lumbermen. If the _ responsible 
southern pine manufacturers did 
not maintain a strong association, 
how would you as retailers be 
affected with regard to grading 





standards and inspec- 
tion services? All that 
we do along trade 
promotion, legisla- 
tive and traffic lines 
is of benefit to you. 
In turn, we are in- 
debted to you, the 
responsible people in 
the retail end of our 
business, for your as- 
sociated activities. 
I believe that a man 


Frankly, 
who does not belong to his State 


retail association is not a good 
man to sell to, and likewise, I 
feel than a manufacturer who 
does not support the essential 
work conducted by his associa- 
tion in behalf of the industry is 
not a good man to buy from. 

We realize that the extent of 
our co-operation with you must 
be started at the mill, and that 
upon our shoulders rests the re- 
sponsibility of preparing the 
product in a manner desirable for 
you to handle. Through education, 
we must correct erroneous ideas 
and theories that have developed 
in the minds of the public. For 
many years it has been predicted 
by pseudo-economists that south- 
ern pine would be cut out within 
a few years. The erroneous 
thought that our industry was 
impermanent has plagued our 
steps. It has made difficult the 
orderly and profitable marketing 
of our product. Study and ex- 
perience have dissipated these 
mistaken ideas. Permanence in 
our industry is of a three-fold 
nature. It lies not only in our 
timber supplies but in our insti- 
tutions and in our market. By 
institutions I mean not only our 
associations, but our producing 
facilities as well. Institutions 
and markets can not be main- 
tained without timber supplies, 
and timber supplies are useless 
without institutions and markets. 


Adequate Supply of 
Raw Material 


With the assurance of an ade- 
quate supply of raw material, 
our manufacturing and associa- 
tion facilities assume perma- 
nency. It is true that individ- 
ual mills will come and go, 
except the increasing number 
being established upon a _ sus-' 
tained-yield basis. By sustained- 
yield operations, I mean those 
companies which own sufficient 
acreage of timberlands, and 
which, through correct forestry 
practice, are able to grow each 
year as much timber as they cut. 


The Southern Pine Association 
has spent two and one-half mil- 
lion dollars in advertising and 
promoting southern pine prod- 
ucts. Certainly this was no “flash- 
in-the-pan” effort in an attempt 
to dump upon the market a 
vanishing product. Lumber dis- 
tributors, specifiers and consum- 
ers have come to realize this. It 
has taken much time and money 
to keep southern pine in the fore- 
front. I hope it may be possible 
for us to develop some plan under 
which the subscribers to the 
Southern Pine Association and 
the members of your association 
may co-operate more specifically 
in the promotion of the proper 
use of southern pine lumber. 
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The Manufacturer's Viewpoint as 
Presented by E. L. KURTH, Keltys, 
Tex., at Annual Meeting of the 
Lumbermen’s Association of 


Texas, Held in Waco, April 15 


Our industry is witnessing a 
period of rapidly rising demand. 
With the return of an ordinary 
building year, such as we for- 
merly knew, problems of the 
last boom period will return, but 
they will be much worse. Our 
experience under the Code 
showed that large numbers of 
small operating units can be es- 
tablished if the demand justifies— 
many more than we could con- 
ceive of in 1920. With the re- 
turn of the irresponsible specula- 
tive builder, the problems will be 
greater than ever before. 


The trade promotion efforts of 
the Southern Pine Association 
have been directed not only to 
convince specifiers of the in- 
herently superior characteristics 
of southern pine, but also to ob- 
tain correct specifications of 
grades of southern pine for the 
various uses and a proper appre- 
ciation of the qualities of well 
manufactured and properly sea- 
soned lumber which enhance its 
serviceability. 


Retailers Should Advertise 
More 


In advertising, the results are 
not always tangible, but if I may 
be permitted a friendly criticism 
of retail lumbermen I would say 
that they do not advertise enough. 
The merchant selling refrigera- 
tors and other electrical appli- 
ances for the home, and the auto- 
mobile distributor, are the fore- 
most advertisers of the country; 
and better business has returned 
to them more quickly than in 
other lines of endeavor. As sug- 
gestions, I would like to make 
three observations: 


First, that you purchase your 
lumber from reputable manufac- 
turers, insisting that it be well 
seasoned, correctly manufactured, 
properly graded and identified by 
a grade-mark. 


Second, that you keep well as- 
sorted stocks, as it is certainly 
necessary to have the lumber in 
your yard for the customer when 
he calls for it. While I am not 
trying to say that you should 
carry large stocks, certainly 
stock in keeping with the quicker 
pulse of business over 33, '34 and 
35 should be in your yards. 

I might further call your at- 
tention to the fact that on Jan. 1, 
1931, stocks in relationship to de- 
mand represented eight and one- 
half months’ supply of lumber on 
hand at softwood sawmills in the 
United States, whereas, today, the 
softwood supply at all sawmills, 
including western pine and fir as 
well as southern pine, is approxi- 
mately ten weeks’ for tthe de- 
mand we are having in the United 
States today. With less—and 
more broken—stock to draw 
from, delivery of necessity be- 
comes a little more uncertain and 
slower. 


Third, advertise more. Tell the 
consumer that he should build, 
and keep on telling him. Other- 
wise, the building program will 
not keep pace with other types 
of business that appeal to the 
buyer with intelligent advertis- 
ing and the use of high-powered 
salesmanship. 








G. H. ZIMMERMAN, W. M. LINGO, 
Waco, Tex.; Dallas, Tex.; 


Retiring President Elected President 


Waco, Tex., April 14—The 50th anni- 
versary Golden Jubilee convention of the Lum- 
bermen’s Association of Texas started this 
morning, with the Roosevelt Hotel crowded 


with delegates from all parts of Texas and sur- 
rounding States. Before the convention opened, 
at 10 a. m., the 75-piece band of the West Waco 


Junior High School serenaded the visitors, 
giving a concert in front of the _ hotel, 
which was greatly enjoyed. A remarkable 


feature was that no leader conducted the band 
after a piece was begun. Each player kept per- 
fect time, affording a demonstration of musical 
proficiency. 

Promptly at ten o'clock President George 
H. Zimmerman, of Waco, called the meeting 
to order. Robert Hopkins, teacher of voice 
at Baylor University, led in community singing, 
and Dr. C. T. Caldwell, pastor of the First 


Presbyterian Church, Waco, pronounced the 
invocation. 
President Zimmerman welcomed the dele- 


gates to Waco, and introduced numerous out- 
of-State visitors. He also called on all lum- 
bermen present who had been engaged in the 
lumber business more than 40 years to come 
to the front of the hall, where seats had been 
reserved for them. 

Jesse Jones, of Houston, director of the Re- 
construction Finance Corporation, was to have 
appeared, but due to urgent business in Wash- 
ington was unable to attend. In his stead Presi- 


dent Zimmerman introduced Lt.-Gov. Walter 
Woodul, of Houston. 
Mr. Woodul complimented the lumbermen 


on their part in helping to make Texas what 
it is today. He asked them to compare condi- 
tions today with those of 100 years ago, and 
felt certain they would find that the problems 
of today are not comparable with the difficul- 
ties that were overcome by the early settlers. 
He urged lumbermen to continue to foster the 
building of homes, as the one certain way to 
promote good citizenship. He explained the 
contemplated amendment of the State constitu- 
tion, to be voted on in Novemher, increasing 
the governor’s salary, limited by the constitu- 
tion adopted 60 years ago. He explained that 
the present salary does not afford proper re- 
muneration and asked support of those in at- 
tendance, at the election in November, toward 
changing the law so that the governor may 
thereafter receive proper financial recognition. 

“Tack” Dionne, of Houston, was then intro- 
duced and gave one of his usual entertaining 
speeches. He also read the names of the “Old 
Timers” who have been longest affiliated with 
the association. As each name was read the 
“Old Timer,” if present, stood and took a bow 
amid applause. Mr. Dionne spoke of the debt 
of gratitude which was due the men who pion- 
eered the early development of the association. 

Then the Penelope Club presented President 
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“Golden Jubilee” Sheds Its 


Glow on Texas 


Zimmerman with a beautiful basket of flowers; 
one of the male members of the club, in wonder- 
ful southern attire, making an amusing presen- 
tation speech to the immense enjoyment of the 
audience. 

Thomas C. Spencer, Houston, was called for- 
ward to give the treasurer's report. Mr. 
Spencer spoke very briefly, saying that the re- 
port, in printed form, was in the hands of all 
members. 

President Zimmerman then introduced Secre- 
tary-manager C. A. Pickett, it being his first 
convention appearance, he having taken over 
the duties of the office since the preceding meet- 


ing. 

J. W. Rockwell, Houston, told briefly of the 
condition of the Lumbermen’s Underwriters. 
This outgrowth of the association was organ- 
ized in 1900, and Mr. Rockwell said it was a 
great pleasure, in giving the 36th annual re- 
port, to say there was $300,000 more insurance 
in force than at any previous time. The State 
laws require $74,000 in reserve for the amount 
of insurance that is being carried, but there 
actually is over $600,000 in reserve. Total 
losses for the past year were only $195.96. 


THE SECOND SESSION 


Before the second session convened, at 1:30 
p. m., the delegates were again serenaded—this 
time by the South Waco Junior High School 
Band. The bands are here for a tournament, to 
be held the last of the week, and stopped at 
the hotel as a courtesy to the lumbermen. 

Beginning the afternoon session President 
Zimmerman told the delegates that air-condi- 
tioning was the “coming thing” in the construc- 
tion field, and would do more to increase sales 
of building materials than any other single 
factor. Regardless of whether lumbermen at 
this time handle air-conditioning equipment 
they should be boosters for it. He then intro- 
duced T. W. Carraway, president of the Carra- 
way Engineering Co., Dallas, an authority on 
air-conditioning. 


Lumber Dealers Should Become Informed 


Mr. Carraway gave a very instructive talk 
on the technical side of air-conditioning, and 
told how it would add to comfort, happiness 
and health. He said that lumbermen should 
post themselves on the proper equipment, that 
would give efficient and economical service 
when installed, as they were the ones the pub- 
lic would look to for advice. He declared 
that until 2’ years ago people were being 
sold on the merits of air-conditioning faster 
than the equipment was being developed and 
improved. By use of graphs and charts Mr. 
Carraway explained what to look for in air- 
conditioning equipment. He said that the in- 
side temperature should vary with the outside, 
and that a proper plant would keep the right 
moisture-content at all times. He urged dealers 
to install equipment that would be efficient 
during abnormal conditions as well as when 
conditions were normal. Through courtesy of 
the William Cameron Co., Waco, a Perfection- 
Air plant of one-ton refrigerating capacity, was 
installed in the convention hall, and operated at 
the close of the meeting, to show the working 
parts that were explained in Mr. Carraway’s 
talk. 

Amateur "Blackface" Entertains 


After rendition of several songs by a soloist, 
Mr. Zimmerman announced that the audience 
would have the pleasure of listening to “Rev. 
S. Potter,” who turned out to be the local man- 
ager for the Sherwin-Williams Co., in black- 








face and dressed as a darkey preacher. In a 
humorous manner he derided the present gen- 
eration of lumbermen for the many shortcom- 
ings of the industry. 

The president then mentioned the bound re- 
port of the sixth annual convention, held in 
San Antonio in April, 1872, which had been 
supplied by the AMERICAN LUMBERMAN. Mr, 
Zimmerman said he felt sure it was the only 
one in existence, and announced that in re- 
sponse to request of the association the AMer- 
ICAN LUMBERMAN would have copies made, 
He said the report would be referred to again 
during the convention, because of similarity of 
the problems before the association then and 
now. 


"Men, Money and Monkeys’ 


Charles R. Black, vice-president of the J. W. 
Black Lumber Co., Corning, Ark., then gave 
a wonderful talk on the above topic, pleading 
for a rehabilitation of character among lumber- 
men and industry as a whole. Mr. Black’s 
talk was one of the outstanding features of 
the entire meeting. He held his audience to 
the last word and received tremendous applause. 
This notable address is printed in this issue, 
beginning on the front page. 

A pleasing surprise was then given the con- 
vention when President Zimmerman introduced 
Clarence Chamberlain, world-famous aviator, 
who made a short talk telling of the vast ad- 
vance in air transportation, interspersed with 
numerous amusing incidents connected with 


flying. 
THE THIRD SESSION 


Before calling on Dr. John G. Kreer, of 
Chicago, scheduled to talk on “Treated Lum- 
ber,” President Zimmerman said the reason re- 
tailers had not profited more from the sale of 
this product was because the manufacturers of 
treated lumber had done all the promotional 
work and stood all the sales expense; therefore, 
the dealers could not justly claim any part of 
the profits. He urged dealers not only to carry 
treated lumber but to promote the sale of it 
to the benefit of their customers. 

Dr. Kreer then gave a very instructive 
technical talk on the treating of lumber for 
construction purposes. He explained how rot 
affected wood under some conditions and how 
this could be prevented. He said the use of 
treated lumber would increase the cost of a 
home so little that an owner could not afford 
to build a home without this insurance of lasting 
qualities in the material used. 

President Zimmerman in calling on E. L. 
Kurth, of Keltys, Tex., recently re-elected pres- 
ident of the Southern Pine Association, said the 
retail lumber dealer did not have a better friend, 
or one more willing to co-operate, than “Earnest.” 
Mr. Kurth’s splendid address, somewhat 
abridged, appears elsewhere in this issue. 


President's Address Is Notable 


President Zimmerman’s annual address will 
probably go down in history as a masterpiece. 
Cold type and paper can not begin to tell of the 
wonderful inspiration Mr. Zimmerman gave to 
his audience. = 

He began by quoting some of the activi 
ties of the association, showing dealers why 
it is profitable for them to belong to and to 
support their association. During the past yeaf 
the association has spent more money in pro 
motional work than at any previous time during 
its history, and he thanked -the directors fot 
their support and contributions in fulfilling this 
program. He said some dealers lacked the 
vision to see the value of associations; that 
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there never would be a time that any dealer 
could put down on paper in‘ dollars and cents 
the return he obtained from his association. He 
charged the association officers with the duty to 
bring about an enlarged vision, among dealers, 
of the value of association work. In spite of 
the hardships of the past year the State asso- 
ciation is now the strongest business organiza- 
tion within the State. 

He spoke of the new lien-law book which 
he has just edited and had printed, and which 
has been made available to each member of the 
association. He told of the successful conclu- 
sion of the radio program that was authorized 
at the convention last year. 


Laxity in Promotion Work 


Charging dealers with being lax in promo- 
tional efforts, he said they had been waiting for 
the Government or some other agency to come 
along and drop business in their laps, instead of 
going out and creating it. The weakest point 
in the dealer’s structure had been consumer- 
advertising and this should be the main object. 
He said the building material dealer had a 
sacred trust in promoting home construction, 
and it was his duty to get the public to spend 
more of its money for homes, not alone for 
the profit, but for the good of the State and 
country. 

Air-conditioning had been advanced during 
the past year, he said, and urged dealers to 
continue to promote the installation of plants 
because of the greater comfort and health which 
they make possible. 

During the past year an organizer of local 
groups had been employed, and great results 
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OLD TIMERS AT TEXAS LUMBERMEN'S CONVENTION 
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Optimism, Oratory, and Orders-in-Offing, 

Combine to Make the Fiftieth Anniversary 

of Great “Lone Star” State Lumbermen’s 
Association a Happy Occasion 


had been obtained, but it was now up to these 
groups to make a success or failure of this 
effort. 

Mr. Zimmerman warned lumbermen of 
danger ahead if they did not pay attention to 
politics. He said business and politics must 
co-operate. A business man single-handed can 
not accomplish much in preventing harmful 
legislation, but in his association the lone busi- 
ness man has a strong ally. He spoke of the 
political intimidation that individual business 
men had suffered after criticizing some legisla- 
tion, which would not have been attempted 
against an association. 

Stressing this point, he told of some of the 
harmful laws and methods now in force or con- 
templated, such as the proposed corporation 
surplus tax. It would be impossible for busi- 
ness to employ labor if its incentive to expand 
were destroyed, as it would be if this proposal 
became enacted into law. Even though the 
banks are fairly bursting with money, busi- 
ness does not dare to plan ahead, because of the 
experimental ideas being foisted on it each 
day. No one knew what to plan or what to ex- 
pect; therefore, had adopted the plan of sitting 
and waiting. He said stagnation prevents em- 
ployment. Business and politics must have a 
definite program, and get away from the vast 
amount of experiment that has been forced 
on us. 

Drawing a comparison Mr. Zimmerman cited 
examples of how science had men who de- 
voted their entire lives to further the particu- 
lar science in which they were interested, but 
it was hard to find men in the lumber business 
who would devote even a few days to their own 
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Standing, left to right: R. W. Wier, G. H. Zimmerman, Lieut.-Gov. Walter Woodul. 
Sitting, left to right: Albert Steves, S. S. Harris (V), J. F. Judd, Arthur Deffebach, 
Eli Wiener 
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THOS. C. SPENCER, Cc. A. PICKETT, 
Houston, Tex.; Houston, Tex.; 


Treasurer Secretary-Manager 


interests, and those of the industry. Unless 
business takes the aggressive we shall see a 
return of governmental regulations more dis- 
astrous than the NRA, 

In closing, he pleaded for closer co-operation 
among retailers and manufacturers; and urged 
dealers to think of the great things of life 
and to lay aside the petty. 

Secretary Pickett read telegrams from several 
who found themselves unable to attend the con- 
vention, these including George La Pointe, Jr., 
of Menomonie, Wis., who was to have spoken 
on behalf of the National Retail Lumber Deal- 
ers’ Association; also former Secretary R. G. 
Hyett, of Houston. 


Speaks on National Activities 


Dean Prescott, of Fresno, Calif., pinch-hitting 
for Mr. LaPointe, was then introduced. Being 
called on short notice he did not have a finished 
speech prepared, but explained the new setup 
of the National association and its activities, 
including the distribution policy adopted last 
June in Chicago and which has been accepted 
by manufacturers, wholesalers, and retail asso- 
ciations over the entire country. He-also told 
of how the National has worked for grade- 
marked lumber, and of its benefits to retailers. 
He asked for all possible support from the 
Texas association so that the National can 
forge ahead and do even greater things for 
the dealers within the organization. 

At this point the convention was interrupted 
by an individual who in a stuttering manner 
derided lumbermen for many practices now 
general in some localities. This man posed as 
a truck operator and said he made more money 
trucking lumber from the mill than the dealers 
did in their yards. After getting the delegates 
worked up he was then properly introduced 
as Cicero (“Dutch”) Hoban, industrial agent 
of Brenham, Tex. It was a very effective way 
to drive home some very pertinent points. 

Charles A, Clark, district engineer of the 
Portland Cement Association, read a paper on 
“Expanding the Market for Building Ma- 
terials.” He said the first step for the dealers 
was to make the consumer see the advantages 
of building a new home. He also told of the 
efforts of the Cement association to help deal- 
ers, by national advertising and numerous sales 
aids, to create consumer demand. 


Protests Stop-in-transit Privilege 


A vigorous resolution was adopted reaffirm- 
ing the association’s position on “stopping car- 
load shipments in transit to partly unload, as 
pertains to lumber and building materials”; 
declaring this to be “the most vicious, destruc- 
tive, confiscating, radical, and harmful. measure 
that could be imposed on the building material 
industry.” Accordingly, the resolution urged 
that “carriers continue to disapprove proposals 





36 


for the establishment of the privilege of stop- 
ping in transit to partly unload lumber and 
building materials.” 


New Directors and Officers Named 


J. L. Johnson, Jr., of Fort Worth, chairman 
of the nominating committee read the recom- 
mendations for directors, which were adopted. 
The following new directors were named; these, 
with the holdovers, constituting the board for 
the ensuing year: Ross Jennings, Abilene ; Bruce 
Campbell, Groesbeck; H. L. Stokely, Browns- 
ville; H. W. Mitchell, Ft. Worth; L. L. For- 
rest, Lamesa, and Albert Steves 3rd, San 
Antonio. 

At a breakfast meeting the following morning 
the board of directors elected the following 
officers : 

President—W. M. Lingo, Dallas. 

lst Vice President—N. C. Hoyt, Houston. 

2nd Vice President—Alex. R. Thomas, San 
Antonio. 

The only other new officer elected was J. W. 
Rockwell, Houston, assistant sergeant-at-arms. 
All other officers were re-elected. 

Mr. Lingo was brought forward and in a 
short, forceful talk accepted the responsibilities 
of the president’s office. 

At the final session the chairman called on 
W. M. Lingo, chairman of the 1937 convention 
committee, for its recommendation for a meet- 
ing place. Mr. Lingo being from Dallas in- 
serted a word for that city, but gave the vote 
of the committee for San Antonio. 

Lee Johnson, Jr., of Fort Worth, read tele- 
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ALEX. R. THOMAS, W. H. CURRY, 
Waco, Tex.; 


Heads Texas Line 
Yard Association 


San Antonio, Tex.; 


Elected Vice Presi- 
dent of Association 


grams from the mayor of his city and various 
civic Organizations asking the association to 
hold its 1937 convention there. The president 
then introduced one of the oldest members of 
the association, George C. Vaughan, of San 
Antonio, who told of some past conventions and 
made an earnest plea for San Antonio as the 
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next meeting place. It then was voted that 
San Antonio be selected as the city to entertain 
the 1937 convention, April 16 being the date 
chosen. 


Mr. Zimmerman then called on R. E. Shep- 
perd, of the FHA office in Dallas, who ex- 
plained the changes in Title I. It was brought 
out that the losses so far under Title I haye 
been but one-thirteenth of one percent. 


The Social Security Act was the next subject 
in the open forum, and in turn the Chain Store 
Tax was discussed. Mr. Zimmerman explained 
a point not clear to some; namely, that any 
store handling goods other than lumber and 
building materials would be subject to tax under 
this law. 


Consumer advertising was an_ interesting 
subject and the consensus was that dealers 
should co-operate closer with manufacturers 
who are doing advertising of that type. Com- 
munity advertising seemed to have been the 
most successful method for lumbermen to 
reach the consumer. 


In discussing transportation problems the 
association was instructed to go on record 
recommending a lower freight rate in Texas on 
lumber. 

J. W. Rockwell, chairman of the necrology 
committee, read a resolution providing that a 
letter of sympathy be sent to the members of 
the families of members who had passed on 
during the year. The delegates stood with 
bowed heads in memory of those who had de- 
parted. 


T. B. Brazelton of Waco explained the 
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MEN, MONEY 


[Continued from Front Page] 

that human society must develop more “proppers” and fewer 
“leaners.” It means that envy and greed must be replaced by 
Faith, Good Fellowship and Liberality. Here's an illustration of 
what I mean: The Lumbermen’s Association of Texas must be 
composed of members who will deal as fairly with their cus- 
tomers and competitors as they would with their own children; 
that they will use no tricks, schemes, undue influence, or any 
other means of taking unfair advantage. 

You say: “Oh, Gee Whiz, Charlie] You've gone crazy, you're 
ephemeral, fantastic; you're unreasonable. We'd all be glad to 
do things like you talk about, but we can’t when everybody else 
is doing things differently. We've got to take care of ourselves. 
Besides, you are talking about something that will take ages 
and ages to do. We won't be living always. We're interested 
in things that concern us now. We're looking at the present. 
We are nervous. We want action now. We want realities, not 
theories.” I submit to you, my friends, that what I propose is 
no more visionary, no more experimental, no more transitory, 
and has no less precedent than the NRA and the CWA, or the 
plowing-up of cotton. I submit, further, for your consideration, 
that if we try this plan we can use the same justification as we 
used in 1932. We know that it can’t be any worse. I submit, 
too, that it is just as practical and workable and just as timely 
as anything else we have ever tried because, up to now, all our 
economic plans have failed of permanency and stability. And 
last of all, I submit that my plan is more logical, more reason- 
able and better balanced, because it will build character into 
business; place morals above money, and retard avarice and 
greed, two of the strongest enemies of our economic system of 
today. We have heard on every hand that the cause of this 
and that failure is frozen assets. Frozen assets were blamed 
for all bank failures, but let me say to you that America’s 
greatest frozen asset is frozen character. Liquefy or thaw this 
asset for the American people today and you will start America 
on its triumphant march out of the darkness into daybreak, and 
there will be light everywhere. * * * 

In these days commercial rivalries, both National and Inter- 
national, are almost as devastating and disconcerting as mili- 


tary warfare. Cut-throat competition and unscrupulous trade 
practices are as demoralizing to character as poison gas and 
machine guns. Repudiation of debts, “boondoggling” and 
“gander dancing” are as deadening to character and citizen- 
ship as Big Berthas and hand grenades. * * * 

* 7 * oa 

If you will not think I am trying to preach to you, I'll tell you 
a secret. In the sixth and seventh chapters of Matthew you 
will find the best Code of Business Ethics you ever read. I 
doubt if there is today a textbook in any college that simplifies 
and condenses the scope of economics in so few words. 

* * * . 

In summing up, let me say to my lumbermen friends that 
so long as we build up false hopes in defective economic 
remedies; so long as we apply artificial remedies to our eco- 
nomic ills; so long as stability of Government and business is 
predicated on political strategy and industrial manipulation; 
so long as society can be swayed and influenced and con- 
trolled by the use of mere platitudes, rhetorical aphorisms, and 
downright hooey; so long as the jingling of political dollars 
drowns out the muted wail of moral misery—that long we shall 
have our economic dislocations, injustices and grievous dis- 
appointments; that long we shall have our wars and national 
calamities; that long we will have our upheavals and inter- 
national difficulties; and that long will men and money con- 
tinue the age-old custom of reproducing MONKEYS. * * * 

Finally, let me say that any nation which in a brief span of 
months could mobilize three million men; regiment all of its 
industrial resources; commandeer all transportation facilities, 
and sell the idea of war to one hundred million people, on a 
scale of world magnitude, certainly could with proper leader- 
ship, faith and confidence sell its citizenship on the idea of 
spiritual and moral betterment and a rehabilitation of charac- 
ter which will, if properly implanted, outlaw wars and depres- 
sions, give permanency and stability to our economic system, 
and return a bountiful prosperity to a faltering nation. Then, 
but not until then, can we write above the door of every Amer- 
ican home—PEACE ON EARTH AND GOOD WILL TO ALL 
MANKIND. 
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recommendations of the compensation insurance 
committee which were adopted. 

At this point President Zimmerman intro- 
duced F, E. Wellman, of Chicago, circulation 
manager of the AMERICAN LUMBERMAN, and 
thanked him on behalf of the association for 
the co-operation and assistance his journal had 
always given the Texas lumbermen and the 
industry as a whole. 


Convention Notes and Sidelights 


A glorious close to the convention was a 
heavy rain, badly needed, which sent everyone 
away light of heart, as this was the only thing 
needed to insure a big year in Texas. 

Among the exhibits at the convention was 
one of the Frost Lumber Industries and Per- 
fection Oak Flooring Co., of Shreveport, La., 
in charge of John L. Avery, sales manager of 
the Frost company, assisted by several Texas 
representatives. The exhibit consisted of 
models showing the use of Wolmanized termite- 
proof lumber, also of creosoted timbers and 
panels of Frostpine end-matched flooring and 
of various oak floors, 

E. I. DuPont de Nemours & Co. had an 
interesting exhibit of its various products, in 
charge of George Baldwin, manager of the 
Dallas office. 

The Red Cedar Shingle Bureau showed 
various application methods. The now famous 
Charley Murray movie was shown during the 
convention in the Roosevelt Hotel. 

The Southern Pine Association had a minia- 
ture model southern pine home on exhibition. 

The Pittsburgh Plate Glass Co. showed many 
suggested color schemes of painting, both ex- 
terior and interior; also color charts, and a 
full line of Pittsburgh brushes. 

S. R. McGill, of the E. L. Bruce Company, 
Memphis, showed samples of Bruce block 
floors, cedar lining and oak planks. 

The Wood Conversion Co., of St. Paul, 
Minn., had a large exhibit showing Nu-Wood 
paneling. 

The women’s entertainment was very lavish, 
and Waco lived up to its reputation of being 
a wonderful host. The Centennial luncheon for 
the ladies at the Shrine Club on Wednesday 
carried out a patriotic theme in decorations. 


A tea in the home of Mrs. W. W. Cameron 


Fireproofed Wood 


WasHInNcTON, D. C., April 20.—In a spec- 
tacular demonstration staged before officials and 
members of the American Building Officials 
Conference, and filmed by Pathe News for 
public showing, a small frame building of chem- 
ically treated wood withstood—in an amazing 
manner, according to Phillips A. Hayward, 
Chief of the Forest Products Division of the 
Department of Commerce—a most severe fire 
test. Tests were conducted at the plant of the 
Protexol Co., Kenilworth, N. J. 

The small building approximating ten feet 
by twelve feet in size was of ordinary frame 
construction with a wood shingle roof. One 
outside wall was also shingled, the other three 
being sheathed only. There was a window in 
one side wall of the building and a window and 
a 2-inch slab wood door in the front. To get 
the maximum draft possible for the fire, a 15- 
inch slot was left along the peak of the roof 
its entire length, and a 6-inch slot was left at 
the ground line around the whole building cir- 
cumference. All wood, including sash and doors, 
had been chemically treated, although the slab 
door had been treated some thirty years pre- 
viously and had served for thirty years in a 
now dismantled New York hotel. 

As the movies of the demonstration will show, 
a large flat steel tray of ten-inch depth placed 
inside the building on the ground was first filled 
with cotton waste. A tank truck of a nation- 
ally known oil company then pumped over this 

waste a layer of highly inflammable liquid. The 
roof and outside walls of the building were 
likewise sprayed with the oil and ignited. 
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followed a drive about the city and Cameron 
Park. Six small girls, daughters of Waco 
lumbermen, served. 


Luncheon was also served to the ladies at 
the Shrine Club Tuesday, followed by a Beano 
party. Favors consisting of beautiful purses 
were given to each lady present, and in addi- 
tion costly prizes were presented the various 
prize winners. 


Tuesday evening’ the ladies were entertained 
at theaters while the men enjoyed a buffet 
lunch and stag party at the Shrine Club. An 
informal dance also was held. 


On Wednesday night the “high spot” of the 
convention was held in the Shrine Ball Room— 
the President’s Golden Jubilee Ball. It was a 
brilliant affair. During the evening an ex- 
ceptional floor show was presented, consisting 
of several acts recently from the Follies. 


The men were not entirely engaged in busi- 
ness, as a golf tournament was held for them 
Wednesday at Spring Lake Country Club. The 
stag was a great success. After the buffet sup- 
per an extraordinary show was presented. 


Texas Line Yard Dealers Hold. 
Annual Meeting 


Waco, Tex., April 20.—The Texas Line Yard 
Retail Lumber Dealers’ Association held its 
annual convention April 13 at the Raleigh 
Hotel. Routine affairs of the association were 
talked over. The dealer’s place in the “dis- 
tribution picture” and the handling of cement 
were the two main subjects before the conven- 
tion. 

The following officers were elected for the 
coming year: 

President—W. H. Curry, 
Barnes Lumber Co., Waco. 

First Vice President—M. T. Bronstad, 
Lingo-Leeper Lumber Co., Denison. 

Second Vice President—J. R. Woodson, 
Woodson Lumber Co., Caldwell. 

Treasurer—P. E. Turner, Turner Lumber 
Co., Houston. 

Secretary —G. H. 
Cameron & Co., Waco. 





WwW. KF. & OJ. F. 


Zimmerman, William 

The annual dinner of the Line Yard associa- 
tion was held the same evening, in the ball room 
of the Roosevelt Hotel. 


Stands Terrific Test 


It was interesting to note that as soon as the 
inflammable liquid had been burned off the roof 
and sides of the structure, the flames quickly 
died down. Because of the chemical treatment, 
they were not able to get a hold on the wood 
or the shingles. Also, in spite of the hot flames 
generated on the outside walls and roof, and 
the fact that the inside held gallons of inflam- 
mable liquid, it was necessary to open the front 
door and throw in a flame to start the interior 
fire. The treated wood walls and shingles gave 
almost perfect heat insulation, and threw abso- 
lutely no hot embers. 

The raging inferno on the inside of the struc- 
ture was permitted to burn for thirty minutes at 
a temperature exceeding 1800 degrees. By the 
end of twenty minutes the continued intense 
heat inside the structure had eaten through 
the end-wall peaks and the roof. The win- 
dows had of course gone out earlier. Not an 
ember was thrown and not a piece of wood 
went down flaming. 

The interesting and outstanding conclusion 
reached as a result of the test is that wood or 
any combustible material, if properly treated 
and handled, can be used under most any fire 
intensity and does not support combustion or 
add to the fire hazard. The fire immediately 
died away as soon as the oil had burned itself 
out. 

While chemists and wood experts have long 
known that wood and shingles could be chem- 
ically treated against fire, this is believed to 
be the most spectacular demonstration of the 
fact ever held. 
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DOOR 


H ar d ware 
“Always on the Track” 






Whether your customer is build- 
ing a new garage or barn, or 
remodeling his old one, you can 
meet his door hardware require- 
ments most effectively with 


ALLITH equipment. 
For folding - sliding, round -a- 


corner, push-over, single, double 
and multiple doors, ALLITH 
hardware is easy to install, satis- 
factory in operation, and quick 
to sell because it’s priced right. 


Ask any ALLITH dealer and he will 
tell you this famed line of hardware 
“opens the way to worthwhile profits”. 


Better get your order in quick for the 
ALLITH numbers you need to round 
out your stock ... and be sure you have 
a good supply of the new low-price 
50-50 “push-over” garage door sets. 


ALLITH PROUTY MFG. CO. 


DANVILLE, ILLINOIS 
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Associations’ Plans and Activities 


COMING CONVENTIONS 


27-30—Chamber of Commerce of the United 
States, Washington, D. C. Annual. 

April 29—New England Lumbermen’s 
Hotel Carpenter, Manchester, N. H. 
meeting. 

May 7-8—Kansas Lumbermen’s 
sonic Temple, Salina, Kan. 

May 11-14—National Fire Protection 

Haddon Hall, Atlantic City, N. J. Annual. 

12-14—Associated Cooperage Industries of 

America, Jefferson Hotel, St. Louis, Mo. Annual. 

May 13-14—National-American Wholesale Lumber 

Association, Marlborough-Blenheim Hotel, At- 

lantic City, N. J. Annual. 

19-20—Arkansas Association of Lumber Deal- 

ers, Marion Hotel, Little Rock, Ark. Annual. 

-Missouri Retail Lumbermen’s Associa- 

Missouri Hotel, Jefferson City, Mo. An- 


April 


Association, 

Quarterly 
Association, Ma- 
Annual, 


Association, 


May 


May 

May 27-28 

tion, 

nual. 

June 24-26—National Forest Products Sales 
gress, Cleveland Hotel, Cleveland, Ohio. 
sored by National Association 
Lumber Salesmen 

June 29-July 
terials, 
N. J. 


Con- 
Spon- 
of Commission 


3—American Society for Testing Ma- 
Chalfonte-Haddon Hall, Atlantic City, 
Annual. 


Fix Dates and Place for Annual 
Hardwood Convention 


Announcement is made from headquarters of 
the National Hardwood Lumber Association in 
Chicago that the 39th annual convention of the 
association will be held in the Hotel New 
Yorker, New York City, Sept. 17-18. A fact 
considered in selecting the place of meeting 
was that the association has not held its annual 
convention in the East since the meeting in 
1921, in Philadelphia. New York City not only 
is one of the great hardwood distributing and 
consuming markets of the country, but has un- 
excelled recreational and entertainment fea- 
tures, as well as hotel facilities of the best, 
reasonably priced. It is expected that the lower 
railroad rates which will become effective be- 
fore September, together with the usual one 
and one-third special convention rate, will at- 
tract a very large attendance. 


Dates of 1937 Michigan Dealers’ 
Convention Are Announced 


Lansinc, Micu., April 20.—Announcement 
is made by Hunter M. Gaines, secretary of the 
Michigan Retail Lumber Dealers’ Association, 
from headquarters in this city, that the 1937 
convention of the association will be held in 
Grand Rapids, Mich., Feb. 2-5, with the Pant- 
lind Hotel as headquarters. All sessions and 
exhibits will be in the Civic Auditorium. 


Carolinians Plan Organized 
Activities for Coming Year 


Cuarwotte, N. C., April 20.—The Carolina 
Retail Lumber and Building Supply Dealers’ 
Association will hold its next regular annual 
meeting in Charlotte during January, 1937, it 
was decided at a meeting of the directors. 

The summer meeting of the association will 
be held at Myrtle Beach, S. C., in July. 

These proceedings marked the first business 
meeting of the new board elected at the 1936 
annual meeting at Greenville, S. C. It was 
called for the purpose of adopting a budget and 
selecting a “program of benefits” for 1936. 

It was decided to continue the 1935 program 
of activities, with the Carolina Building Ma- 
terial Institute still the prime consideration. 
The Institute deals with distribution, and that 
is the first consideration of the body now. 

The directors decided to set up specific com- 
modity committees, composed of retailers and 
manufacturers. Each major commodity will 
have a committee to handle trade practices and 
distribution and merchandising policies in that 
group. These committees will be named imme- 
diately. The first to be organized will deal 


with the insulation, brick, asphalt roofing, and 
clay products. It was decided that meetings of 
the marketing councils should be held every 
four months. 

Specific dates for meetings of all established 
district groups will also be arranged, the sched- 
ule to cover the entire year, and provide for a 
group meeting in each district once every 60 
days. 

“The business outlook for retail lumber and 
building materials dealers is very encourag- 
ing,” Mr. Wheeler said; “so encouraging, in 
fact, that the board adopted a budget providing 
for increased service to the membership.” 

—_—_—oOoOoOoOCOCO: 


"Where Lumber Sales Managers 
and Salesmen Will Meet" 


CLEVELAND, Outro, April 20.—The National 
Association of Commission Lumber Salesmen 
will sponsor the National Forest Products Sales 
Congress, to be held in the Cleveland Hotel, 
June 24-26. The underlying purpose of the 
Congress, as explained by Tom Leake, general 
chairman of the committee on arrangements, is, 
first, to create a better understanding between 
the lumber manufacturer and the commission 
salesman, and, second, to find ways and means 
whereby more and better lumber and timber 
products can be sold. 

“The National Association of Commission 
Lumber Salesmen stands ready and willing to 
co-operate in every way with the lumber manu- 
facturer in an effort to do a better and more 
profitable job of marketing lumber and timber 
products,” said Mr. Leake. “This National 
Forest Products Sales Congress will afford all 
those interested an opportunity to improve their 
position.” 


National Chamber to Discuss 
Natural Resources 


Wasuincton, D. C., April 20—One of the 
important features of the annual meeting of 
the Chamber of Commerce of the United States, 
to be held here April 27-30, will be a round- 
table luncheon conference, dealing with natural 
resource policies. This luncheon conference 
will be held at the Willard Hotel on Wednes- 
day, April 29, beginning at 1 p. m., with C. E. 
Bockus, president Clinchfield Coal Corp., New 
York City, as chairman, At this conference, 
addresses will be delivered on three important 
subjects, which will be followed by discussions. 
H. C. Parmelee, editor Engineering & Mining 
Journal, New York, will discuss “Progress and 
Prospects of Western Mining.” Ernest L. 
Kurth, president Angelina County Lumber 
Co., Keltys, Tex., and president Southern Pine 
Association, will discuss “State Responsibili- 
ties Concerning Forest Resources.” J. D. Col- 
lett, president O’Keefe & Collett Corp., Fort 
Worth, Tex., will discuss “State Responsibili- 
ties Concerning Petroleum and Natural Gas Re- 
sources.” It is hoped that at this conference 
there will be a large attendance of all mem- 
bers of the Chamber interested in natural re- 
sources. 


New Brunswick Dealers Ask More 
Funds for Home Building 


Sr. Joun, N. B., April 20—The New Bruns- 
wick Retail Lumber Dealers’ Association re- 
cently held its annual meeting at the Admiral 
Beatty Hotel, here. Emery D. Smith, of St. 
John, was elected chairman, to succeed Chas. 
S. Christie, Sr. of St. John. Leonard Lockhart, 
of Moncton, was elected vice president, and 
Chas. Christie, Jr., of St. John, was re-elected 
secretary-treasurer. The directors for the cur- 
rent year are: David McCaughey, Fredericton; 
H. W. Wallace, Sussex; Harold Haley, St. 
Stephen; J. M. Harquail, Campbellton; and 
Herbert Seeley, Woodstock. A resolution was 


passed, asking both the Dominion and Provin- 
cial governments to place the money available 
under the Dominion Housing Act at the im- 
mediate disposal of prospective home builders 
in the province. It is expected that the sum- 
mer meeting of the association will be held in 
St. John, during August. 


Northwestern Association Has New 
Field Secretary 


MINNEAPOLIS, Minn., April 20.—Ormie C., 
Lance, secretary Northwestern Lumbermen’s 
Association, announces appointment of G. L. 
Wilcox as field secretary of the association, 
effective April 15. His duties will be both at 
the headquarters and in the field, with major 
attention directed toward the Northwestern’s 
district and county organization program. 

Mr. Wilcox is a graduate of the University 
of Nebraska, and for the past ten years has been 
employed by the Nebraska Cement Co., during 
which time he associated almost continuously 
with retail lumber dealers. 


National-American Nominates 
Directors 

New York, April 20.—In accordance with 
the provisions of the by-laws of that organiza- 
tion, President O. N. Shepard, of the National- 
American Wholesale Lumber Association, ap- 
pointed a nominating committee, and this com- 
mittee has submitted the following nominations 
for directors to be acted upon at the annual 
meeting at Atlantic City, N. J., May 13-14: 

For term expiring 1939: J. M. Allen, Allen- 
Stoltze Lumber Co. (Ltd.), Vancouver, B. C.; 
Henry N. Anderson, Twin Harbors Lumber 
Co. (Ine.), Aberdeen, Wash.; Ernest S. Corn- 
well, Cornwell Lumber Co., Saginaw, Mich.; 
J. A. Currey, J. C. Turner Lumber Co., New 
York, N. Y.;: R. C. Pepper, Rice & Lockwood 
Lumber Co., Springfield, Mass.; W. H. Schu- 
ette, William Schuette Co., Pittsburgh, Pa.; 
John C. Shepherd, John C. Shepherd Lumber 
Co., Charlotte, N. C.; Shirley G. Taylor, Tay- 
lor & Crate (Inc.), Buffalo, N. Y.; J. R. 
Thames, J. R. Thames & Co. (Inc.), Birming- 
ham, Ala.; and C. N. Troutner, Troutner Lum- 
ber Co, (Inc.), Richmond, Va. 

For term expiring 1938: P. L. 
gard Lumber Co., Chicago. 


Plans for Retailers’ West Coast 
Tour Taking Form 


MinNEAPOLIS, MINN., April 20.—Distinct 
progress has been made in planning for the pro- 
posed West Coast tour of members of the 
Northwestern Lumbermen’s Association, accord- 
ing to announcement made by Secretary Ormie 
C. Lance, from the association headquarters in 
this city. According to Mr. Lance between 50 
and 100 lumbermen, with their wives and fami- 
lies already have signified their intention of 
participating. He states that on May 4 a defi- 
nite decision will be made by the executive com- 
mittee as to whether or not the trip will be 
taken; the decision to be determined by the 
number of reservations made up to that time. 

Not only are all retail lumbermen who are 
members of the Northwestern Lumbermen’s As- 
sociation, including their wives, families and 
friends, invited to join this tour, but in addition 
members of the various other associations ad- 
jacent, including Wisconsin, Illinois, Missouri, 
Nebraska and Montana, will be welcome, pro- 
vided the quota is not entirely filled with North- 
western members. All desiring to join this 
tour should send their tentative reservations to 
Secretary Lance without delay, with the under- 
standing that there is nothing binding about 
such preliminary reservations. 

The schedule, as now planned, contemplates 
leaving St. Paul, Minn., Saturday, Aug. 1. 
most attractive itinerary has been tentatively 
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BILL OF MATERIAL LUMBER (Cont.) MILLWORK (Cont.) MILLWORK (Cont.) 
100 pes. 2x4—8 1.S. studs 144 lin. ft. Ix6 gable cornice 
30 pes. 2x4—I4 1.S. studs (cut) 48 lin. ft. 1x4 dormer cornice 
820 lin. ft. 2x4 plates 48 lin. ft. 1x22” C.M. dormer cornice 


access door 1-6x2-4 7, frame and trim 
windows 12 It. 8xi2 136 SS. 
windows (2 It. 8x8 15% S.S. 
window (6 It. 8x8 1% SS. 
windows 12 It. 6x8 1% SS. 
window 8 It. 6x8 1% SS. 
kitchen cupboard detail 
mantel shelf detail 

main stair 

basement stair 

shelves 1x12-4-6 

shelves 1x24-3-6 

shelves 1x24-4.6 

78 lin. ft. 1x2 cleat 


900 cu. ft. concrete footings and walls 
1,100 sq. ft. cement basement floor 


of ee, Clay Gee ane 72 pes. 2x4—16 rafters ! 0.S. door frame, 3-0x6-8 and trim | S. 
20 lin. ft. double flue 10 pes. 2x4—10 rafters | 0.S. door frame, 2-8x6-8 and trim | S. 
685 yds. plastering 348 lin. ft. 1x3 bridging | 0.S. door frame 5-0x6-8 and trim | S. 
2 cast iron cleanout doors 3 pes. 2x10—i2 stair horses 7 wdw. frames, {2 It. 8xi2 and trim | S. 
5 wdw. frames, 12 It. 8x8 and trim | S. 


wdw. frame, 16 It. 8x8 and trim | S. 
i 


| fireplace trap door 3 pes. 2x10—I4 stair horses 

| coal chute door and frame 1,800 ft. ix8 sheathing 0.S. walls 

4 steel cellar sash and frames, 3 It. 10x12 700 ft. 1x4 roof sheathing 

50 lin. ft. down spout 15 squares !6-inch R.C. shingles 

90 lin. ft. gutter (hanging) 2,000 ft. 8-inch lap siding 

350 Ibs. nails 2,000 ft. ix4 Y.P. flooring 

20 sets weights and cord 160 ft. Ix3 Y.P. flooring edge grain 


window frame, 8 It. 6x8 and trim 
triple frame 12 It. 6x8 and trim 
twin frame, 12 It. 8x12 and trim | S. 
cased opng. jamb 5-0x6-8 and trim 2 S. 

S. door frames 2-8x6-8 and trim s. 

S. door frames 2-6x6-8 and trim Ss. 40 lin. ft. x4 hook strip 

S. door frame 3-0x6-8 and trim Ss. 460 lin. ft. 6-inch base and shoe 
S. door frames 2-6x6-6 and trim Ss. 26 lin. ft. wainsect cap 

Ss Ss. 

oF. 
8. 
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oa 


LUMBER MILLWORK 
8 pes. 2x8—I0 girders pilasters and pediments, front entrance 
4 pes. 2x8—12 girders 3 fascia boards. dormers 
4 pes. 2x8—14 girders 4 corner boards, 1'/4x4-10 
6 
4 


1.S. door frames 2-4x6-6 and trim | set O.S. steps 6-0 
door 3-0x6-8 134 6 raised panels | set 0.S. steps 3-0 
door 2-8x6-8 134 2 X panels, 6 It. 

pr. doors 5-0x6-8 134 15 It. each D.S. PLUMBING 

astragal Ibathtub 

doors 2-8x6-8 13, 6 R.P. oP. | closet complete 

doors 2-6x6-8 154 6 R.P. ole | lavatory 

docrs 2-6x6-6 13, 6 R.P. -P. | medicine cabinet 
doors 2-4x6-6 13, 6 R.P. 7. | heating plant complete 
pr. doors 3-0x6-8 15, 3 panels ea. W.P. Electric equipment 


140 lin. ft. 2x6 sills corner boards 1|'4x4-4-6 

6 lin. ft. 2x8 joist headers corser boards 1'4x3-10 

46 pes. 2x8—I6 joist 6 corner boards 1'4x3-4-6 

23 pes. 2x8—1I4 joist 100 lin. ft. 1x8 main cornice 

47 pes. 2x8—1I2 joist 100 lin. ft. Ix!0 main cornice 

40 pes. 2x4—I2 ceiling joist 200 lin. ft. 1x6 main cornice 

140 pes. 2x4—10 O.S. studs 100 tin. ft. Ix3 crown midg., main cornice 
20 pes. 2x4—I!2 O.S. studs 100 lin. ft. t-inch cove, main cornice 


Neen me ewe One eH eK = 
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FINISHED HARDWARE 


4 pr. 4'2x4'2 butts 
16 pr. 32x32 butts 
dbl. acting floor hinge and push plates 
pr. 2x2 butts 
8 butterfly hinges 
front door lock set 
rear door lock set 
double French door lock set 
15 inside door lock sets 
20 sash lifts and locks 
5 cupboard turns 
4 drawer pulls 
4 elbow catches deconD Troon 
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® IS YOUR BATH- 

BY ROOM A RELIC 
of the 

3 GAY NINETIES? 


The bathroom above was a very 
handsome affair when it was new and 
it has been cared for by a home- 
loving owner throughout the years. 
But it finally became too obsolete 
and modernization turned it into the 
beautiful room at the right, with the 
latest, brightly-colored equipment. 


The cost of modernizing the bathroom is very little when one considers the increased comfort, sanitation and 


attractiveness that can be obtained with comparatively little making over. Two examples are shown here. 


The four-legged tub shown at the 
left used to be pretty hard to clean 
under and impossible to clean behind. 
It has been ousted, along with the 
other antiquities, for the convenient, 
attractive plumbing shown at the 
right. There was no change in size 
of the narrow little room, but it seems 
more spacious. And who wouldn't 
prefer the modernized version, which 
even in black and white, shows its 


sparkling clean and colorful beauty. 
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planned, embracing stops at points of special in- 
terest. The tour is planned to cover a period 
of two weeks, ending Aug. 14. Ample oppor- 
tunity will be afforded for inspection of im- 
portant lumber operations, as well as for sight- 
seeing. 

All inquiries should be addressed to Ormie C. 
Lance, secretary Northwestern Lumbermen’s 
Association, 710 Foshay Tower, Minneapolis, 
Minn. 


Eastern lowa Group Dines, Confers 


Cirnton, Iowa, April 20.—Leading lumber 
dealers of two eastern Iowa counties, Clinton 
and Jackson, gathered in the Lafayette hotel 
here April 7. After a dinner at 6:30 o’clock, 
there were informal roundtable discussions of 
fair trade practices and consumer co-operatives, 
among other varied subjects. The organization 
also discussed activities for the year. No regu- 
lar meeting dates are scheduled, members be- 
ing subject to call. Paul R. Christiansen, of 
Clinton, is chairman of the Clinton County 
group, and R. J. McNeary, of Maquoketa, is 
chief of the Jackson County group. 


Fir Plywood Body Plans to 
Expand Activities 


Tacoma, WasH., April 18—It was an- 
nounced by Frost Snyder, president Douglas 
Fir Plywood Association, after a meeting here 
April 15 that the work of the body would be 
greatly expanded in the near future. Concur- 
rently with this report, Mr. Snyder announced 
the appointment of Axel H. Oxholm as man- 
aging director of the association. Mr. Oxholm 
has just returned from a three weeks’ trip to 
Washington, D. C., and eastern points, where 
he conferred with authorities on the proposed 
activities of the organization.. At the recent 
session of the association, he submitted a pro- 
gram involving the establishment of an engi- 
neering service as an aid in the development 
of new outlets for plywood. Mr. Oxholm, man- 
aging director Pacific Forest Industries, will 
continue in that position along with his new 
duties. 

Along this same line, Mr. Snyder feels that 
the future of the plywood business depends 
upon the association’s ability to promote its use 
for purposes for which it is best suited. He 
says the industry is at the turning point, and 
from now on its progress will depend upon 
systematic cultivation of new markets and the 
adjusting of manufacturing practices to con- 
sumers’ needs. 


Twinkle, Twinkle Little Ring, How 
| Wonder What You Are! 
(Poetic License) 


New Or eans, La., April 20.—C. C. Shep- 
pard, Louisiana Central Lumber Co., Clarks, 
La, and former president National Lumber 
Manufacturers’ Association, is proudly holding 
out his left hand and showing a ring with a 
stone, which he says was given him for his 
birth stone by several of his lumbermen friends. 
Here is the story. On April 1 Mr. Sheppard 
and several of his friends, who were in New 
Orleans attending the annual meeting of the 
Southern Pine Association in celebration of its 
21st anniversary, were strolling on Canal street. 
They passed a store window in which were 
displayed birth stones. Mr. Sheppard had re- 
marked earlier in the day that the Southern 
Pine Association was not the only birthday 
celebrator, for his birthday was that very day 
April 1. Of course this brought into the 
atmosphere a lot of wise cracks.. As the 
strollers ambled along, one of them observed 
the sign that birth stones were on sale within, 
and suggested that they give Mr. Sheppard 
something that would be a constant reminder 
of the day and its significance, as well as tie 
in with the celebration of the Southern Pine 
Association. All of the party fell in with the 
suggestion and entered the store. 
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“What is the birth stone for April?” asked 
the spokesman. 

“Diamond,” replied the merchant. 

“Let’s give Shep. a diamond ring,” was pro- 
posed and assented to. 

A selection was made, the price announced, 
and each man went down in his pocket for his 
share. It was a “cash and carry” transaction, 
and none of the givers had to make a draft in 
order to get home. 

Mr. Sheppard has to wear the ring on the 
little finger of his left hand. He kept wiggling 
it. The appearance was like that of a platinum 
setting, but the sparkle of the stone was faint. 


New Retail Group Demands Tax 
Equality With Co-operatives 

MitwauKeEE, Wis., April 20—Don S. Mont- 
gomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, has been named to 
the board of directors of the recently organized 
Marketing Associations (Inc.), a group of 
thirty-seven different trade associations, taking 
in a wide array of retail business organizations. 
He represents the lumber retailers. “Our ob- 
jective is not to combat the formation or spon- 
soring of consumer co-operatives,” said E. J. 
Malloy, president of the group. “Rather, it is 
to assure equality in business, to conduct a 
proper survey on marketing probems, and pre- 
sent our position. As an organization, we 
have no quarrel with a consumer group start- 
ing a store, but we do object to its being given 
unfair advantages, especially on taxes, and de- 
mand that such groups compete on equal terms. 
Marketing and distribution is certainly not a 


religious or political issue, but an economic 
” 
one. 


Virginia Retail Appoints Committees 


RicHmonp, Va., April 20.—D. W. Mason, 
president of the Virginia Lumber & Building 
Supply Dealers’ Association, has announced 
committee appointments for 1936. Twenty 
working committees have been organized to 
handle every phase of association work affect- 


ing the interests of lumber and building ma- 
terial dealers. 
—_—_ 


Chicago Purchasing Agents 
Elect for 1936 


At the recent annual meeting of the Purchas- 
ing Agents’ Association of Chicago, the follow- 
ing officers were elected for the coming year: 


President—John H. Mohr, John Mohr & 
Sons. 


First vice president—R. W. Morrill, Bow- 
man Dairy Co. 


Second vice president—G. R. Zeiss, 
Wahl Co. 


Treasurer—G. W. Simons, Darling & Co. 

Secretary—F. J. Heaslip, Fairbanks, Morse 
& Co. 

Board of governors—L, H. Schreiber, Allen 
B. Wrisley Co.; T. H. Tredwell, W. C. Ritchie 
Co.; M. T. Gartigan, Joseph T. Ryerson & Son 
Co., and E. W. Fitzgerald, Wepsco Steel 
Products Co. 

George A. Neesham, purchasing agent for 
Wyckoff Drawn Steel Co., Chicago, has been 
appointed vice president of the National Asso- 
ciation of Purchasing Agents, in charge of Dis- 
trict No. 3, which embraces National affiliated 
associations of Duluth and Twin Cities, Minn.; 
Milwaukee; Davenport, Iowa; Kansas City, 
Mo.; Denver, Colo.; St. Louis Mo. and Chi- 
cago. 


Starts Chair Stock Plant 


Society Hixz, N. C., April 20.—The National 
Hardwood Co., a subdivision of the National 
Chair Co., of Asheboro, N. C., is expected to 
begin operations at its new plant here in the 
near future, when the mill will manufacture 
all types of chair stock. All hardwood avail- 
able here will be purchased, and local help is 
to be employed. Owners of the firm are re- 
ported to be C. C. Cranford, of Asheboro, and 
W. C. Lucas, formerly of Darlington. 


The 
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PEACOCK 


LINE 


Waterfast 
WALL 


PAPERS 


offers LUMBER DEAL- 
ERS a great opportu- 
nity to expand sales. 
Write for standardized 
selection of wallpapers 


particularly suitable for 
LUMBER DEALERS. 


LENNON 


WALLPAPER COMPANY, 


JOLIET, ILL. 








Roofing Profits For You 


You can make extra sales and 
extra profits on the basic mate- 
rials for built-up roofing and re- 
coating. Our free demonstration 
panel makes selling easy—and the 
Abesto Way gives your customers 
cheaper, quicker, better roofing 
jobs. Abesto is simply BRUSHED 
ON COLD—withstands heat, cold, 
does not crack and is long endur- 
ing. Write TODAY for full infor- 
mation. Let us telh you what 
other dealers are doing with 
Abesto. 


Abesto Mfg. Co. 


Michigan City, Indiana 
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Among the Lumbermen’s Clubs 


Memphis Golfers Announce Annual 


Mempuis, TENN., April 20.—The annual golf 
tournament of the Lumbermen’s Club of Mem- 
phis will be held on Thursday, May 21, at the 
Colonial Country Club, here, according to an- 
nouncement of H. B. Phillips, chairman of the 
entertainment committee at the regular luncheon 
at the Peabody Hotel, April 16. The toyrna- 
ment will be 18-hole, afternoon play, and will be 
followed by a banquet at night, which will be 
the last meeting of the club prior to its sum- 
mer vacation. 





Mississippi Small Mills Discuss 
Manufacture, Prospects 


Union, Miss., April 20.—The regular monthly 
meeting of the Mississippi Lumbermen’s Club 
was held here April 14, with Otis Eaves, of the 
J. R. Buckwalter Lumber Co., as host. As 
usual, the meeting opened with a dinner fol- 
lowed by an invocation, some friendly conver- 
sation and short stories, old and new. 

J. J. Paschal, Paschal Lumber Co., Walnut 
Grove, a director of the Southern Pine Asso- 
ciation, gave a brief report on what was done 
and what was not done at the annual meeting 
held in New Orleans. 

“The Care We Should Give Our Manufac- 
tured Product” was the subject of an inspira- 
tional talk by B. F. Chilcutt, D. L. Fair Lumber 
Co., Louisville, based on a wide experience in 
every branch of the industry, from logging to 
retailing. 

A new director of the Southern Pine Asso- 
ciation, Vernon Lackey, S. E. Lackey Lumber 
Co., Forest, gave a talk on “1936 and 1937 
Prospects As I See Them,” in which he dis- 
cussed possible production, demand and price 
trends. 

Otis Eaves, chairman of the special traffic 
committee, briefly reported on what the com- 
mittee had done, particularly with reference to 
the problem that was placed before the club at 
a previous meeting. 

Other speakers on the program were Walter 
L. Legg, Sumter Lumber Co., Electric Mills, 
who is a new director of the Southern Pine 
Association from Mississippi; Gilbert Gammill, 
Reynolds Lumber Co., Deemer; and Tom De- 
Weese, A. DeWeese Lumber Co., Philadelphia. 

Following the business program there was 
another round of bed-time stories and the meet- 
ing adjourned to convene again on May 12 in 
Meridian, with A. D. Burdette, Burdette Lum- 
ber Co. of that city, as host. 


Southwest Hardwood Club Elects 


New Orteans, La., April 21.—J. Leroy 
Glaze was elected president of the Southwestern 
Hardwood Manufacturers’ Club today, in place 
of King W. Bridges, who has resigned. Mr. 
Glaze is sales manager of Hillyer, Deutsch, 
Edwards (Inc.), Oakdale, La. He started to 
work as office boy for the Sabine Lumber & 
Logging Co., which was succeeded by Hillyer, 
Deutsch, Edwards, twenty years ago. Mr. 
Bridges’ resignation was read; his reason for it 
was that he moved to Waco, Tex. F. D. 
Goodwin, Frost Lumber Industries, Shreveport, 
La., was promoted from second to first vice presi- 
dent, and Grover N. Harrison, Louisiana Cen- 
tral Lumber Co., Clarks, La., was promoted to 
second vice president from third vice president. 
The third vice president will be chosen at a 
later meeting. 

Ed. R. Linn, secretary-manager of Southern 
Hardwood Producers (Inc.), was a guest 
speaker, as was W. H. Nelson, chief inspector 
of the National Hardwood Lumber Association. 

Everyone reported a good list of inquiries in 
yesterday's mail. Several operations are down 
because the woods are still too wet for logging. 
There is a feeling that the hardwood market is 
entering one of its best years. It was reported 
that advices from England stated that stocks of 





American hardwoods are becoming badly de- 
pleted, and that buyers are not quite so tight 
as they have been. As soon as domestic build- 
ing is a little further along, it is predicted, 
there will be such a large demand for flooring 
that it will require an increase in production 
by the flooring plants in order to take care of 
it, and every new house means the purchase of 
some new furniture. 





Capital Hoo-Hoo Felicitate Veteran; 
Plan Beach Outing 


Battrmore, Mp., April 20.—The Hoo-Hoo 
Club of Washington, at its meeting held April 
15 at the Continental Hotel, that city, ob- 
served the seventy-ninth birthday of Gus Lohr, 
of the Johnson & Wimsatt Lumber Co., one of 
the best known members of the trade in the 
national capital. The event attracted some 
fifty members, who had arranged for a big 
birthday cake and also presented to the cele- 
brant a large bouquet. Mr. Lohr gave a 
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arrangements, consisting of U. Gartin, 
George Ground and Warren Tilson, all of Mo- 
desto. Stockton lumbermen active in the plans 
for reorganization are Mr. Wilson, Charles G. 
Bird, C. B. Closson and O. D. Ruse. Ten lum- 
bermen were here from Oakland, twenty from 
Turlock, and others from Lodi, Escalon, Man- 
teca and Tracy. 


Michigan Salesmen Invite to Golf 


Detroit, Micu., April 20—On May 15 the 
Michigan Association of Traveling Lumber & 
Sash & Door Salesmen will inaugurate lum- 
berdom’s opening golf tournament in the De- 
troit area, at the Meadowbrook Country Club, 
located at 8-mile Road, three miles east of 
Northville. In the evening, dinner will be 
served in the club’s spacious dining room, and 
all lumbermen are invited. This event has be- 
come an annual feature, and is attended by golf- 
ers from all over the State. 


Dust and Cinder Protection 


New -York, April 20.—Under the heading, 
“Dust and Cinder Protection,” Secretary W. 
W. Schupner, of the National-American Whole- 
sale Lumber Association, has sent to his mem- 
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Some idea of the terrific force of the tornado that recently swept Greensboro, N. C., may be gained 

from these pictures, which show, left, the power plant of George C. Brown & Co. before the storm and, 

right, as the plant looked after the storm had passed. George C. Brown & Co. are manufacturers of 
supercedar closet lining and other cedar products 





demonstration of his vigor by blowing out the 
flares of all the candles on the cake with one 
mighty blast from his lungs. There was much 
felicitating and merry-making, and the event 
took on an exceptional degree of jollity. Of 
course, Mr. Lohr was toasted many times and 
he is said to have held his own throughout the 
evening. In addition there was an address by 
Phil Hayward of the Department of Com- 
merce. Mr. Lohr is the father of Major Lenox 
R. Lohr, who became general manager of the 
Chicago Century of Progress and who now 
holds the post of general director of the Nay 
tional Broadcasting Co. 

The next club observance of an entertaining 
nature will be an outing to Colonial Beach, on 
Chesapeake Bay, at a time yet to be fixed. The 
club is displaymg an activity which is having 
not a little influence upon the advancement of 
the lumber interests. It has become the means 
of making desirable contacts and aims to prove 
helpful in various other ways, apart from the 
social’ features. 


Stockton Hoo-Hoo to Reorganize 


Stockton, Caurr., April 20.—Forty central 
California lumbermen gathered at a dinner at 
the Clark Hotel here on March 30 to plan the 
reorganization of the Stockton Hoo-Hoo Club. 
The meeting was presided over by O. V. Wil- 
son, of Stockton. A speaker was Gordon D. 
Pierce, president of the Oakland Club, who de- 
scribed the activities of his organization; while 
Bert E. Bryan, also of Oakland, told about the 
Order of Hoo-Hoo. It was agreed to hold the 
next meeting in Modesto on April 13 to elect 
officers, and a committee was named to make 


bers copy of a bulletin issued by the Associa- 
tion of American Railroads, as follows: 
Modern conditions have made it necessary 
to protect certain commodities (finished lum- 
ber and millwork, sugar, flour, butter, etc.) 


‘against dust and cinders. 


This is readily done by the simple expedi- 
ent of using a paper covering over the load. 

This protection is destroyed, however, if 
unloaders simply tear away the protective 
covering, spilling the dust or cinders, and 
thus transfer them from the covering to the 
load. 

Receivers should instruct their unloaders 
to use care in removing these protective pa- 
per covers, in order that the accumulated 
dust or cinders will not be spilled over the 
load during process of unloading. 





New Appalachian Producer 
Opens Offices 


E.xins, W. Va., April 20.—The newly or- 
ganized lumber company of Raine & Raine 
(Inc.) has opened its general offices in Rainelle, 
and a lumber sorting, storing and reshipping 
yard at Ronceverte, having under lease the site 
of the former Ronceverte Lumber Co., whose 
plant was destroyed by fire some years ago. 
The company will manufacture, sell and ex- 
port West Virginia Appalachian hardwoods. 
Principal owners of the corporation are John 
Raine and his son, B. D. Raine, who founded 
the town of Rainelle some twenty years ago and 
were connected until several months ago with 
the Meadow River Lumber Co. in official ca- 
pacities, the former as president, since the com- 
pany was founded. It is understood they retain 
their interests in Meadow River Lumber Co. 
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A Hobby That Grew Into a 


Profitable Business 


“An idle mind and body is detrimental to a 
pleasant existence,” decided H. O. Galloway 
about two years ago when he found himself 
with a lot of time on his hands and nothing 
particular to do. Having always been an ex- 
ceedingly busy man this situation did not appeal 
to him and he looked about for something to 
occupy both mind and hands. He found a 
fascinating hobby right to his hand in his own 
business. This hobby, started to fill in idle 
hours, has developed in two years into a busi- 
ness which today is bringing in something like 
$1,500 to $2,000 a month, a very tidy little 
sideline for any business. 

Mr. Galloway is president of the Posey Manu- 
facturing Co., of Hoquiam, Wash., which makes 
a widely diversified line of piano and organ 
sounding boards, ironing boards, airplane parts, 
table tops and so on, as well as spruce lumber. 
Having a great deal of suitable spruce available, 
he decided to make some wood dishes as gifts 
for friends and relatives. Becoming deeply in- 
terested in this work, he soon was turning out 
the very handsomely finished plates and bowls 
and trays, some of which are shown here. 
These were so favorably received that he began 
to think there would be a sale for this product, 
and through the enthusiasm of friends who had 
received gifts and exhibited them, a market was 
found ready waiting. 

Then the company began to merchandise the 
dishes through the local department stores and 
soon was selling all along the Pacific Coast. At 
first the dishes were made by hand but when 
they met with such a favorable reception the 
company decided to turn them out by machinery, 
thereby increasing the output and reducing the 
cost. While there has been no effort to enter 
the eastern market as yet, a number of lumber- 
men friends of Mr. Galloway in the East have 
learned about the attractive novelties and have 
purchased sets for gifts, so the fame of this new 
product is spreading and in all probability east- 
ern department stores will soon have them on 
display. At any rate, this hobby, started as a 
leisure-time pursuit, has already become a suc- 
cessful business enterprise. 

Since the company is primarily a manu- 
facturer and user of spruce lumber exclusively, 
these dishes were at first made of spruce only, 
the short ends of lumber used in the plant fur- 
nishing material. But, finding a demand for 
similar novelties in hardwoods, a line of alder 
dishes has been turned out and is being received 
with a prompt response. 

Mr. Galloway has also made exquisitely beau- 
tiful sets of the western wild cherry, principally 
as gifts for special friends, as this wood is 


scarce, is hard to work, and the sets must be 
made entirely by hand which makes them more 
expensive and the output is limited. They are 
so lovely, however, that there will probably be 
more of a demand than can be filled. 

The regular line, as at present turned out, of 
spruce and alder, consists of a set of four plates 
with a combination beverage and food tray, as 
shown in the picture, and of single dishes such 
as the salad dish and fruit bowl shown, and sev- 
eral other novelties, such as cocktail trays, 
cheese trays, knife, fork and spoon trays, ash 
trays, cigarette boxes, nut bowls and various 
size plates. The most intriguing of these is the 
“Animal Tray,” for hors d’oeuvres, not shown— 
a circular tray, with an amusingly carved ani- 
mal which screws into the center and serves 
either as a handle or, being full of tiny aper- 
tures, as a “pinchushion” for olives, pickles, etc., 
impaled on toothpicks, or a dozen other in- 
genious uses any clever hostess could readily 
think up. If politically minded, one may select 
either the GOP tray with the carved elephant, 
or the Democratic donkey tray—or both, if the 
party is mixed. 

While not on sale in the East at present, 
these wood dishes may be obtained by sending 
an order with check direct to the company and 
they will be shipped at once by parcel post or 
express prepaid. The accompanying picture 
shows a tray and plate of spruce at the left, a 
salad dish and fruit bowl of alder in the center 
and the wild cherry tray and plate at the right. 
Note the decoration of the cherry set of a 
spray of wild cherry fruit and leaves. This is 
in color. The grain of the wild cherry, alter- 
nating light and dark, is very handsome. 





Hemlock Lignin to Bind 
Highway Shoulders 


Tacoma, WasH., April 18—Tacoma port 
officials announce that shipments of an entirely 
new wood product, destined for use on high- 
ways in the east and middle West, will begin 
here this month. The product, an oil known as 
“railig,” is a 25 percent solution of the lignin 
of hemlock wood. In the hemlock tree, the 
lignin holds the wood fibres together. The 


manufacturers of “railig” claims that it will do 
the same for road materials when sprinkled on 
a highway in place of crude oil formerly used. 
The liquid is a by-product of the rayon factory 
of the Rainier Pulp & Paper Co., of Shelton. 
It is brought here by barge for trans-shipment. 
The first shipment of 1,566,000 gallons will be 





Spruce, alder and wild cherry dishes, orginally made as a hobby by H. O. Galloway, Hoquiam, Wash., 
become profitable by-products of his plant. 
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consigned to highway departments of Pennsyl- 
vania, New Jersey and Maryland, where it will 
be used on highway shoulders. The Shelton 
plant produces 30,000 gallons of the liquid daily. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
April 11, 1936, totaled 1,236,005 cars as follows: 
Forest products, 57,400 cars (a decrease of 
2,950 cars below the amount for the two weeks 
ended March 28); coal, 210,907 cars; grain, 
59,312 cars; livestock, 22,734 cars; ore, 14,745 
cars; coke, 13,592 cars; merchandise, 324,418 
cars, and miscellaneous, 532,897 cars. The total 
loadings for the two weeks ended April 11 
shows an increase of 68,710 cars above the 
amount for the two weeks ended March 28. 


| NORTHERN WOODS | 
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KNEELAND - McLURG 


‘*‘KORRECT BRAND” 


HARD MAPLE F1 QORING 


AND BIRCH 


has a national reputation for superior quality 
and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire to maintain ‘“‘Korrect Brand” reputa- 


tion guarantees this superiority. 
Try a car now and always be 
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QUERY AND COMMENT 


Designs for Building Fireplaces 


Do you know who could give us informa- 
tion relative to building outside fireplaces? 
One of our customers wants an outside fire- 
place, and asks us how to plan and con- 
struct it.—INquiry No. 3240. 

[One useful booklet on fireplaces is “Chim- 
neys and Fireplaces, How to Build Them,” 
Farmers’ Bulletin No. 1230, obtainable from the 
Superintendent of Documents, Washington, 
D. C., for 5 cents. More attractive publications 
on the subject of fireplaces are “The Home 
Fires,” 16 pages, obtainable for 15 cents from 
the American Face Brick Association, 205 West 
Wacker Drive, Chicago; and “The Heart of the 
Home,” 34 pages, obtainable from the Brick 
Manufacturers’ Association of America, 228 
North LaSalle Street, Chicago, for 25 cents. 
An illustrated bulletin of “Instructions for 
Building Outdoor Fireplaces” is obtainable from 
the Portland Cement Association, 33 West 
Grand Avenue, Chicago. Home fireplaces that 
are part of and extend beyond the outside wall 
are usually known as outdoor or outside fire- 
places. But in case what is really wanted is a 
fireplace that stands by itself, such as is in 
favor for camps, there may be mentioned here 
that three designs for building a camp fireplace 
can be obtained from the Boy Scouts of Amer- 
ica, Division of Operations, 2 Park Avenue, 
New York City; one provides cooking facilities 
for large groups; one is a modified open fire- 
place such as is ordinarily found in a home, 
and the third is a simple fireplace such as is 
used in parks and picnic grounds. A supple- 
mentary publication important from the lum- 
berman’s standpoint is the National Lumber 
Manufacturers’ Association bulletin on the pro- 
vision of building safeguards around fireplaces, 
chimneys etc.—Ebiror.} 


When Cut, baer Trent Mine 
Timbers? 


One of the underground iron mines in this 
region, northern Michigan, is considering 
peeling and treating its mine timbers before 
sending them underground. Its problem is 
that rot develops after the timber has been 
underground about ten or twelve months. 
Locally grown timber, maple and birch, 12- 
inch and up top, 8-foot long, is used. Argu- 
ments have arisen as to the best time of 
year to cut the timber for this purpose. 
Some say it does not matter when, and others 
claim it should be cut in the winter. Any 
information or data you can give me on this 
subject will be greatly appreciated.—INQuIRY 
No. 3251. 

{The inquirer has been directed to authori- 
tative literature on the subject of mine timbers. 

The most comprehensive and _ up-to-date 
treatise is “Methods and Cost of Treating 
Mine Timber: What to Treat and What Life 
to Expect,” by L. D. Tracy, U. S. Bureau of 
Mines, and N. A. Tolch, Carnegie Institute of 
Technology, published 1927 by the Institute, 
Pittsburgh, Pa., price $2. This contains 312 
pages. 

Another excellent treatise on the subject is 
“Mine Timber: Its Selection, Storage, Treat- 
ment and Use,” by R. R. Hornor and Harry 
E. Tufft, Bureau of Mines, with a chapter on 
“Methods of Prolonging Life of Mine Tim- 
ber,’ by George M. Hunt, Forest Service, 
published 1925, this book being available for 
30 cents from the Superintendent of Docu- 
ments, Washington, D. C. 

Two less recent booklets on the subject are 
“Prolonging the Life of Mine Timbers,” John 
M. Nelson, and “Preservation of Mine Tim- 
bers,” E. W. Peters, obtainable from the Su- 
perintendent of Documents. 

A British “Progress Report No. 1” on “Ex- 
periments on the Preservation of Mine Tim- 
ber,” is obtainable for 7 pence postfree from 
His Majesty’s Stationery Office, Adastral 
House, Kingsway, WC 2, London. 

The University of Illinois’ booklet, “The 


Resistance of Mine Timbers to the Flow of 
Air,” should provide valuable guidance on de- 
sign of installations; it is obtainable for 65 
cents from Urbana. 

A note on the time to cut, and the reasons 
why, was contained in an article in this depart- 
ment, “Rot in a Cabin of Unpeeled Logs,” pub- 
lished in the issue of June 8, 1935.—Eprror.] 


River Divides East, West Sides 


We have a problem with data on southern 
pine, writes a northern public service com- 
mission. We are using the AMERICAN LUMBER- 
MAN tabulition of sales prices, and in order 
to get delivered prices we must add freight 
costs. Which price listing should be used, 
the “West Side” or the “East Side”?— 
INQuIRY No. 3252. 

[To have an official statement of the dis- 
tinction between “East Side” and “West Side,” 
the question was put up to. the Southern Pine 
Association, New Orleans. “The distinction 
between ‘East Side’ and ‘West Side’ opera- 
tions,” says the association, “has reference only 
to geographical location. Our statistics, where 
separations are desirable, are customarily 
broken down into two major groups, one for 
mills located east of the Mississippi River, and 
the other for mills located west of the river. 
This differential has nothing to do with market 
distribution. A study for the eleven months of 
1934 embracing sales of 990 southern pine mills 
aggregating 1,922 million feet, indicated that 
the 225 reporting west side mills sold 26 per- 
cent of their volume to destinations east of the 
Mississippi, and 74 percent to destinations west. 
The 765 reporting east side mills sold 97 per- 
cent of their volume to destinations east of the 
river, and 3 percent to destinations west.”— 
Eprror. } 


Light-weight Radio Telephone 


In our local press (writes the manager of 
a Canadian forest protective association) we 
noticed an article concerning portable wire- 
less telephone equipment weighing about 35 
pounds, but the maker’s name was not given, 
nor was there any clue as to where we 
could get information. As we are very in- 
terested in the use of this equipment for our 
forest protection work, we would be very 
greatly obliged if you could put us in touch 
with someone connected with it.—INQuUIRY 
No. 3250. 


[As the Forest Service has organized a lab- 
oratory at Spokane, Wash., to test the efficiency 
of fire-fighting and other forestry equipment, 
the inquiry was relayed to this laboratory, 
which very kindly provided information about 
the sets now in use; and suggests that further 
details as to transmitting sets yet in the ex- 
perimental stage may be obtained from the 
Forest Service Radio Laboratory, Box 4137, 
Portland, Ore. 

All the Forest Service sets have crystal-con- 
trolled transmitters, so that no trouble is had 
from getting off frequency. The antennae used 
are the single-wire Hertz, about 150 feet in 
length. The SP set is battery operated, weighs 
125 pounds with heavy-duty batteries, has a 
range of 50 miles, voice or code, has output of 
414 watts, and costs about $135. The PF set 
is battery operated, weighs 16 pounds with 
light-weight batteries and 65 pounds with addi- 
tion of kit box containing heavy-duty batteries, 
has also a range of about 50 miles, and costs 
around $90.—Eprror. ] 

—_—_—_C 


Yucca, a tree native to the arid section of our 


own Southwest, produces a wood especially 
adaptable for surgeons’ splints. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 





Lumber Art Roils Editor—|kind. The horses’ heads and|and with so much assurance, 
It is generally understood that | tails are up; you can almost |that, on the face of it, he 
Michaelangelo made a thorough | hear them snort from exuber-|wishes his admirers to under- 


study of the human body be-|ance of animal 


spirits, and |stand that he is right at home. 


fore he attempted to paint or 
chisel its outlines. Common 
sense would say that Angelo 
was right; that an artist, as 
well as a merchant or machin- 
ist, ought to know what he is 
about. But the artist of to- 
day, who puts lumber scenes 
on paper or canvas, takes no 
stock in such a theory. He may 
possibly know an ox, a man, 
a log, an ax, an ox whip and 
ox team when he sees it, but 
when he makes a combination 
of two or more of these he is 
working on a missing link that 
is as obscure to him as is to 
all of us, the much talked of 
link that connects humanity 
with the misty past. There are 
before us some typical speci- 
mens of the modern artist’s 
work. One of these specimens 
is a span of horses drawing a 
big load of logs up an ascent. 
From appearance there is as 
much as 2,000 feet of logs, and 
any logger knows that two 
horses to draw that amount of 
logs up hill would have to 
straighten themselves, and 
probably get yanked back. Yet 
this team does nothing of the 





they look as gay as though 
they had just come out of a 
stable and were contesting for 
the first premium at a county 
fair. This artist, presumably, has 
been working for mowing ma- 
chine manufacturers who in- 
variably make all their horses 
on paper prance so as to show 
that there is no draught to 
their machines. Another case is 
where an artist has wrestled 
with the combination of an ox 
team, a load of logs, and a 
driver. The tongue of the sled 
is apparently about 16 feet 
long, and the oxen look like 
two calves supporting the small 
end of it. The driver is on the 
off side of the oxen, and as- 
suming the man to be six feet 
tall, his whip stalk is fully 18 
feet long, and the lash 25 feet 
or so. With one hand, his arm 
extended full length, he gently 
wields this toy whip and 
touches up the nigh ox. Ink 
the man’s arm, make the oxen 
into a little pond of water, 
and it would pass for a fishing 
scene, When a man is pictured 
chopping, he goes about it in 
such an easy, careless manner, 





In one picture the chopper is 
cutting down a big tree, and 
the chip is slanted upward as 
well as downward. The artist 
supposes that the stump, after 
the tree is felled, ought to 
look like a great wedge stuck 
into the ground butt end first. 
In another illustration, the ax 
is swung to its greatest height, 
the chopper grasping, with both 
hands, the end of the helve, the 
artist, as a matter of course, 
not understanding that the 
right or left hand of the user 
of the ax, as the case may be, 
moves up and down the helve 
at every stroke. An artist that 
would not represent a man cut- 
ting into a tree on a line even 
with the nose, or above it, 
would be too rare for earth. 
Another cut shows two men 
chopping down a tree, and in- 
stead of representing them as 
straddling like the Colossus of 
Rhodes, in order to get suffi- 
cient support against the force 
of the blows, and to give the 
blows with sufficient force, the 
feet of each are close together, 
and their bodies have the at- 
titude of fashion-plate figures. 
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. | ALL PINE GRADES 
i TO BE ABOLISHED 


= CLEAR LUMBER ONLY 
= TO BE SOLD 


a New Invention Astounds 
x Western Pine Men 


P ect GRAPEVINE NEWS SERVICE 








ries, Westwoop, CAL., April 21.—Paul Bunyan, the 
inventor of logging and noted forest engineer, has 
announced the development of a new machine 
— that may revolutionize the lumber industry by 
eliminating all grades except clears. 


The device is described as a “knot puller” but 
| as yet no details of its construction and operation 
have been made public. Mr. Bunyan stated that 
the knot puller is to be applied to growing trees 
in connection with his new fertilizer which will 
permit cutting a new crop of pine from the same 
land every day. 





ance, 
oo The famous inventor, whose achievements have 
ome. long been celebrated among lumbermen and other 
r is liars, admitted that certain mechanical features of 
and : 
d as the knot puller have yet to be perfected and in 
_— the meantime The Red River Lumber Company 
t to will continue to market shop grades and com- 
— mons in California Soft Ponderosa and Sugar 
e ax Pines. 
ight, 
both 
», the 
urse, 

the 

user 
y be, 
helve 

that . . 
oon “Producers of White Pine for Over Half a Century” 

even - 
= LUMBER. CO 
arth. he e 
men 
d in- Mill, Factories, General Sales, WESTWOOD, CALIFORNIA 
- of SALES OFFICES: 
So in A 702 E. Sl A 
suffi- 200 N, Michignm Ave. 315 AN FRANCISCO MINNEAPOLIS LOS ANGELES 
force 1851 Grand Central Terminal, NEW YORK CITY. 
e bo DISTRIBUTING YARDS 
ana CHICAGO MINNEAPOLIS LOS ANGELES RENO 
e at- 


yures, 




















| CLAY ALL STEEL 
| VENTILATING WINDO 


No more tugging with barn windows. The Clay ‘‘Open™ 
air’ is the easiest of all windows to open, close and ad- 
just any time and in any weather. No swelling-no sticking 
n wet weather. No drying out and rattling in weather. 
Direct drafts areeliminated in cold weather. More air in 
summer. Even though frozen with sleet - this window 
opens easily because of 
long latch handle and ex- 
elusive new latch con- 
struction. Locks securely 
in any position. Air-tight 
and rain-tight. 
AIR AND SUNLIGHT - 
Your Silent Partners! 
You take al! year advantage 
of nature's great farm mon- 
ey makers with new Clay 
Barn Windows. Healthier 
animals with bigger milk 
production. 
Easy installation in any type 
arn wall. Don’t think of 
building or remodeling your 
Clay Stanchions, Stalls. Bowls. arn without the facts on 
~ > this remarkable new ever- 
Carriers .. A Complete line | asting window. Write today 
of Barn Equipment 


CLAY EQUIPMENT CORP. Pe%s*s‘i 1. 

















GENUINE BANGOR 
SLATE “The Best Roof 


In the World”. 


Bangor is a town of about 1400 homes. 
All but two are roofed with slate. 

Many of the roofs are 70 years old. A 
majority are 40 to 50 years old. Not a 
single one of these roofs has ever been 
replaced. 

Why not recommend and sell Genuine 
Bangor Slate for your good work. 

Prices, samples, and sales plan on appli- 
cation. 


NORTH BANGOR SLATE COMPANY 








| Established 1863 BANGOR, PA. 








West Virginia Mill Resumes 


E.xins, W. Va., April 20.—Officials of the 
Appalachian Lumber Co., formerly known as 
the Toledo Guaranty Mill and Scheller Lum- 
ber Co., announce that the large mill located 
two miles below the city of Parsons, on the 
route to St. George, is resuming operations, 
and all former employees are being called back 
to work. It is one of the largest lumber mills 
in this section of West Virginia. When work- 
ing at full capacity there are more than 50 men 
employed—at the mill and in the woods. 

———seo 


British Columbia Labor Union- 


izes; Demands Wage Boost 


Vancouver, B. C., April 18——Members of 
the Lumberworkers’ Industrial Union, operat- 
ing in British Columbia, recently voted 1048 to 
23 for affiliation with the International Brother- 
hood of Carpenters & Joiners, an American 
Federation of Labor organization. Abe Muir, 
vice president of the International, recently an- 
nounced that the 20,000 workers in British Co- 
lumbia are determined to have the wage scale 
now effective in Oregon and Washington, or 
strike immediately. Minimum wage in British 
Columbia’s lumber industry is 25 cents; in Ore- 
gon and Washington, 50 cents, but the industry 
in British Columbia is paying around 35 cents. 
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Not Enough 


A rose may never know its name, 
Has never heard about its fame, 
Of Bonnie Charlie and all that. 

A rose means nothing on a hat 

As far as any roses care— 

It’s just a rose that happened there. 


Men worry over titles, fret 

About the way their worth is met, 

Are sure they should be honored more 
Than they have ever been before— 
Unlike the rose in Nature’s plan, 

It’s not enough to be a man. 


We See b’ the Papers 


It’s the car, not the driver, that should be 
well oiled. 


Mexico seems to have discovered what to do 
with its ex-Presidents. 

Prediction for the presidential 
“Unsettled, and warmer.” 


In Illinois, a Republican is a man who votes 
in a Democratic primary. 

In seven months it will all be over except 
the saying, I told you so. 

When an Ethiopian wants to commit suicide, 
he just paints a red cross on his roof. 


The President threw out the first ball at 
Washington. Too bad it wasn’t a jobholder. 


“McAdoo Resumes Senate Seat After an Op- 
eration.” We trust the operation was on the 
Senate. 

The Republican problem is how to get what 
Mr. Borah has without giving him anything 
he wants. 

Down along the river the singing of “The 
Beautiful Ohio” has been discontinued tem- 
porarily. 

What every man wants now is a real job. 
It looks like the Republican national committee 
has one. 

Real estate is going up, but it still has not 
reached the price that Mussolini is paying for 
Ethiopia. 

A Chicago student has been awarded a prize 
for a Clean Up poster. The first thing to clean 
up is the posters. 

“Lumps of Mud Give Clue to Bathtub Kill- 
ing.” Looks like it was the work of some 
Chicago politician. 

When the boss tells you that you’ll have to 
vote “right,” it’s a sure sign that he wants 
you to vote wrong. 

The baseball season is on, and we hope our 
leagues are more of a success than that other 
one was in Ethiopia. 

We not only didn’t raise any sugar, but don’t 
even own a plantation, and yet Mr. Wallace 
never sent us a cent. 


As soon as we get the Government fixed the 
way we want it, the next thing is to do some- 
thing about women’s hats. 


Rayon has been developed a third thinner 
than silk. It looks like the summer clothes are 
going to be very interesting. 

When a man is campaigning we wonder 
where all the money comes from, and after he 
is elected where it all goes to. 

Great Britain has called on France to choose 
between her and Italy. That is the time when 
a smart man takes to the woods. 

Four celored people in Chicago were shot in 
a quarrel over 50 cents. We wish the govern- 
ment thought as highly of its money. 

Mayor Kelly says he is not worried by what 
people think. But perhaps they were doing both 
the thinking and the worrying, anyway. 


campaign : 


The passing of Howard Thurston, the ma- 
gician who used to extract white rabbits from 
a hat, leaves the President practically alone in 
his field. 

Twelve hundred books, all written by women, 
have been presented to Northwestern university. 
And if you think they are cookbooks you are 
very much mistaken. 

Charlie Peterson says that Chicago’s “perma- 
nent exposition,’ which is being built with $6,- 
500,000 of PWA money, will be ready in 1938. 
Mr. Peterson is an optimist. 


William Allen White says that Alf Landon 
is “much more intelligent than the average 
American governor.” Still, we'll have to think 
that one over before we commit ourselves. 

Last fall this department said “it looks like 
Landon,” and we have not changed our opinion 
a bit, even though a lot of Republicans we 
generally disagree with now agree with us. If 
we were a Republican, we would say that the 
thing to do is to hope for Vandenberg and bet 
on Landon. 


Between Trains 


MINERVA, OH10—Alva Gluck, the well known 
paper manufacturer (and a paper manufacturer 
is a lumberman once removed), has been invit- 
ing us to Minerva ever since we can remember, 
so, when we found we were going to be in Steu- 
benville, we wired Alva (probably collect) and, 
well, anyway, here we are. The local commu- 
nity club provided the occasion and the high 
school the gym, and a record-breaking banquet 
was the result. So many Minervans haven’t 
been in one spot in Alva didn’t know how long. 


LiconieR, Inp.—Jumped four hundred miles 
to make it, but found that the annual dinner of 
the Ligonier Chamber of Commerce was well 
worth it. The hotel man was pulling in chairs 
and pulling out hairs to make room for the popu- 
lace who poured into his hostelry to enjoy the 
food and music or whatever it was they came 
for. After you got in, navigation was well nigh 
impossible. 

The main street of this town is Cavin Street, 
not named after Will, the well known Sturgis 
(Mich.), lumberman, but after his grandfather, 
who founded the town. Will spent his youth in 
this town, but, nevertheless, wherever we went 
we heard him well spoken of. 


The Re-shingled Roof 


A re-shingled roof on a little side street, 
Yes, a new shingle roof for an old one, 
Or a shed that is handy, a porch that is neat— 

Well, I always feel good when I’ve sold one. 
It isn’t the profit, the profit alone; 
Though little or large I can use it. 
That isn’t the thing, though I never am known, 
I freely admit, to refuse it. 


But when I go out for a walk or a ride 
And look at the porch or the shingles, 

I can’t keep from feeling a lumberman’s pride, 
Though faintly my pocketbook jingles. 

Though others are making more money than I, 
I wouldn’t do what they are doing. 

A lumberman. born, I’ll a lumberman die, 
Although there’s more money in brewing. 


Although I’m not certain he’ll hand me a crown, 
When ringing the bell of St. Peter, 

At least I am helping to build up the town 
And making it brighter and neater. 

I don’t say St. Peter won’t want any proof, 
Will hand me a crown on a platter; 

But when he looks down on that re-shingled 


roof, 
At least he’ll consider the matter. 
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Southern Hardwood Activities 


New Or.eans, La., April 20.—Authorization 
of the use of nine million feet of oak lumber 
by one of the automobile manufacturers, through 
the efforts of G. G. White, research engineer, 
is reported by Secretary-Manager Ed R. Linn, 
of Southern Hardwood Producers (Inc.). Mr 
White has spent a great deal of time day and 
night with the engineers of the company work- 
ing on their problems, and is expecting that 
hardwood lumber will be specified in other 
types of cars manufactured by the same com- 
pany. These nine millions are for a new type 
of car that is coming out this year. Informa- 
tion on methods of buying, grades required, etc. 
has been sent to the members of Southern 
Hardwood Producers (Inc.). 

Mr. Linn has requested members to furnish 
him with inventories, so that he can reply in- 
telligently to inquiries for lumber. An associa- 
tion of manufacturers of a commodity using 
considerable hardwood recently wrote Mr. Linn 
that its members were having difficulty in 
securing the lumber that they needed. A letter 
to members of Southern Hardwood Producers 
(Inc.) written by Mr. Linn resulted in the 
placing of considerable business. 

Since the annual meeting, seven members 
have been added. The members consist of 44 
firms operating 73 mills with an estimated pro- 
duction each year of 900,000,000 feet. 

There is now on the printing presses an 
edition of 10,000 copies of a well written and 
handsomely illustrated booklet on red gum. 
These will be distributed to architects and others 
interested. 

Following is a summary bulletin recently 
issued on the hardwood situation: 

The following brief statistical survey shows 
conclusively that the contributing factors to 
the industry’s ups and downs—supply and 
demand—have been brought fairly well into 
line. Whether or not the industry profits 
from its strategic position rests solely with 
the individual operator. 

Prices Have Not Shown Full Effect of Im- 
proved Demand 

The trend of market values has not kept 
pace with the improved economic conditions. 
Based on a study of 27 items, the index price 
of southern hardwoods, f. o. b. mill, for 
March was $25.99, or 70.2 percent ef July, 
1926, index price. The following table shows 
the relation of the index price for July for 
1926 to 1935 inclusive, and for January, Feb- 
ruary and March, 1936: 


Index Price Percentage of 
Per Thousand July, 1926 
Index Price 


(Mill Value) 

Se piccdwsins $37.01 100.0% 
es ME teweeeeae 39.36 106.3 
GS ME sae alieianlaravioie’& 33.74 91.2 
‘3 SESE 36.17 97.7 
ro ee 31.27 84.5 
= pear 22.74 61.4 
> eee 20.35 55.0 
_" = _eeee 29.20 78.9 
July, 1934 (Code 

Prices).. 32.25 87.1 
SE Sea o oata'e 4.09 65.1 
<_< are 24.86 67.2 
a 25.04 67.7 
MnO, GE werecscuns 25.99 70.2 


Gains Made During Unfavorable Weather 
Justify Optimism 

Southern hardwood stocks on April 1, 1936, 
are estimated at 924,530,000 feet. This is a 
decline of approximately 38,220,000 feet, or 
4 percent from March 1; a decline of approxi- 
mately 106,470,000 feet, or 10 percent from 
Jan. 1 this year, and a decline of 193,470,000 
feet, or 17 percent from Jan. 1, 1935. On the 
basis of today’s production and shipments, 
stocks are being reduced at the rate of 
1,260,000 feet a day. Production for the first 
three months of this year has been about 
47 percent of capacity and the output for 
the period is estimated at 384,930,000 feet. 
Production during the second quarter is not 
easy to estimate, as a number of mills are 
experiencing difficulty in securing logs, but 
it can safely be assumed that average pro- 
duction during the next three months will 
not greatly exceed that of the last three 
months. Shipments for the first three months 
of this year have been about 60 percent of 
capacity and lumber moving during the pe- 
riod is estimated at 491,400,000 feet, exceed- 


ing production by more than 196 million feet. 
This important gain in leveling supply with 
demand, during a period of extremely cold 
weather, heavy snows and disastrous floods, 
presents an optimistic and hopeful outlook. 
It is estimated, and we believe conserva- 
tively, that shipments for the second quarter 
will approximate between 65 and 68 percent 
of capacity. 

The statistical service of the SHPI, while 
of secondary importance in the association's 
setup, is fulfilling a real need by tabulating 
and disseminating facts on market values, 
utilization, production policies, stock condi- 
tions, ete. The two major objectives of the 
program are: First, that the members may 
have knowledge of the basic industry facts, 
and, second, that each member may regulate 
his sales and production policy in harmony 
with these facts. 
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Architect Is Factor in Increasing Proportion 
of Dwellings Built 


The architect’s stake in the building of 
dwellings has shown an even more spectacu- 
lar gain than that which occurred in dwell- 
ing construction itself. For example, the 
gain in architect-planned dwellings since 1933 
amounted to 114 percent, whereas the total 
value of expenditures for both privately- 
planned and architect-planned dwellings in- 
creased 95 percent during the same period. 
Thus the architect’is becoming of increasing 
importance even in that class of building 
where architectural services were normally 
considered a luxury. Of the total expendi- 
tures made for new dwellings in 1932, less 
than 42 percent were made under the plan- 
ning and direction of an architect. By 1935, 
this proportion rose to almost 49 percent. 
With the architect becoming more and more 
a factor in specifying the materials to be 
used in dwelling construction, it is important 
that SHPI acquaint him with the merits of 
southern hardwoods just as promptly and 
fully as funds will permit. 











Sell BRI 


GHT 
LUMBER 


Specify “DOWICIDE-TREATED” 


Bright lumber means 
MORE PROFITS for you. 
DOWICIDE eliminates 
costly blue stain and 
mold . . . keeps lum- 
ber permanently bright 
and leaves no brownish 
cast. Fully effective the 
year ‘round, even under 
the most severe season- 
ing conditions. 


Write for copy of folder giving specifications 
for inexpensive treating equipment and fur- 
ther information on DOWICIDE. 
















LOOK 
at the Differencel 


The boards above were 
untreated . . . note the 
heavy sap stain. At the 
left, the boards were 
treated with DOWI- 
CIDE. See how bright 
and free from stain they 
are. 





Manufactured 
by The 
DOW CHEMICAL CO., 
Midland, Mich. 











DOWICIDE Distributed and Serviced by 


A.D. CHAPMAN & COMPANY 


New Orleans, La. 


Chicago, Ill. 
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ional Production, Shi d Ord | 
ational Froduction, Shipments an rders “ 
Wasuincron, D. C., April 20.—Following is the National Lumber Manufacturers’ Association report for two weeks ended April 11, and for 
fifteen weeks ended that date, covering mills whose statistics for both 1936 and 1935 are available; also percentage comparison with statistics for 
identical mills for the corresponding period of 1935: ete 
TWO WEEKS: Av. No Production Percent Shipments Percent Orders Percent 
Softwoods: Mills 6 of 193 1936 of 1935 1936 of 1935 
2 Pi, vecekeokeseberechisneceseuasee 115 64,169,000 129 73,304,000 142 77,753,000 142 
a, AR wed SeS eee REEMTOR SS RONAE DES 200 _ 452,000 126 215,437,000 122 231,238,000 12 " 
citar vienercaxdcs se heke Keke 118 98,693,000 143 109,199,000 140 109,017,000 168 PLC 
CE DUOOOR cece ccccccceeseseveeenese 13 18,171,000 151 18,112,000 124 15,262,000 2 Co. 
i isiacseosssvaevteresden tee 12 5,125,000 145 6,630,000 131 6,977,000 150 Jac 
i ctabeccneasseebeneeniesenes 7 125,000 = 4,676,000 90 3,813,000 91 = 
WMOCURCTR MEMOS. 0000s ccccccsscccceccccces 17 4,059,000 Si 3,190,000 116 778,000 111 Pur 
Total softwoods..........ccceceecccececees 482 409,794,000 130 430,548,000 129 446,838,000 132 Tar 
Hardwoods: m., 
Southern Hard woo0ds®........scccsscsscsccces 617 11,989,000 15,345,000 nian 14,865,000 hice St 
NOrtherm BAP WOO. .occccccccccscccscccces 17 4,642,000 196 4,466,000 129 3,597,000 128 cott J 
I . cocessbncescsssossdeeris 78 16,631,000 19,811,000 18,462,000 pee Ly? 
nt cass kineptendieveteesees 543 426,425,000 ott 450,359,000 ‘ne 465,300,000 ae $20,0 
FIFTEEN WEEKS: gue 
Softwoods: NE 
is cntnacnpunsenessaebownssewes 121 485,525,000 130 511,345,000 133 528,423,000 133 Cine.) 
tt ctbtncntohubbies oh seehnenesdeh 200 1,503,230,000 130 1,461,090,000 124 1,511,417,000 124 eines 
een cece ee es aieeetaheerene eens 116 533,307,000 145 724,889,000 119 773,761,000 118 Nev 
California Redwood errr rer rere eerT TT TTT Tre 13 123,841,000 142 112,900,000 120 122,089,000 116 124th 
rr a ae ae ehehe OO RO hEES ROS RES 12 35,078,000 166 oo 913,000 126 37,577,000 127 be 
is ice eens ce peresarsettereebee a 7 845,000 33 8,823,000 74 28,095,000 5 NO 
EY DE bates cncnseesnedeeeeceeese 17 31,664,000 153 if: 742, 000 95 19,462,000 97 pen ; 
GR, ccc ccecscueeereeseeonees 486 2,713,490,000 133 2,894,702,000 123 3,020,824,000 123 Ro 
Hardwoods: OH 
Southern Hardwoods*...........ccececeeeces 637 82,857,000 _ 104,789,000 a 103,033,000 a Ort 
PROTECT TEBTEWOOERs ccc cccccccccccveececece 17 45,954,000 130 31,233,000 124 30,929,000 109 
aoa et lat bors sinkesagaiatiiaaa mas mantel terial se $40,01 
SN, conse eecdiespeseéateanqesé 80 128,811,000 115** 136,022,000 127** 133,962,000 117** Phi 
Ge SOU es eccesess cecdedécesnese coecce 549 2,842,301,000 133** 3,030,724,000 124** 3,154,786,000 122** so 
*1935 figures not available. ** Estimated. tUnits of production. (Inc. 
ing m™ 
TE 
Retailers of Nation Confer Relati f Unfilled Ord to Stock “ita 
elation oO ntiie raers To OCKS ae 
, 001 
(Continued from Page 31) Wasuineton, D. C., April 20.—Following is a statement for seven groups of identical mills os at 
we f and two groups of flooring factories of unfilled order and gross stock footages on April 11: Sar 
mote sales training and education among deal- we. of Unfillea Orders Sean Miata vn 
ers as an aid in increasing sales volumes in oan . 1936 193 ber ¢ 
900 eer Mills 1936 1935 93 5 
a —. Southern Pi 00 58,302,000 384,077,000 422,767, — 
i : outhern DP. aevoasenneseccens 107 2,177,0 ,302, 7, ,767,000 
oe also were ——- —= a West Coast ............ “a 200 -493°792000 «3857467000 1,068°244.000 1,159;443,000 Lum 
to three important pieces of legislation now be- Western Pine ...... ‘ 120 235,042,000 163,280,000 1,269,579,000 1,050,097,000 tract 
fore Congress. Feeling that the Healy Gov- California Redwood. . 13 44,873,000 $4,603,000 ‘281, 490,000 283,418,000 ; wi 
~ outhern POSS ..<-- 12 ,005, > A ; , ,75 ( actu 
aa a ee bill gor pe Al ‘is impos- Northern Pine ........... 7 6,410,000 4619,000 99°102,000 99,362,000 CA 
sible of eniorcement and would create uncer- Northern Hemlock ............. 12 6,909,000 6,269,000 97,576,000 78,450,000 mins 
tainty in the bidding on Government purchases, = - = — bia § 
and because the NRA under which this legis- - Pn gaia cece eeeene - 471 887,708,000 628,808,000 3,358,029,000 3,273,295,000 
j igi > was initi ; ardwoods— 
— originally byes ae vo long Sinc€ Southern Hardwoods ........ --.No Rep eon eee : 
passed out, it was resolved that the association eee Hardwoods ........... 17 10,130,000 7,654,000 105,253,000 111,424,000 a 
“is hereby opposed to the enactment of this ng— ee 
legislation, and members are instructed to ex- Oak "Taare or aii 75 40,379,000 9,550,000 58,704,000 55,381,000 Mrs. 
press to the Congress their opposition to this Maple, Beech & Birch........++- - senor or en eee rears wilt 
bill and any legislation of this character.” quar 
With reference to the “Patman price dis- the i rhi i . 
vit ene Aan 1 present housing program, which is going W cS R CA 
crimination bill (HR-8842), “which carries forward rapidly under private financing and est oast eview reorg 
certain uncertain and unpractical provisions with initiative. inieitih tiidiais ek Aas Guam ID 
F ° “ered ante" a . s a A} 2 a mer¢ 
reference to regulations of distribution of com- Election of Officers and Directors Scimnn Cen. hae thie toe We erate 
modities,” and feeling that “this legislation is a ‘ , -» eR See : me IL 
not in the interest of the public welfare; is Officers elected for the coming year are as Coast Lumbermen’s Association mills giving knov 
impossible of enforcement; will create unfair follows : ’ production, shipments and orders during the Ave. 
discrimination in the distribution of products; _pueia—eores W. LaPointe, Menom- nate a agg reported : a... 
ies . : : : , roduction 
1s — — - _ independent merchant ; Vice President—F. Dean Prescott, San Shipments  227:538,000 0.46% over production wet 
and eliminates the basing-point system, which Francisco, Calif. Orders 228,624,000 0.94% over production a | 
has — more or acon Nong yr: in - indus- Treasurer—L. P. Lewin, Cincinnati, Ohio. A group of 200 mills, whose production re- unde 
ale oo — num “ithe ge the asso- Frank Carnahan, Washington, D. C., was ports for 1936 to date are complete, reported 10 
of thi lewiclatic s as sn * oP cogging lauded for the conduct of his office, and re- as follows: te } 
be hin oF = 0s : gee * cull - ogg appointed as secretary. Average weekly cut for sixteen weeks oan 
—— a ee =. i wae © The Executive Committee consists of the fol- 1935 wee eee cece e eee eee eeeeeneee 78,255,000 Yate 
its organization.” lowing representatives : P Se .adens piensa sna ins moans aaa ,004,000 obta 
: : ¥ verage cu or two weeks K 
With reference to the Wagner housing bill, — pirst District—Spencer D. Baldwin, Jersey g ipliege dare iPetapraslineepers 113,248,000 by T 
the following resolution was adopted: City, N. J. , : 
vo 2 aD — a bell, Leb A group of 200 mills whose production for K} 
WHEREAS, There has been introduced in the — istrict—Don ampbe ebanon, the two weeks ended April 18 was 226,497,000 suce 
Congress of the United States a companion r istribution as follows: M. 
bill known as the Wagner-Ellenbogen hous- third a Finkbine, Des feet, reported distribu Unfilled Co. | 
ing legislation, and taste: 45 . Shipments Orders Ord M! 
: ; . ; Fourth District—Jos. Deal, Kansas City. : 0 ‘ 
WHEREAS, This legislation purports to es- Fifth District—Carl Blackstock, Seattle, naa taal 83,630,000 73,901,000 132, 401, 00 —_ 
tablish a Housing Authority providing for Wash. cargo 100,078,000 117,440,000 266,812,000 cont 
grants up to 45 per cent as Government Sixth District—Wesley Anderson, Ogden, fFExport . 24,183,000 17,636,000 85,182,000 De 
ae dee ee a — of 60 years Utah. Local . 19,647,000 oe ee an ae as 
to local Housing Authorities, an Seventh District—F. Dean Prescott, San 
Mseait> wali , ' 227,5: 000 and 
WHEREAS, Said legislation will vitally inter- Francisco, Calif. : 227,538,000 328,624,090 484,395, erat 
fere with the present government housing Eighth District—George W. LaPointe, Me- A group of 200 identical mills whose re- M 
program as set up under the National-Hous- nomonie, Wis. ports of production, shipments and orders are win 
ing Act and now in successful operation : . ccomplete for 1935 and 1936 to date, reported M 
through private financing and private initia- In closing the conference, the chairman urged follo Ss: , - chas 
tive of industry; therefore, be it that as many representatives as possible ar- 4S iw poe a 
A *.¢ te sur 
Resolved, That the National Retail Lumber —— to stay = additional day to attend the ads + ended Aver. for 16 wks. ended N 
= er ae ns : oo joint meeting with the National Lumber Manu- pril April Apri 
Dealers Association is opposed to this legis- ; “sag P > Pp 18, 1936 20, 1935 Gus 
lation, and that it use its entire organiza- facturers’ Association, which went into session Production iets 101,604,000 78,255,000 chas 
tion to defeat its enactment, inasmuch as on April 23, and which rearranged its pro- Shipments 113,769,000  98.890,000 79,594,000 — 
its continued agitation is bound to affect gram to make the joint session possible. Orders 114'312,000 101,349,000 83,124,000 Sout 
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THE BUSINESS RECORD 











. 
Incorporations 
FLORIDA. Arcadia—Arcadia Lumber & Supply 
Co 


Jacksonville—Jacksonville Southside Lumber Co. 
Miami—Economy Builders (Inc.). 
Miami—Merit-Builders (Inc.). 

Punta Gorda—Punta Gorda Lumber & Supply Co. 
Tampa—Ritter-Ennis Lumber Co. 


MICHIGAN. Detroit — Peterson-Homberg Co., 
3000 Buchanan St.; $10,000. 

St. Joseph—O & H Cushion Edge Co., 1311 Wol- 
cott Ave.; building materials and supplies. 

MISSOURI. Kansas City—Kings Yards (Inc.); 
$20,000. To handle lumber. 

St. Louis—Monarch Casket Co.; $10,000. 


NEW YORK. Ellenville — Marvin Millwork 
(Inc.); wholesale. 
eseake York City — Alba Lumber Co. (Kings); 
10,000. 

New York City—John Hasbrouck Co.; 172 E. 


124th St.; manufacturers of parquet flooring. 


NORTH CAROLINA. Lexington—Hulin Lumber 
Co.; $100,000. To manufacture building materials 
and by-products of wood, iron and steel. 

Rockwell—aAstoria Furniture Co.; $50,000. 


OHIO. Cleveland—Wooden Containers (Inc.). 
Orrville—Rohrer Silos (Inc.), 


; — Coquille—Coquille Log & Lumber Co.; 
40,000. 
Phoenix—Phoenix Lumber Co.; $2,000. 


SOUTH CAROLINA. Columbia — Taylor-Verner 
(Inc.), 900 Pulaski St.; to deal in roofing and build- 
ing materials. 

TEXAS. Fort Worth—Marxer Furniture Manu- 
facturing Co. 

Hamlin—Home Lumber Co. of Hamlin; $6,000. 
oe Lumber Co. of Hebbronville; 

Houston—Contractors’ 
$5,000. 

San Antonio—All Texas Lumber Co.; $20,000. 


VIRGINIA. Covington—Alexander Land & Tim- 
ber Co.; $25,000. To do a lumber and timber busi- 
ness. 

WASHINGTON. Grand Coulee — Grand Coulee 
Lumber Co.; $10,000. Building materials and con- 


Supply & Lumber Co.; 


tracting. 

WISCONSIN. Racine—Racine Furniture Manu- 
facturing Co. 

CANADA. BRITISH COLUMBIA. New West- 


minster—Scania Lumber Co. (Ltd.), 507, 713 Colum- 
bia St.; $10,000. 


Business Changes 


ARKANSAS. Fayetteville—The J. P. Brower 
hardwood veneer mill here was sold by its owner, 
Mrs, J. P. Brower, to the R. S. Bacon Veneer Co., 
4702 W. Augusta St., Chicago. The new owners 
will enlarge the present plant and make it head- 
quarters for their Ozark region. 


CALIFORNIA. Berkeley—Built-In Fixture Co. 
reorganized as Peerless Built-In Fixture Co. 


IDAHO. Lewiston—Carpenter Lumber Co. has 
merged with the Home Lumber Co. and will op- 
erate at 708 F Street. 


ILLINOIS. Chicago—McDonnell Lumber Co. now 
aoe as Somerville Lumber Co., 720 N. Michigan 
Ave. 

Radom — Mrs. Bertha Pawlowski succeeded by 
Pawlowski Lumber Yard. 


INDIANA. Bloomington—Davis-Wegmiller Lum- 
ber Co. dissolved; Sylvester V. Davis retires from 
the firm and Harold B. Wegmiller will continue 
under the name of Wegmiller Lumber Co. 


IOWA. Kellogg—Charles Bobzin (Est.) now Bob- 
zin Lumber Co. 


KANSAS. Burlington—Burlington Lumber Co. 
purchased by Lauren E. Conger and T. A. Fry, of 
Yates Center, and W. W. Brown, of Parsons, each 
obtaining an equal interest. 

Kansas City—Twin City Lumber Co. succeeded 
by Daniels Lumber Co., 1817 Minnesota Ave. 


KENTUCKY. Springfield — Pettus Lumber Co. 
succeeded by J. F. Pettus Lumber Co. 


MASSACHUSETTS. Worcester — Dyke Lumber 
Co. sold to Diamond Match Co. 


MICHIGAN. Bad Axe—Bad Axe Lumber Co. 
sold its south yard to William Brinker, lumber 
dealer in Kinde. The Bad Axe Lumber Co. will 
continue its business on the main street. 

Detroit—Leverenz Lumber & Ruilding Supply Co. 
succeeded by Leverenz (Inc.), 2905 Beaufait Ave. 

Rockford—George A. Dockeray sold his lumber 
and fuel business, which he has personally op- 
erated since 1898, to Walter G. Robbie, of Detroit. 


MINNESOTA. Delft and Windom—Strunk-Sher- 
win Co. succeeded by A. F. Strunk Lumber Co. 


MISSOURI. Nashua—Cousin Lumber Co. pur- 
chased by J. L. Arnold. 

Waco—Coyne Lumber Co. sold to Finley Bros. 
Lumber Co., of Joplin. 

NEBRASKA. Lincoln — Controlling interest of 
Gus Prestegaard, wholesale lumber company, pur- 
chased by Frank and George Proudfit: the new 
firm will be known as the Prestegaard-Proudfit Co., 
and will operate in Nebraska, Colorado, Wyoming. 
South Dakota, and Iowa, 


NORTH CAROLINA. Elizabethtown — Ricks 
Lumber Co. reopened as the Bladen Lumber Co. 

Monroe—Monroe Manufacturing & Lumber Co. 
changed name to Elrod Planing Co, 


Star—Star Lumber Co. moved to Pleasant Gar- 
den, N. C., and changed name to Way Lumber Co. 


PENNSYLVANIA. Lewisburg—Lewisburg Plan- 
ing Mill Co. (Inc.) will resume business, under its 
former name, after having leased the yard and 
mill, for five years. It will retail lumber and mill- 
work. Charles R. Ruhl, local lumberman, original 
organizer of the business, is connected with the 
present operations. 


TEXAS. Big Spring—Union Planing Mill: J. S. 
McDougall purchased interest of his partner, Ed 
Lange. Mr. McDougall will continue to operate the 
planing mill as sole owner. 

Corpus Christi — Sammons Lumber Co., 2125 
Mestina St., purchased by Mirando Lumber & Sup- 
ply Co., of Mirando City, and will be operated as 
the Mirando Lumber & Supply Co. 

Taylor—East End Lumber Co., 203 Washburn 8St.: 
Palmer Coward purchased an interest in this com- 
pany. 

WISCONSIN. Hillsboro — Nuzum & Sherman: 
Nuzum brothers of Viroqua acquired the interest 
of Mrs. Lora Sherman, of Salt Lake City, Utah. The 
new firm will be known as Nuzum Bros. Lumber Co. 

CANADA. ONTARIO. Blind River—Blind River 
Pine Co.’s mill and timber limits here have been 
taken over from Howard Cole, a lumberman of New 
York City, by a group of Canadian financiers, 
headed by Dr. Bogart, of Kingston, Ont. 


New Ventures 


ARKANSAS. Charleston—Twin City Lumber & 
Supply Co. of Fort Smith has opened a branch 
here, at 302 South Fifth St. 

CALIFORNIA. Whittier—Gus Tyler has opened 
a retail yard at the corner of Magnolia and Had- 
ley Streets. 


FLORIDA. Plant City—Plant City Lumber Co., 
East Alsobrook St., in addition to operating a saw- 
mill, has engaged in the retail lumber business. 

INDIANA. Bloomington—Davis-Colglazier Lum- 
ber Co., 802 East 13th St. 

KENTUCKY. Bowling Green—E. B. Morris and 
J. C. Brownfield have opened a coal and lumber 
yard at Fourth and High Streets, 


MASSACHUSETTS. Boston—South End Lumber 
Co., 21 Wareham §&t. 
MICHIGAN. St. Johns—E. C. Smith is adding a 


lumber yard to his elevator and coal business. 
NEW YORK. Brooklyn—Richard Lumber Co., 
16th Ave. and 61st St. 
Gloversville—West End Lumber Co. 


OREGON. Bend—wWestern Woods Co. 

Carlton—Motheral Lumber Co. 

Portland—Freshcut Fir Sawdust Co., 5414 S. E. 
Rural, 

Waldport—Waldport Lumber Co. 


TEX AS—Monahans—Gray Lumber Co. 
opened a lumber yard here. 

Talco—William Cameron & Co. of Fort Worth 
have opened a yard here, 

Talco—Shreveport Long Leaf Lumber Co. of 
Longview has opened a yard here. 
Talco—StahIlIman Lumber Co. 

opened a yard here. 


Casualties 


ARKANSAS. Helena—Theo. Fathauer Co. lum- 
ber yards near Helena Crossing were swept by fire, 
with loss roughly estimated at more than $100,000, 
partly covered by insurance. It was said that the 
Pekin Wood Products Co. owned about a half mil- 
lion feet of No. 1 oak in the piles of lumber; the 
Fathauer company lost about two and one-half to 
three million feet. 


LOUISIANA. New Orleans—Treigle Sash Fac- 
tory plant was totally destroyed by fire, with loss 
of $66,000, including machinery valued at $20,000. 
Insurance carried was $11,000. 

MISSOURI. Ellington—George C. Griffith Stave 
Co. lumber mill and stocks destroyed by fire and 
the mill of the Egyptian Tie Co. suffered consider- 
able damage. 

Hallsville—H. H. Burks lumber yard destroyed 
by fire, with loss estimated at $20,000. Some in- 
surance. 


PENNSYLVANIA. York—John H. Myers & Son, 
West King St., mill and lumber yard damaged 
$40,000 by fire. 


TEXAS. Arp—Arp Lumber Co. planing mill, dry 
kiln and its contents, and nearly a million feet of 
dressed lumber were destroyed by fire, with loss 
estimated at $25,000. partially covered by insurance. 
The offices, the builders’ hardware and paint de- 
partments escaped injury. Will rebuild. 


have 


of Rodessa has 


New Mills and Equipment 


MARYLAND. Baltimore—Western Mill & Lum- 
ber Co., 2636 West North Ave., whose plant was 
damaged by fire, is rebuilding and will augment 
the facilities of the company with additional wood- 
working machinery. 

WASHINGTON. Colville — Draper Lumber Co. 
will make extensive improvements to its sawmill, 

Hoquiam—Grays Harbor Chair & Manufacturing 
Co. will erect a $50,000 addition to its plant. 
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TRADE - MARKED 
For Your Protection . . 


IVE outstanding mills furnish the 

Arrow Brand Tidewater Red Cy- 
press sold by the Florida Louisiana 
Red Cypress Company. Every 
board and bundle of this true spe- 
cies of “The Wood Eternal” is 
stamped with the identifying Arrow 
Brand trade-mark before it leaves 
these mills. 
This trade-mark is your guarantee 
that the lumber is genuine Tide- 
water Red Cypress, logged from 
tidal swamplands along the Gulf 
and South Atlantic coasts. And a 
further guarantee of thorough sea- 
soning and precise manufacture. An 
added advantage, of course, is the 
fact that Arrow Brand Cypress is 
grade-marked strictly in accordance 
with the grading rules of the South- 
ern Cypress Manufacturers’ Asso- 
ciation. 
For prompt, dependable service 
always order your cypress require- 
ments from the Florida Louisiana 
Red Cypress Company. 





ALWAYS SPECIFY Gite 
<>. vess 


Brand ‘The Wood Eternal® 


“ 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 














OOD SERVICE ON 

GOOD LUMBER— 
that’s what you get when 
you send us your orders 
—and both these features 
are important with build- 
ing on the up-and-up. 


PINE 
DAVENPORT 


HOTEL 


Spokane, 
Washington 
Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 


LOUIS M. DAVENPORT, President 





























Rendezvous of 
Lumbermen of 
the Northwest. 
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Here’s What's New— 


Summer Home Owners Good 
Prospects Now 


A timely suggestion to dealers located in 
summer resort areas and college and university 
towns, is carried in the April issue of “The 
Co-operator,” published by the Lennon Wall 
Paper Co., Joliet, Ill. The suggestion, based 
on the profitable experience of one dealer, is 
that owners of lakeside cottages and summer 
homes be solicited by mail so that the work 
of repapering may be done when the vacation 
season opens. The dealer who tried it sent 
samples and prices, with the result that many 
of the absent owners returned orders. A good 
volume of summer hotel business was obtained 
in the same way. It is proposed that dealers 
can do a good summer business in wall paper 
by soliciting business in fraternity and sorority 
houses, and doing the work while the students 


are away. alll 


Farm Building Plan Service for 
Barrett Dealers 


A farm building service which includes a 
mailing campaign and a book of farm building 
plans is offered by The Barrett Company, 40 
Rector Street, New York, as an aid to dealers 
in stimulating new farm construction. The 
Farm Building Plan Service, complete with 
two plan books and a four-piece direct-mail 
campaign, is furnished free to Barrett dealers. 
The plan books are not available without the 
mail campaign. The only proviso is that the 
dealer supply a list of at least 50 prospects, and 
agree to pay the mailing cost of 1% cents per 
piece, or 6 cents per name for all four pieces. 
As soon as the list is received by the Barrett 
Company the plan books are sent to the dealer ; 
and the mailing pieces, with the dealer’s name 
clearly imprinted, are started on their way. 

. + o 


Dealer Literature Tells Entire 
Story Effectively 


Literature for a dealer to give to his prospects 
should be attractive, complete, concise and un- 
derstandable. The Allith-Prouty Manufactur- 
ing Co., Danville, Ill., has achieved these re- 
quirements for an effective dealer help in a 
mailing piece describing its “50-50” Push-Over 
hardware for overhead garage doors. [IIlus- 
trated with clear drawings showing the parts 
and the principles of operation, and emphasiz- 
ing the absence of springs and other mechanical 
elements which need adjustment, the piece in- 
cludes working details and a table of sizes, 
weights and prices. Simplicity is the keynote. 
The “50-50” Push-Over can be used on doors 








in any condition, and not only operates them 
but reinforces new ones and reconditions old 
ones. Installations can be made with equal 
success under all conditions, the only require- 
ment being 5% inches of headroom. The 
counter-balance weight box, loaded on the job 
to secure perfect balance, can be located any- 
where in the garage with the same efficient 


results. 
* * * 


Smooth Surface Is Feature of New 
Cork Insulation Product 


Temlok De Luxe, a new smooth-finish in- 
sulating board, retaining full insulating quali- 
ties, and designed especially for office buildings, 
schools, stores, restaurants, taprooms and other 
types of outlets in which sales of insulating 
board for purely insulating purposes have been 


A new smooth-finish insulating board developed 
by the Armstrong Cork Products Co., of Lancaster, 
Pa., offers attractive decoration, as well as pro- 
tection against heat and cold. This new board is 
easy to apply. Use of a special adhesive adds to 
speed and economy of installation and also elimi- 
nates possibility of hammer marks. Photo shows 
workman installing planks 


limited, is announced by the Armstrong Cork 
Products Company, Lancaster, Pa. Instead of 
the usual coarse-textured surface, a smooth 
finish is obtained by an exclusive treatment. 
Temlok De Luxe is available in standard size 
boards 4 feet wide and ranging from 8 feet to 
12 feet long, and in tile sizes for ceiling treat- 
ment. In addition to the natural golden buff 
color, Temlok is furnished in white, ash, cream 
and walnut tones. Valuable acoustical proper- 
ties, and high light reflectivity, are claimed for 
the material, and the manufacturers point out 
that it brings new markets within the reach 
of the retail lumber dealer. 

s *s . 


Red Cedar Data Now Available to 
Retail Lumber Dealers 


For the past several months, Western Red 
Cedar Lumber, Seattle, Wash., a promotion 
organization sponsored by eleven cedar manu- 
facturers and in charge of J. E. Mackie as man- 
ager, has been issuing, for the sales folios of 
wholesale lumber salesmen, a series of stand- 
ard 8'4x11 inch illustrated sheets picturing and 
describing uses for western red cedar, and con- 
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taining useful data on manvfacture, application 
and treatment. 

Mr. Mackie now announces that the “Infor- 
mation Series” is available to retail lumber 
dealers for the asking, and urges wholesale 
outlets and other interested factors to assist in 
broadcasting this news. The aim is to place 
in the hands of the retailer necessary data and 
sales help to aid him in intelligently merchan- 
dising the product. Dealers may receive this 
information series regularly, without charge, by 
sending their name and address to Mr. Mackie. 


* * * 


Recognize Lumber Dealer as Best 
Authority on House Painting 


That authorities on buildings and building 
maintenance regard the lumber dealer as the 
most authentic and reliable source of informa- 
tion on painting problems, is evidenced in a 
recent issue of the New York Sun in a depart- 
ment conducted under the caption “First Aid 
to the Ailing House.” The issue deals entirely 
with questions from and answers to readers on 
the problems of painting houses. A _ typical 
case comes from an owner who complains that 
he has had to paint his house four times in the 
past five years. He wishes to know why the 
paint peels. The editor in dealing with the 
question concludes with the pertinent advice 
that before more paint is purchased or another 
painter selected, the owner get the recommenda- 
tion of the lumber dealer from whom the lum- 
ber was purchased. 

At a recent meeting of the International 
Society of Master Painters & Decorators, a 
resolution was passed endorsing the work of 
Forest Products-Better Paint Campaign, and 
asking that the name of the society be added to 
the list of co-operating groups. 

*> * 8 


Announce Powdered Casein Paint 
in Attractive Packages 


Supplying paint in powdered form to be 
mixed with water, is the latest development in 
the casein paint field. This advanced method, 
being introduced by the Reardon Co., 2200 
North 2nd Street, St. Louis, Mo., avoids any 
possibility of deterioration in the package; 
eliminates the necessity of adding preservatives, 
and keeps the paint sweet. Making possible 
the measuring and mixing of fresh paint for 
every job, Modex, the new product, brings the 
advantages of casein in a convenient, practical 
and economical form. It is supplied in a strik- 
ing package designed to attract attention on a 
shelf, each package containing five pounds, and 
making one gallon of liquid paint, capable of 
covering 275 to 700 square feet. 

Modex is a casein vehicle lithopone paint 
made from high strength pigments to insure 
clarity of tone and high adhesive qualities. It 
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will not peel or discolor. According to the 
manufacturers, evidence of its unusual qualities 
are seen in its high light reflectivity, varying 
from 89.7 percent for white to 43.3 percent for 
sacrest green, and reflecting 2.78 percent for 
dense black. Modex painted surfaces may be 
deaned with a sponge and neutral soap and 


water. 
* ¢ # 


Labor, Time and Material Saved by 
These Stake Pockets 


Saving lives and limbs of employees—saving 
time and trouble—saving stakes and the waste- 
jul cutting of young trees—these are a few of 
the reasons why the Van Donk Automatic 
Safety Stake Pockets have earned recognition 





Van Donk Auto- 
matic Safety 
Stake Pocket 








and wide adoption during the last quarter cen- 
tury. 

Every manufacturer confronted with the prob- 
lem and hazards of unloading logs from cars 
should investigate this device. When unload- 
ing a car, the operator stands at the end, on the 
same side off which the logs roll. The logs are 
released by giving the operating shaft a quar- 
ter-turn, which opens all the stake pockets 
simultaneously for one tier of logs, or more if 


The Crosby Lumber & Manufacturing Co., 
Crosby, Miss., has completed all arrangements 
for supplying prefabricated small homes, and 
the plant is in production. Some of the small 
homes and greenhouses already have been fab- 
ricated and are in use. The company has just 
issued an attractive plan book, entitled “Pre- 
Fabricated Small Homes in Lumber.” This 
booklet contains a wide variety of plans for well 
built homes, more than forty different designs 
being illustrated; and in addition it contains 
designs and plans for prefabricated barns, green- 
houses, tourist cabins, small ranch cabins, chil- 
dren’s playhouses, garages, built-in cabinets, 
summer cottages, and items of garden furniture. 
With reference to the book, this statement is 
made: “The illustrations and plans in this 
book indicate the lumber industry’s recognition 
of the principle of prefabrication, which has 
been so much discussed in the past several 
years. Prefabrication of lumber at the point 
of production results in sturdier construction— 
wing all of the correct principles i in lumber con- 
struction and using them rightly.” In a fur- 
ther discussion of prefabricated: lumber build- 
ings, the company says: 

It is hoped that readers of this book will 
hot misinterpret prefabrication as herein 
Presented. Prefabrication does not mean 
“canned” homes; it does not mean a restric- 
ton of the right which every home owner 
has of expressing his individuality in a home. 
Any architect, contractor, lumber retailer, or 
layman may draw a plan of his own—it will 
be immediately prefabricated. The principles 
used in this work permit of building any size 
of house, with any sort of exterior, any kind 
of floors, any kind of wall finish, any kind 
of foundation, with any number of rooms. 
The individuality of the prospective owner 
May be expressed as freely as in ordinary 
construction—if done in advance. 


The designs and floor plans illustrated in the 
book are ready for delivery in prefabricated 


shipment. If none of them is found satisfac- 





form, but they may be altered in advance of 
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desired, since all of the pockets are actuated by 
the same shaft. 

The operator remains in full view of the logs 
while they are being dumped, so the chance of 
anybody being caught beneath the load is elimi- 
nated. 

Reversing the shaft a quarter-turn closes all 
the pockets, and they are secured by an auto- 
matic safety lock which prevents loss of logs 
while in transit, and makes the device “fool- 
proof.” 

It is estimated by Mr. Van Donk that his 
equipment pays for itself within a six months’ 
period or less. Stakes are saved, since each 
one may be chained to its opposite, which pre- 
vents stakes from falling into the pond with 
the load. Thus stakes may be used many times, 
avoiding the waste of young trees. With chains 
between stakes there’s no necessity for car wire, 
since the chains bind the load. The square 
stakes are always ready, saving the time of 
chopping, fitting and wedging new ones in the 
woods, and there’s a considerable saving in un- 
loading time. 

The pockets are designed to slant slightly in- 
ward, so as to hold the load more compactly. 
Ice, snow, chips and dirt can not clog the Van 
Donk Pockets or any part of the mechanism. 
Pockets are forced open by a positive roller 
cam, so there is no chance of any individual 
pockets sticking. The pockets take a 5%4 x 5% 
stake, which is substantial enough for the larg- 
est loads, and are drilled to be interchangeable 
with standard pockets in attachment to the cars. 

Summarizing, here is a device which abso- 
lutely protects employees from serious injury or 
death, and quickly pavs for itself through the 
savings which it makes possible—advantages 
which merit further investigation on the part of 
anybody interested. C. H. Van Donk, the sole 


manufacturer. 312 South Oakland Avenue, 
Green Bay, Wis., will gladly send full informa- 
tion. 


Prefabricated Small Homes of Wood 


tory, the prospective home owner may draw his 
own plan. 

Throughout this attractive book, home own- 
ers are advised to consult their local retail lum- 
ber dealer and their architect. These prefab- 
ricated homes, termite and decay proof and in- 
cluding every point of good construction, will 
be sold through the retail lumber dealers. 

In addition to the many attractive designs 
shown in the book, there is much helpful in- 
formation with reference to prefabrication and 
the proper use of lumber in construction. The 
reader is advised: 

Our fabricated form of panellized construc- 
tion includes every good point and there is 
not a chance for poor or hasty construction. 
No city’s building code is evaded. The proper 
treatment against termites and decay, sup- 
ports and braces against storms, shrinkage 
and winds, are built into the panels, and 
the panels are fastened to each other and to 
the other units of the house by means of 


bolts. There is no chance for anything to go 
awry. There is no way to be careless or 
hurried. The parts of construction which 


should be carefully done are in the manu- 
facture of the paneljs within steel templates, 
and fitting is not a thing to be worried about 
—there is no way to fail in fitting all parts 
snugly, firmly and smoothly together. 

Retail lumber dealers who are interested in 
the possibilities of marketing prefabricated 
houses of wood will find much of interest and 
value to them in this booklet, which may be se- 
cured upon request from the sales office of the 
Crosby Lumber & Manufacturing Co., Picayune, 
Miss. 





Hymeneal 


LEECH-BIRDSEYE—Frederic C. Leech, one 
of the owners of the General Hardwood Co., 
of Detroit, was married to Miss Ruth Birds- 
eye, of Detroit, on April 15. Mr. Leech is the 
son of the late Mr. and Mrs. Charles W. 
Leech. Charles W. Leech was long identified 
with the lumber business as one of the 
owners of the Charles W. Leech Lumber Co. 
of Detroit. 
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OBITUARY RECORD 








0. E. WOODS, 


an 
‘i, 


prominent pioneer lum- 


berman in the Southwest, died of a stroke 
after a lingering illness, at his _ home in 
Independence, Kan., April 18. His good 


health, which characterized him as a man of 


much stamina and determination, left him 
about five years ago when he retired from 
the active operation of the O. E. Woods 
Lumber Co., which he founded. Mr. Woods 


was born at Maquoketa, Ia., and when 9 went 
with his parents to live on a farm in Labette 
County, Kansas. It was while building a 
house on the farm that the opportunity came 
to him to enter the lumber business. The 
lumber for the house was being furnished by 
the R. L. Sharp Lumber Co., at Oswego, Kan. 
Mr. Sharp took an interest in Mr. Woods and 
offered to sell his yard to him on easy terms 
and he would retire. Woods consulted R. A. 
Long, then at Columbus, Kan., regarding the 
purchase and was advised by him to buy. 
Since 1889, when he first became engaged in 
the lumber business, he acquired other yards 
and at the time of his death the O. E. Woods 
Lumber Co., owned yards at Parsons, Inde- 
pendence, Ft. Scott and Mound Valley, Kan., 
and Claremore, Chelsey and Welch, Okla. Mr. 
Woods raised his three sons to the lumber 
business. E. E. Woods, the eldest son was 
engaged in business with his father until 
1926 when he became secretary-manager of 
the Southwestern Lumbermen’s Association. 
Roy C. Woods is general manager of the O. E. 
Woods Lumber Co. and O. Harry Woods is 
manager of the yards at Parsons, Kan. C. H. 


Bradfield, a son-in-law, is manager of the 
yard at Independence. Besides the three 
sons, Mr. Woods is survived by a daughter, 
and three sisters. Mr. Woods was a 32d 


degree Mason and a member of the Methodist 
Episcopal church. He was a member of the 
Hoo-Hoo club and a pioneer of the South- 
western Lumbermen’s Association having 
been a member continuously since 1890. 


J. C. CAMPBELL, 73, secretary-treasurer 
and general manager The Birch Valley Lum- 
ber Co., manufacturer West Virginia hard- 
woods at Tioga, W. Va., died March 25, of 
pneumonia in a hospital at West Palm Beach, 
Fla. The body was taken to his home in 
Marion, Va. Mr. Campbell was born on a 
farm in Jefferson County, Pa., of Scotch-Irish 
descent. When 16, he went to work in the 
woods and lumber mills. In 1885, he and 
Cc. W. Amsler formed a company known as 
Amsler & Campbell to manufacture hemlock 
shingles and lumber. Several mills were 
built and operated in Forest and Elk coun- 
ties, one of them the Pleasant Valley mill 
built in 1888 and cutting about 50,000 feet 
a day. In 1889, the Loleta mill was started. 
These mills cut only hemlock at that time, 
but hardwoods were manufactured into bar- 
rel heading and broom handles. In 1892, the 
Loleta mill was sold to the Central Pennsvl- 
vania Lumber Co., and the following year the 
two partners organized the United States 
Spruce Lumber Co. at Marion, Va., and the 
Fairwood Lumber Co. at Fairwood, Va. The 
two companies later were consolidated under 
the former’s title, with Mr. Campbell becom- 
ing president and general manager. The com- 
pany ceased operations in 1920, after con- 
verting into lumber the timber from about 
45,000 acres of spruce and hardwood. Mr. 
Campbell is survived by his widow, two sons, 
= f . and M. Campbell, with the Birch 
Valley Lumber Co., two daughters, a brother 
and two sisters. 


JAMES D. LEEPER, 73. president and 
manager Wanles-Painter Co., Gainesville, 
Tex., since 1900, died April 5 of heart trouble. 
Mr. Leeper went to Texas in 1885 to enter 
the lumber business with his brothers at 
Coleman. In 1888. he was employed by the 
late Paul and John Waples, pioneer north 
Texas businessmen, and sent to Hannibal, 
Mo., to close out a lumber yard. He re- 
turned to Gainesville in 1890. associating him- 
self with the late D. L. Painter, and was 
made manager of the Waples & Painter lum- 
ber company. Six years later the concern 
was incorporated, and Mr. Leener became 
treasurer and general manager. He held the 
offices until 1900, when he achieved the ton 
position that he held the rest of his life. 
Under his direction, the ramifications of the 
company were spread over considerable ter- 
ritory with a large number of branch yards. 
Mr. Leeper invested in other firms, and at one 
time had an interest in 120 lumber yards. 
He once served as vice president of the Lum- 
bermen’s Association of Texas, and declined 
the presidency. The philanthropies of Mr. 
Leeper were extensive, but done quietly. He 
also presented the city with Leeper Stadium, 
high school football and athletic field. A 
Mason, a Shriner, Knight of Pythias, mem- 
ber of the Methodist church, able business 
man. and a staunch friend, Mr. Leeper’s place 
will be difficult to fill. His widow, a 
daughter, one sister and several nieces and 
nephews survive. 


JOHN SUMMERFIELD HELFRICH, one of 
the best known members of the wholesale and 
commission lumber trade in Baltimore, passed 
away April 19 at the University Hospital. Mr. 
Helfrich was a grandson of George Helfrich, 
founder of the old firm of George Helfrich & 
Sons, which is now being continued as a cor- 
poration with Bruce Helfrich as the head. He 
held membership in the Baltimore Lumber 
Exchange for years and in 1928 he was 
elected Maryland director of the National As- 
sociation of Commission Lumber Salesmen. 
His widow, a daughter and two sons survive. 
One of the sons, Jack Helfrich, is manager 
of the Mattingly Lumber Co., Baltimore. 


ROBERT WALLACE WETMORE, 57, secre- 
tary and a director of Shevlin, Carpenter & 
Clark Co. and associated companies, Minne- 
apolis, died April 11. He had been promi- 
nent in business affairs in his city for over 
20 years. Mr. Wet- 
more attended the Uni- 
versity of Minnesota, 
and in 1902 became 
eonnected with his 
company as a stenog- 
rapher. In 1913, he 
was named secretary, 
and managed various 
departments of the 
lumber manufacturing 
operations and retail 
yards of the company 
in the Northwest and 
Canada. His industry 
and application made 
him a valuable factor 
in the many activities 
of the company. Son 
of an early American 
family, Mr. Wetmore 
became a student of 
the best in American 
furniture and archi- 
tecture, and owned a 
valuable collection of 
furniture of that pe- 
riod. As a collector of 
antiques he was well 
known as an authority. 
In keeping with this 
interest in early Amer- 
ican architecture, he 


reconstructed’ ‘a farm, 
“Old Homestead,” at Windsor, Vt., which he 
Sp cery farm, and where he spent 
§ 





operate 

much o ime. He also read good litera- 
ture, and‘ established a memorial library at 
Albuquerque, 'N, M., for tubercular patients 
in memory of his sisters..: Mr. Wetmore was 
a member of Phi, Delta Theta fraternity, and 
the Minneapolis Institute, of Art. Surviving 
are one brother and an-¢@unt. 

—— 


F. T. FAIRCHILD, 52, sales manager of the 
Brooks-Scanlon Lumber Co., died suddenly 
April 9 at Bend, Ore. Following his gradua- 
tion from the University of Minnesota, he 
went to work for the Brooks-Scanlon inter- 
ests. He was in the World War as a lieuten- 
ant, and received two citations for bravery 
under fire and the coveted silver star. Mr. 
Fairchild’s ability as a sales manager was 
recognized throughout the Northwest, and 
his counsel sought on the merchandising and 
distribution of Ponderosa pine products. His 
widow, a son, one daughter, a sister and one 
brother are left. 


HARRY R. SWISHER, 72, manager F. L. 
Mercer Lumber Co., Bluffton, Ind., for 37 
years, died April 9. Prior to ons to Bluff- 
ton, Mr. Swisher was in business in Swayzee 
and Elwood. He was district national elec- 
tor in 1928, and cast his ballot in the elec- 
toral college for Herbert Hoover. Surviving 
are two sons, Fred and George Swisher, as- 
sociated with their father in business, and a 
daughter. Mr. Swisher was a 32d Mason, a 
Knight Templar, and an honorary member of 
the Shrine in Ft. Wayne. 


JOHN H. HINES, 61, of Memphis died April 
12 of a heart attack. He had been engaged 
in the lumber business in Memphis practi- 
cally all of his life. In recent years he had 
a contract for supplying the Southern Pacific 
Railroad with ties and other timbers for its 
lines between New Orleans and San Fran- 
cisco. He is past president of the Lumber- 
men’s Club of Memphis, and was a member 
of the Tennessee Club of Memphis. He is 
survived by his widow, one daughter and a 
son, 


JAMES RICHARD CLARK, 63, vice presi- 
dent of the Canton Lumber Co. of Baltimore, 
died at his home April 19, after a lingering 
illness. Mr. Clark joined the company 
twenty-three years ago and gained a posi- 
tion of prominence in Baltimore lumber trade 
circles, holding membership in the Baltimore 
Lumber Exchange and taking an active in- 
terest in other organizations formed to ad- 
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vance the welfare of the industry. He jg 
survived by his widow and three children. 


_ANSON CYRUS DEWEY, 56, salesman for 
eight years with the Shevlin Pine Sales Co, 
Chicago, died April 14 at the Presbyterian 
hospital. Previous to his last connection, 
Mr. Dewey was with the Edward Hines Lum- 
ber Co., in Detroit, Mich., and at Aurora, Ill, 
for twelve years. His father had been a 
lumberman in Wisconsin. Mr. Dewey at- 
tended Northwestern University , and for 
some time operated a drug store in Spokane, 
Wash. A daughter and a grandson survive 


WILLIAM McLAREN, 80, retired lumber- 
man, died in his Chicago apartment April 138, 
Mr. McLaren started in the lumber business 
when 17 with the John Mason Loomis & Co., 
Chicago. He later became secretary-treas- 
urer A. R. Beck Lumber Co., and the Calumet 
Mill Co. Mr. McLaren was superintendent of 
public service for Cook County from 1901- 
1911, and supervised construction of the pres- 
ent county building in 1906. He is survived 
by a niece, and one nephew. 


ARTHUR C. LOMBARD, 69, who during his 
active life operated a chain of lumber yards 
in the Southwest with headquarters in Kan- 
sas City, died April 14 in a hospital at Bos- 
ton. He retired from the lumber business 
several years ago, and had since made his 
home in Wollaston, Mass. Mr. Lombard had 
been associated in an advisory capacity with 
one of the Boston commercial banks. His 
widow, three sons and two daughters survive. 


EDWIN H. VANCE, 76, general manager of 
the Edward S. Collett Estate, Wilmington, 
Ohio, died at his home April 7. He had been 
a prominent figure in the city’s business 
circles for many years. Mr. Vance entered 
the employ of the Collett Lumber Co. in 1902 
as bookkeeper and became manager in 1924 
after 'the death of E. S. Collett. He leaves 


his widow, a daughter, three sons, two 
brothers and three grandchildren. 
HARRY D. HEITZ. 49, president of the 


H. D. Heitz Lumber Co., Kansas City, Kan, 
died Avril 11. He founded his lumber busi- 
ness fifteen years ago. Mr. Heitz was a mem- 
ber of the Southwest Lumbermen’s Associa- 
tion, and was a former president of the 
Hoo-Hoo Club. His work as commander of 
a tank platoon in the World War earned him 
a distinguished service cross. His widow 
and a sister survive. 


EZEKIEL MULLINS JOHNSON, 49, widely 
known lumberman. died at his home near 
Speight. Ky., April 10. Although in poor 
health for several years, he kept in constant 
touch with his saw mills until five days be- 
fore death. His estate includes thousands of 
acres of hardwood timber and coal lands. Mr 
Johnson is survived by his widow, and a 
large family. <A son, Adrian Johnson, will 
continue the business. 


W. C. BRIGHT, president of W. C. Bright 
& Sons. wholesale lumber company. of Peru, 
Ind., died April 11 at his home. For many 
years he operated a mill in Wabash, Ind, 
and another at Akron. Ind. He was an active 
lumber wholesaler until three vears ago when 
poor health overtook him. He leaves a widow 
and two sons, one of whom onerates the E. P. 
Bright Hardwood Co. at Rochester, Ind. 


SILAS G. STAPLES, 79. a veteran Wiscon- 
sin wholesale lumber dealer, died April 13. 
Before he retired two vears ago. Mr. Staples 
was emnloved by the Edward Hines Lumber 
Co., Milwaukee. He worked for the Ross 
Lumber Co., and the Virginia & Rainy Lake 
Co. for many years before joining the Hines 
organization. He was a member of the Hoo- 
Hoo Club. His widow is left. 


JOHN ARROWOOD. 49, owner and operator 
of a saw mill near Cawood. Ky., was killed 
April 8 when a boiler exnloded for an un- 
known reason. Clay Carter, 19, and an 
unidentified man were also victims of the 
blast, while Clifton and Paul Williams, 
brothers, and Ed Arrowood, son of the 
owner, and Billie Pope were seriously injured. 


CONRAD PAULEY, 73, connected with the 
Pauley Lumber Co. (Inc.), Lincoln, Nebr. 
since 1919. died April 7. He was born in 
Russia, and came to America with his narents 
Mr. Pauley had been in the lumber business 
about 30 years. His widow, five sons, three 
daughters, nineteen grandchildren and 4 
great-grandchild are survivors. 


EUGENE F. GIMMER. 35, lumber expert 
emnloyed by the George E. Walker Co., Wash- 
ington, D. C.. died April 12. He was making 
a place for himself in the lumber industry, 
and was prominent in fraternal organiza- 
tions. He leaves his widow and two daughters. 


JOHN W. ZUBER, SR., 68, long-time res!- 
dent of Atlanta, Ga., died recently. He oper- 
ated the Zuber Lumber Co. (Inc.), and had 
been connected with the wholesale lumber 
industry since 1889. 

CHARLES H. ASHLEY, 57, an executive of 
Finch, Pruyn & Co., retail lumbermen_ an 
paper and pulp manufacturers, Glens Falls, 
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N. ¥., died on April 14. He had been with 
the company for some years, and had also 
been associated with lumber companies in 
Utica, Tupper Lake and Norwood. 


THOMAS JEFFERSON FULLENLOVE, 52, 
a salesman for the W. P. Brown & Sons Lum- 
per Co. (Inc.), Louisville, Ky., died April 15 
following an operation. He had worked for 
the lumber concern for sixteen years. His 
widow, two sons, one sister and a grandchild 
survive. 

R. S. HATHAWAY, district manager of the 
Antrim Lumber Co., Cordell, Okla., died at 
his home in Lawton, March 26. He had been 
in Cordell for several weeks recently while 
in charge of the construction of the new 
office building for the Antrim yard. 


WILLIAM ORMAL PINNELL, 46, asso- 
ciated with J. W. Pinnell & Co., Indianapolis, 
Ind., for six years and previous to that time 
with the Pinnell-Dulin Lumber Co., Nobles- 
ville, Ind., died April 13. His widow, a son, 
two brothers and a sister survive. 


DANIEL ZEIGER, 75, father of three sons 
who operate the Zeiger Lumber & Coal Co., 
Sawyer, Mich., died April 10. Besides the 
three sons mentioned above, another son, 
two daughters, nineteen grandchildren, and 
four great-grandchildren survive. 


BILLIE BAKER, 94, retired veteran lum- 
berman formerly of Hindman, Ky., died at 
his home in Hazard April 9. He began his 
career When the lumber industry was in its 
infancy in the Kentucky mountains. A large 
family survives. 


ARTHUR H. CUNDELL, 78, president of 
the Southern Pine Lumber Co., Clarksburg, 
W. Va., for the last 35 years, and one of the 
most widely known men in the lumber indus- 
try of the South, died at his home in Clarks- 
burg April 11. 


Kansas City, Mo., April 20.—Many uses 
have been found for Wolmanized lumber, among 
the latest being that displayed by the Fordyce- 
Crossett Sales Co., Fordyce, Ark., at the an- 
nual convention of the Southwestern Lumber- 
men’s Association at Kansas City. As always, 





the entire display of this company attracted 
much attention, but most of all was given its 
casket display. 

With the advent of metal caskets, the use 
of lumber for this purpose has greatly de- 
creased, principally because of their lasting 
qualities and because they were given a nicer 
finish than wooden caskets. Now comes the 
Wolmanized casket to bring this business back 
to the lumber industry. The Chapman Casket 
Co., St. Joseph, Mo., in conjunction with the 
Fordyce-Crossett Sales Co., has developed the 
Wolmanized casket. Much research was neces- 
sary in developing a casket that is waterproof, 








AMERICAN LUMBERMAN 


THOMAS ARTHUR VAUGHAN, 54, Frank- 
lin, Va., who was connected with the Camp 
Mfg. Co., Franklin, dropped dead while visit- 
ing with his druggist son in Petersburg, Va., 
recently. He is survived by his widow and 
two sons. 

HARRY N. BIRD, 49, secretary-treasurer 
of the Lexington Lumber Co., Columbia, S. C., 
died April 10. He went to Columbia nine 
years ago from Augusta, Ga., and had made 
many friends in the former city. 


MRS. AGNES RUPRECHT, 43, wife of Ed- 
ward Ruprecht who is vice president of the 
s . Doppes’ Sons Lumber Co., Cincinnati, 
Ohio, died April 10. Her husband, two sons, 
and two daughters are left. 


JOHN M. BROWN, 56, manager Glen Park 
Lumber Co., Gary, Ind., died from a stroke 
while shopping with his wife in Chicago, 
April 14. He had come to the city to attend 
a meeting of lumbermen. 


MRS. MARION STEVENS, wife of Rolf 
Stevens who for a long time was a sales 
representative in the Boston area for the A. 
C. Dutton Lumber Corp., died April 14 at 
her home in Newton, Mass. 


H. R. GROVES, 67, president of the Groves- 
Barns Lumber Co., Dallas, Texas, died April 
8 in his home. He had lived in Dallas since 
1907. Surviving are his widow, two sons, and 
two grandchildren. 


JULIUS P. SCHWARTZ, 50, president of 
the Schwartz Lumber Co., Longmont, Colo., 
died of monoxide gas poisoning while work- 
ing on his automobile in a closed garage re- 
cently. His widow survives. 


J. H. DONALDSON, 64, proprietor of the 
New Washington (Ohio) Lumber & Mfg. Co., 
died April 11 at his home. His widow, three 
daughters, and a son are left. 


Durability and Beauty Achieved in Cas- 
kets of Treated Wood 


long lasting, strong and yet as attractive to the 
eye and as cheap as the metal casket. It was 
known that Wolmanized lumber for use in the 
ground could compete favorably with metal, but 
the problem was how to give this lumber a 
finish without materially increasing the price. 
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New material for caskets is southern pine, treated first for durability, then given beautiful finish 


To overcome this obstacle, Mr. Chapman devel- 
oped the “Chapman Finish” for Wolmanized, 
yellow pine lumber, the secret of which seems 
to be in the filler. Tests were made at the 
display counter showing this finish to be heat, 
cold and acid resisting, yet flexible and giving 
to the yellow pine every appearance of finely 
finished hardwood. 

According to Mr. Chapman, production is 
under way for this type casket in both the St. 
Joseph and Los Angeles plants of the Chapman 
company, using Wolmanized lumber from the 
Fordyce-Crossett Sales Co., exclusively, there- 
by creating another use for yellow pine. 















SUPERIOR 
SALLIS 


SERVICE 


We'll appreciate an op- 
portunity to serve you— 
a chance to prove that 
we have something dif- 
ferent to offer you in the 
way of products and 
service on: 


Yard and Shed Items, 
Eased edge Dimen- 
sion, Flooring, Ceiling, 
Siding, Finish, Mould- 


ings, Casing, Base, 
Timbers, etc. 
All Shed Stock is Kiln 


Dried — air dried items 
are Lignasan treated. 





Just send that next in- 
quiry or order to us. 

















LUMBER CO. 
BRANDON. MISS. 


SALLIS 














St. Francis Basin 


OAK FLOORING 


eorronwoon BOX SHOOKS 
PILING and TIES 


OAK AND 
SOUTHERN 


HARDWOOD LUMBER 


Chapman & Dewey 
Lumber Co. 


Manufacturers, Memphis, Tenn 











Get Acquainted ! 


Ozark Brand Oak Floor- 
ing is building a reputa- 
tion for satisfaction. Qual- 
ity with economy never 
fails to build trade. Sam- 
ples and prices will con- 
vince you. 


Ozark Oak Flooring Co. Inc. 


BISMARCK, MO. 
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Tacoma, Wash. 


LABOR SITUATION—Although reports of 
labor dissensions in Grays Harbor’s plywood 
industry, and from many points in Oregon, 
are a prime topic of discussion ameng lum- 
ber mill operators and employees here, there 
is little likelihood of simiiar situations de- 
veloping at Tacoma this spring and summer, 
according to representatives of the industry. 
Amicable agreements are being signed be- 
tween representatives of the mills and locals 
of the Sawmill & Timber Workers’ Union, 
according to Homer L. Haney, president of 
the Tacoma council of the unions. These 
agreements supplant those made at the con- 
clusion of the lumber strike here last year, 
and cover conditions of labor only, not in- 
cluding closed shop provisions, Mr. Haney 
said. Later, the wage scale question will be 
made the subject of separate negotiations, 
he added. Tacoma workers in plywood 
plants are not separately organized from 
other lumber workers, as they are on Grays 
Harbor, and while some talk has been heard 
here of the separate organization, it is not 
likely to supplant the existing system, Haney 
believes. 

MARKET CONDITIONS. Water movement 
of lumber to California and Atlantic coast 
markets is showing a decided improvement, 
according to local shipping men, who say 
that there has been a noticeable pick-up in 
shipments during the last fortnight. Vir- 
tually every boat leaving here for California 
and the Atlantic Coast is taking from 500,000 
to 1,500,000 feet. Some gain, also is apparent 
in the South American and Oriental trade, 
but the improvement there is not so decided 
as it is in the domestic field. European ship- 
ments also are showing a slight gain, par- 
ticularly in logs, destined to be cut up into 
plywood after reaching Purope, and in doors. 
Operators feel quite encouraged by the situa- 
tion and production is going ahead steadily. 
New business is running ahead of shipments 
and production, although the margin at most 
plants is only slight. From adjacent outly- 
ing districts come further reports in the form 
of announcements of plans for reopening 
mills and commencement of new logging 
operations. There is therefore small likeli- 
hood of there being any log shortage this 
summer, or, for that matter, for many months 
to come, as in most instances the new or 
augmented operations are on an extensive 
scale. 


San Francisco, Calif. 


COASTWISE MOVEMENT—The Pacific 
Coastwise Lumber Conference report of lum- 
ber deliveries for March from the Pacific 
Northwest to California ports is as follows: 


Feet 

Ph Ee oc ede ae. bhe Oona eS 18,803,500 
Pn. < cic dvewiuetesevedne beams 794,000 
i Se <—s.tdean eee wevekenepns 409,300 
DP! 2katscaaede bevivebdiusecas 342,900 
Pt Pn. skéheeetoneveetecna 223,700 
DD Kivnecdedhektekveventkean 645,000 
OE ooo énbewb bee edes Maree Os 34,986,700 
Se ne cencneebedenneoeeenes 1,474,100 

iS ies hata tate a aol bed tie aa 57,485,200 





WATERFRONT LABOR—Strike conditions 
along the San Francisco waterfront had not 
materially affected lumber handling up to 
April 20; all lumber vessels in port up to 
that time were being worked, but with no 
one venturing to say what the future would 
bring. The present crisis is said to be more 
serious than any of its predecessors since 
the 1934 strike, with authoritative opinion 
lacking as to the outcome. General strike 
conditions, such as in 1934, would in all 
probability affect at least 50 percent, or more 
of the 72 vessels of the Pacific Coastwise 
Lumber Conference. 


BUILDING—tThe young building boom cur- 
rent in California has swept the WPA relief 
rolls clean of all carpenters and other skilled 
mechanics of the building trades. The San 
Jose (Calif.) area is cited as typical. There, 
last August, more than 600 carpenters, brick- 
layers, plasterers, electricians and steel work- 
ers were on the relief rolls. Today there are 
none. Recently reported real estate figures 
show San Francisco on the verge of a hous- 
ing shortage, in homes and apartments, with 
occupancy estimated at 95 percent this year. 


CALIFORNIA PINES—Demand is very 
strong for both sugar and Ponderosa pines, 
with prices firm. Pine uppers are reported 
scarce, and common grades in fair demand. 
The bulk of the shipments is by rail. One 
well informed observer notes a peculiar sit- 
uation existing for the moment, in the lack 
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of an advance in prices in face of such good 
demand. Stocks of pine lumber for boxes 
are reported in excess of the very slow de- 
mand, and prices are about $4 below what 
they ought to be. Supply of box shook is 
large, and prices are at the lowest ebb in 
several years. Current foreign demand for 
California pines is good, coming chiefly from 
South Africa, United Kingdom and Australia, 
the last two calling mostly for uppers. Larg- 
est demand at present is from South Africa, 
causing some exporters to charter their own 
boats. This market is taking principally C 
select, No. 1 and 2 clear, and No. 2 common. 
Current prices, delivered San Francisco, for 
South Africa average $30 to $31 for No. 2 
common; $38 for No. 1 and No. 2 clear, and 
$55 for C Select. The South African market 
is expected to continue good. 


REDWOOD prospects continue good, and 
there are reports of a strengthening of prices. 


Spokane, Wash. 


INLAND EMPIRE PINES—Bookings are 
running from 10 to 15 percent ahead of the 
same period last year. Mills here report 
prices unchanged during the last several 
weeks. Emergency demand from flooded dis- 
tricts in the East is not very noticeable this 
far away, it is reported. Dry stocks at mills 
here are low and badly broken, and no im- 
provement in assortment is expected within 
sixty days. Although logging has started 
with the coming of warm weather, it will be 
fully sixty days before new stock will be 
ready for sale. 


New Orleans, La. 


SOUTHERN PINE—Buying was somewhat 
slower last week than was expected, for 
March business was good. This slackening 
probably occurred because contracts had not 
been let. for buildings for which bids had 
been asked, or a feeling among buyers that 
improved weather would enable the mills to 
speed up their production and accumulate 
stocks, so that prices would soften. Prices 
are firm on the basis of the advances made 
the latter part of February, although March 
showed an advance over February of 65 
cents for 6-foot No. 2 common boards, and 
$2.02 for 6-foot No. 3 common boards. These 
items in all lengths are in short supply, many 
mills refusing to load more than 10,000 feet 
to a car. There is no change in the prices 
of dimension, or yard and _ shed _ stock. 
Timbers and longleaf items are reported as 
in strong demand. 


HARDWOODS—According to a statement 
by Southern Hardwood Producers (Inc.), 
hardwood stocks are being reduced at the 
rate of 1,260,000 feet a day. Current stocks 
in terms of equivalent days’ demand based 
on average shipments for the first quarter 
of 1936, represent about 144 days’ supply. 
Stocks at their peak during 1931 were equiva- 
lent to 350 days’ demand. Sales, orders and 
shipments are ahead of production, which 
has been curtailed by natural causes. The 
woods are getting into better shape for log- 
ging, as the water from the rains is being 
absorbed or drained away. Production for 
the first quarter of this year averaged 47 per- 
cent of rated capacity, and it is not likely 
that the average for April will be any larger. 
It is not likely that mills will be running to 
full capacity until late in the summer, and 
it depends upon demand whether they will 
approach that standard. Nos. 1 and 2 com- 
mon sap gum are attracting attention, and 
have advanced 50 cents a thousand. They 
are in an ideal position with respect to 
supply. Red gum is moving slowly. Floor- 
ing oak is reported scarce in some sections. 
Cottonwood is moving strong and is scarce. 
Buying for export has dropped off on account 
of the political situation in Europe, several 
countries there not buying anything. The 
small amount of export business that is being 
placed is based on domestic prices. 


DOUGLAS FIR—There is good demand for 
fir timbers for Government work. Shipments 
have been made to Mobile, Memphis and Bir- 
mingham from _ stock carried by a New 
Some 


Orleans wholesale distributing yard. 
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of the New Orleans retail yards have been 
moving considerable shed stock. 


CYPRESS—Demand is steady, lower grades 
being reported scarce. Prices are firm at 
the recently advanced level. Production is 
proceeding without interruption. Cypress 
manufacturers are enjoying better business 
than for years. 


Birmingham, Ala. 


SOUTHERN PINE manufacturers are 
unable to ship stock as fast as needed by 
dealers. Sales far ahead of production, which 
is increasing, and buyers are offering ad- 
vanced prices for quick delivery, while regu- 
lar 30- to 60-day delivery is bringing list. 
Governmental agencies, especially the Re- 
settlement Administration, are buying 
heavily, placing a premium on immediate de- 
livery, and they want grade-marked stock 
that small mills can not supply. Emergency 
purchases for rebuilding several southern 
towns destroyed by storms have been heavy. 
FHA jobs are getting started in considerable 
number. There has been a $2 advance on 
all items of No. 1 flooring, siding and ceiling. 
No. 2 boards advanced $1@3, and dimension, 
an average of $1.50. No. 3 boards and dimen- 
sion held their recent advance, and in some 
few cases added another 50 cents. B&better 
flooring and siding are still dragging, but 
Bé&better trim and finish items moved up $1 
on the 4/4, and $1.50 on 5/ and 6/4, with 
8/4 stationary. Air dried shortleaf boards 
jumped from $16 to $18, then another $1 was 
added, and today they further advanced to 
$20 base for 1x6- and 1x8-inch, with $22 the 
price for 1x10-inch, and $25 for 1x12-inch; 
demand is strong for all items except 1x12- 
inch. Roofers remain lower than other air- 
dried boards, but are strong compared with 
ninety days ago. Longleaf dimension and 
timbers are strong, with mills refusing to 
quote on a lot of items. Timbers, 85 percent 
heart facial area, are in demand, and have 
advanced about $12.50 since Jan. 1. Rail- 
roads are in the market for large quantities 
of car decking. Industrial users are calling 
for heavy shipments. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—AII groups of 
domestic consumers are apparently in the 
market. The best demand is from manu- 
facturers of furniture and automobile bodies, 
and shipments to these two groups have been 
heavy. There is also an improved demand 
from retail dealers and millwork manufac- 
turers. Many of the smaller buyers are also 
in the market, including manufacturers of 
boxes and crates. English demand continues 
fairly active, though not as heavy as was 
expected. Other countries are increasing 
their purchases. Mill prices on practically 
all items are advancing, and overseas users 
are raising their offers. Mills are operating 
additional hours, for there is some danger 
of high water later cutting down production. 


Jacksonville, Fla. 


SOUTHEAST MARKET—Production in 
Florida and adjacent States has been cur- 
tailed as a result of renewed rains and high 
waters. Retailers throughout the Southeast 
report business is good, as the building boom 
is getting better every day in south Florida 
and there are literally thousands of new 
homes being erected in other nearby cities 
not only in north Florida but also in Georgia 
and South Carolina. Numerous new firms are 
entering the industry throughout the south- 
east. The help-wanted columns of the daily 
papers have carried more ads. for employees 
than have been published in several years. 
There have been some recent hardwood ship- 
ments to England and Germany. 


SOUTHERN PINE—Mills are now trying 
to catch up with their orders, and shipments 
are above production. There is a trend to- 
ward higher prices. With construction in- 
creasing in the Southeast, there is a feeling 
there may be a shortage of certain items in 
the immediate future. Many small mills are 
handicapped as a result of the recent high 
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waters which have prevailed throughout 
Georgia and some parts of South Carolina. 


CYPRESS—Prices remain strong, and mill 
stocks are depleted. All items are now in 
demand, and several mills report a call for 
items that formerly were considered slow 
movers. All of the large mills are now in 
full swing, but few have succeeded in in- 
creasing their inventories, which, however, 
are now better balanced. Some mills are be- 
hind with their orders. 


HARDW0OOD—Prices continue strong, as 
some items are difficult to procure. Prices 
on scarce items are likely to advance. High 
waters have added to the strength of the 
market. 


SHINGLES AND LATH—Cypress heart 
shingles are hard to obtain. 


Houston, Tex. 


Business last week slowed up, because of 
the Texas retailers’ convention at Waco, 
many buyers being away from their offices 
practically all week. The Texas Centennial 
celebration, April 21, will cause practically 
all mills to close down. Building continues 
to increase, with Houston’s permits last week 
amounting to $358,810 and leading the State. 

SOUTHERN PINE—Placements were good 
last week and mills are all holding prices 
firm and getting sufficient business to take 
care of their output. The railroads are con- 
tinuing to buy grain doors, causing a scarc- 
ity of low-grade lumber. The export market 
continues strong, with 20 cube sawn timbers 
selling at $48@50, port, and extra prime has 
advanced about $5. 

HARDWOODS—The market continues dull, 
with prices firm. The floods coming down 
the Mississippi have caused very heavy cur- 
tailment in production. 

SHINGLES AND LATH—tThe shingle mar- 
ket has been weak, although buying has been 
rather heavy. Apparently the mills are long 
on lower grades of shingles, but short on 
No.1 Perfections and No. 1 XXXXX. It is 
almost impossible to buy No. 1 Perfections 
for quick shipment. Lath continue firm, with 
supply low. 


Kansas City, Mo. 


SOUTHWEST MARKET —Improved weather 
has brought some increase in retail sales. 
Yards have been filling their early spring 
needs for which their present stocks are 
adequate, but are giving little attention to 
increasing them. Because of a slight decline 
in immediate demand, mills have been en- 
abled to build up assortments for expected 
business. Although in this area building 
permits since the first of the year are over 
200 percent greater than last year's, both 
in dollar value and in number, a great deal 
of figuring is still being done. 


RETAIL SALES—Yards have been busy 
filling orders, residential and small-building 
construction now getting under way. Yard 
stocks were well rounded out, but with new 
orders coming in for immediate delivery, will 
have to be increased. Rural dwellings and 
farm buildings have accounted for little of 
the current demand, and will not likely make 
much contribution until crop conditions be- 
come more certain. 


INDUSTRIALS—There has been no let-up 
in the heavy buying from the oil industry. 
Motor car manufacturers have cut their pro- 
duction slightly, and their demand for lum- 
ber. Increased orders have been recorded 
from millwork plants. 


SOUTHERN PINE—There has been a slight 
decrease in mill bookings. Larger mills now 
have a chance to partly replenish their badly 
broken stocks. Order files are still heavy. 
but mills are reluctant to greatly increase 
their already expanded production. Prices 
were steady to stronger. The demand for 
No. 2 dimension was exceptionally strong, 
and prices were increased accordingly. De- 
mand for No. 2 and No. 3 boards continued 
to increase and a slight advance in No. 2 
makes the spread between the prices of the 
two grades more nearly normal. 


WESTERN PINE—Demand for shop has 


increased, but prices were no higher. No. 3 
and No. 4 common showed weakness. 
DOUGLAS FIR—Demand has_ improved, 


with prices showing small advances. Orders 
from line yards are increasing both in size 
and in number. 

HARDWOOD—tTrade is showing some im- 
provement, with flooring the item in great- 
est demand. Some items are scarce and con- 
tinue to advance. 


Portland, Ore. 


WEST COAST WOODS—Disagreements be- 
tween employees and employers over the 
scale of wages and a few other matters have 
kept the industry in a somewhat uncertain 
state for several weeks, but indications today 
are for an early and satisfactory settlement. 
Local demand for lumber is showing improve- 
ment, due to considerable new construction, 
including dwellings, in and about Portland. 
The fir lumber market is improving as a re- 
sult of better domestic demand, for foreign 
business is quiet. Demand for logs continues 
active, with no surplus on hand on the Colum- 
bia River, or in sight for some time to come, 
even with more favorable weather for opera- 
tions and a general resumption of activities 
in the camps. Log quotations are strong, 
and tend higher. Western pine business is 
reported to be holding up well. Demand for 
spruce lumber is so active that mills here 
are finding difficulty in filling orders 
promptly, and quotations are very firm. 
Foreign demand for clears continues active, 
and domestic demand for shop and finish lum- 
ber is heavy. 


Seattle, Wash. 


WEST COAST WOODS—RAIL—Wholesalers 
declare business is very slow, but direct-selling 
mills are getting a fair volume. Some in- 
formants declare that Spring business is 
thirty days late due to severe weather. It 
is doubtful whether there will be heavy 
spring buying because farmers will have to 
plunge direct into field work. Prices at this 
end continue firm, because of the strength of 
log prices. Some buyers declare they can 
purchase below going figures, as some mills 
have surplus items they want to move. Quo- 
tations on 5%x4- and i1x4-inch ceiling in 
B&better are up 50 cents to $1, and 1x6-inch 
flat grain flooring in B&better is also up $1. 


INTERCOASTAL—Labor troubles at San 
Francisco, which make loading of ships im- 
possible, have released tonnage for the East 
Coast, and space here is plentiful. The East 
coast demand the past fortnight has been 
light, but the mills have good order files to 
keep them shipping for thirty days at least. 
Prices are firm. 

CALIFORNIA—A heavy movement which 
began the first of the year has increased 
steadily, especially the past 60 days. There 
is every indication that buying will continue 
strong for the next few weeks or possibly up 
to June. One informant estimated that Cali- 
fornia is taking more lumber than New York. 
One firm alone has shipped 15,000,000 feet a 
month since the first of the year. The de- 
mand is cleaning out stocks of local mills. 
Nearly all this lumber is going by boat. 
Prices today are the same for California as 
for Atlantic Coast. Ordinarily, mills ship to 
California the lower, grades and random 
lengths, and have been glad to sell rough 
lumber at $1 under Intercoastal figures. The 
strong California demand has helped keep 
East Coast prices firm. 'The lumber going to 
California is being consumed in general con- 
struction, a lot being PWA work. 


SHINGLES—This market is quiet. No.’s 2 
and 3 shingles continue in surplus. The 
high cost of logs is helping to keep prices 
firm. 

EXPORT—Off-shore demand continues 
quiet. A little activity in inquiry from Japan 
has stopped. Oriental space, however, is 
searce. Large squares move to Japan at 
$6.50; small squares at $6. Logs move at 
$8.75. China is buying a little, but British 


(Continued on Page 64) 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., April 20.—With leaden skies 
overhead, a daily precipitation ranging all the 
way from a shower to a downpour, and the 
thermometer hovering close to 40 day and night, 
the movement of lumber from the yards to the 
jobs during the past two weeks has not reached 
the volume to be expected at this opening of 
the spring season. And this trading apathy at 
the yards has its effect upon the placing of 
round-lot orders for fir and hemlock for deliv- 
ery from the mills, which class of business 
has been very light thus far in April. On the 
other hand the distribution yards have been 
fairly busy supplying fill-in lots to the dealers, 
and the volume of carload business in eastern 
spruce, southern pine and all types of softwood 
finish and dry hardwoods for quick delivery in 
the flood stricken sections has been quite heavy. 
When the politicians get through making capital 
out of this catastrophe by promising unlimited 
millions for the rehabilitation of flooded homes 
and industrial plants, and the experts find 
time to survey and tabulate exact losses, the 
totals will be far below the original estimates. 
On this point a prominent retail dealer in Con- 
necticut—at the height of the flood, with his 
yard under 20 feet of water—ordered all de- 
liveries from the mills held up, and reported 
that his entire stock had been washed away. 
When the water receded it was found that 
many of the piles were intact, while thousands 
of feet that had drifted away have since been 
recovered. The loss will be heavy, but far be- 
low the original estimate made by the owners. 
This is a case typical of many another that 
suffered flood damage in the March overflow 
along the New England watersheds. Reports 
indicate that much of the lumber that was 
floated away has been retrieved and will be 
put to good use at other points in repairing 
flooded homes that can be made habitable. In 
Lowell, for example, more than a thousand 
houses-—mostly of the poorer class located near 
the river level—were submerged. About half of 
the number were undermined and have been 
condemned, while the other half will be re- 
stored where all sanitary requirements can be 
complied with. This line of action is being fol- 
lowed in restoring homes and plants along the 
four principal rivers in the flood area. At 
Nashua, N. H., the big plant of the New Eng- 
land Wood Preserving Co., is again in full op- 
eration. During the flood it was under ten 
feet of water. The millions of feet of heavy 
timbers, telegraph poles and ties were thrown 
into a confused mass and covered with silt and 
other forms of flood debris. Manager Park 
reports that it will be six to eight weeks before 
order will be fully restored. Gregg & Son 
and the American Box & Lumber Co., just 
south of the railroad station, were similarly 
afflicted. To date there has developed very little 
call for heavy bridge timbers either for re- 
storing bridges that were washed away or for 
building temporary bridges for use while new 
steel structures are being installed. Delay is 
caused by the confusion in official circles as to 
who is to pay for the new structures and just 
where and when the funds are to be made avail- 
able. 


A Call for United Front on Distribution 


A form letter just received in this office from 
a prominent shipper in Seattle, Wash., stresses 
the point that the outlawed “Lumber Code” is 
dead, that its benefits if any have been cancelled 
while “only the abuses, the evils fostered by it 
remain.” The letter is much too long to re- 
produce in this column. Briefly it sounds a 
clarion call to all branches of the industry to 
unite in a vigorous offensive to stamp out these 
abuses and to restore an orderly flow of lum- 
ber from the producer through wholesaler and 


retailer to the consumer. The wholesale and 
retail dealers of New England have been jointly 
moving toward that objective fully a year, and 
now, with standards of practice fully approved 
as expressed in the “New England Distribu- 
tion Statement,” plans have been perfected 
within a week that will result in bringing 
that statement before every representative 
shipper in this country and in Canada, together 
with a letter signed and endorsed by every 
wholesale and retail lumber organization in 
New England, calling upon all branches to 
present a united front against the fundamental 
cause of price and profit demoralization that 
is directly traced to the chiseling practices of 
irregulars. The question is asked, should the 
irregulars be longer permitted to bask in the 
sun of success at the expense of the rank and 
file of the industry? 


WEST COAST FIR AND HEMLOCK.—The 
volume of demand at the retail yards has not 
yet developed normal spring proportions 
though the arrival of approximately seven 
million feet by vessel thus far in April has 
kept stock moving freely from the terminals 
to the yards. Cold weather and excessive 
rain through April accounts for the lack of 
consumer buying. Advices today from the 
mills and buying offices on the West Coast 
indicate an advancing price level, while the 
labor agitators are fomenting trouble along 
the waterfront in San Francisco, and at 
least two of the larger mills in Washington 
have been closed this week by a strike of the 
employees. The workers have established 
“hiring halls” and demand that mill mana- 
gers secure all of their help through these 
halls and accept such workers as are as- 
signed to them regardless of their record as 
workers or trouble makers. The mills refuse 
to be thus bound. Shippers and _ vessel 
owners have suspended relations with the 
stevedores on the ground that they have 
repudiated the recent Federal arbitration 
award. There is plenty of basis for labor 
troubles on the West Coast with a possible 
repetition of the tie-up to transportation that 
halted deliveries from May to August both 
in 1934 and 1935. The intercoastal lumber 
rate remains at $12.50 though the ship owners 
at New York last week made a general revi- 
sion of rates for general cargo. There are 
few if any lots of fir dimension available at 
the old mill discount of $11 from page 32 of 
the West Coast list. The discount today is 
firm at $10@10.50. Deliveriees of West Coast 
fir and hemlock by vessel in March at the 
Port Newark (N. J.) terminal totaled 26,661,- 
060 feet, bringing the figure for the first 
quarter of the year to 55,246,060 feet. The 
Boston total for the quarteer was 40,261,561 
feet. Portland, Me., received 656,336 feet. 
There were no deliveries at Albany in Janu- 
ary and February, while the March total was 
4,294,819 feet. Deliveries at State Pier in 
Providence for January and February totaled 
1,621,000 feet. At New London, Corn., §,676,- 
000 feet, and Bridgeport, Conn., 4,181,000 feet. 

EASTERN SPRUCE.—Current business is 
about equally divided between yard orders 
and industrial schedules and the advanced 
price level established by the larger mills on 
April 1 is being generally followed. For the 
smaller scantling sizes 2x3 and 4 inches, 
most mills ask $34 but there are sales by 
smaller mills at one and even two dollars 
less. For 2x6 inch $35; 8 inch $36@37; 10 
inch $39 and 12 inch $41@42 though there 
is little call at the moment for the latter 
size. Dressed and matched boards in the 6 
and 7 inch stock widths—if dry—sell readily 
at $32 and $33. There is delay in shipping 
dry lots of from six to eight weeks. Stand- 
ard covering boards, 5 inches and up are ac- 
tive and firm at $28@29 and the 2 and 3 
inch bundled furring is steady at $28@29. 


LATH AND SHINGLES.—There is an 
urgent call for spruce lath for restoring dam- 
aged homes in the flood area. There were 
no accumulations at the mills when this de- 
mand developed, and shippers have found it 
necessary to limit orders to part cars in an 
effort to conserve the supply. The 1%-inch 
size sells freely at $4.75; and the 15-inch at 
$5.25. The mark-up of 25 cents for the top 
grade of white cedar shingles has brought 
the delivered price for Extra’s to $4.25; clears, 
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$3.50; 2nd clears, $3; and clear walls, $2.85. 
Stocks of West Coast red cedars are light 
at the storage yards here, as well as at all 
other Atlantic Coast ports. Sale prices from 
storage do not change. For shipments all- 
rail from mill to the yards the latest quota- 
tions are at $4.99 for the 18-inch Perfections; 
and for the 16-inch XXXXX No. 1, $4.49; No. 2, 
$3.49; No. 3, $3.09. The latter shows an ad- 
vance of 5 cents, while the Perfections and 
the 16-inch No. 1 are 5 cents easier than two 
weeks ago. 

EASTERN HARDWOODS.—tThe feature of 
the market for eastern maple and birch is 
the pressing call for stock to replace that on 
the yards and in the woodworking plants 
damaged by the March floods, also an over- 
whelming demand for kiln facilities, now 
fully engaged for at least three months. 
Maple prices are definitely higher, and stocks 
are limited. Operators predict that within a 
month the price level will be 10 percent 
above the pre-flood point. All heel shops are 
running to capacity and will so continue until 
the shoe season ends around July 1 Few 
shippers of maple have raised the price for 
the standard No. 2 short cross-cut stock above 
$80, for it is known that the contract price 
of heels was based upon that cost. Full- 
length plank, however, have been moved up 
$3 to $5 from the February level of $73; the 
range today is $73@78. 

PINE BOXBOARDS.—tThere is a good de- 
mand for dry square edge at around $26@30, 
delivered at Boston rate points. There is 
an ample supply of round edge, inch; and 
for an ordinary run $16 is the top price at 
Boston points. The manufacturers will hold 
their quarterly meeting at Manchester, N. H., 
on Wednesday April 29, when all phases of 
the situation will be thoroughly canvassed 
and a consolidated stock sheet covering 
holdings at all mills will be available. M. R. 
Langdell, of Milford, president of the asso- 
ciation, will preside. 

Announcement is made that effective April 
15 a distribution terminal will be opened at 
Pier 4 in South Boston by the Weyerhaeuser 
Sales Co., to be under the management of 
M. Aker, who transfers to that point from sim- 
ilar service at the company’s Newark (N. J.) 
terminal. The company will handle at this 
new Boston terminal a complete line of West 
Coast forest products. A fleet of Ross Car- 
riers has been assembled at the pier to move 
the lumber away from the ships, and deliv- 
eries to customers will be made chiefly by 
truck. C. E, Lindstrom, selling representa- 
tive for the company in the Boston area, will 
continue in that capacity. The Weyerhaeuser 
Sales Co. now operates distribution terminals 
at Baltimore, Philadelphia, Port Newark, N. J., 
Brooklyn, Portsmouth, R. I., and Boston, to 
serve the trade along the Atlantic seaboard. 
The new telephone number at Pier 4 Boston 
is Liberty 3550. 


NEW YORK, N. Y. 


There has been freer buying at wholesale 
thus far in April, but most retail dealers ex- 
press disappointment in the volume of business 
coming to the yards, though it is felt that in- 
clement weather over that period has been the 
prime factor in holding back building projects, 
and that a few days of clear skies will bring 
a sharp change in the call for building ma- 
terial. Based upon the volume of inquiry and 
the number of schedules being figured in the 
retail offices, dealers feel that the spring busi- 
ness this year will be well ahead of one year 
ago, for there has been a real increase in the 
number of plans filed that call for the comple- 
tion of privately-owned homes. There is an 
apparent dropping off in the number of re- 
modeling and repair jobs under FHA, though 
the officials here are pushing the Federal insur- 
ance plan as vigorously as one year ago. One 
dealer expresses the opinion that the drive last 
year was so novel and was pushed with such 
persistence by the government, the banks and 
the dealers, that much of this type of work re- 
quiring attention has been cared for and will not 
soon reach the volume attained one year ago. 
On the other hand, he feels that the construc- 
tion of new homes will show greater volume. 

In the wholesale offices, current business has 
run largely to carload orders for lumber and 
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finish for delivery in the flood areas south and 
east of New York, with a very modest volume 
of mill orders for fir and hemlock for ship- 
ment from the West Coast. Cargo receipts at 
Port Newark totaled 19,651,000 feet in, Janu- 
ary; 8,934,000 feet in February; and while ex- 
act figures for March are not yet available, 
it is known that they will be about midway 
between the January and February totals. Most 
of this lumber has been trucked directly to 
the yards in filling orders, leaving only a nor- 
mal supply of unsold lots at the terminals. 
Wholesale prices at New York are based on 
the present mill discount from West Coast list 
No. 32 of $10.50 to $11, the better mills hold- 
ing to the former figure. Intercoastal offices 
claim that the mills occupy a stronger price 
position than do the Atlantic Coast distributors. 
For eastern spruce the advance of $1 to $2 for 
dimension cargoes announced on April 1 has 
been firmly maintained. The Provincial mills 
are finding a much more favorable market for 
spruce in England than last year, hence they 
are sending no unsold cargoes to New York 
and Long Island Sound ports seeking a market. 
Local yards have bought freely of eastern 
spruce lath with sales reported as high as $5 
and $5.25, delivered by rail. There are no 
cargoes offering, as there are no surplus stocks 
at the mills. The supply is so short that most 
shippers urge orders for part cars of lath to 
be shipped with other sizes of long lumber. The 
call for southern pine finish and North Caro- 
lina pine roofers is strong, with the price level 
dictated wholly by the seller. Due to heavy 
rains in the South, and a free call for lumber 
nearer the mills, local deliveries are still 
greatly delayed. 


Higher Back-Haul Truck Rates in Effect 


At the office of the Intercoastal Lumber Dis- 
tributors’ Association in East 44th Street, Sec- 
retary Titus reports that the new trucking 
rates for lumber fixed by the Interstate Com- 
merce Commission and effective April 1, are 
now in force at all Atlantic ports, despite ap- 
peals to the Commission for a 45 days sus- 
pension of the order. The basis for this appeal 
is that many sales were made based on the old 
back-haul trucking rates, which have now been 
quite generally increased. There have been 
delays in steamer schedules, and distributors 
will be called upon to absorb the difference 
where the parcels were sold at delivered prices. 
The Commission has thus far refused to grant 
this temporary suspension. 


Advices from the Seattle office of the West 
Coast Lumbermen’s Association to this Inter- 
coastal office indicate that the average yield to 
the producer in March was about 60 cents per 
thousand above the January level. Sales for 
intercoastal shipment have held a steady price 
level, so that most of the gains are credited to 
California and interior all-rail shipments. 


The National-American Wholesale Lumber 
Association will be represented this week in 
Chicago at the annual convention of the Na- 
tional Retail Lumber Dealers’ Association on 
April 21 and 22, and the National Lumber 
Manufacturers’ Association on April 23-25, by 
President Otis N. Shepard; Max Myers, 
Cleveland; Dwight Hinckley, Cincinnati, and 
Secretary Schupner. 


Baltimore, Md. 


NORTH CAROLINA PINE—Shortleaf is 
coming in much more freely. In the last 
week, a number of vessels, some of which 
had been on the way since last January, ar- 
rived in the harbor. New shipments are 
being contracted for generally at advances. 

LONG LEAF PINE—Quotations are show- 
ing indications of a further stiffening, with 
inquiry more active. Buyers manifest less 
hesitancy about meeting the higher prices 
asked, 

CYPRESS—While business is quiet, orders 
are on the increase, and mills experience 
little difficulty in getting advances. The 
stocks in the yards here are not large. 

DOUGLAS FIR.—Orders are more numerous 
with improvement in the weather, though 
Trains are still quite frequent. The business 
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booked comes in relatively small quantities, 
but the aggregate is decidedly larger than 
what it was for months. 

HARDWOODS — Distributors admit that 
business is materially ahead of what it was 
last year, with inquiries coming in regularly 
and in sufficient number to keep the yards 
quite active. Mill assortments are still under 
normal levels and seasoning proceeds slowly. 

SASH AND DOORS—Millwork plants are 
now getting calls for delivery, and the busi- 
ness has made important gains. Competition 
is less keen, and prices are stronger. 


Buffalo, N. Y. 


The lumber trade has not begun to pick 
up so far this month, to the extent hoped for, 
and no doubt the unseasonable weather has 
been a detriment. In some sections of south- 
ern New York, and in a large territory in 
Pennsylvania, floods have occasioned great 
damage, and recovery from their effects has 
been slow. There is less improvement in 
lumber trade in New York State than in ter- 
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ritory farther west, according to salesmen 
who have been canvassing the situation. But, 
though late in starting, a better trade is 
looked for in this section, than a year ago. 


HARDWOODS—The demand has made little 
gain so far this month. In fact, some whole- 
salers say the inquiry is not as good as it 
was a few weeks ago. They attribute the 
lull to the bad weather and flood losses that 
have visited a wide section of the East. Con- 
sumers’ stocks in the majority of cases are 
quite low, but they are not being added to 
on any extensive basis. The mills are hold- 
ing prices firm and the market shows an ad- 
vancing tendency. 

WESTERN PINES remain firm, though the 
buying is mostly confined to immediate needs. 
Present greater industrial activity than a 
year ago should soon lead to improvement 
in the buying of western woods. 

NORTHERN PINE demand is fair, but has 
not shown much improvement. Retailers are 
carrying small stocks, as are also industrial 
concerns which use the lower grades. 





100-200--100-A B C 


If you only have 100 pieces of ESSCO dimension of a certain 
size and length, you can’t fill an order for 200. That's as simple 


as ABC, 


Building operations are getting under way in your com- 
munity and everywhere, like the good old days, and unless 
you have those bins stocked up with ESSCO lumber you will 
miss some sales that rightfully belong to you. 


Mill stocks are becoming scarcer, orders have exceeded pro- 
duction for many weeks, more and more orders say “WIRE 
CAR NUMBER.”—It is merely common sense and good busi- 
ness to see that your lumber supply is complete AND IN YOUR 
BINS—It takes weeks to get ESSCO from the tree to your yard 
—BUT we can ship you some ESSCO NOW in a few days— 
What the situation will be later on as to stock and prices we 
can only guess, but based on trustworthy reports and the ap- 
pearance of our order file, STOCKS WILL BE BROKEN AND 


PRICES HIGHER. 


OBEY THAT IMPULSE—ORDER ESSCO NOW. 


ESSCO SOUTHERN PINE 
ESSCO KLAMATH SOFT PINE 
ESSCO HARDWOODS 

ESSCO WEST COAST WOODS 
ESSCO OAK FLOORING 


EXCHANGE SAWMILLS SaLes Co. 
1111 R. A. Long Building, 
KANSAS CITY, MO. 
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Newsy Notes of Persons and Places 


and OFFICE 








T. Jenkins, Jr., of the Arthur E, Lane Mills 
Service of New York, spent a few days in 
Spokane last week. 

J. O. Gronen, lumber wholesaler, Waterloo, 
lowa, was a recent visitor to San Francisco and 
the California pine industry. 


T. A. Jenkins, of the Arthur E. Lane Mills 
Service, of New York, made a recent tour of 
the Pacific Coast pine districts. 

G. T. Bailey, president Bailey’s Lumber 
Yard (Inc.), Miami, was injured recently in 
an automobile crash at Lake Worth, Fila. 


Harry Ellis, Garrettson-Ellis Lumber Co., 
Springfield, Mass., paid a visit to San Francisco 
recently, while inspecting the California pine 
mill districts. 


Recent visitors to Buffalo lumber offices in- 
cluded: P. A. Albertson, sales manager, Pelican 
Bay Lumber Co., Klamath Falls, Ore.; Lyle S. 
Vincent, wholesaler, Seattle, Wash. 


Ira D. S. Kelly, recently of Bismarck, N. D., 
has joined the staff of the National Lumber 
Manufacturers’ Association and the Timber 
Engineering Co., and will make his headquar- 
ters in Chicago after June 1. 


I. F. Mellinger, well known hardwood manu- 
facturer and retailer, of Leetonia, Ohio, recently 
addressed the monthly meeting of the Lincoln 
Home and School Association, in the school au- 
ditorium at East Liverpool. His topic was 
“Citizens of Tomorrow.” 


M. K. Frank, who does an extensive business 
in new and relaying rails, iron and steel, and 
in the manufacture of mine cars, recently has 
moved into new quarters at 25 St. Nicholas 
Building, 450 Fourth Avenue, Pittsburgh, Pa. 
His plant is located at Carnegie, Pa. 


C. F. Thompson, director Department of 
Conservation, Springfield, Ill., has announced 
the appointment of Anton J. Tomasek as State 
forester for Illinois, the appointment having be- 
come effective April 1. Mr. Tomasek suc- 
ceeds R. B. Miller. 


The baseball team which will represent Hope, 
Ark., this summer will be supported by the 
J. L. Williams & Sons’ Lumber Co. (Inc.) of 
Hope. The lumber concern has purchased 
twelve uniforms, baseballs and bats. The nine 
will be known as the “Hope Lumberjacks.” 


J. S. Foley, president Brooks-Scanlon Corp., 
of Foley, Fla., has recently been made chairman 
of the State Chamber of Commerce’s committee 
on industries. M. L. Fleishel, president and 
general manager Putnam Lumber Co. of Sham- 
rock, Fla., and McCarvey Kline, wood distil- 
ate specialist, are also on the committee. 


A busy day was spent in Baltimore April 14 
by Edward Greer, eastern representative Par- 
dee & Curtin Lumber Co. of Clarksburg, 
W. Va., who has his headquarters in Philadel- 
phia. He was accompanied by Mr. McNeill, 
sales manager at Clarksburg, and together they 
called on some of the hardwood distributors. 


Charles S. Elms, San Francisco financier who 
deals in timberlands, lumber, sawmills and 
paper mills, reported while in Spokane last 
week that eastern business prospects for North- 
west lumber are bright. He has just completed 
a survey of the nation, which took him into 
every large lumbering center of the country. 


Furniture buyers continued to break atten- 
dance records at the American Furniture Mart 
in March when 1,102 of them registered. This 
number was about 94 percent above the same 
month of 1935, 25 percent over March, 1934, 
and 66 percent better than three years ago. 


The Mart’s registration figures are considered 
an accurate barometer of activity within the 
industry. 


William H. Garner, cashier of the E. L. 
Bruce Co.’s Little Rock, Ark., plant, has been 
promoted to the office of representative in North 
and South Carolina and Virginia. He has been 
associated with the company twelve years, eight 
of which were spent in Little Rock. Mr. Gar- 
ner was feted with a dinner at Hotel Ben 
McGehee after his promotion, at which E. L. 
Bruce, Jr., vice president of the firm at Mem- 
phis, spoke briefly. 


Plans have been made for the induction into 
office of the new officers of the Westchester 
Allied Salesmen’s Association, Westchester 
County, N. Y., whose election was announced 
in the April 11 issue of the AMERICAN LUMBER- 
MAN. The ceremonies will be at the Tally-Ho 
Tavern, Elmsford, April 27. The event will be 
known as “MacHardy Night” in honor of John 
A. MacHardy, last year’s president. 





Named District Sales Manager 


Boston, Mass., April 20.—T. J. Duffy, who 
has represented Valentine & Co. in various 
parts of New England in a sales capacity, has 
been named sales manager of New England 
with headquarters in 
Boston, it is announced 
by F. P. Connolly, 
sales manager of the 
concern. 

Mr, Duffy is a native 
of Lowell, Mass., where 
his family was among 
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the early settlers. He 
participated in five ma- 
jor offenses in the 
World War. In 1929 
he joined Valentine & 
Co., and was assigned 
to Vermont and New 
Hampshire. Later he 
was transferred to the 
Cape Cod territory, and other shifts were made 
subsequently in his sales district so that he is 
well known to the trade in the entire region. 








L. W. Foley, of the Foley Lumber Co., Jack- 
sonville, Fla., was interviewed recently for the 
Florida Times-Union on building and moderni- 
zation. He said that anyone could afford to do 
these things today as a result of developments 
in the finance field the past two years. Mr. 
Foley stated that rent-payers can buy a home 
under a 20-year payment plan, and announced 
that his firm would be glad to advise interested 
persons on the matter. 


O. D. Lewis, who has been associated with 
the Sterling (Colo.) Lumber Co. (Inc.) since 
June of 1917, was scheduled to become manager 
of the Mason Lumber Co., Billings, Mont., 
sometime during April. Mr. Lewis had man- 
aged the Sterling firm since 1918, and in 1922 
became secretary-treasurer of the Home Lum- 
ber Co. (Inc.), Fort Morgan, Colo., and the 
Brush Lumber Co. of Brush. He was also 
eey of the Western Lumber & Investment 

oO. 


Lawrence Somerville, who took over the mill 
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accounts of the McDonnell Lumber Co., Chi- 
cago, last November, announces that the whole- 
sale concern is now operating under the name 
of Somerville Lumber Co. at 720 North Michi- 
gan Boulevard. Mr. Somerville was one of 
the first salesmen to bring lumber into Chicago 
through the inland waterways, and is still in- 
terested in this method of delivery. He has 
a cargo en route to Chicago at present from 
the West Coast. 


After a month’s tour of the mills and forests 
of the Pacific Coast, four members of the 
Japanese lumber industry visited San Francisco 
recently before sailing for home, April 18. The 
group, which had been guests of the Douglas 
Fir Exploitation & Export Co., Seattle, in- 
cluded S$. Itah, Tokyo; S. Nakagawa, Osaka; 
S. Kuzuno, Kobe, and M. E. Blackmer, repre- 
sentative of Douglas Fir Exploitation & Export 
Co. at Osaka. 


R. R. Chaffee has resigned from the post of 
senior forester of the eastern region of the 
United States Forest Service to become resi- 
dent manager of the Wolfe Creek Timber Co., 
Greenville, Calif. He will, also, be personal 
representative of N. P. Wheeler of Endeavor, 
Pa., on the Pacific Coast. Mr. Chaffee was 
formerly eastern manager of the California Red- 
wood Association, and for sixteen years forest 
engineer for Wheeler & Dusenbury. 


Gerald E. Melliff, veteran lumberman of San 
Antonio, Tex., and former president Lumber- 
men’s Association of Texas, has been named 
the new sales manager of Thrift Lumber Co. in 
San Antonio. Mr. Melliff, who was code exec- 
utive of the Retail Lumber Code Authority of 
Texas during the NRA reign, has finished a 
survey of building in his State. The work took 
him into every part of Texas, and he predicts 
that the State will experience a banner year in 
construction. 


Fred H. Cline, a vice president of the Charles 
L. Baxter Lumber Co., Chicago, has returned 
from a three weeks’ trip to Alabama, Missis- 
sippi and Florida where he visited various mills. 
Mr. Cline found that stocks were badly broken, 
and that the mills were not seeking northern 
markets due to the great demand placed upon 
them close at home by the floods and tornadoes. 
James A. Allee, another vice president of the 
company ,after spending eighteen days in Hot 
Springs, Ark., has returned to Chicago with 
practically the same report as Mr. Cline. 


Corydon Wagner, vice president-treasurer of 
the St. Paul & Tacoma Lumber Co., is going to 
have to look to his golfing laurels, for he has 
serious competition in the person of Mrs. Wag- 
ner. Mrs, Wagner, who has long been regarded 
as among the best of Tacoma’s feminine golfers, 
recently shattered tradition by scoring a hole- 
in-one on the 156-yard eleventh hole of the Ta- 
coma Country & Golf Club. She used a bras- 
sie for the shot, which was the first ace scored 
by a woman on the course since it was estab- 
lished twenty-seven years ago. 


James H. Parkin, pioneer lumberman of 
Cranbrook, B. C., has returned to his home 
after investigating lumbering and sawmill meth- 
ods in Vancouver, and examining power plants 
in the industry. Mr. Parkin says he is quite 
convinced that Diesel power will soon be em- 
ployed in major industries, and believes that 
certain types of heavier engines of this make 
are adaptable to sawmills. He points out that 
a sawmill requires a variable speed with its 
ever-changing load demands, and hence must 
have a sensitive and reactionary type of motor. 


Officials and employees of the Weyerhaeuser 
Timber Co. operators at Longview, Wash., who 
are members of the Elks lodge, gave W. J. 
Murphy a noisy reception on the occasion of 
his recent elevation to the exalted ruler’s chair 
of the Longview lodge. Murphy is prominently 
identified with the company’s operating divi- 
sion. Howard York, another member of the 
Weyerhaeuser organization, was installed as ex- 
alted antler of the lodge. Two abreast, and 
equipped with horns, bells, firecrackers and 
other noise makers, the Weyerhaeuser Elks pa- 
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raded into the lodge rooms following the instal- 
lation of Murphy and pledged their allegiance 
to him as ruler of the lodge. 

—_—_——— 


Company Retires From Business 


The Wuichet Lumber Co., Chicago, which a 
few years ago succeeded Louis Wuichet (Inc.), 
has announced its retirement from business, and 
W. B. Macpherson, who has been associated 
with the Wuichet organization for many years, 
will continue in the commission lumber business 
under his own-name. The name of Wuichet 
has been closely identified with the lumber busi- 
ness for many years, and after the death of 
the late Louis Wuichet, the business was car- 
ried on under the direction of his son, West, 
who continued to maintain the traditions of 
the Wuichet name. It will be a source of 
regret to many lumber buyers throughout the 
country to know that the Wuichet name no 
longer is to be identified with the lumber indus- 
try. Mr. Wuichet has no plans for the future. 
However, the trade heretofore served by Mr. 
Macpherson will be pleased to know that their 
wants will continue to be cared for by him. 





Mahogany Gains in Furniture Field 


It is the consensus of six hundred exhibitors 
for the spring market, May 4-9, at the Ameri- 
can Furniture Mart in Chicago, that modern 
and 18th century furniture are gaining ground. 
The revival of the latter style means more ma- 
hogany, although walnut will still be seen more 
than any other wood. There is also a strong 
tendency toward bleached woods, like bleached 
cherry, holly and mahogany. Many pieces in 
natural finishes will be shown at the coming 
exhibition, it is announced. Natural birch finish 
is becoming more popular in children’s bedroom 
furniture, while bleached ash and cherry are 
likewise being offered. 


Company Is Reorganized 


San Francisco, Cauir., April 20.—At the 
hearing here April 13 of the Charles Nelson 
Co.’s petition to reorganize under Section 77-B 
of the national bankruptcy law, Federal Judge 
A. F. St. Sure approved the election of Homer 
W. Bunker as president of the lumber com- 
pany as recommended by a majority of creditors. 
Mr. Bunker, formerly an investment broker in 
Chicago, is president Coos Bay Lumber Co., 
producers of Douglas Fir, with offices here and 
mills at Marshfield, Ore. He has 90 days to 
decide if it is feasible for the lumber firm to 
continue business under the new plan. The 
court, also, approved the election of John H. 
Tyson as vice president, and J. F. Pugh as 
secretary-treasurer. 





Group Takes Step to Sell More 
Hardwoods, Cypress 


With an objective of enlarging markets for 
hardwoods and cypress in the construction field, 
the National Hardwood Lumber: Association 
has issued from its general offices in Chicago a 
booklet of standard specifications for structural 
stress-grades of hardwoods and cypress joist, 
plank, beams, stringers, posts and timbers. The 
rules have been approved by the Inspection 
Rules Committee of the association, and will 
be recommended for adoption at the body’s next 
annual convention. In the meantime, they are 
in effect as tentative rules. 

It is announced by the association that the 
rules do not supplant those for grading hard- 
woods for construction work which appear in 
the current inspection rules book. They are 
supplementary and are designed to enable hard- 
wood producers and distributors to participate 
in business for structural material in which 
strength grades are specified. Their need will 
become more apparent in time as the practice of 
specifying stress-grades is being generally 
adopted for all classes of construction in which 
wood is used. Without these rules, it is ex- 
plained, hardwoods could not receive consider- 
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ation in the specifications for this work. It is 
planned to distribute them among railway and 
highway engineers and others in a position to 
use them. 

The U. S. Forest Products Laboratory rec- 
ognizing that modern engineering specifications 
require definite strength values for various 
members in timber structures, printed publica- 
tion No. 185 after extensive research. The 
NHLA rules are based on the laboratory prin- 
ciples and conform to the standards adopted by 
the American Railway Engineering Association 
and the American Society for Testing Ma- 
terials. 





Former Weyerhaeuser Official a 
Principal In Management Firm 


Lumbermen familiar with the record of Carl 
L. Hamilton, former official of the Weyer- 
haeuser lumber interests, St. Paul, Minn., will 
be interested in the announcement of his admis- 
sion to partnership in a nationally prominent 
firm of management engineers, now known as 
Booz, Fry, Allen & 
Hamilton. 

As merchandising 
manager for the Weyer- 
haeuser companies, Mr. 
Hamilton was _ respon- 
sible for the introduc- 
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tion of scientific crating 
engineering into the 
Weyerhaeuser plan for 
selling the general in- 
dustrial lumber users 
and was the originator 
of the promotion of 
Weyerhaeuser 4-Square 
lumber. These achievements in improved lum- 
ber merchandising led to his being drafted to 
the chairmanship of the Trade Extension Com- 
mittee of the National Lumber Manufacturers’ 
Association, in which capacity he helped to or- 
ganize and promote the Timber Engineering 
Co., of which he was a director. 

At the time of his resignation from the 
Weyerhaeuser organization he was vice presi- 
dent and secretary of General Timber Service, 
(Inc.), a service corporation through which are 
centralized all auditing, accounting, traffic and 
other services for the numerous corporations 
in the affiliated group. 

The firm of which Mr. Hamilton is now one 
of the principals was founded in 1914 by Edwin 
G. Booz. Since that time, it has become in- 
creasingly prominent in business survey, counsel 
and management work for a long and impres- 
sive list of important clients. The firm 
originally operated as the Edwin G. Booz 
Surveys. A year ago, the firm name was ex- 
panded to admit a second partner, George A. 
Fry. With the admission to partnership of 
Mr. Hamilton and James L. Allen, its opera- 
tions will be carried on henceforth under the 
name of Booz, Fry, Allen & Hamilton. 

Offices are maintained at 400 West Madison 
street, Chicago, where Mr. Booz and Mr. 
Hamilton are now located, and at 285 Madison 
avenue, New York City, where Mr. Fry and 
Mr. Allen will make their headquarters. 





Lumberman Moves to Texas 


Waco, Tex., April 20.—King W. Bridges, 
who for the past several years has been sales 
manager of the Pearl River Valley Lumber 
Co., with headquarters at Hammond, La., is 
now located in Waco, having moved here re- 
cently with his family. Mr. Bridges has 
engaged in the commission lumber business and 
will represent in this territory some of the 
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leading manufacturers of southern pine, hard- 
woods and western woods. 

Mr. Bridges has had an active connection 
with the lumber busimess since starting with 
William Cameron & Co. of Waco. In 1917 he 
went with the Carter-Kelly Lumber Co. at 
Manning, Tex., retaining that connection until 
he enlisted in the army during the World War. 
He spent two years in the army, serving seven 
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months in France. After being mustered out 
of service, he was with the Angelina County 
Lumber Co. at Keltys, Tex., as traveling repre- 
sentative in Texas, during 1919 and 1920. 
During the latter part of 1920 he was a lumber 
buyer for Krauss Bros. Lumber Co. in New 
Orleans. He later was with the Long-Bell 
Lumber Co, at Kansas City, and from 1922 to 
1929 was assistant general sales manager of the 
J. J. Newman Lumber Co., Brookhaven, Miss. 
In 1929 he became sales manager for the Pearl 
River Valley Lumber Co. and has remained in 
that connection until his recent removal to 
Waco. In 1934 his company sent him on an 
extensive tour to study foreign markets, during 
which he visited twelve countries. 

Mr. Bridges was president of the Hammond 
Chamber of Commerce in 1934-1935, and is now 
president of the Southwestern Hardwood Manu- 
facturers’ Club, which maintains headquarters 
in New Orleans. Mr. Bridges is author of a 
book entitled “The Lumber Industry rom Tree 
to Trade,” published by the AMERICAN LUM- 
BERMAN, which has had a wide distribution 
throughout the lumber industry. 


Head New Harbor Plywood Concern 


ABERDEEN, WASH., April 18.—A. R. Wuest, 
prominent Grays Harbor plywood company ex- 
ecutive, has been elected president of the new 
West Coast Plywood Co., which is now build- 
ing a plant here. He was organizer of the new 
concern. Other officers chosen at the recent 
stockholders’ meeting include A. R. Welch, vice 
president; E. K. Bishop, treasurer, and Theo- 
dore B. Bruener, secretary. In addition to those 
named above, the directors include R. G. Hall, 
Oscar Smith, George Pauze and A. J. De- 
Lateur. 


Superintends Two Western Mills 


Loneview, WasH., April 18.—Charles Tobin, 
of Longview, has been named superintendent of 
the Long- Bell Lumber Co. plants at Klamath 
Falls, Ore., and Dorris, Calif. His appoint- 
ment was announced here by Vice President L. 
L. Chipman. He succeeds J. F. King, named 
superintendent of the plants a fortnight ago, 
but who resigned to become production manager 
for the four hardwood mills and veneer plants 
of the Mengel Co., of Louisville, Ky. Tobin 
has gone to Klamath Falls, which will be his 
new headquarters. 











Vice President Garner Is Given 
Arkansas Dogwood Gavel 


LittLe Rocx, Arx., April 20.—Residents of 
Arkansas will get a particular thrill when they 
visit Washington, D. C., and attend a session 
of the Senate and hear that body rapped to 
order by the gavel in the hand of John Nance 
Garner, vice president. A new gavel made of 
Arkansas dogwood, considered one of the 
hardest known woods, was presented recently 
to Mr. Garner by Sen. Joseph T. Robinson of 
Arkansas upon behalf of the I. O. Miller Dog- 
wood Spindle Co. of Fayetteville. The gavel 
is a Centennial gift to mark the hundredth anni- 
versaries of Texas and Arkansas. 

—S——S— 


Retiring Lumberman Is Honored 


Fraser Mruits, B. C., April 20.—Before he 
left on a four months’ pleasure trip to the 
South and East, T. F. Ryan, former general 
superintendent of Canadian Western Lumber 
Company’s plant here was given two memen- 
toes. Men working in the mill presented a 
gold watch and chain to him, and an aero-pack 
to Mrs. Ryan. The watch had the Circle F 
brand mark on its back, and an engraving of 
a picture of the mill. The boom employees gave 
him a traveling bag. The plant closed early 
on the day the presentations were made so that 
all workers could be on hand. Joe Dougan of 
the planing mill presented the gifts. Mr. Ryan 
was, also, the guest-of-honor at a farewell party 
and get-together smoker at the golf club 
previously. Although he is retiring as general 
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superintendent, Mr. Ryan will be connected with 
the Canadian Western Lumber Co, in an ad- 
visory capacity. 


Dealer Makes Name as Speaker and 
Organization Leader 


HincHam, Mass., April 20.—This “Sunny 
Jim” picture of James H. Kimball, treasurer 
George E. Kimball & Son Co., local retail 
lumber and hardware concern, will be recog- 
nized by hundreds of lumbermen who have 
attended annual association conventions 
throughout the nation the past few months. 
Last fall Mr. Kimball wrote a whimsical address 
entitled, “Etiquet of the Lumber Yard,” to give 
at the annual meeting of the Massachusetts Re- 
tail Lumber Association in Boston. The talk 
was so well liked that he was prevailed upon 
to repeat it at conventions in Brunswick, 
Maine; Providence, R. I.; New York City; 
Newark, N. J.; Detroit; Kansas City and 
points in the West. 

Mr. Kimball’s real job is not making 
speeches, as proved by his successful operation 
of the lumber company that was founded by 
his father, George E. Kimball. The elder Mr. 


Kimball was a pioneer in the field of mutual 
fire insurance by and for the lumber industry 





JAMES H. KIMBALL, Hingham, Mass.; 


Lumber Dealer, Speech Maker, and President 
of Many Organizations 


and for over 25 years has served as a director 
of the Lumber Mutual Fire Insurance Co. of 
Boston. 

In addition to his lumber business and public 
speaking, Mr. Kimball, as president of a dozen 
organizations, looks after the smooth function- 
ing of these groups, and insists that the budget 
of each be balanced annually. Two of the or- 
ganizations which he heads are the Old Colony 
Builders Supply Association, and the South 
Shore Country Club. He insists that there be 
harmony in all of the groups he presides over. 
Mr. Kimball will be host to the Sliver Club 
when it holds its tournament June 25 at South 
Shore. 

All but two of the lumberman’s 56 years have 
been lived in Hingham. He graduated from 
Dartmouth in 1901, and thirty years later his 
son, James, Jr., received his degree from the 
same school. To the thousands of lumber 
dealers who have enjoyed Mr. Kimball’s ad- 
dress this winter and absorbed the sunshine and 
optimism radiated by Douglas Malloch, the 
Lumberman Poet on the staff of the AmerI- 
CAN .LUMBERMAN, there is interest in the fact 
that the fathers of both men operated retail 
lumber yards a half century ago a few miles 
south of Boston. The yard of Ezra Malloch in 
Dorchester was sold about 40 years ago, while 
that of Mr. Kimball has continued at Hing- 
ham. 
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LUMBER MARKET REVIEW 


Northern Pine and Hemlock Sales Handicapped by Bad 
Weather; Eastern Spruce Active 


Northern pine demand in the two weeks ended April 11 
was behind last year’s for the corresponding period, as bad 
weather in both Northwest and eastern sales territories has 
been a handicap. The mills have produced practically no 
lumber since the first of this year, and stocks are below last 
year’s, with order files considerably larger. 


Northern hemlock sales have increased to above last 
year’s mark, but as this is the season of active produc- 
tion, they do not equal mill output. Mill stocks are heavier 
than last year’s, but a good demand is expected from the 
yards when the weather opens up, especially with more 
favorable rail rates now in effect to Official territory. 


New England mills have found a good demand for east- 
ern spruce, from both industrial users and retail yards, the 
vards handling a large volume of stock for rehabilitation 
in the flooded districts. As the Provincial Canadian mills 
have a receptive market in Great Britain, there are few un- 
sold cargoes reaching the North Atlantic ports, and prices 
have been maintained at the level of April 1, though the 
smaller sizes are being shaded by small mills. It is prac- 
tically impossible to get shipment of dry stock in less than 
six to eight weeks. 


Western Pine Sales Greatly Exceed Last Year's But 
Do Not Meet Expectations 


Western pine mills reported business during the two weeks 
ended April 11 as 68 percent larger than last year’s, but for the 
first thirteen weeks of this year it has been only 18 percent 
ahead of 1935. The mills are a bit disappointed that a larger 
demand has not developed in eastern territory to which the 72 
cent rate is effective, but it is clearly understood that bad 
weather has prevented development of building, and that larger 
orders may be expected as soon as conditions become favorable. 
Buyers in the meanwhile seem to be confining purchases to 
immediate needs, and that these total as large as they do is a 
promising indication. The items in best call are No. 2 commons 
and C selects and these are strong, while D selects are firming 
up; but Nos. 3 and 4 grades are soft, because the mills have a 
surplus and find demand slow. New stock will hardly be avail- 
able for shipment within sixty days. 


West Coast Bookings Ahead of Production as Mills 
Face Threat of Strikes 


West Coast orders in the two weeks ended April 18 were 
one percent above output, and shipments fell a little behind 
them, with production showing a slight further increase. 
Much concern is felt in regard to threatened labor trouble 
in some parts of producing territory, with coastwise car- 
riers partly tied up by strikes of handlers, and the situation 
as to intercoastal seamen not entirely peaceful. 


Rail trade is less active, because consumption is held 
down by bad weather, so there are rumors of concessions 
on surplus items, though the scarce uppers have increased 
in strength. The inquiry indicates a healthy expansion in 
sales volume that should bring quotations into line. 


Atlantic coast business, faced by possibility of a tie-up 
of transportation, has greatly expanded, and is done largely 
on basis of $10@10.50 discount, with a few lots going at 
$11 off. Some hope for lower intercoastal lumber rates, 
because rates on general cargo have been reduced; such a 
reduction would offset the boost in back-haul truck rates 


effective April 1. California continues to buy actively, with 
building showing decided expansion. The water move- 
ment has been heavy, but is threatened by seamen’s strikes. 
An increased rail movement is reported from Willamette 
Valley mills. California is now taking standard grades, 
paying the same prices as prevail intercoastal. 


Export business at Pacific Northwest mills is slow, the 
bulk of the orders going to British Columbia. 


Hardwood Demand Outruns Production and Many Items 
Advance as They Become Scarce 


Hardwoods are in active demand by all classes of consumers. 
Automotive plants are taking good quantities, although there 
are signs of a slackening. Furniture plants in February sold 
only 4 percent more than last year, but for the first two 
months were 18 percent ahead of 1935, and March 1 had 23 
percent more unfilled orders. Oak flooring sales for the week 
ended April 11 were 56 percent above those for the correspond- 
ing period last year. Millwork plants are seasonally increasing 
their purchases. Retailers have been good buyers of small lots, 
which make a large aggregate. Railroads are taking an in- 
creased quantity of timbers. Total current business is running 
ahead of production and, with mill stocks low, more items are 
being reported scarce. Prices are becoming even stronger, the 
most notable recent advance having been in sap gum. Southern 
production is still under weather handicaps, the woods in many 
sections being too wet for logging, but everything is being done 
to bring output to more nearly normal, since many Valley plants 
fear difficulties from floods this year. 


Southern Pine Uppers and Commons Selling in Fine 
Volume at Strong Prices 


Demand for southern pine has continued good, bookings of 
identical mills for the two weeks ended April 11 having ex- 
ceeded last year’s by 42 percent, but signs of a slight slackening 
are reported in some quarters. Bad weather in consuming sec- 
tions has handicapped all types of construction, and it is feared 
that spring farm demand may not reach the hoped-for, vol- 
ume, because field work will be so delayed that there will be 
little time for building. Some buyers are a bit hesitant, believ- 
ing that good weather might bring an increase in output, especi- 
ally from small mills, and an easing of prices. But the mills 
have heavy order files, and can certainly count on a much 
larger volume of consumption than last year’s, and, with stecks 
of many items depleted, they are making further advances in 
prices of these. In the South itself, buying is heavy, a large part 
of it arising from Government-financed projects, supplemented 
by that from storm-damaged sections, the oil fields and rail- 
roads. Common boards and dimension and timbers have all 
been showing increased strength. 


North Carolina pine from kiln drying mills has been moving 
well in the South, but the yards seem to take no more than 
immediate requirements, awaiting better weather and a larger 
supply from small air drying operations. Roofers are firmly 
held, but slow. Northern territory is sending in a good demand 
for mixed cars of shed stock. Price competition from small 
mills on box grades has become keener. 


Arkansas Soft Pine mills report a brisk demand for mixed 
cars of shed stock, with which they have been unable to keep 
pace, although planers are working 60 hours; while small mills 
have such low stocks of commons that the stocks of larger units 
have been cleaned out and a limit has had to be put on sales of 
these, as well as on those of uppers. Scarce items have been 
further advanced. 


Statistics, Page 48 — Market Reports, Pages 54-57— Prices, Pages 62-63 
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Follow! 
Qtrd. Fig 
Gum— 
4/4 FAS. 
SOUTHERN PINE 4/4 No. 
Sels .. 
East and west side mills have reported the following average f. 0. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- Qtrd. Re 
change, New Orleans, La., for sales made in the period Apri] 11-15, but, where prices for this period were not available, prices for the 4/4 FAS. 
month to date have been inserted and starred (*): “ ae. 
6 
West East West East West East West East West East West East 8/4 FAS. 
Bide Side Bide Side Side Side Side Side Bide Side —" Side a - ; bo ae 
Fleering, Standard Partition, Standard Finis No. 1 Shiplap and Ne. 2 Shortleaf oe Lonal No. 
1a6"— ” mento ‘ x8 _ 30 3 36.25 |2x4" meena 2x4” i wad vA No. i 
* —— x ee ee ee — — —6hlU . . 
Biabetter Bivetter.. 39.00 39.00] B&better—_ 1x5&10° 21 37.77 41.48/12 & 14.. 22.58 19.58|12 & 14..924.25 .... Plain Re 
athe Mines eda 51.41 51.46/16 ....... 23.26 20.58/16 ....... *25.25  .... 
Shortleaf.. 61.68 62.41 Drop 8 ze a aT AER 2 40.25 sana 2x6” 2x6" 4/4 FAS. 
Lengths, 1x¢° ieee 40.14 *40.75| No 2 Shiplap and [io°@ 14.. 17.81 18.11/16 5/4 FAS. 
No. 1— No. 117 D caeasais 42:25 40.25|_ Boards, Std. Lath. |1¢ ..7:! 18°34 1802/5000 °° °°" asada "oo 
Shortleaf.. 51.21 *50.16|B&better.. 32.92 *33.75]1x5@10 ...*48.60 *47.75| Shortleaf— 2x8” | 2x8” 4/4 No.1 
i scsen wees °36.50|No. 1..... 32.26 *31.62]12 ....:.. 70.00 *60.00|1x8 ...... 19.77 19.16/12 & 14.. 19.45 19.30/12 & 14.. 23.00 .... 6/4 No.1 
No. 116— 5x6/4 thick— ee 2.96 tacts ....... 19.81 18.55 Ones 
saa "eee ; $6.65 346 4-8 ....... 51.62 57.00 sapece isha 26.71 23.82/2x10" No. 3 Dimension, 7 
grain— conta pleas TE esos 61.00 59.75| No. 3 Shiplap ana |12 & 14.. 20.13 21.86| Random Length Qtrd. Se 
Bé&better.. 37.09 $7.73 ee DD sssstecs Cae we Beards, Standard i : ” Ieee Sh’eRe, 18.8 /4 FAS 
a. 2 Veees , ‘ engths x ’t’lf. -83 15.88 | 
B&better.. 36.86 34.38 12 & 14.. 20.06 23.00 4F 
No. 2 ..... 26.23 2428 ter 3450 33.84] Celina, Standard |ixs 16.75 15.99/16 -...... 21:81 20.88|Shortl’f & Longl't— wan 
1x4” rift— Surfaced Finish, Ye x4— a 2" 16:74 1838 x L 2x6 14.51 15.35 
B&better 10-20’ B&better.. 29.18 *28.00;} — **""* , oie ...... 13.38 15.61 A 
Shortleaf.. 60.93 60.00] B&better No. 1..... «eee *25.00 No. 1 Shortleaf 2x4” 2x10 ..... 15.28 14.75 
we thick— % x4"— Dimension 12 & 14..*28.00 BEES ccc 17.21 *14.75 Follo 
all eee: LT 46.01 41.00/B&better.. 28.15 27.87| 2x4” bitte f. o. Db. 
Meera ts *29.00 .... 
Shortleaf..*51.64 $48.18 | Beceeye. 46.98 43.20|No. 1..... 26.17 25.50/12 & 14.. 25.46 23.47lo,¢e Timbers, 20 & Under, weights 
Se Pere coos 935.65 S.. wsaeeeen 48.26 43.50  ieteuhe de all 26.20 26.06 12 & 14 26.00 No. 1 » mills di 
SED sand 53.93 49.80] No, 1 Fencing, 10-20 | 9,6 Se en ee 
1x4” flat | gepee 51.32 45.63]1x4 ...... 35.38 35.72/12 & 14.. 22.99 20.64] 2x8” ih 58 ‘***| Longleaf— 
grain— b&6/4 thick — 61.43}1x6 ...... 36.75 35.75/16 ....... 23.53 28.28/12 & 14..%27.00 .... $xi&éxt .. 26.00 *25.00 Bdge & 
Bé&better... 37.65 37.17 = 2x8” — atiapge: *28.00 ....|/4x6—8x8 . 25. eave 3& be 
i © bases 35.49 34.31] 4: 59.50 *55.55| Ne. 2 Fencing & CM 2x10” Gxl0-20x10 .... os No. 1 
See sccea 19.11 19.89 aio. teees hE ow ty i. pmcree Baa _- ete 2 ee *32.00 ....|3&4x12 ...*43.00 .... No. 2 
“eee eee . *eeeneve . . *. 
Mee: Saceus 18.67 19.13|2x10” —_-|-">* $2.00 ----| Shortleaf— viet oe 
Casing, Base & Jamb|C— a 27.50 27.13 B&be 
oie Inch thick—, — Mei ae eeeeen 7 es «27 50|l2 & 14.. 36.00 ..../3x4&4x4 .. 24.29 19.85 No. 1 
Rie 00 37-25] Standard Lengths |16 |... 1): 27.61 28.00 Plaster Lath Skaxie.” s487 canes mes 
B&better | eeteenes: 41 37.25 3&4x10 ... 26.57 *22.00 
eas 52.68 49.5018 ........ 43.50 37.25 1x4 eeeeee 13.31 12.46] 2x12” %x1%", “ 5x10-10x10 27.28 *23.00 
et ..-- B1.16 50.3411x5&10 ... 47.63 43.88)1x6 ...... 15.97 15.67)12 & 14.. 29.45 25.88|No . 225 3.951/3&4x12 28.00 er 
1x5&10 ... 58.00 53.67|12 ....... 63.90 57.25 ixé CM '1. 1609 15:83|16 -. 311i *29.31|No. 2.11. 3:26 28elexi2-12xi3 29:89 36:67 nen 
Boston 
wrollowin are prevaili 4 a ae B&bett 
Gentiin, Wests Atel thr~Brieee tor 108 | Gane Ge a ee ee * [Special Air Mail to Auznican Lumseruaw] No.1. 
cedar siding in mixed cars, new bundling, 8 No.1 No.3 No.8 Seattle, Wash. April 18.—Current quota- No. 2. 
to 18 foot, f. o. b. mill, are: Brown AsH— FAS SEL Com Com Com | tions f. 0. b. am, co, Detsine Be mame fe 
rs tor ra 8 men rec oO e 
Beveled Siding, %-inch non Hy teeeeeeee * Be o0.38 20.88 56.08 18 + trade appear below; an straight- car prices, 4/4. 
Clear A ‘B ae ot ee 48.00 40.00 30:00 19.00 depending on the items, are from $1 to $3 5/4. 
f-inch ...... cseee+e$25.00 $28.00 $20.00 | 874 <77"7""7" GO:00 68:00 48:00 89:00 30.00 | 1°85 
ee ceaeeoness +++ oe BESO «24.00 | Basswoon— , , ae a ee, 
coccccccccces SO. 4/4 ...200. 60.00 50.00 43.00 26.0 . Casing 
Clear Bungalow Siding, %-inch 5/4 ......++ 65.00 65.00 45.00 38.00 30.00 1X4 wees eseeeeeeeerecees ‘$45. 00 $35. 00 $22. 00 Base 
sg-inen paesnnsonevadere ieee $44 teeeees . oo-38 oe. : 46.08 55.00 20.88 Flat Grain Flooring 
nc eee eweseresceesseecesesesesees eeccccce . . : . 5 B&bdtr. c D ; 
eee temesronenentan a cnaieauarmaceamaiel 60.00 | 18/4 ...----+ $0.00 $0.00 $5.00 43.00 ..... | 1x4 ........ scoala $28.50 $25.00 $19.09 at 
Finish, B&better, 82 or 48, 8-18’ pmb tatstatees 63.00 45:90 SE) ee ft See 31.00 28.00 23.00 
828 or 84S Key stock, 4/4 1 and better, $65; or on Ceiling 
7 or Rough grade, FAS, $ é: Ne. 1, $55 ‘i ee i. ces enenvandan $25.00 $22.00 $17.00 Boards 
ix 8° sedenedensesdmegeenesedesseueelan +47. 50 etter, $70; or on grades, AB. ee i... tewseckeneemient 27.00 24.00 | 16.00 
ye (Otte seer ceseresseseseresesesers ° — . -” ’ 
1x12” WTTTTITTTT TTT tt 60.00 Harp Mapite— FAS Sel Keo. i No.3 ye. 8 Drop Siding. 1x8 Shiplay 
1X14" oo eeeeeeeeee enneusnecaunadeniars 70.00 4/4 .cccee.s 62.00 47.00 40.00 30.00 14.00 | 196 ------+e-eeeeeees ee 00 oes. 00 $22.00 
1x16" ..... pwesccceseeoeseses eneweowns 75.00 B/4 122. 6700 52.00 45.00 82.00 16.00 | 116 -----+e+eeeerreeeees 0.00 9.00 23.00 
es + coeccece TTT TTTIT TTT TTT TTT eyes vs eA: 76.08 60.00 50.00 34.00 16.00 Common Boards pe om. 
wseeee Comme eee eee eee eee eeeeeeees . saneease % ‘ 65.00 34.00 18.00 : 1x6” 1x8” 1x10” 1x12” 
1x22&24” ......+- see eeeeeeees seeeeeees 95.00 8/4 ..cee0+- 80.00 65.00 55.00 34.00 18.00 | No.1....... - $19. 00 $19.50 $19.50 $22.00 om 4 .. 
Ceiling or Flooring, B&better, 4-19 Sh sseqenna 90.00 75.00 60.00 35.00 ..... | No. 2 ..c.seeeeee 15.00 15.50 15.50 16.00 x6. 
— | sesseeeeecsnsesseeeeesees + $8000 10/4 ~eeeenee 129-99 76-60 60.00 $5.00 -.... | No. 3 ..-........ 11.00 12.00 12.00 12.00 x 8 |. 
Be” §scecseseceseece Serer eee eeeeeseeee 32. 00 12/4 nts 5 s ni 110.00 95.00 i +4 hy +} —- No. 1 Common Dimension mis : 
Discount on Mouldings 6-20, Odd Lengths | 16/4 1.1.11. 150.00 135.00 116.00 .... <..:. 12’ 14’ 16’ 18’ 20’ . 
Series 8000— No.1Com No.3 No.3 | 2x 4 ....$21.00 $21.00 $22.50 $23.50 $23.00 ’ 
Listing under $38.........+++seeeees ---64% | Sorr Eim— FAS & Sel Com Com | 2x 6 .... 20.00 20.00 20.50 21.50 21.50 _ 1 
Listing $3 and over....... eneenseonee 59% 4/4 oc .ce2es 40.00 30.00 22.00 17.00 | 2x 8 .... 19.50 20.50 21.00 22.00 22.00 NO. 2 
Series 7000— BPE cccccece GE 32.00 23.00 19.00 | 2x10 .... 21.50 22.00 22.50 24.50 24.50 
Sistiog under 06 64% ove sanatses 43.00 33.00 33.00 19.00 2x12 .... 23.50 23.50 23.50 24.50 24.50 —— 
bala paeheosesnosall ssctrineile 19, ox4. 8, $20.50; 2x: 2¢. O81. 
ai $6 and over..... . eee eeeee ne ---59% 13/¢ aA EN sage pane pone eS gxé. 5, 92050: J 2, ‘. 4, $ A se. 3, $11.00. W 
Clear Lattice, 5/16”, 4 to = ee Ai ee. Ys paanacg we. 1 Gomunen oust « cuties gustaced wilh 
: = padusceskcesesdeesessndusweeee wena Rock Etm— FAS Ro. >. Ko. 8 4x10 o, planks 20 foot and shorter and Prices 
ig” eeeeeeee Cee eeeeeeeee Corer eee eeeees -37 4/4 Pye 55.00 alse 35.00 21.00 16.00 | . 4x12", S4S ......-... ee ede oe ean Finish 
coecenes ee | 5/4 .....22. 60.00 .... 40.00 23.00 18.00 1exi2 up to 20 feet...... cenesececueoce Se 1x12 
pple 65.00 .... 45.00 23.00 18.0@ | 12x12, 22 to 30 foot........eeeeeeeeeees 18.50 1x4" 
St cadieded > 70.00 :... 60.00 28.00 21.00 1x5- 
WEST COAST LOGS =| H2// SSESURRB 0 BRS B83 a r) 
eoecceese le eeee e e le x 
Seattl No.1 No.3 No.8 RED CEDAR SHINGLES be 
e, April 18.—Average prices of logs Bace— FAS Sel Com Com Com % xt 
are as follows: 4/4 60.00 50.00 42.00 29.00 18.00 Seattle, Wash., April 18.—Below are listed Peas 
Fir: No. 1, $25; No. 2. $18; 20; No. 3, $10-12; 5/4 1...2222 65.00 55.00 45.00 32.00 18.00 average prices received for red cedar shingles i 
peelers, No. 1, $30-32 ; EE csnhinnsen 70.00 60.00 50.00 37.00 18.00 | 801d direct to the trade ie 
Cedar: Shingle logs, arte ‘15; lumber logs, | 8/4 (22./2: 80.00 70.00 60.00 40.00 19.00 Royals: 
1. a ease ae .. 90.00 75.00 70.00 40.00 ..... 1-24" ere jenkea nae ‘ $4. 00—4.25 — 
Hemlock: No. 2&3, $8@9.50. Y ionpeeeet 80.00 75.00 45.00 ..... | 2-247 4/2... --seececeeeeeeeccecees 2.80—2.90 
— 16/4 ........140.00 130.00 115.00 0... ii. | 8-24" cece eee ee cere eee ceeeeceers ++ 1.80—1.90 
Portland, Ore. April 20.—Log market quo- SE eacmeuwa 52.00 42.00 32.00 25.00 .... Perfections: 
tations: B/E cccccees 54.00 44.00 35.00 26.00 .... | 1-18" 6/2% ....... soccccccocecccs coe Mic 
Yellow Fir: No. 1, $24; No. 2, $16@17; No.1 No.2 No.8 | 2-18" 5/2% .....---eeeeees srececes 2.20--2.35 repor 
No. 3, $9. Sorr Martze— FAS Sel Com Com Com s,Q «ee 1.75-1.80 floori 
Red Fir: $14. a sivonade 50.00 45.00 39.00 26.00 17.50 XXXxXxX: April 
Cedar: Shingle logs, $13@13.50. 5/4 ...cccee 66.00 45.00 42.00 27.00 18.00 | 1-16" 5/2 ........ soesecscesccs sees s SR SRO 
Hemlock: Nos. 2 and 3, $8@8.50. 6/4 ........ 65.00 50.00 47.00 32.00 18.00 | 2-16" 5/2 ........eee0es becesteecece aan 4x2 
Spruce: No. 1, $26; No. 2, $18; No. 3, $9@10. B/4 .cceceee 70.00 66.00 62.00 32.00 19.00 | 3-16” 5/2 .....eeeeeceeeceeseccvess 1.45—1.60 x2Yy 
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F.O.B. MILL PRICES OF SOUTHERN HARDWOODS 
Following are f.o.b. mill prices of southern hardwoods, from mills in Texas, Louisiana, Mississippi and Alabama: 
rd. Figured Red) 6/4 FAS..... 36.00 Qtrd. Black Gum— | Plain White Oak— )5/4 FAS..... 60.00] 10/4 No. 1 & 4/4 No. 2-A.. 19,506/4 ....... 30-20-12 
“Gm oil 8/4 FAS..... 38.00 6 as. 43.00 4/4 13” & Up 6/4 FAS... $4.00] | Bela... 40.00 4/4 No. 2-B.. 12.60,8/4 ....... 30-20-12 
4/4 FAS..... . 4 eee 46.00 eee 80.0 8 AB... . o. Hickory— 
4/4 No. 1 12/4 FAS.... 51.00| 8/4 FAS..... 35.00], /5"pag'’’** oO 15/8 No.1&Sels 23.00] Bels ...... 47.00|4/4 FAS..... 47.00 
cls ..+-++ 40.00|4/4 Norawela 24.00 | 4/4 No.1&Sels 22. 00 vi a???" 40-00 | 4/4 No.1&Sels 30.00]4/4 No. 2.Com 17.00|5/4 FAS..... cnenele Pae....- £2.08 
6/4 No.1&Sels 25.00 | 8/4 No.1&Sels 26.00 | 9/4 pas **” £1'00| 5/4 No.1&Sels 33.00/5/4 No.2 Com 19.00/8/4 FAS..... 57.009/8 Noia@els 27:00 
Qtrd. Red Gum— | ¢/4 No.1&Sels 27.00 ye + tee b2'00 | 6/4 No.1&Sels 39.00|6/4 No.2 Com 20.00 | 4/4 No.1&Sels 27.00)4/4 No-1&Sels 27.00 
4/4 FAS..... 60.00] 8/4 No.1&Sels 28.00 | Tupelo— 5/4 FAS... 77.00 | 8/4 No.1&Sels 49.00|8/4 No.2 Com 21.00 | 5/4 No.1&Sels 29.00/14 4 N's Gom 13.00 
5/4 FAS..... 62.00) 10/4 No.1& : 6/4 FAS... 80.00 | 548 No. 2Com 17.50 8/4 No.1&Sels 37.00)2/7 N° > Gom 15.00 
UE Be SES tsa M0] Eg A UP ggg tre ras $0015 No 3G” 88 ropa SANS Fem Teese maple: W. 
4/4 No.1&Sels 33.00] Sels ...... 40.00] 1/2 FAS..... 18.00] 1/2 No-1&Sels 21-00)4/4No. 8-A.. 15.0014 4 sae @ yp ; ck 
us Ho lagets 280 27h ago: Hoes | G7 Notes selva No. 3B... VE Ae SEE [meeeh, toe Bam lye ara 
3/4 Nol&Sels 44.00 Plain Sap Gum— 6/4 FAS...” 28:00 | 4/4 No.1&Sels 32.00|nixead Oak—  |No. 1....... 0 |5/8 .....-. 31-21-10)0/ 7 cocceee 798-18 
. ms 6/4 FAS..... 28:00] 9/4 No.1&Sels 39.00 7 4/4 13 to 17” 4/4 wesceee 39-24-13  Searnetet 39-29-19 
Plain Red Gum— | “Fas & Bo 5/8 No.1els 15.00] 6/1 No-1&Sels 45.00] 1/1 Cod. My: te-oo] BAS & Box | oole/4 weve, 43-21-14 |Qtrd. Sycamore 
i vo. els 57. 6 Sees -UUl Bds. ...-- -00 G74 woeeeee -27- lo . 
Vt PAS..... 58.00]5/2°Kqgisss: $190] S74 NOAREGIE 25 08| 9/8 No: a.com tn-00[4/4 No. 3-B:- S.50/¢/4 rags ¢2<) Bago / 6/4 S200 TCACE18] Moe Kame 
4 FAS..... lara wan : ‘ ¢ 4.No. 2Com 24.00 sR ess CPE AS wee cece -28- 
4 Fas. $8.00] 4/4 EAS.---- 29.00 | 74 No.2 Com 12:00 |5/8No 3-A.. 12.50|Magmolia— —— 1 4/4 Cir. Saps 42.00 | Cottonwood— Plain Sycamore, 
1/4 No.1&Sels 30.00] 674 FAB..... 34.00] 9/4 No.2 Com 12.50 | 4/4 No. 3-A.. 16.00/4/4 FAS....- Saeed dee = an on] 4/8 18 te 39° Lox B 
i/4 No.1&Sels 36.00] £/8 No 1&Seia 17:00 | 8/4 No.2 Com 12.60 | 4/4 No. 3-B.. 9.50|5/4 FAS....- 43.00), Sele ...... 35.00) ‘Box Bas.. 66.00/5/8 ....... 29-19-10 
6/4. No.1&8els 38.00 ; ‘09 | 4/4.No.3Com 7.50 GS FAB..++- 00) 5/4 Saps 4/4 FAS..... 30.00/4/4 ....... 30-20-12 
4/4 No. 2 Co 17.0 4/4 No.1&Sels 21.00 ss bag —_— 8/4 PRB eccee 46.00 Se inca ae 45.0 4/4 No.1&Sels 22.00) 5/4 32-22-12 
-2Com 17.00/ 574 No.1&Sels 23.00 4/4 FAS..... 4.00|10/4 FAS.... 54.00] 4/4 No. 1 Com 27. 00 4/4 No. 2Com 17.00)6/4 ....... 33-23-13 
tet, bap Gum |$/4e sso 14 | ee Mate Oak | 4k Netseid OCA EAS, SESE NC Som ee tor [Willen 
p Gum— o. m 13. oO. els 27. 0.1 Com Willow— 
aa Sen 3.00/84 No: 2 Com 12.50) 4/4 FAS... .. 76.00 | Plain — |§/4No1&Sels 30.00) (Bung) ... 42.00 5% Mim. Low [Uy PAS... ones 
/4 Fas.” 33.0016/4 No. 2Com 13.50] 4/4 No.1&Sels 52.00 5/8 FAS..... 38.00 6/4 No.1&Sels 31.00 4/4 2-A Com eee 80-20-10]4/4 No.1&Sels 28.00 
/4 FaS..... 35.00'4/4No.8Com 7.50' 4/4No.2Com 26.00 4/4 FAS....-. 55.00 8/4 No.1&Sels 32.00 (Bung) ... 32.00 6/4 .....:: 30-20-11|4/4 No. 2Com 15.00 








ARKANSAS SOFT PINE 


Following are average sales prices, these 


f. o. b. mill figures being based on shortleaf 

th FA obtained by Arkansas Soft Pine 

mills during the week ended April 18: 

Flooring 

Edge grain— 38-inch 4-inch 
IE, Gon ae os & Ge nircgnseuees etna $63,00 $61.00 
NE le Ware acca koe ov eaio aw ate Ow ate 55.00 53.00 
RR eee Seo is its atetne Giakrhn ane 36.00 35.00 

Flat grain— 
Babetter ne ee $40.00 $38.00 
Sg SRG EES eae 36.00 35.00 
No. 2 eat aia clic Rta a shea arctan ea 25.00 26.00 


Ceiling & Partition 
_ Bé&better No.1 
I cM a eo ara ala ete $29.00 $27.00 


cy. Se OU Se ee 36.00 32.00 
Boston Partition, }§x4......... 32.00 29.50 
Drop Siding, 1x6 

No. 117 No. 116 
Babotter edd Seach arearae = 00 $36.00 
ot Seqeabubghecahbeateaerarins 27.00 
em, Surfaced, B&better 3 
4/4 ...$44.00 $52.00 $45.00 $46.00 $54.00 $93.00 
5/4... 62.00 68.00 62.00 62.00 68.00 82.00 
Casing & Ban Ssatten, P 
Cee ce cashran $51.00 ey 00 $52.00 $53.00 
BE ie-waee cacao RS 6.00 52.00 53.00 
annie Discount 
LdsteG ot OS mel GREG. 06 dccccvcccccnes 45% 
OP Ge cvacnvecevesucesbaneenasssone es 40% 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
Boards, S4S, No. 1..$35.06 $34.00 $37.00 $50.00 
No. 2.. 20.50 20.50 20.50 26.00 
No. 3.. 16.00 16.00 16.00 16.50 
Shiplap, No. 1.. 35.00 34.00 37.00 aera 
No. 2.. 20.00 20.50 20.50 26.00 
No. 3.. 16.00 16.00 16.00 16.50 
Dimension, S848, 16-Foot 
2 No. 2 
EE ee eee ee pe ep cea $26.00 22.00 
> Be ee rie iy a 24.00 20.00 
Ee ee ee ere ee 25.00 21.50 
pS ere ee Tenet Se 27.00 23.00 
SOE. win aesick ius oredia aca eae 31.00 24.00 
Lath, %x1%, 4-foot 
a ee ie Ree a $3.80 
a SE ih Sake OSs ie es Fe 3.10 





WESTERN SITKA SPRUCE 


Portland, Ore., April 20.—The following are 
Prices for mixed carlots prevailing today: 


~ 3 71.00 Factory stock— 
iat | eat | > es $27.00 
ix5—11” .. 60.00 5/4 .cccccces 29.00 
cassie 32.00 
Bevel Siding— DE cnckieninere: a 
x4”-——B |. eet 36.00 
yogeer +++ 24.00 SE phkéenes 36.00 
x6"°— 
ier inack aon SAQ0 EMER .cccccccee 688 
i” speuanachon 32.00 Green 
SRC RG ES box... .$12.50@13.00 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
report the following prices realized f. o. b. 
rig @ mill basis, during the week ended 


April 
First Third 
thuvsvnvands $67.55 $46.88 


Second 


x2y% $59.69 





WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period 
Mar. 16 to March 28, inclusive. Averages in- 
clude both direct and wholesale sales, and 


are based on specified items only. Quota- 
tions follow: 
Ponderosa Pine 
5/4x8” 6/4x8” 
SELEcTs, S2 or 4S— _ 1x8” & war. & war. 
gt Eee $45.66 $57.58 $57.16 
i anes 34.02 43.77 40.50 
SHop, S2S— No 1 No. 2 
Se Se ee ee eae $28.74 $21.34 
rh arial eats anita aces a, algal 28.19 20.76 
Connon, S2 or 4S— No 2 No. 3 
8h See ere $24.01 $19.03 
acai he a aa bike ie tects 28.29 19.07 
ee’: Sl. eee $13.94 
Idaho White Pine 5&6 /4x8” 
SEetects, S2 or 4S— 1xk & wdr 
Reem ie cera tdtenrat ala al eens ivi Nar ait $54.61 $76.25 
Se eS arkansas ore de dee Shela arte 41.52 56.40 
Commons, S2 or 4S— 
Colonial Sterling Standard 
ial ee ce = $37.08 30.0 $23.04 
AR aes 65.12 39.65 27.11 
Utility Is atk ee ake eae eek 17.84 
Sugar Pine 
1&8” 5/4x8” 6/4x8” 
ona. S2 or 4S— & war. & war. & wdr 
, SS eee $75.20 $73.00 $73.00 
2 See oe Babe 63.79 61.85 
Pere 52.74 51.79 46.08 
SnHop, S2S— No. 1 No. 2 No. 3 
<b IE eee ey ee $43.28 $27.96 $22.00 
SR ee eee 42.00 25.96 21.24 
~ Fa eeeer See 55.50 28.58 22.50 
Larch—Douglas Fir 
a a ere $21.10 
Dimension No. 1. Ree 20.36 
ee ee ee 8 ere 20.42 
Flooring, vert. gr. C&btr. 4 RL........ 43.50 





Dates Set for Annual of 
U. S. B. L. League 


New York, April 20.—The forty-fourth an- 
nual convention of the United States Building 
and Loan League will be held in New York, 
Oct. 14-16, bringing the representatives of thou- 
sands of savings, building-.and loan units 
throughout the country here for the first time 
in thirty-one years and for the second time in 
the League’s history. The announcement comes 
from LeGrand W. Pellett, Newburgh, presi- 
dent of the League. 


Working to Get Paper Mill 


New Orteans, La., April 20.—Information 
that 37,000,000 cords of pulpwood are available 
in five Louisiana parishes and seventeen Mis- 
sissippi counties tributary to New Orleans, has 
been sent to executives of leading paper manu- 
facturers in the United States and Canada by 
the Association of Commerce. The figures in- 
clude both pine and hardwoods. They are 
based on the Forest Survey, which was taken 
by the Southern Forest Experiment Station, 
with headquarters at New Orleans. The object 
of sending the information to the paper manu- 
facturers is to let them-know that there is an 
cad in New Orleans for a large paper 
mill. 








OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f. o. b. logical points of 
origin—Memphis and Johnson City, Tenn., 
and Alexandria, La. 


48x2%” 2x1%” %x2” %x1%” 


Clr. qtd. wht....$90.00 $70.00 one. 00 $47.00 

Clr. qtd. red..... 72.00 62.00 50.00 47.00 

Sel. qtd. wht.... 64.00 52.00 48.00 43.00 

Sel. qtd. red..... 57.00 47.00 45.00 43.00 

Clr. pln. wht.... 68.00 58.00 55.00 40.00 

Clr. pin. red..... 61.00 54.00 48.00 40.00 

Sel. pln. wht. 55.00 46.00 43.00 38.00 

Sel. pln. red..... 55.00 46.00 40.00 38.00 

No. 1 com. wht.. 46.00 38.00 37.00 30.00 

No. 1 com. red.. 47.00 38.00 36.00 $1.00 

7. © OO voces 28.00 27.00 20.00 19.00 
%x2” %x1%” x2” 

Clr. qtd. wht....$67.00 $65.00 

Clr. qtd. red..... 62.00 60.00 ° 

Sel. qtd. wht. 57.00 54.00 

Sel. qtd. red..... 57.00 54.00 Pane 

Clr. pln. wht.... 60.00 57.00 $62.00 

Clr. pin. red..... 55.00 54.00 55.00 

Sel. pln. wht.... 54.00 50.00 52.00 

Sel. pln. red..... 53.00 50.00 47.00 

No. 1 com. wht.. 48.00 42.00 44.00 

No. 1 com, red.. 48.00 42.00 7. ” 

We. 3 COom....-. 25.00 24.00 


New York delivered prices may i ehbeinas 
by adding to the above the following differ- 
entials figured on Johnson a origin: For 
} a 4 ae $8; for %-inch for %- and 

-ine 


Chicago a prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis ag For #- 
inch stock $6; for %-inch, $3; for %- and 
fs-inch, $3.50. 





APPALACHIAN 
HARDWOODS 


Cleveland, Ohio, April 20.—Hardwood quo- 
tations for all parts of Ohio territory from 
Ohio River crossings to the Lake, have 
ranged for the past fortnight around the fol- 


lowing levels: 
4/4 5/4 6/4 8/4 
Write AsH— 
FAS 


Reece ible $63.00 $68.00 $73.00 $79@80 

No. 1 & Sel.... 49.00 54.00 56.00 57.00 
Rep Oak, PLrain— 

Aare 79.00 $79.00 $84.00 $94.00 

No. 1 & Sel 55.00 60.00 64.00 74.00 

No. 2 com s 

WOU ssc% 43.00 49.00 49.00 51.00 
Yettow Porrar— 

Ae 86@88 88@90 8s8@90 
Ce eee 41@42 42@43 44@45 
ee eee 34@35 35@36 37@38 
Ee SSaee ss SP na wee’? aetens 

Wuite Oak, PLaIn— 
FAS -$84@86 $90.00 wt $4 $110 133 
No. 1&Sel. 57@59 64@66 67@69 77@ 7 
No. 2 com. 
& sd. 
wormy. 43@45 45@46 50@52 60@ 62 
Basswoo 


D— 
FAS ...... rt ali ide at ib th: $77@79 


No. 1 & Sel. 46. 1@52 56@57 
No. 2 Com. 38. 00 37. x 37@39 40@42 
CHESTNUT— 

if fee 76.00 77% id A. ee 
No. 1 & Sel. 54.00 55.00 56.00 60.00 
me} & btr. 

sd. 

wormy .. 41.00 42.00 44.00 48@50 











NEWS LETTERS 


(Continued from Page 55) 

Columbia is getting the lion’s share of it. 
South America is a little more active and is 
reconciled to higher prices. Very little busi- 
ness is coming from United Kingdom and 
the Continent. Mills making export lumber 
are getting a large share of the domestic 
business, particularly from California. 

WESTERN RED CEDAR—A fair demand 











continues. Western red cedar finish lumber 
in 2- to 10-inch is in good demand and has 
been advanced $2.50. The advance in these 


items will bring them more into line with 
other prices. 
LOGS—tThis market is very firm, and prac- 


tically unchanged since two weeks ago, ex- 


cept for a better demand and slightly im- 
preved prices on hemlock logs. Formerly 
$9 was about top price for hemlock, but $9.50 
is now being paid. Hemlock supplies are 


low here; they are better on Grays Harbor 


and Columbia River. No. 1 fir logs continue 

searece and so are veneer logs. Fir logs 

move at $10-12, $18-29 and $25. Cedar 

shingle logs bring $14-15, and lumber logs $21. 
Norfolk, Va. 

NORTH CAROLINA pine demand from 


southern States has been exceptionally good, 
and has taken up of a great deal of lumber of 
all kinds; but demand from the eastern and 
northern sections recently has not been so 
brisk, many old orders having been shipped 
recently. The Government has been buying 
some lumber for Navy yards and for PWA 
projects, but competition for this business 
has been very keen. Finish, rough and 
dressed, as well as better grades of flooring, 
ceiling ete. have not been in so good call. 
Southern yards have been rather good buyers, 
but are always looking for good air dried 
stock at lower prices. This sort of stock is 
scarce, and they have to depend largely on 
kiln dried. Box mills and yards have been 
buying all the good air dried edge and stock 
box they could, and these items are scarce. 
The supply of stock box is low. But a num- 
ber of small mills, making pretty good lum- 
ber, have been selling at less than market, 
influencing many buyers to hold off, espe- 
cially on small framing for water shipment 
to the East. Dry small framing is very 
scarce and green brings better prices than 
can be obtained for water shipment. Dressed 
small framing for shipment in mixed cars to 
the East is bringing good prices. On air 
dried roofers some mills are trying for still 
higher prices, but demand is light, whole- 
salers now disposing of stock bought pre- 
viously at lower prices. Production is cur- 
tailed by the weather, many mills being able 
to work only part time. 


Warren, Ark. 


ARKANSAS SOFT PINE—Mills have en- 
joyed a larger business than since 1929. 
Orders have run as much as 35 percent in 
excess of production, so stocks are badly 
broken. Prices are very strong, with ad- 
vances being marked up on some of the 


scarce items which accumulate slowly. Mixed 
orders are difficult to place, and shipments 
of any broad assortment can not usually be 
promised under 15 to 20 days. Mill opera- 
tors believe that during the next few months 
it will become increasingly difficult to place 
mixed orders for anything like prompt ship- 
ment. Orders for novelty and specialty stock 
and trim are being booked in larger volume. 
Mills have stepped up their operating time 
for the planing mills to as high as €0 hours 
a week. Most mills are far oversold on many 
staple items such as 1x4-, 6-, 8- and 10-inch 
No. 2, with 12-inch No. 1 in limited supply, 
while they are far oversold on 1x6-inch and 
wider No. 3. Some mills are limiting sales 
on these items to not over 2,500 feet each 
per car. Some items of upper grade stock 
are scarcer than ever, particularly finish, 
casing, base, %-inch No. 1 ceiling and 4%x3\4- 
inch B&better partition in 14- and 16-foot. 
Orders are being held up while mills accumu- 
late 1x4-inch, 14- and 16-foot B&better finish 
and casing; 1x6-inch, 14-foot B&better finish 
and casing; and 1x8-inch random length 
B&better finish and base; 12-inch B&better 
finish in all thicknesses and 5/4 by 8- and 
10-inch; 3-inch edge grain flooring in both 
plain end and short length end-matched; 


AMERICAN LUMBERMAN 


38-inch B&better random length flat grain 
flooring and 4-inch B&better edge grain floor- 
ing. Sales of 2x4-, 2x6-, 2x10- and 2x12-inch 
No. 2 dimension are being limited to 25 to 
50 pieces each length per car. In spite of 
rather favorable logging and milling weather, 
small operators do not have sufficient dry 
stock, and are able to sell their No. 2 boards 
faster than they can become shipping dry. 
Small owners believe they will receive from 
$1 to $2 more for this class of stock before 
the month is over. No. 2 lath, %x1%-inch, 
are not available in quantities larger than 
15,000 pieces a car, and shipping date is de- 
ferred 30 days. 


SOUTHERN HARDWOODS—Mills_ that 
cater to mixed car trade report a very satis- 
factory demand, with orders well in excess 
of current production. Industrial demand is 
even stronger than retail demand, with most 
mills having all the dimension and special 
run business they can take care of for sev- 
eral weeks. Retailers are buying in more 
generous quantities than a year ago, taking 
increased quantities of hardwood flooring and 
trim, but many that formerly purchased 
flooring in straight-car lots are confining 
their purchases to mixed-car orders. The 
mills have been unable to accumulate suffi- 
cient 4/ and 5/4 FAS red oak to take care 
of current demand. Industrials requiring 4/4 
No. 2 common sap gum paid $1 more this 
week than they were paying two weeks ago, 
and are finding stocks of this item very lim- 


ited. Several mills report having sold all 
this item they can furnish for the next 30 
days. Dry flooring oak is also in limited 


supply, with demand good. Several mills have 
boosted their quotations $1 to $2 and are 
not overly anxious to sell at prevailing levels. 
Mill operators confidently believe they will 
have all the business they can take care of 
for the next two months, especially in mixed 


me Cincinnati, Ohio 


HARDWOODS—The Appalachian woods 
have strengthened their position, but there 
has been no appreciable change in selling 


prices. Asking prices were often consider- 
ably higher than March 15 level, but holders 
could almost always be induced to come down 
to it on virtually all items. On thick sizes 
of sound wormy white oak or chestnut, few 
concessions were made. The present con- 
ciliatory attitude on the part of holders of 
dry stocks, it was indicated, might be of 
short duration. Inquiry was fairly substan- 
tial, and general in character. Buyers were 
not taking large lots, and wholesalers were 
not pressing sales, even in red oak, which 
seemed more plentiful than other woods. 
Auto factories, body builders, planing mills, 
interior trim plants and furniture factories 
were in the market, as were the railroads. 
Hard maple, 4/ to 6/4, and gum was wanted 
most by furniture factories, and thick oak and 
sound wormy thick oak by body builders. 
The railroads were inquiring for thick oak 
and ash for bridge and crossing timbers, and 
oak for heavy planking. Demand for cross 
ties and switch ties was also better. Some 
dimension white oak was wanted for car 
stock, and some maple for decking and sills. 
The flooring demand from the flooded dis- 
tricts of Pittsburgh and Wheeling did not 
materialize as expected. Southern hardwoods 
are more active, but dry stocks are scarce. 
Good inquiry was reported for 4/ and 6/4 
gum and poplar. z 


SOFTWOODS—Though colder weather in 
the past week stopped the demand tem- 
porarily, there was a substantial inquiry, 
from both private and Federal projects. 
Southern mills got the 5,500,000 feet contract 
for pine lumber for the Resettlement project 
at Mt. Healthy. Prices are well maintained. 
Difficulty is reported in getting straight cars 
of some pine and cypress items. Railroads 
are in the market for southern pine car floor- 
ing and siding. Country retailers report a 
good run of orders from central and southern 
Ohio and Indiana. 


Louisville, Ky. 


SOUTHERN HARDWOODS—Demand con- 
tinues active, shipments being good. Oak 
has moved well, especially to planing mills; 
hardwood flooring plants, and a considerable 
amount is moving to furniture, fixture and 
interior trim folks. Top grades are getting 
a bit scarce in oak. Poplar is in reasonably 
good movement. Gum items are in fair de- 
mand. Some improvement is reported in de- 
mand from the flood-stricken districts of the 
East. High water in much of the South is 
restricting production. 


April 25, 1936 








| How to Figure Costs for Advertising 
, In Classified Department 











Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
Tate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO. Inc. 
Minneapolis, Minn. 


WANTED 


Employees 


een sn mn mee 


WANTED: EXPERIENCED YARD FOREMAN 


For retail lumber yard handling lumber, millwork, 
builders’ supplies and coal. Must be thoroughly 
familiar with all kinds of lumber and ades, also 
ether materials handled. Must be capable and ex- 
perienced in supervising labor and deliveries. Reply 
in own hand writing giving required details and 
complete record. State age, amount of education, 
number of years experience and kinds, names of 
firms by whom employed during past 15 years, how 
long eereves by each, references, piney wanted, 
Address ‘‘S. 89,” care American Lumberman. 




















WANTED: DIVISION MANAGER 


Of proven ability and come highly recommended; 
prefer one who has previously worked in like 
capacity. Must be good salesman and collector 
and be able to handle men. Headquarters, Lawton, 
kla. Give complete reference record and salary 
wanted. 

ANTRIM LUMBER COMPANY, St. Louis, Missouri. 


WANTED: YOUNG AGGRESSIVE LUMBERMAN 


Must be good merchandiser and collector. Loca- 
tion: Iowa. 
Address “‘V. 66,” care American Lumberman. 


EXPERIENCED DRAFTSMAN 


For lumber and millwork plant. CAMPBELL 
COAL CO., P. O. Box 1498, Atlanta, Ga. 


EXPERIENCED ESTIMATOR 
Must be able to take quantities from plans, and 
price. CAMPBELL COAL CO., P. O. Box 1498, 
Atlanta, Ga. 


WTD: GENERAL ALL AROUND MACHINE MAN 


For planing mill in central Indiana, capable of 
billing and getting out all kinds of work for re- 
tail lumber yard. State age, experience and salary 
expected. 

Address “V. 69,” 














care American Lumberman. 


DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBFRMAN, 431 8. Dearborn St., Chicago, Ill. 
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’ 
" ‘ 
a line i WANTED: MAN WITH LUMBER EXPERIENCE 
a line To sell, take care of office. Opportunity. 
a Address “V. 68,” care American Lumberman. 
a line 
a line WANTED—HARDWOOD LUMBER INSPECTOR 
lin For flooring plant and yard in Michigan. Write, 
a ie giving experience and qualifications. 
Address “V. 73,” care American Lumberman. 
make 
WANTED: AN EXPERIENCED LADY 
ding For shorthand, typing and general office work. 
Address ‘“‘V. 76,’’ care American Lumberman. 
is 
ad WANTED—YARD FOREMAN 
line A man who has had training in country town yard, 
where he has waited on the trade in the yard and 
used a yard saw for ripping, cross cutting and 
t is other saw work as would come ina yard. Steady 
work in a city yard. State age and experience. 
Address “V. 84,’ care American Lumberman. 
rder. 
yaper A PRACTICAL LUMBER & MILLWORK 
must Salesman thoroughly experienced in Contractor 
contacts, work on shipping desk and estimating. 
ines- Give complete details in your reply to large Chi- 
nser- cago organization. 
sae Address “V. 92’ care American Lumberman. 
laced WTD.: EXPERIENCED PLAN ESTIMATOR 
» 2 And biller, state age and references. 
Address: ‘‘V. 89” care American Lumberman. 
ew WANTED: COMPETENT YARD MAN 
" For medium sized Western yard. Must write 
good hand and figures. State qualifications and 
j salary, must have in first letter. 
et, Address “‘V. 93,” care American Lumberman. 
os Salesmen 
SALESMAN—YOUNG 
a Large Detroit Hardwood yard, experience contact- 
ing Retailers Industrials. 
Address “‘V. 48,’ care American Lumberman. 
SALESMEN WANTED 
Responsible Portland, Oregon, wholesale company 
desirous increasing their sales representation. Ex- 
clusive territory and protection given. Yard and 
Industrial trade. Answer in detail. Will be kept 
confidential. 
REMAN Address ‘“‘V. 50,” care American Lumberman. 
———- SALESMAN WANTED 
ades, also We are opening up an extra fine sugar pine belt. 
e and ex- Want man familiar with Pennsylvania Territory. 
ies. Reply Good Commission. 
tails and Address: Box 298, Lakeview, Oregon. 
education, 
— = WANTED: AN EXPERIENCED SALESMAN 
wanted. Estimator for lumber company; who can do some 
erman. pencil sketchings of house plans. 
Address “V. 77,” care American Lumberman. 
R 
—_ WANTED: SALESMAN AND ESTIMATOR 
1 in like City 100 miles from Chicago. Prefer young man 
collector now employed who wants -greater opportunity. 
, Lawton, Must be able to list and estimate from plans and 
nd salary perhaps make minor sketches. Send sample your 
work. Will pay salary and commission, but you 
Missouri. suggest salary needed. 
Address ‘“V. 80,” care American Lumberman. 
ig os WTD—BY WELL ESTABLISHED WHOLESALER 
“s Experienced young man salesman to sell Yellow 
berman. Pine to retail yards—good southern territory. 
Thorough knowledge of Yellow Pine necessary. 
Salary. 
Address “V. 81,’’ care American Lumberman. 
\MPBELL 
olans, ont v 
Box 1498, LOGGING SUPT.—17 YRS. EXP. 
Low cost operator; excellent record; references. 
INE MAN Address “R. 72,’ care American Lumberman. 
oe tor, te- EXECUTIVE ACCOUNTANT, OFF. MGR. OR 
and salary Kindred. Long exp. large operations, all depts. 
Address “S. 72,"" care American Lumberman. 
iberman. 
ee WANTED POSITION: SUPT. OR FOREMAN 
, Wholesale or retail yard. Experience retail and 
paper that wholesale. Proven record; A-1 Ref. 
MERICAN Address “‘V, 59,’’ care American Lumberman. 


‘icago, Ill. 








WANTED 











Employment 


MANAGER RETAIL AND CONTRACTING DEPT. 


Man of thirty take charge either retail building 
material business or contracting department, or 
both. Twelve years’ experience in retail sales, book- 
keeping, collecting, estimating, millwork, both pre- 
liminary and detail drafting, building contracting 
and construction supervision. Now employed, but 
available after August Ist. Desire position with 
reliable and strong financial firm, to insure per- 
manent employment. Will go anywhere. Can se- 
cure references of many types. Only good propo- 
sitions considered. 

Address ‘“‘V. 83,” 





care American Lumberman. 





LIVE WIRE LUMBERMAN, YOUNG, ACCURATE 


Efficient, honest worker, thoroughly exp’d from 
mill office to retail yard manager, Can go any- 
where. A-1 references. 

Address “V. 71,” care American Lumberman. 





MANUFACTURER’S REPRESENTATIVE 


High type, thoroughly experienced lumberman, 
capable, well acquainted, desires represent exclu- 
sively in Chicago territory, large reputable manu- 
facturer with some established trade who desires 
competent representation. Commission basis. Re- 
plies confidential. 


Address “V. 79,’’ care American Lumberman, 


WANTED: POSITION IN LUMBER OFFICE 


Single, 30 yrs., steady, 10 yrs. experience. Willing 
to work. 
Address “V. 


WANTED—SALES CONNECTION 


Lumberman 18 yrs., broad exp. All phases lumber 
selling—saw mill, mfg. sales, comm. bus. and road 
—So. Pine, Fir, Western & Calif. White Pine. Pre- 
fer Hdqtr. K. C, Also know Detroit, Chicago, Ohio 
trade. 
Address ‘S. 





78," care American Lumberman. 





82,”" care American Lumberman. 





WANTED 











Timber and Timber Lands 


WTD: TIMBERLAND IN NORTHERN MICHIGAN 


Or Southern Pine; two to four thousand acres. 
Address “V, 74," care American Lumberman, 








Locomotives and Cars 


WANTED 


50 Ton Heisler, Mogol or Prairie type locomotive. 
RIB LAKE LUMBER CO., Rib Lake, Wis. 


Steel Rails 


WTD.: 99 TONS OR ANY PART STEEL RAILS 


Up to 60 lb. Will inspect and make good cash 
offer. State location. 
Address “VV. 45,” care American Lumberman. 


Used Machinery 


WANTED: ONE 1,000 K. W. 60 CYCLE 


3 phase mixed pressure Turbine Generator. 
Address “‘V. 25,” care American Lumberman. 























WTD.: USED SAWMILL BELT FEED 58-60” SAW 


That will cut up to 12” timbers to 24’ long. 
Address “‘V. 75,” care American Lumberman. 





WANTED: TOP AND BOTTOM PROFILERS 


For 15x6 planer-matcher. 
Address “V. 86,” care American Lumberman. 





SALES MGR., ASST. SALES MGR. OR PRIVATE 
Secretary. Twenty yrs. exp., nearly 12 yrs. with Pey- 


tona Lbr. Co., here, now liquidating; also exp. 
Northern Hardwoods. Age 42, married. Address: 
MYRON C. VANGORDER, Box 318, Huntington, 


W. Va, 





EXPERIENCED YARD MANAGER 
Last ten years with Line Yard Company. Refer- 
ences. Available at once. 
Address: “V, 91" care American Lumberman. 





POSITION WTD.—24 YRS. BROAD EXP. 


As Genl, Supt., yard foreman and hardwood inspec- 
tor; also some logging exp.; thorough study of pro- 
duction costs, faculty of getting results; competent, 
reliable, married, 39 years old, best of reference. 
Address ‘‘V. 28," care American Lumberman. 





SALES MANAGER OR SALESMAN 


An executive with sixteen: years’ experience as 
sales manager and general manager in wholesale 
sash and door business with previous experience 
as salesman in millwork and West Coast lumber 
would like to make sales connection with good 
millwork or lumber manufacturer. Age 48. Prefer 
Minneapolis or Northwest, but will go elsewhere. 
Exceptional references furnished. 
Address “V. 63,” care American Lumberman. 





POSITION WANTED 


By draftsman, biller, estimator, and salesman. 
Lumber and millwork exp. Can make complete 
house plans. Best references, 

Address “V. 64,” care American Lumberman. 





Lumber and Dimension 


WANTED TO BUY: 4/4, 5/4, 8/4, 10/4 & 12/4 
Log run Plain or Quartered sawn Sap Gum. AMA- 
ZON LUMBER CORPORATION, 44-72 Eleventh 
Street, Long Island City, N. Y 


SOUTHERN PINE AND HARDWOOD 
Mill connection wanted, commission basis; reliable 
and qualified to represent you; Ohio, Indiana, Ken- 


tucky. 
Address “V. 82,” 


WE ARE IN THE MARKET FOR 
8’ Serviceable Reject Oak ties. Quote f.o.b. load- 
ing points stating locations, giving full description. 
GILLIS & COMPANY, 29 E. Madison St., Chi- 
cago, Ill. 








care American Lumberman. 








CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING depart- 
ment to get it or sell it. Read the 
Classified advertisements. Advertise 
in a paper that reaches the people 
who would be interested in what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 


FOR SALE 


Lumber and Dimension 


WANTED 


Orders for White Ash, Hard Maple, Basswood and 
other native Hardwoods sawn to order. Also have 
limited amount of seasoned stock on hand, 

H. H. YOUNG LUMBER CO., Binghamton, N. Y. 


DRY OAK LUMBER 


20M ft. 8/4” No. 1&2 Com. White & Red Oak. 

10M ft. 8/4” FAS White & Red Oak. 

10M ft. 10/4” & 12/4” FAS White & Red Oak. 

3 years Dry under Lumber Shed, 

SOUTH BEND DOWEL WORKS, South Bend, Ind. 
Phone 3-6550. 


FOR SALE—DRY BAND SAWN 





a 

















LUMBER 


250M’ 8/4 No. 2 Com. & Better Beech 
100M’ 8/4 No. 2 Com. & Better Hickory 
75M’ 8/4 No. 2 Com. & Better Pecan 


75M’ 12/4 Com. & Better Qtd. Sap Gum 
100M’ 12/4 Com. & Better Qtd. Black Gum 
50M’ Com, & Better Qtd. Tupelo 


8/4 
GOOCH BROS. LUMBER CO., Yazoo City, Miss. 





W. R. SHAW LUMBER COMPANY 


Dealers in Lumber, Millwork, Bldg. Materials and 
Paints. Three convenient yards: 127 No. Concord, 
So. St. Paul, Minn.—217 Como Ave., St. Paul, Minn. 
—Jefferson Highway, West St. Paul, Minn. 


FOR SALE: HARD MAPLE—250 M. FT. 8/4 


50 M. ft. each 4, 5 & 6/4. 
Address ‘“V. 85,” care American Lumberman, 
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Business Opportunities 


OWNERS OF RED CEDAR TIMBER 


In Western Washington will pay 6% and give first 
mortgage plus part interest or percent of net 
profits for $20,000 loan to build shingle mill. Se- 
curity 20 million feet of red cedar timber worth 
$3.00 per M feet or $60,000 and the mill. Timber 
supply good for 15 years operation. 

Address A. R. McCRACKEN, 400 Skinner Build- 
ing, Seattle, Washington. 





MILLWORK PLANT—OUTER CHICAGO BELT 


Territory. 
Two Story steam heated Factory. 
equipped with 60 H.P. Electric Motors. 
Two Story Brick Warehouse, Brick Garage. 
Frame Lumber Sheds. Switch track facilities. 
$10,000 stock lumber, doors, sash, mouldings and 

cabinet work. 
Established 30 years in manufacturing city 
000. Time ripe for building boom. 
Opportunity for experienced men with reasonable 
amount of cash. 
Address ‘‘V. 70,” 


Machinery 


70,- 


care American Lumberman. 





FOR SALE—WORKING INTEREST 


Livest and Best Located Retail Lumber 
Hardware Store in the Middle West. 
a thoroughly competent retail 
lumiberman with at least some executive ability 
and a good knowledge of accounting. Requires 
about $20,000.00 to handle, and is a real opportu- 
nity for the right man with the necessary capital 
and ability: 
Address: “V. 88" 


in the 
Yard and 
Will consider only 


care American Lumberman. 





OPPORTUNITY OF A LIFE TIME 


To succeed to the control of a going business of 
65 years wholesaling and retailing of lumber in 
Chicago. Reason for selling: failing health. No 
liabilities, no dead stock, clean slate. Reputation, 
character and credit the best. Capital required: 


$5,000 to $10,000. Banks are willing and anxious 
to loan. 
Address: “‘V. 90” care American Lumberman. 





Timber and Timber Lands 


IF YOU WANT TO BUY OR SELL TIMBER 


Call, Phone, Write or Wire 
N. D. SUTTLES, Sacksoaville, Fla. 








WESTERN SPRUCE TIMBER 


Excellent stand in Manitoba available. Ideal oper- 
ating conditions, low freight rates to American and 
Canadian markets, low dues. A very attractive 
purchase. 

Address “‘V. 29,” care American Lumberman. 


Retail Lumber Yards 


MEDIUM SIZE—LOCATED METROPOLITAN 
District St. Louis—City of 70,000—Best Located in 
City—Coal Could Be Added. 

Address “S. 63,” care American Lumberman. 


FOR SALE—ONLY YARD IN RURAL NO. ILL. 
Village for cash to settle estate. Low investment. 
Handle Lumber, Coal and Building Supplies. 

HOLCOMB-DUTTON LUMBER CO., Headquar- 
ters, Sycamore, Ill. 











FOR SALE: LUMBER YARD 
With carpenter shop & planing mill in 8. D. town 
of 3,500 with large trade territory. 
‘Address “S. 92,” care American Lumberman. 





LUMBER YARD FOR SALE 
Old established location in Chicago metropolitan 
district. 
Address “S. 93," care American Lumberman. 


FOR SALE: LUMBER BUSINESS 


Only yard in county seat; good volume; good profits. 
Owner retiring. No trades. 
Address “S. 94," care American Lumberman. 


FOR SALE: RETAIL LUMBER BUSINESS 


On East Coast, established 1872, center of 2.000.000 
population. About two acres of land in commer- 
- district, opposite R. R.; 200 ft. water frontage 
(14-18 ft. water). Very good shed room, large 
garage. Would make an excellent wholesale dis- 
tributing yard. Interested only in communications 
from organizations financially able to handle a 
$150.000 investment. This is an unusual market 
offering in every respect. 
Address “V. 30,” care American Lumberman. 


FOR SALE: AN OLD ESTABLISHED 


Lumber yard, mill and all conveniences, doing a 
good business, well located in a growing suburb of 
Chicago. Reason for selling: getting along in years 
and would like to take it easy. Full particulars 
to bona fide buvers. Principals only. 

Address “S. 37," care American Lumberman. 


FOR SALE—OLD ESTABLISHED 


lumber yard with side track, centrally 
Buildings and equipment in good con- 


“Vv. 58,” 














Retail 

located, 

dition. 
Address care American Lumberman. 


A REAL BARGAIN 
Will sacrifice for quick sale, complete yard, stock 
and equipment. Will discount 40%. 
Address “V. 56,” care American Lumberman. 





FOR SALE 
Used Machinery 


LIQUIDATION SALE 


Saw-Mill Machinery and Equipment, 
Egbert-Hay Fobes Company, Goshen, Ind. 
Buildings, Motors, Office Equipment, 
2 Clark 6’ Right and Left Hand Band Mills, 
Units complete with auxiliaries including, 
Carriages; Shot Gun Feeds; Live Rolls; 
Edger, Hog, Niggers and Trimmer. 
Electric Double Friction Drum Derrick; 
Steam Locomotive Crane; 
Filing Room Equipment; 
Belting, Shafting and Pulleys; 
Conveyors; 
Sprinkler System; 
Steel Building; 
Rail and many other items at attractive prices. 
All in excellent condition. oper yt at plant. 
LIQUIDATION SALES COMP 
3148 Paris Ave., New Orleans, — 














former 





FOR SALE 


S. A. Woods No. 134BM—10”, five head all electric, 
ball bearing lag bed moulder. 

S. A. Woods No. 132M—6” four head, all electric, 
ball bearing moulder. 

S. A. Woods No. 132M—6” four head, all electric, 
ball bearing moulder with motorized fifth head 
for splitting or grooving. 


Wilkins-Challoner No. 70—96” all electric, ball 
bearing, double end tenoner. 
Columbia (American)—61” three drum, roll feed 


motorized sander. 
And other machines for the woodworking industry. 
We invite your inquiries. 
SUPREME WOODWORKING MACHINERY CoO., 
203 Lafayette Street, New York City. 





1 REBUILT FAY-EGAN NO. 104 BAND RESAW 
60 inch wheels. Top Wheel Ball aaa 8 inch 
saw. This machine is as good as ne 
STANDARD MACHINE CoO., Inc., P. "O. Box 1668, 
Beton Rouge, La. 





FOR SALE—STEARNS 6” EDGER, LEFT HAND 


Hill Curtis double cylinder steam nigger; set of 
nine live rolis 10x24 in. Filing Room Equipment. 
200 dry kiln trucks. 
HERMANCE MACHINE COMPANY 
Williamsport, Pa. 





TURBO GENERATOR 


500 =. General Electric Turbo Generator Set. 

440 volt, 3 phase, 60 cycle, 80% P.F., Curtis ‘x7 

turbine 150 pounds steam pressure, 3600 R.P.M., 

steam driven exciter, Wheeler surface condenser. 
W. I. DENNY 


618 West Lake Street, Chicago, Ill. 





FOR SALE—OLD ESTABLISHED LUMBER YARD 


Small mill, also cinder block plant, handling build- 
ing supplies and fuel. Location northwestern 
Pennsylvania, city 15.000 population, only two 
other yards. Present volume $100.000.00 annually, 
operating at profit. Good reason for selling. Full 
details bona fide buyers. Principals only. 
Address “V. 60," care American Lumberman. 


FOR SALE OR LEASE 
Compact yard in town of 3,000, near Detroit, lake 
region. Low investment. 
Address “V. 67,” care American Lumberman. 








FOR SALE BY OWNERS: 


Hardwood timber on ten thousand acres of land 
along Warrior River in Alabama, consisting princi- 
pally of fine large white oak and poplar. Will deal 
only with direct buyers 


ODEN HOLDING COMPANY, Birmingham, Ala. 





FOR SALE—PLENTY OF YOUNG CYPRESS 


To cut shingles or lumber; also Oak, Hickory and 
Sap Gum for squares. 


W. C. COOKSTON, Winnfield, Louisiana 





GOOD STANDING TIMBER IN TENNESSEE 


30,000 feet Poplar, 13,000 feet Gum, 70,000 feet 
Chestnut, 125,000 feet Oak, 5,500 feet Beech, 1,800 
feet Ash, also some Maple and Cherry. Located 
at Kelso, Tenn., within two miles of shipping point. 
All bordering on concrete highway. 

JOHN COLDWELL, Decherd, Tenn. 


Electric Machinery 


3 PHASE INDUCTION ELECTRIC MOTOR 
200 H.P., 600 R.P.M., 440 volts. Price, $225. 
KELLY-JONES LUMBER CO., Lawrenceville, Il. 














FOR SALE 


Lumber yard—one yard town of 600 
southeast part of Holt County, Nebr. 
tory with opportunity of engaging in 
live stock. 

Lumber yard—two yard town 700 population 
southeast part of Knox County, Nebr. Good ter- 
ritory and prospects. 

If interested, write ‘‘V. 72,” care American Lum- 


population 
Big terri- 
grain and 


SAWMILL MACHINERY COMPLETE: 
For Sale: Sinker Davis 7 ft. Band Mill—Steam 
Feed—Log Turner—Gang Edger Saw—Twin Sinker 
Davis Steam Engine—etc., all in excellent condi- 


tion. 
Address “R. 76,” 


care American Lumberman. 

FOR SALE 

One Yates-American No. A-7 Flooring Side Matcher 
used about four years, reasonable. 

— & DEWEY LUMBER CO., Memphis, 
enn. 








COMPLETE #8 LH CLARK BAND MILL 


Sealed bids will be received until May 23rd, noon, 
as operating unit or in part, including planing mill, 
dry kilns, commissary, logging equipment (stand- 
ard) and dwellings located at Omar, Logan County, 
W. Va. Lists of equipment including also an 8’ 
Clark Mill, RH, may be obtained from under- 
signed. Right to accept or reject any bids reserved. 

B. . KIDD & FINLEY COOK, Receivers for 
PEYTONA LUMBER CO., Box 318, Huntington, 
W. Va. 





Used Machinery 


TWO BIG BAND MILLS—7 & 9 
Also 5x10’ Coe Veneer Lathe: 3 Coe Slicers, 11, 12 








and 17’. Two 6’ Veneer Circular Saw Mills. 8’ 
Disc Wood Hog. Remarkable values today. For 
inspection here and cash sale. 
. B. PA 105 W. 55th St., New York 
Tel. Circle 7-6730 
SAWMILL FOR SALE 
Complete with 6’ band mill, carriage. 8” gun, 


steam nigger, live rolls, 24’ trimmer, heavy edger, 
engine a and all drives and chain 
TH TEXAS HARDWOOD COMPANY, 
1802 Sterling Building, Houston, Texas, 





FOR SALE—VENEER MILLS 


Three Smith, Meyer & Schnier veneer mills com- 
plete with shafting, pulleys, carriages and stay- 


logs. 
F. M. BACHMAN CO., Ind. 


FOR SALE—A GOOD TIME TO BUY 


rip & edging saws 207 & 207M chain feed. 
Amer. No. 3 double cut off saw 

Sander Yates No. 401 43” 3 drum roll feed. 
veneer cutter and jointer Sheridan 75 

wood hog Williams AC motor. 

A. V. KONSBERG, 111 W. Jackson Blvd., Chicago 


AMERICAN NO. 77-A, MODEL NO. 5, 15x6, 


8 knife top and bottom cylinders; head equipment 

and Woods side head grinder; bargain for immedi- 

ate sale. 
Address ‘“‘V, 87,” 


Indianz.polis, 





st et DD 





care American Lumberman. 
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e e 
Used Machinery Trucks and Tractors Steel Rails 
a 
EXCEPTIONALLY FINE VALUES PRICED FOR TRACTORS RELAYING # LB. AND @ LB. RAILS 
former QUICK TURNOVER Just parchased from U. f. Government, another lot pa i ag fie, Ste. Pa 80s, ote ow —— 7 all 
. ne crawler type caterpillar tractors, five t e rogs, second-hand locomotives. 
Band Rene Mershon 66” Heavy Duty, Rips 44”; | i726 Machines in ourdect condition, aly slight ROBINSON & ORR, 248° 4th Ave., Pittsburgh, Pa. 
Amer. 54 Boss Sizer American 20x18, 8 roll. usage, cost government over $7,000 each. Are 
Amer. 54". F Bose Sizer American 1 P| 8 ~— very adaptable to lumber, contracting, oil, coal and 8 
Pi, & Matchers No mer profiler, | other businesses. Will give thorough demonstration Miscellaneo 
feed table: No. 77A Flooring Matcher 9”. at Tobyhanna, Pa., Fort Bragg, N. C., or Mt. Ster- us 
Moulders, Woods, Amer. No. 107, 131, 34-C, 8”, 12", | jing, Ky. Price $350.00 each. Also have ten ton 
1". Dbl. Surfacers Woods No. 450- B, No. 69-80". | size’ For further particulars address O. C. Evans, 
grinders, Knife 26” to 90”; Hogs, knife, hammer, Mt, Sterling, Kentucky. FOR SALE—WOOD AND WIRE FENCING 
disc. 
‘Get Gosntto 8 snese ane other “specials” avail- - . ae, oe ae ee, and cnow fence. Deliv- 
-~ w or w out motors. 
“GENERAL MACHINERY & SUPPLY COPORA- Engines and Boilers BTANDARD ENC CO., Lufkin, Texas 
ices. nlON, 136 Liberty St., New York, N. Y. HAVE YOU A WOOD PROBLEM? 
t plant. FOR SALE—ONE FAIRBANKS, MORSE & CO 
° A practical Timberman familiar with Southern 
COMPLETE SAWMILL & POWER HOUSE 25 Horse Power type Y standard oil engine in good ee who understands the difference in strength, 
2 McGifford loaders, logging equipment. condition at an attractive price. weight etc., in same specie—according to growth, 
WEST LUMBER COMPANY, Lugerville, Wis. STEINMAN BROS, LUMBER CO., Jenera, Ohio. oan could help you = a more —* wood 
or your purpose, or a cheaper one than you are 
DO YOU WANT EMPLOYEES? now using. Can get up samples for tests and 
electric, WOOD-WORKING MACHINERY BARGAINS Write an advertisement; send it to the paper that | furnish information as to source of supply of logs, 
electric Write us. reaches the people. We can help you. AMERICAN squares or lumber. Write us your problem in detail. 
: J. LBE HACKETT COMPANY, Detroit, Mich. LUMBERMAN, 431 8. Dearborn S8t., Chicago, Ill. Address ‘‘V. 52,” care American Lumberman. 
electric, 
th head 
ic, ball 
«cc | | ARKANSAS SOFT PINE 
ndustry. 
ion 3 FOR BEAUTIFUL 
- Mars 
LESAW SEGGRSE MARI 
. 8 inch qeolSTERe> 
ox 1668, 
Specifications and Booklet on Request 
de age ARKANSAS SOFT PINE BUREAU 
aipment. Boyle Building Little Rock, Arkansas 
"4 Comprising 
CADDO RIVER LUMBER CO. FORDYCE LUMBER CO. 
——— Glenwood, Arkansas Fordyce, Arkansas 
DIERKS LUMBER & COAL CO. CROSSETT LUMBER CO. 
tor Set. Dierks, Arkansas Crossett, Arkansas 
is steam SOUTHERN LUMBER CO., Warren, Arkansas 
— FROST LUMBER INDUSTRIES, Inc. Shreveport, La.; Plant, Huttig, Ark. 














Price Povformance 


The difference in cost between Samson Spot Sash 





=< (MIXED CARS 








it condi- 
In SHORTLEAF YELLOW PINE Pypeny tet ‘ie te cnet enn eh 
— " OAK AND BEECH FLOORING gress 3s suttbents gna queer asta 
Matcher SOUTHERN HARDWOODS dealer or builder should risk the goodwill of his 
‘empnis, || BRADLEY LUMBER SALES COMPANY client by subjecting him to the costly replacements 
| DEALING IN THE PRODUCTS OF occasioned by cheap cord failure. average 


BRADLEY LUMBER CO. of Arkansas more than twenty-five years of continuous service 


























—~_an has been established for Samson Spot Cord. It is 
sing mill the best you can buy. Made in only one grade, easily 
stand- * 
ROUND his f with that title, Mr. dentified by the Colored Spots. 
4, an % Be the Best A Malloch has woven 1 more ‘than a hundred 7 ” 
reserved. of Whatever I SAMSON CORDAGE WORKS, BOSTON, MASS. 
intington, You Are Postpaid, $1.25 
AMERICAN LUMBERMAN 
By Douglas Maitoch |] |, AMERICAN LUMBERMAN SAMSON SPOT SASH CORD 
ills com- 
ind stay- 
Ind. 
uy KNIGHT 
teed. Should be on Every Logging Car-- Single, Duplex and Quarter DOGS 
SAVES ee Saw Mills, Set Works, Edgers 
p_ Catenge ge. a Manufactured by 
» 15x6, 
cuipment | RRMA riparia : oe » THE KENT MACHINE COMPANY 
immedi: eae ;CHVAN DONK, Green BAY. wis. ° - 447 Portage Street Cuyahoga Falls, Ohio 
berman. Armen — A, 312 SOUTH OCARKLAND AVEN 
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A12 year old Sawmill 
with a Reputation 


















Atlantic Lumber Company’s 
Band Mill at Sardis, Georgia. 
= Popular Source for Ash - Pine: 
Cypress -Poplar- Tupelo-Gum 


































Lumber manufactured at our Sardis Mill 
is well thought of everywhere. A complete 
unit in itsel/—trom timberland to dry kilns, 
resaw and dressing facilities, it is manned by skillful 
men who take a craftsman’s pride in their work. 


Cypress, Pine and Poplar—the three main items 
sawn at Sardis are in constant demand. The Cypress 
is soft, of excellent color, wide and long. The Pop- 
lar—sawn 12” to 10/4’—while of medium texture, 
is softer than most of the Poplar manufactured in the 
Mississippi Valley. Sardis Shortleaf Yellow Pine is 
soft, easy to work, flat, straight and carefully kiln 
dried. Stocks from 1” to 4” in sorted widths kept 
under heat. Sardis White Ash is tough-textured, 
close-grained, famed for its strength and stiffness. 
Red gum, Sap gum and Tupelo are flat, bright, 
readily worked, with high cutting value. 


Get acquainted with Sardis lumber. Make up a 
mixed car of Cypress—Poplar—Pine for trial. 
You'll become another Sardis booster. 
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THe ATLANTIC LUMBER COMPANY 
BOSTON ° BUFFALO 
Hardwoods” 
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SURPLUS... 


WOODWORKING MACHINERY 
.-- FOR SALE 


Planers, sanders, resaws, band rip saws, cutoff saws, 
moulders, single end tenoners, saw filing equipment 
and other items of sash and door machinery. 


Also rotary veneer mill equipment consisting of 
lathes, clippers, dryers, etc. 


Send us 
All av 


PAINE LUMBER CO., Ltd., OSHKOSH, WIS. 


our inquiries for what you need. 
able at Oshkosh. Wisconsin. 
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meas SAWMILL MACHINERY 1 0 


INDEPENDENT KNEES 
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SELF-OILING BABBIT 
OR TIMKIN ROLLER 
BEARINGS 


BRACES 
} oi commanece 
CARRIAGE 


2 7"6" ALLOY 
HEAT TREATED MANOREL gies 








BELT ADJUSTMENT 


BELT TIGHTENER 2 
#° DOUBLE BELT FEED 
WITH IMPROVED 

\GH 


BEARINGS @ DOUBLE FLANGED’ 


WHEELS 
T-RAILS BOTH SIDES 


a.uze3 va" TRACK TIMBERS 


Complete Sawmill Equipment, Special Carriages for Circular 
and Light Band Mills, Edgers, etc. Steam Engines and 
Gasoline Power Units. Send for full details. 


THE ENTERPRISE COMPANY, °2° South M 


ain St. 
LUMBIANA, OHIO 





si 


Dado 
Head 


SHIMER 


Simplicity Economy Quality 


Cutter Heads of Every lype for Every Service 


SEND FOR LATEST CATALOG 
AND PATTERN BOOK 





SAMUEL J. SHIMER & SONS, Inc. 
MILTON » » » » PENNA. 





April 25 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 


If page number does not appear opposite name, display advertisement will be found in a previous issue 








Aberdeen Plywood Co........ 
Abesto Mfg. Co 

Alderman & Sons Co. D, W... 
Allis-Chalmers Mfg. Co 
Allith-Prouty Mfg. Co....... 
American Logging Tool Co... 
ees Lumber & Treating 


ieensiinas Steel & Wire Co.. 
Anaconda Copper Mining Co.. 











Angelina County Lumber Co. . 
Angelina Hardwood Co 

Antrim Iron Co., 
Archer-Daniels-Midland Co... 
Arkansas Lumber Co 

Arkansas Soft Pine Bureau... 
Armstrong Cork Products Co 
Associated Lumber Mutuals... 
Atkins & Co., E. C 

Atlantic Lumber Co 


Babcock Co., W. W., The.... 
Balsa Wood Co. Inc., The.... 
Barber Asphalt Co., The 
Barrett Co., The 

Bay De Noquet Co 

B. C. Spruce Mills, Ltd 

Bell Lumber Co 


Bentley Lumber Co., J. A.... 
Biles-Coleman Lumber Co.... 
Bloedel Donovan Lbr. Mills. . 
Booth-Kelly Lumber Co., The. 
Bradley Lumber Sales Co.... . 
Brown & Co. Geo. C 

Bruce Co., E. L 


Buck, Frank R. & Co 
Builders Commercial Agency. . 
Burton-Swartz Cypress Co.... 


Caddo River Lumber Co 
Carey Co., The Philip 

Celotex Co., The 

Certain-teed Products Corp. . 
Chapman & Co., A. D 
Chapman & Dewey Lbr. Co... 
Chevrolet Motor Co 
Christiansen Co., C. M 

Cisar Brothers 


Clay Equipment Corp 
Clover Valley Lumber Co.... 
ong Lumber & Creosoting 


Columbia Steel Company. . 
Conroe Lumber Corp 
Continental Steel Corp 
Coronado Hotel 

Crater Lake Lumber Co 
Crosby Lumber & Mfg. Co... 
Crossett Lumber Co 


§ at Machinery Corp. 


Curtis Companies Service 
Bureau 


Davenport Hotel 


Dennis & Co., W. J 

Dierks Lumber & Coal Co... . 
Disston & Sons, Inc., Henry. . 
Dodge Div. of Chrysler Corp. . 
~ i de Nemours & Co., 


Edwards Mfg. Co 
Enterprise Co , The 
Exchange Saw Mills Sales Co. 


Fidelity Lbr. and Timbcr Co.. 
Firestone Tire & Rubber Co. . 
Flexible Steel Lacing Co 


sy , “eR Red Cypress 
0 


Ford Motor Company 
Fordyce Lumber Co 
Frost Lumber Industries, Inc. . 


General Motors Truck Co. . 


General Porcelain Enameling 
and Mfg 


Gilchrist-Fordney Co 
Glidden Co., The 
Goodyear Tire & Rubber Co., 


Graham Paper Co 
Grasselli Chemical Co., The. . . 


Henderson-Molpus Co 

Hines Lumber Co., Edw...... 
Holland Lumber Co E. M.... 
Hollenden, Hotel 
Holley-Terrell Lbr. Co., 

Holt Hardwood Company... 
Holt Lumber Company... .. 
Hotel McAlpin 

Huss Lumber Co 


Industrial Lumber Co., Inc. . . 
Insulite Company, The 
International Harvester Co... 
Ivory Pine Co 


Jackson & Tindle, Inc 
Jeffreys-McElrath Mfg. Co... 
Johns-Carroll Lumber Co 
Johns-Manville 

Johnson Lumber Corp., C. D. 
Jones Lumber Co 


Kent Machine Co 
Kerry & Hanson Flooring Co.. 
Keystone Steel & Wire Co.... 


King Lumber Co., The 
Kinzel Lumber Co 
Kinzua Pine Mills Co 
Kneeland-Bigelow Co 


Kneeland-McLurg Flooring Co. 43 


Kurth Lumber Mfg. Co 


Lacey Co., James D., The.... 
a Machine Works, Henry 


Lennon Wallpaper Co 

Levisee Lumber Co 
Libbey-Owens-Ford Glass Co. . 
Lindsey Wagon Company... . 
Long Lake Lumber Co 

Lowe Brothers Co., The 
Lumbermen’s Credit Assn. . . 
ae. “eel s Mutual Casualty 


Luthi & Co., 


Maisey & Dion 

Marietta Paint & Color Co. 
Marquart Frame & Sash Co. . 
Mathieu, Limited, J. A 

Mauk Seattle Lbr. Co.,....... 
Meadow River Lumber Co... . 
Menominee Bay Shore Lbr. Co. 
Menominee Indian Mills 
Meridian Lumber Co., Ltd... . 
Metropolitan Building Co... . 
ar. “yeeenNeNS Lumber 


Milcor Steel Co. 

Mills Lumber Co. of Ga., Inc. . 
Miner Saw Mfg. Co., J. H.... 
Moore Dry Kiln Company.... 
Mumby Lumber & Shingle Co. 


National Cash Register Co., 
Th 


National Dry Kiln Co 
National Lead Co 


Nicholson File Co 
North Bangor Slate Co 
Northwestern Barb Wire Co.. 


Northwestern Cooperage & 
Lumber Co 


Oconto Company 
sar “ean Railway & Timber 


Pacific Mutual Door Co. 
Paine Lbr. Co 
Parker and Sons Co., Ira 
Pate Lumber Co. D.S 
Peavy-Moore Lbr. Co 
Peavy-Wilson Lumber Co. . 
Philippine Mahogany Mfrs. 
Import Assn., Inc 
Pittsburgh Plate Glass Co.... 
Pittsburgh Steel Co. 
Polson Lumber & Shingle Co... 


Quincy Lumber Co., Inc 


Ranetite Mfg. Co 
ns » “Wiican Underwriting 


Red Cedar Shingle Bureau. ... 
Red River Lumber Co., The. . 
Rib Lake Lumber Co 

Richard Shipping Corp 


12 


45 


Robbins Flooring Co 
Roddis Lbr. & Veneer Co... 
Roofers Group Page. . 

Rowe Manufacturing Co 
Ruberoid Co., The 


Sallis Lumber Co 

Samson Cordage Works 
Sawyer Goodman Co 

Seal-All Clip Co 

Schuette Co., Wm 

Sewall, James W 
Sherwin-Williams Co 

Shevlin Pine Sales Co 

Shimer & Sons. Inc., Sam’l. J. 
Sisalkraft Co., The 

Smith, Inc., H. Dixon 

Smith Lumber Co., Ralph L.. 
Solvay Sales Corporation 
Soule Steam Feed Works 
Southern Lumber Co 
Southern Pine Ass’n 

Southern Pine Lbr. Co 
Southwest Lumber Co 
Southwest Lumber Mills, Inc. 
Spain & Co., H. M 

Spokane Pine Products Co.... 
Standard Lime & Stone Co. . 
Stange Lumber Co 

Stanley Works, The 
Stephenson Co., I 

Stevens, Chicago, The 
Studebaker 

Sumter Lumber Company, Ine. 


Tegpeate Coal, Iron & R. R. 


Thilmany Pulp and Paper Co. 
Thunder Lake Lumber Co.... 
Toledo Guaranty Corp., The.. 
Tremont Lumber Company... 
Trout Creek Lumber Co 

Twin City Lbr. & Shingle Co. 


Union Lumber Co 

Urania Lumber Co 

U. 8. Steel Corp. Subsidiaries. 
U.S. Steel Products Co 


Van Donk, C. H 
Von Platen-Fox Company. . 


Wallrich Lumber Co., The... . 
Webster Lumber Co., H. E... 
Weidman Lumber Co 

Wells Lumber Co., J. W 

West Coast Screen Co 
Western Pine Ass’n 
Weyerhaeuser Sales Co 
Wheeler-Osgood Sales Corp... 
Wheeling Corrugating Co..... 
White River Lumber Company 
Wier Long Leaf Lumber Co... 
Williams & Voris Lbr. Co 
Willapa Harbor Lumber Mills 
Winton Lumber Sales Co.. 
Wisconsin Land & Lumber Cot. 
Wisconsin-Michigan Lbr. Co. . 
Wisconsin-Michigan Page. . 
Wood Conversion Co 


Yawkey-Bissell Lumber Co... 


Directory of Products Advertised in AMERICAN LUMBERMAN will be found on following two pages 
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A—Northern Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
C—Northern Hemlock 
Ci—West Virginia Hemlock 
D—Northern Cedar 


Antrim Iron Co.........abe 
Bay De Noquet Co........cd 
Christiansen Co., C. M...acd 
Hines Lbr. Co., Edw....abc 
Holland Lbr. Co., E. M..acd 
Holt Lumber Co..........cd 
Jackson & Tindle, Inc...abc 


Kerry & Hanson, Wieesing 
GO. cocccccce eeccecce abd 


Kinzel Lbr. Co....... TTT | 
Levisee Lumber Co......+-& 
Mathieu, Ltd., J. A......abk 


Menominee Bay Shore Lbr. 
CO ccccccccccccoseccce acd 


Menominee Indian Mills.abcd 
Northwestern Cooperage aA 


Lbr. Co., The.......- e 
Oconto Company..........cd 
Rib Lake Lbr. Co........ acd 
Roddis Lumber & Veneer 

GO,  cccccceccocccecccecs ac 
Sawyer Goodman Co...... ad 
Shevlin Pine Sales Co......a 
Stange Lbr. Co..... coccee MB 


Stephenson Co., I.......abed 
Thunder Lake Lbr. Co...acd 
Toledo Guaranty Co....abicl 
Von-Platen-Fox Co........ac 
Walirich Lumber Co., The.ac 
Weyerhaeuser Sales 

Ge cocccecoesceccce RID 
Wisconsin Land & Lbr. 

GE ceccvecececcecccce BOG 
Wisconsin-Michigan Lbr. 

GE, eccscesccecosvecscoseeR® 


SOFTWOOD LUMBER 


E—Southern Yellow Pine 
F—Cypress 


Alderman & Sons Co., 


D. We cocccccccccccccecs ef 
Angelina County Lbr. Co... 
Arkansas Lumber Co...... e 
Bell Libr. Co.....seeeeeeee® 
Bentley Lbr. Co., J. A...-- ~ 
Bradley Lbr. Sales Co......¢@ 
Bruce Co., EL Li...ceeeeees@ 


Buchanan, Wm. ....-+++++-@ 
Burton-Swartz Cypress Co..f 


Chapman & Dewey Lum- 
Der CoO, ccccccceeeccesess 


Clancy Co., Leon....-++++++@ 


Colfax Lbr. & Creosoting 
GO. cocccccccecccceccccces® 


Conroe Lumber Co.......-- e 
Crosby Lbr. & Mfg. Co..... ” 
Crowell & Spencer Lbr. 

Co., Ltd., The....cccccees e 
Day, C. Cecccee eonseevene ef 


nes Sawmills Sales 


Pn Lumber & Timber 


Florida Louisiana Red 
Cypress Co......... cscceck 


Frost Lbr. Industries, Inc..e 
Gilchrist-Fordney Co.......€ 
Henderson-Molpus Co......@ 
Holley-Terrell Lbr. Co.....f 
Huss Lumber Co...........f 
Industrial Lumber Co., 


TC, seeceesereeseese 


Jeffreys-McElrath Mfg. 
Johns-Carroll Lbr. Co..... e 


Jones Lbr. C0.....eeeeeees+® 
King & Thurston..........@ 
King Lbr. Co., The.... 
Kurth Lumber Co....... cee® 
Meridian Lumber Co., Ltd..e 
Mills Lbr. Co. of Ga., Inc...¢e 
Pate Lbr. Co., D. S.......- ° 
Peavy-Moore Lbr. Co...... e 
Peavy-Wilson Lbr. Co......¢@ 
Sallis Lbr. Co..... eocccecee® 
3mith, Inc., H. Dixon...... e 
Southern Pine Lumber Co..e 
Sumter Lumber Co., Inc....¢ 
Tremont Lumber Co...... ef 
Trout Creek Lumber Co.....e 
Urania Lumber Co.........@ 
Wier Long Leaf Lbr. Co....e 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau 
Caddo River Lbr. Co 
Crossett Lbr. Co....... cooeS 
Dierks Lbr. & Coal Co.....g 
Fordyce Lbr. Co.......000-8 
Frost Lbr. Industries, Inc..g 
Southern Lbr. Co... g 


eeeeeee 


H—Aromatic Red Cedar 


Bradley Lbr. Sales Co.....h 
Brown & Co., Geo. C......-h 
Bruce Co., E. La....00.e+-B 
Frost Lumber Industries, 


BOR, vccccecccessncoseoeet 
Williams & Voris Lbr. Co...h 


HARDWOOD LUMBER 


Yawkey-Bissell Lbr. Co...ac 
Ash . OE Pai ek 
Base ..b Maple (Hard 
Beech ......0 and Soft).m 
Birch ......@ Oak .......m 


Alderman & Sons Co., 
D. Weeeccccecces ++.-imnoq 
Angelina Hardwood Co....ni 
Antrim Iron Co....... -cdmn 
Atlantic Lumber Co....acgin 
Balsa Wood Co., Inc., The..u 
Bay De Noquet Co....bdmn 
Bradley Lbr. Sales Co....cin 
Bruce Co., E. L..abchijimno 
Buchanan, Wm, .e--eeeeeeeB 
gpm & Dewey Lumber 
-aghimnp 
eS Co., c. M.. abdhm 


Cisar Brothers......adhimnq 

Day, C. Cocccceccccccces ijno 

Eastman-Gardiner Hard- 
WOOK CO, cccceeeeces --ino 


Baphenge Sawai Sales 
(Mibeeeeseusnes +.-mno 


an Lumber Industries, 
IMC. cocceccccceces achijing 


Hines Lbr. Co., cep ot 


Holland Lbr. Ca, 
E. -abdhm 


Holt Lumber Co.......bdhm 

Jackson & Tindle, Inc.bcdhm 

Kerry & Hanson Flooring 
Co. bedh 


Kinzel Lbr. Co.....-«+-. dmn 
Kneeland-Bigelow Co......m 


Levisee Lumber Co....bcdm 
Luthi & Co., FP. C...seeees us 
Maisey & Dion...... adhimnq 
Meadow River Lum- 

ber CO....scecees abcdfmno 
ae oe Same 


Menominee Indian Mills.. 
eseenseoeceoeces aaa 

Northwestern Cooperage & 
Lbr. Co. ..++- covcccecee 


Oconto Company .....bdhmn 
Peavy-Moore Lbr. Co......in 
Philippine Mahogany Mfrs. 
Import Ass’n Inc.......kt 
Rib Lake Lbr. Co.....cdmn 
a. Lumber & Veneer 
ecesececcees «+.--cdmn 
name Lumber Co....... -ino 
Sawyer Goodman Co...bdmn 
Southern Pine Lbr, Co.....n 
Stange Lbr. Co.........dmn 
Stephenson Co., I......cdmn 
Thunder Lake Lbr. Co.bdhm 
Toledo Gensenty Corp., 


BO cccocsecesosces abemno 
Tremont Lumber Co...ching 
Urania Lumber Co...... -cin 


Von-Platen-Fox Co... 
Wallrich Lbr. Co., The.cdmn 
Weidman Lbr. Co...abdhmn 
Wyiteme & Voris Lor. 
Capaceocesones ---ino 

Winssasin Land & Lbr. 

Co. eeeees 0dMm 
Wisconsin-Michigan Lbr. 

GE cccccccoccccces se 
Yawkey-Bissel Lbr. Co..dmn 


eeeeeeee 


I—North Carolina Pine 


Schuette Co., Wm........ als 


J—Fir 

K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 


B C Spruce Mills, Ltd.....k 
Bloedel Donovan Lbr. Mills.j 
Booth-Kelly Lbr. Co........J 
Exchange Sawmills Sales 

GE. coveseccoceecccecee 
Johnson Lumber Corp., 

O Th coccdescvsseccecal 
Mathieu Ltd., J. A......abk 
Mauk Seattle Lbr. Co...jmn 
Mumby Lbr. & Shingle 

GA. ccnccocedcoeccccecsm 
Ostrander Railway & 

Pimmber Co. ccccccccceccced 
Polson Lumber & Shingle 

Ge cecescscecssscesecs 
Quincy Lbr. Co., Inc.......J 
Smith Lbr. Co., Ralph L.jino 
Southwest Lumber Co....jkt 
Twin City Lbr. & Shingle 

Ga coceccccscescscvcese jm 
Weyerhaeuser Sales 

CO. coccccccccccccecs 
White River Lumber 

Ge ccoscccecescanccesSe 
Winton Lumber Sales 

CO. coccccccccccecces jkmst 
Willapa Harbor Lbr. Mills..j 


-ajmst 


HARDWOOD 


Beech . etesenevencoeees b 
BE ccecinve ctesennccell 
EE cctensebrceenteesenn e 
SE Se ccecctenees Ter 


Alderman & Sons Co., 
coccccvecsccoss sO 
Bradley Lumber Sales Co.bf 
Brucé@, Coe., BB. Ls. .ccccce BOL 
Chapman & Dewey Lbr. 
CO. cocccccoccvccccccc cf 
Exchange Sawmills Sales 


CO, ccocccccceccccoccceces 
Frost Lumber Industries...f 
Holt Hardwood Co.......cef 


Kerry & Hanson Flooring 
GR. cosccccccccscscccceces® 


Kneeland-Bigelow Co......6 


P—California Pine 
Q—California Sugar Pine 
R—Redwood 


Clover Valley Lbr. Co..... D 
Michigan- Galtterata 
Lumber Co.......... ooo PQ 
Quincy Lbr. Co., TRO. 0 0 000Q 
Red River Lumber Co..... Pq 
Cee Lbr. heen Ralph 
sense eeoenones © ccee PQO 


eis Semuber Ce... ceecccesd 


8—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Min- 
IBS CO. cccccceccccccccect 


Bice Coleman Lbr. Co., 
n 


See ee eee eee eee eee eee ey 


siaae Pine CBee ccccccccocccect 


Kinzua Pine Mills Co...... t 
Long Lake Lbr. Co......kstu 
Mauk Seattle Lbr. Co...... st 
Michigan-California 

Lammber Ce. cccccccccccocft 
Quincy Lbr. Co., Inc..... oot 


Schuette Co., Wm........als 
Shevlin Pine Sales Co.....qt 
Southwest Lumber Co......t 
Southwest Lbr. Mills, Inc...t 
Soghane Pine Peotusts 


sere eee eweeeeeee 


Tete City Lor. “& Shingle 


OD. ceeseceseseceseseseeed 


Weperhacuses Sales 


Winton Lumber Sales 
Gh secon es 


FLOORING 


Kneeland-McLurg Filoor- 
GE GA. ecccccdcsscssevssl 


Northwestern Cooperage & 
Lumber Co., The......bce 


Ozark Oak Flooring Co. 

ee ee t 
Peavy-Moore Lbr. Co...... t 
Robbins Flooring Co....bcet 


Roddis Lumber & Veneer 


eee eee eee eee eee | 


Southern Pine Lumber Co..f 
Stephenson Co., I........bce 


Tremont Lumber Co....... f 
Webster Lumber Co., 
a RE ee t 


Wells Lumber Co., J. W..c# 
Williams & Voris Lbr. Co..! 
Wisconsin Land & Lbr. 


DO. seeeeereseesesesess 6 


Yawkey-Bissell Lbr. pay 


MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


SASH, DOORS, COLUMNS, 
MILLWORK 


Curtis Companies Service 
Bureau 


Kinzua Pine Mills Co. 
Marquart Frame & Sash Co. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Wheeler-Osgood Sales Corp. 


WINDOW, DOOR FRAMES 
Biles-Coleman Lbr. Co., Inc. 


Kinzua Pine Mills Co. 
Spokane Pine Products Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co., Inc. 
Bradley Lbr. Sales Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 

Long Lake Lumber Co. 
Southwest Lumber Mills, Inc. 
Weyerhaeuser Sales Co. 


SHINGLES 


Northern Cedar ............8 
Western Red Cedar........b 
Cypress 

Redwood 


Bay De Noquet Co.........8 
Holley Terrell Lbr. Co.....c¢ 
Holt Lumber Co........++-8 
Mauk Seattle Lbr. Co......b 
Menominee Bay Shore 

LBP. COcccccccces ccccccec® 
Menominee Indian Mills....a 
Mumby Lbr. & Shingle Co..b 


ee eeweeeseseeeesee eS 


Northwestern Cooperage & 
Lumber Co., The.........8 

Oconto Company...........@ 

Polson Lumber & Shingle 


Ws coeroccccocoecosccese 
Rib Lake Lbr. Co........+..8 
Bawyer Goodman Co......:a& 
Stephenson Co., I.......++-8 
Twin City Lbr. & Shingle 


BD ccccccccccceesocccese 
Weyerhaeuser Sales Co.....b 
White River Lbr. Co.......b 


Alphabetical Index to Advertisements will be found on preceding page. 


Winton Lumber Sales Co...? 
Wisconsin Land & Lbr. Co..! 


WOOD FLOOR BLOCES, 
FLOOR PLANKS 


Bradley Lbr. Sales Co. 
Bruce Co., E. L. 

Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 


TRELLIS, LAWN AND 
GARDEN FURNITURE 
Biles-Coleman Lbr. Co. 
Kinzua Pine Mills Co. 
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BUILDING PAPER 
Barber Agphalt Co., 

Gral t Co, The 
Ruberoid Co, he 


Sisalkraft Co., TT. he 
Thilmany Pulp & Paper Co. 


CEDAR CLOSET LINING 
Bradley Lbr. . of Ark. 
Brown & Co., Geo, C. 
Frost Lumber in 

os umber Ind 
Williams & Vere tied * 


CEMENT REINFORCING 
Pittsburgh Steel Co. 


CEMENT 
WATERPROOFING 
Abesto Mfg. Co. 
Ranetite Mfg. Co. 


COLORS IN OIL 
National Lead Co. 


DOORS—Combination 
West Coast Screen Co. 


FENCE AND FENCE POSTS 
i Steel & Wire Co. 


Steel Co Subsi 
Coats Steel Gompeng 


. 8. Steel Cor 
Continental Steel Po ae -) 


Keystone Steel & Wire Co. 
Northwestern Barb 
Pittsburgh Steel Co. a 
Tennessee Coal, I. & RR. Co. 

(U. 8. Steel Corp. Subsid.) 
U. 8. Steel Products Co. 

(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


GATES 


American Steel Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Northwestern Barb Wire Co. 
Pittsburgh Steel Co. 

Rowe Manufacturing Co. 


GLASS 


Libbey-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 


Lacey Co., The James D. 
Sewall, James W. 
Spain & Co., H. M. 


CASH REGISTERS 


National Cash Register Co., 
The. 


AXES AND GGIN 
TOOLS LOGGING 


American Logging Tool Co. 


BATTERIES 
Firestone Tire & Rubber Co. 


BELTS AND ACCESSORIES 


Flexible Steel Lacing Co, 
Goodyear Tire & Rubber Co., 
Inc., The. 


BRAKE LINING AND 
ACCESSORIES 


Firestone Tire & Rubber Co. 
CUTTER HEADS 


Shimer & Sons, Inc., Sam’! J. 


DOGS, SET WORKS, ETC. 
Kent Machine Co. 


BUILDERS’ SPECIALTIES, ETC. 


GLASS EDGERS 


Lange Machine Works, 
Henry G. 


HARDWARE—Builders’ 


Allith-Prouty Mfg. Co. 
Stanley Works, The 


INSULATION 


Armstrong Cork Products Co. 
Celotex Co. 

Certain-teed Products Corp. 
Insulite Co., The. 
Johns-Manville 

Milcor Steel Co. 

Ruberoid Co., The 

Standard Lime & Stone Co. 
Wood Conversion Co. 


KITCHEN UNITS 
Curtis Companies Service 
Bureau 


LADDERS 


Babcock Co.. W. W. 
Rowe Manufacturing Co. 


LINSEED OIL 


Archer-Daniels-Midland Co. 
National Lead Co. 


LOG CABIN SIDING 


Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Red River Lumber Co. 


METAL ACCESS DOORS 
Milcor Steel Co. 


METAL CEILINGS 
Milcor Steel Co. 


METAL CORNER BEAD 


Milcor Steel Co. 
Pittsburgh Steel Co. 


METAL LATH 


Continental Steel Corp. 
Milcor Steel Corp. 
Pittsburgh Steel Co. 


NAILS 


American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Northwestern Barb Wire Co. 
Pittsburgh Steel Co. 
Wheeling Corrugating Co. 


OVERHEAD DOOR 
EQUIPMENT 


Allith-Prouty Mfg. Co. 
Stanley Works, The 


PAINT, ENAMEL, 

VARNISH 

Glidden Company 

Lowe Brothers 

Marietta Paint & Color Co., 
The 


Parker & Sons Co., Ira 
Sherwin-Williams Co., 


PLASTER BOARD 
Certain-teed Products Corp. 


PLASTER LATH 
Johns-Manville 
Milcor Steel Co. 
Pittsburgh Steel Co. 


PLYWOOD AND VENEERS 


Aberdeen Plywood Co. 

Hill-Behan Lbr. Co. 

Mauk Seattle Lbr. Co. 

Northwestern Cooperage & 
Lbr. Co., The 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Sawyer Goodman Co. 

Roddis Lumber & Veneer Co. 


PRICE CARD MOULDING 
Zimmerman, F. M. 


PUTTY 


Parker & Sons Co., Ira, 


ROOFING CLIPS 
Seal-All Clip Co. 


ROOF COATING—Cement 


Abesto Mfg. Co. 

Barber Asphalt Co., The 
Barrett Co., The 
Certain-teed Products Corp. 
Ruberoid Co., The 


ROOFING, SHINGLES, 
SIDING—Asbes tos, Asphalt 
Barber Asphalt Co., The 
Barrett Co., The 

Carey Co., The Philip 
Certain-teed Products Corp. 
Johns-Manville 

Ruberoid Co., The 


ROOFING—Slate 
North Bangor Slate Co. 


STEEL SHEETS, Plain or 
Corrugated 


American Sheet & T. P. Co. 
(U. 8. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8. Steel Corp. Subsid.) 
Continental Steel Corp. 
Edwards Mfg. Co., The. 
Milcor Steel Co. 
Tennessee Coal, I. & RR. Co 
(U. 8. Steel Corp. Subsid.) 
U. S. Steel Products Co. 
(U. S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


SASH-CORD 
Samson Cordage Works 


MISCELLANEOUS SUPPLIES AND SERVICES 


FINANCIAL 
Builders Commercial Agency 


Lumbermen’s Credit Asso- 
ciation 


FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS 


Benson 

Davenport Hotel Co. 
Hollenden 

McAlpin 

Stevens 


INSURANCE 

Associated Lbr. Mutuals 

Lumbermen’s Mutual Cas- 
ualty Co. 


Rankin-Benedict Underwrit- 
ing Co. 


OFFICE BUILDINGS 
Metropolitan Building Co. 


OFFICE SUPPLIES 
Buck & Co, Frank R. 


SAP STAIN PREVENTIVES 


Chapman & Co., A. D. 

DuPont de Nemours Co., 
Inc., Z. 

Grasselli Chemical Co. 


TIMBER SALES AND 
PURCHASES 


Lacey Co., The James D. 


TERMITE 
EXTERMINATORS 


Bruce Co., E. L. 


TREATED PRODUCTS— 
Railroad Ties, Poles, Piling 


Timber Products, Lumber, 
Fence Posts 


American Creosoting Co. 


MACHINERY AND EQUIPMENT 


DRY KILNS AND 
ACCESSORIES 

Moore D Kiln Co. 
National ry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
National Dry Kiln Co. 


C MOTORS 
Allis-Chalmers Mfg. Co. 


ELECTRICAL WIRE 
& CABLE 
American Steel & Wire Co. 


ENGINES AND BOILERS 
Enterprise Co., The. 
FILES 

Nicholson File Co. 

FIRE EXTINGUISHING 
CHEMI 

Solvay Sales Corp. 


INJECTORS, VALVE, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOGGING EQUIPMENT 


American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 
National Dry Kiln Co. 


MOTOR TRUCKS 
Chevrolet Motor Co. 


Dodge Div. of Chrysler Corp. 


Ford Motor Co. 

General Motors Truck Co. 
International Harvester Co. 
Studebaker 


PORTABLE SAWMILLS 
Kent Machine Co. 


Miner Saw Mfg. Co., J. H. 

Enterprise Co., The. 

POWER PLANT EQUIP- 
MENT 

Allis-Chalmers Mfg. Co. 


SAWMILL MACHINERY 
Allis-Chalmers Mfg. Co. 


Cunningham Machinery Corp. 


Enterprise Co., The 
Kent Machine Co. 
Miner Saw Mfg. Co., J. H 


SAWS, KNIVES, TOOLS 
Atkins & Co., E. C. 

Disston & Sons, Inc., Henry 
Miner Saw Mfg. Co., i a 
Nicholson File Co. 


SPARK PLUGS 


Firestone Tire & Rubber Co. 


SCREEN CORNERS 
Micklin Mfg. Co. 


SINK-TOPS 

General Porcelain Enameling 
& Mfg. Co 

S0UND-DEADENING 

MATERIAL 


Celotex Co. 

Certain-teed Products Corp. 
Insulite Co., The. 

Johns- Manville 

Standard Lime & Stone Co. 
Woed Conversion Co. 


STAINED SHINGLES 
Weyerhaeuser Sales Co. 


WALL BOARD 


Certain-teed Products Corp. 
Insulite Co., The. 

Johns- Manville 

Wood Conversion Co. 
WALL PAPER 


Lennon Wall Paper Co. 


PRIMERS 

Marietta Paint £ Color Co. 
National Lead Co. 
WEATHER STRIPS 

W. J. Dennis & Co. 


National Lead Co. 


WINDOW FRAMES—Metal 
Clay Equipment Corp. 


WINDOWS—Combination 
Storm Sash and Screen 


Marquart Frame & Sash Cv. 


WINDOWS— Insulated 


Curtis Companies Service 
Bureau 


American Lumber & Treat- 
ing Co. 

Angelina County Lumber Co. 

Colfax Lumber & Creosoting 
Co. 

Crosby Lbr. & Mfg. Co. 

Crossett-Western Co. 

Frost Lumber Industries, Inc. 

Southern Pine Lumber Co. 


WOOD PRESERVATIVES 


Parker & Sons Co., Ira 


STAKE FOCKETS—Cer 
Van Donk, 


STEAM FEEDS 
Soule Steam Feed Works 


TIRES 

Firestone Tire & Rubber Co. 

Goodyear Tire & Rubber Co., 
Inc., The. 


TRACTORS 
Allis-Chalmers Mfg. Co. 
International Harvester Co. 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 


WELDING WIRE, WIRE 
ROPE, FITTINGS AND 


LINGS 
yo Steel & Wire Co. 
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Sell Kitchen Modernizing This Practical Way / 


Easy Way to Increase Profits 


A Peoria dealer has sold 50 jobs in two years—$150 to 
$200 per job. Figure it yourself—$4,000 to $5,000 a year addi- 


tional business. 


You can do IT with VERIBRITE Sinks 
Any Shape, to Fit any Space, any Size or Color 
Use your local newspaper, direct mail and displays to 
locate prospects. Find out what kind of cabinets each pros- 
pect wants. Make the cabinets to fit in your own mill or 
order them from your cabinet or millwork manufacturer. 
Order-Veribrite Porcelain Enameled Sink-tops any size or 
shape to fit the cabinets. 


| 


PUB! 
WHO 








| 


One-Piece Construction: 


Veribrite Sink-Tops are of integral, one-piece construction. 
No cracks or joints to pull apart or to catch water and dirt. 
Smooth areas, all at one level, are thus provided. 








Rainbow Colors: 


White, black or bright, modern colors, pastel shades, to 
harmonize with cabinets, or to provide color accent, are fused 
into the easily cleaned, acid-resisting surfaces of Veribrite 
Sink-Tops to give character and distinction to kitchens. 











Send your name and address for a copy of our striking rainbow 
color folder. Look into this proposition. It has real merit. 


Veribrile Products 


The trend today is unmistakably toward a kitchen arrangement somewhat 





Division of om this order—flat-top +. compined with agp cabinets. hm tg lumber 
. . ealers are recognizing this sales opportunity and promoting kitchen modern- 
General Porcelain Enameling & Mfg. Co. izing. Veribrite sink-tops being custom built permit any type arrangement 


é = of cabinets—fit any kitchen plan. 
4135 West ParkerAvenue, Chicago, Illinois 


orig if you ward lo». 


...Gud you CAN rely on . » 
GLIDDEN for Sales and Profits!” 


Why get your forehead full of permanent wrinkles? Why lie awake nights? 
Why make yourself a nervous wreck worrying about your business? 
There’s a simple way out—if you'll only take it—at least as far as your 
paint business is concerned. 

It’s simply a matter of having the right line—and the right sales and 
merchandising plans behind it. 

We believe the Glidden proposition will put an end to your paint worries. 
And thousands of pomacetd Glidden dealers will tell you how profitable it is! 
Glidden helps you make money. Glidden shows you how to get big 
jobs, and get steady repeat business. In short, Glidden will put you in 








Lf 











the paint business—help you build it up—and prove to you that you can 
make a lot of money out of it. 


If you'll gamble a little of your time against a little of our time, we can turn 
y gam! ‘ y 's : 
your frown into a grin. Are you on? Then drop us a line and tell us so. 


THE GLIDDEN COMPANY « Cleveland, Ohio 


GLIDDEN PAI 


Paints ° Laquers 
Varnishes Everywhere on Everything Enamels 











